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Ford Confirms New Low-Price Car Plans 


3 to 4 Million Cars 
Likely to be Built 
During First Year 


WPB Hopes to End Quota System After First 
Quarter as Materials Become Plentiful; 


Better luck next time, Von 
PD Stauffenberg! 

s* + * 
U. S. expenditures hit a new 
Y monthly high of $7,957,000,000 in 
June, up 0.5 percent over May. 


* * * 


U. S. State department is send- 
ing B. F. Haley to London to con- 
fer with British and Dutch offi- 
cials on postwar’ crude-rubber 


problems. 
aa + 


Kelly, Greeter 


Serving as official greeter at 
the Democratic convention in 
Chicago last week was none other 
than Dave Kelly, president of 
NADA, a delegate from North 
Dakota. 


* * * 


Manpower Worries 


Worried over the manpower 
situation in the automotive re- 
pair field, E. J. Conners, director 
of Transport Personnel, ODT, 
plans a conference of the Auto- 
motive Manpower Maintenance 
committee shortly to seek relief. 

* * *# 


Tire Speedup 

To solve the heavy-duty truck 
tire shortage, General W. S. Knud- 
sen and Col. Dewey, rubber admin- 
istrator, declared their speed-up 
plans will be applied separately to 
individual plants according to con- 
ditions prevailing in each. 

Labor’s part, to be carried out on 
the pledge of officers of the United 
Rubber Workers of America, CIO, 
will be a drive in each local to hold 
absenteeism to a minimum. 


To Panama in ’47? 


Returning from a 15-day inspec- 
tion trip over the Inter-American 
Highway in passenger cars, a jeep 
and airplane, Edwin W. James, 
chief of the Inter-American 
Regional office, U. S. Public Roads 
Administration, stated that travel 
to Panama by motor car over this 
highway is a possibility by 1947, 
providing necessary funds are 
made available to open 124 miles 
of impassable stretches in Central 
America. 


Construction on two more in- 
completed gaps in southern Mexico 
totaling 400 miles is being pushed 
by the Mexican government. 


* * # 


Gas Price Cut 


OPA prepares to act on gasoline 
prices, after Administrator Ickes 
suddenly trimmed octane rating 
from 72 down to a miximum of 70, 
by according purchasers who buy 
at refinery or tank car and tank 
truck level prices a reduction of 
1/8-cent a gallon. 


It was indicated that the Petrol- 
eum Administration for War jump- 
ed the gun on the OPA when it 
announced the cut, effective at once 
on regular grade gasoline. The re- 
duction in price will be timed to 
meet the drain-out of the higher 
octane gas from the country’s 
pumps, according to O. D. Judd, 
price executive of OPA. 


In This Issue 


New Cars Seen 
By Pete 


Early in 1945 
Wemhoff 


Managing Editor 


DETROIT.—Instead of 


the oft-discussed 2,000,000, 


there is distinct possibility that three to four million new 
cars will be built in the first year after production resumes. 
This was discerned last week in talks with automotive 


Survey Gives 
Dealer View of 


Surplus Sales 


DETROIT. — Necessity for the 
extension of the Treasury plan 
under which surplus government 
automotive equipment is sold to 
dealers by negotiated sale was 
pointed up last week in an 
AUTOMOTIVE News survey. which 
showed that the plan was not in 
wide use and that dealers were 
dissatisfied with the’ bidding 
system. 

The survey was conducted 
after William Ullman, Avutomo- 
TIvE News Washington corre- 
spondent reported that surplus 
automotive equipment was piling 
up and that dealers were in dan- 
ger of losing the exclusive right 
to handle surplus trucks. 


Dealers in most areas indicated 
that sales were still being handled 
through the bidding system, with 
the trucks often going at a price 
so high that the dealers could not 
make a profit after reconditioning. 
In addition, the bidding system ties 
up the dealer’s deposit for a con- 
siderable period. 

In other areas, however, Treas- 
ury officials had adopted the 
negotiated-sales method, with 
the result that sales were pro- 
ceeding more smoothly. 

In general, the results of the sur- 
vey suggested that where negoti- 
ated sales are not already in effect, 
dealers would gain by urging that 
system on local Treasury officers, 
either as individuals or through 
dealer associations. In some areas, 
the system may be in effect and 
the dealers not informed of it. 

Here are the reports from vari- 


ous cities: 
* © 7 


Denver Dealers Buying 
All Trucks Available 


DENVER.—AIll trucks offered for 
sale by the Procurement Office in 
Denver have been purchased by 
dealers in this area. In fact, there 
haven’t been enough to go around. 

New car dealers, however, have 
not purchased many of the trucks. 
They have bid, but it is the 
practice to place the trucks where 
they are most needed and exclu- 
sive truck dealers have been pur- 
chasing most of the trucks. 

“I looked over one lot of 
trucks offered by the Procure- 
ment office here,” said one deal- 


brasshats, who attended the July 14 meeting of the WPB’s 
cae 


Automobile Industry Advi- 
| sory Committee in Washing- 


|ton. Basis for the assump- 
tion is that WPB and auto officials 
hope to end production quotas 
after the first three months of new 
car output. 
Auto executives, who declared 
that “progress was made” at the 
meeting despite the OWTI’s pes- 
simistic report following the ses- 
sion, believe that sufficient mate- 
rial will be available after the 
first three months of produc- 
tion (assuming of course that 
Germany is defeated by that 
time) to permit almost unlimited 
assembly from there on. 
Tentative quotas for the first 
year’s production were discussed 
at the meeting, with the totals 
weighted in favor of the smaller 
companies and those who will prob- 
ably be crowded with war work 
until Japan is defeated. If WPB 
is forced to maintain controls over 
production for the entire first year, 
it is likely that only 2,150,000 cars 
can be built during that time. 

When will WPB give the sig- 
nal for the start of new-car 
production? 

That is one answer WPB offi- 
cials did not give the auto mak- 
ers, but it is assumed by ob- 
servers that new automobiles will 
be rolling off assembly lines in 

(See OUTPUT, Page 10, Col. 1) 


Parts Makers Allowed 


To Adjust Prices 

WASHINGTON.—A change in 
the formula pricing provisions 
of MPR-452, governing manufac- 
turers maximum prices for 
automotive parts, was  an- 
nounced today (July 24) by the 
Office of Price Administration. 
This change was made neces- 
sary, it was stated, by the use 
of incentive wage plans in the 
plants of some producers. 

Incentive wage plans  ap- 
proved by the War Labor Board 
increase the hourly earnings as 
labor efficiency increases be- 
yond a standard based on nor- 
mal plant efficiency. 

The use of an adjusted OPA- 
approved wage rate by automo- 
tive parts manufacturers is be- 
lieved necessary to the operation 
of incentive wage plans and 
consistent with existing formula 
pricing provisions, OPA said. 


Surplus Sales 
Expedited by 


New System 


WASHINGTON.—As a _ result 
of the recent revision of the 
original sales regulations of the 
Treasury’s Procurement division 
in connection with disposal of 
surplus automotive units, thou- 
sands of used trucks have been 
made immediately available to 
automobile dealers, it was 
stressed here last week by both 
the National Automobile Dealers 
Assn. and Lee Moran, in charge 
of the Treasury’s motor vehi- 
cle disposal organization. 

Formerly, it was pointed out, 
approximately 90 days were re- 
quired for a dealer to learn 
whether his bid for a used truck 
was acceptable to the govern- 
ment. Under the recent change, 
any dealer who has his own re- 
pair shop now: can go to his 
nearest regional Procurement 
depot and negotiate for immedi- 
ate sale and delivery of surplus 
trucks. If his bid is accepted, 
the goods will be transferred to 
him at once. 


(Continued on Page 10, Col. 1) 


Modern Model A 
To Cost Around 
$500 in Postwar 


Some Delay Likely 
In Starting Output 
After Peace Comes 


SOMERVILLE, Mass. 
Ford is planning to build a 
low-priced postwar car — 
probably a modernized four- 
cylinder Model A with a price 
tag of around $500, it was con- 
firmed Thursday by Ford Motor 
Co. officials who were here for 
Army-Navy E ceremonies at the 
Somerville plant. The new car 
would be in addition to the Ford 
V-8, Mercury and Lincoln, but may 
not be available for some time 
after the war. 


Both Henry Ford II and Jack 
R. Davis, Ford sales manager, con- 
firmed the original news which 
came from Joseph Cherner, Ford 
dealer in Washington, D. C. Con- 
tacted by Jim Sullivan Automotive 
News’ Boston correspondent, young 
Ford declared: 

“My grandfather has in mind 
to build a low-price car for the 
thousands of persons who can’t 
afford higher-priced automobiles.” 


* ¢+ *& 


In Detroit, the confirmation 
ended months of rumors touched 
off by Henry Ford’s statement that 
he saw no need for higher-priced 
cars in postwar. However, while 
the aim would be $500 plus extra 
tire, taxes and miscellaneous items, 
increased labor and material costs 
might force a higher price on the 
new line. 


The projected car, which Ford 
officials emphasized would be a 
streamlined version of the old 
Model A but with simplicity 
throughout, would drop a bomb- 
shell in the low-price field and 
would probably force other com- 
panies to offer stripped-down 
cars in postwar. The car would 
also be a challenge to the low- 
priced autos which several out- 
side companies, including Henry 
Kaiser and aviation firms, have 
said they would bring out in 
postwar. 

If finally brought out, the new 
Ford line would come at the most 
propitious time in history for Ford 
dealers since they would not have 
a used-car problem to contend with 
in marketing the new car. Since 
most dealer shelves are bare of 
used cars, the retailers would not 
be forced to take a terrific loss in 
used car inventory as result of in- 
troduction of a new car whose 
would be in addition to the Ford 
many of the used cars in stock. 

It is expected that, due to con- 
stant research during the past 
number of years, the projected car 
would develop more than the 65 
miles per hour claimed for the old 
Model A, and probably would offer 
considerably greater economy. 

As has been the case several 


| times in the past, announcement 


(See FORD, Page 54, Col. 5) 


Commercial Car 
News Section 


xk k * 
Pages 39-51 


CHARLES E. SORENSEN, new president of Willys-Overland Motors (right), | 
and Ward M.Canaday, chairman, discuss future plans of the company, which 
in cooperation with the Army designed the ‘Jeep.’’ Sorensen was elected 
president of the Toledo concern at a special stockholders’ meeting July 12. 


Automotive Washington ...Page 12 
Truck Section Page 39 
FOB Factory Page ¢ 


er, “but they were in very poor 
condition and there was none in 
(Continued on Page 54, Col. 1) 
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Say it Causes Strikes... 


Chrysler Offi 


AUTOMOTIVE NEWS, JULY 24, 1944 


cials Hit 


Collective Bargaining 


By Robert M. Finlay 
Associate Evitor 
DETROIT. — Chrysler officials 
asserted last week that collective 
bargaining has caused strikes in 
Chrysler plants 
and expressed the 
belief that the 
Foreman’s_ Assn. 
of America would 
eventually be ab- 
sorbed by the 
UAW - CIO or 
Sage some other big 
eo union 
. The Chrysler 
A officials who 
rt were. testifying 
before a War 
> Labor Board fact- 
finding panel airing complaints of 
foremen involving seven Detroit 
companies and six others, were H. 
L. Weckler, vice-president and gen- 
eral manager; C. E. Bleicher, vice- 
president, and Robert W. Conder, 
director of industrial relations. 


William Spohn, Madison (Wis.) 
attorney and member of the panel, 
asked Conder: 

“In your opinion, Mr. Conder, do 
you sincerely believe the only way 
to get rid of strikes is to get rid 
of unions?” 


“I would say so,” Conder replied. 

“When these government controls 
will be withdrawn after the war, 
will you treat with these unions?” 
Spohn continued. 


Conder said that the corporation 
has to live with the unions, adding: 

“I think so—if the unions are 
still here.” 


Meanwhile, in a controversy 
not connected with the hearing, 
George Romney, managing di- 
rector of the Automotive Council 
for War Production, denied a 
statement by R. J. Thomas, presi- 
dent of the UAW-CIO, that De- 
troit manufacturers are attempt- 
ing to build up a labor surplus 
“to use as a weapon against 
organized labor’s demands for 


Armed Forces 
Reach Quota 
Of 11,300,000 


WASHINGTON. The armed 
forces’ quota of 11,300,000 has been 
reached, it was learned last week. 

The peak was attained with the 
disclosure that the Navy had at- 
tained its goal of 3,600,000. 

These tabulations automatically 
placed all future induction calls 
on a replacement basis. The Army 
has operated on a_ replacement 
basis for the past three and one- 
half months, having acquired its 
desired strength of 7,000,000 on 
April 1. 

Subject to the demands of future 
military operations, monthly draft 
quotas can be pared below 100,000, 
it was learned. Army replacements 
have been about 70,000 per month, 
while the Navy has needed only 
10,000. 


decent working conditions and 
higher wages.” 

Thomas had asserted that Detroit 
manufacturing associations had 
turned down new contracts in an 
effort to build a labor surplus. 


“There are even now,” Thomas 
said, “thousands of women workers 
laid off and unable to find work 
who could be utilized in the war 
effort through proper planning.” 


Romney replied that contracts in 
this area are placed through in- 
dividuals and not through associa- 
tions, and that there is overwhelm- 
ing evidence that automobile com- 
panies are continuing to accept war 
production assignments which they 
are capable of handling. 


“Only last Friday,” Romney said, 
“the automobile industry rejected 
government proposals which might 
have diverted their concentration 
on their war production responsi- 
bilities.” 

Thomas’ statement followed an 
attack by Mayor Jeffries on a 
City Plan Commission report that 
Detroit faced the possibility of 
severe unemployment during re- 
conversion and the postwar 
period. 

The commission report, Thomas 
said, was deserving of thorough 
study by the Mayor. Thomas said 
that there would be layoffs of from 
150,000 to 200,000 men and women 
in the Detroit area this fall, barring 
unexpected setbacks to the present 
advance of Allied forces. 

Supporting their statement be- 
fore the WLB panel that collec- 
tive bargaining causes strikes, 
the Chrysler officials said that 
there had been 380 strikes in 
Chrysler plants since the cor- 
poration signed an agreement in 
1987 with the UAW-CIO. 

Weckler testified that Chrysler 
foremen are paid at least 25 per- 
cent above the hourly rate of the 
workers under them. In reply to a 
question, he said he did not believe 
that the stage had been passed 
where there was no need to worry 
about war production. 

Bleicher said he believed the diffi- 
culties between the corporation and 
the foremen could be worked out 
by those concerned directly, with- 
out “outside interference such as 
the FAA.” 

New Umpire 

Ralph T. Seward, 37, who has 
been serving as impartial umpire 
in labor disputes in New York 
City’s milk industry for the last 
two years and handling cases in 
the shipbuilding and steel indus- 
tries, has been named impartial 
umpire in appeal cases under Gen- 
eral Motors Corp.’s contract with 
UAW-CIO, it was jointly announc- 
ed last week by H. W. Anderson, 
vice-president of General Motors 
in charge of personnel, and Walter 
P. Reuther, vice president of the 
UAW-CIO. 

Seward succeeds G. Allan Dash 
jr., who resigned as GM-UAW um- 
pire May 30 to assume his new 

duties as chairman of the review 
and appeal section of the national 
war labor board in Washington. 


“THIS IS HARD work, General, but easier than the boys on the beach-heads 


have it.’”’ 
worker, recently released from mil 
building critically needed military 
Knudsen, ace production ex 


Gen. Knudsen and Col. Bradley Serer, 


with labor and management officials o 


truck tire production, which has fallen far below 


believed to 


truck tires, 
rt, as the latter visited Goodyear 
rubber director, were in 


So Kelly Jones, thirty-eight-year-old Goodyear Tire & Rubber Co. 
at service to return to his old 


ob of 
Gen. William 
lants recently. 
kron to confer 


told Lieut. 


the rubber industry in an effort to boost | 


requirements. Jones is 


be the first Akron tire builder to return to his former job as a 


result of the army’s poconty sopounees policy of releasing former rubber 
© 


workers over the age of 30 to 


p in meeting the truck tire production schedule. | 


HERE’S SCENE at the conclusion of the E-Day ceremonies at the Studebaker 
Pacific Corp. plant in Los Angeles when the West Coast factory, now turning 


out bomber motors, was awarded the Army-Navy E. 


Baker 


formally —, award; President C. K. 
bo . Maurice J. Joyce, ranking army officer at affair; Miss Else Lege ee 


Lieut. 


Left to right: Clyde 


who accepted award for men ome Maj. Eugene P. Higbee, who 


hittaker, shaking hands with 


secretary to President Whittaker who accepted award for women employes; an 


Stanle 
forma 
attended the impressive celebration. 


Whitworth, vice-president and factory production head who made the 
address of acceptance on behalf of the corporation. 


Several thousand 


Additional Corrections Made 
In Used Car Regulation 


WASHINGTON.—MPR 540, in- 
cluding Amendment No. 1, has been 
released by OPA in the Federal 
Register and it contains a number 
of minor corrections to the price 
schedule not previously published. 
They are: 

BASE PRICES 

A B Cc 
CADILLAC 1937—85 
Sedan 


Sedan 
Sed. Imp. 7 8513 


CADILLAC 1937—90 
Cab. Imp. 5 5875 FL .. $3820 
Cab. Imp. 7 5875 FL .. 3840 
Sedan 5 . 3460 4230 
Nash is amended by inserting 
immediately following the designa- 
tion “1942-8 Series — Ambassador 


Britton Gets 
Post on Surplus 


Administration 


WASHINGTON. — W. L. Clay- 
ton, Surplus War Property admin- 
istrator, last week announced the 
appointment of Mason Britton as 
assistant administrator of the Sur- 
plus War Property Administration. 

Clayton said that Britton’s duties 
henceforth will relate to the gen- 
eral supervision of the disposal of 
all types of surplus property for 
which the Reconstruction Finance 
Corporation is the disposal agency 
—surplus industrial plants, aircraft, 
machine tools and industrial equip- 
ment, chemicals metals and miner- 
als and other capital and produc- 
ers’ goods. 

At the time when Britton was 
asked to assume these new res- 
ponsibilitiesh e was director of the 
machine tool division of the Sur- 
plus War Property Administration. 
Britton has been recognized as an 
authority on the machine tool in- 
dustry, having been for several 
years general manager of the Am- 
erican Machinist, which covers that 
field. 

Prior to Pearl Harbor, Britton 
was for 18 months director of the 
Tools Division of the Office of Pro- 
duction Management, and later 
served as chairman of a task group 
of the Magazine and Periodical 
Section of the Printing and Pub- 
lishing Division of the War Pro- 
duction Board. He has been presi- 
dent of the Associated Business 
Papers, director and treasurer of 
the War Advertising Council, and 
is a member of the business advis- 
ory council of the Department of 
Commerce. 


$1675 
1750 
1850 


$2050 
2140 
2265 


$2425 
2535 
2680 


$4675 
4705 


Hinckley Named Head 


Of Contract Settlement 

WASHINGTON. — Robert H. 
Hinckley, former assistant sec- 
retary of commerce, has been 
appointed to be director of war 
contract settlement by President 
Roosevelt, pending the Senate’s 
confirmation, it was learned last 
week. 

This position in the domestic 
industrial mobilization setup 
was highly recommended in the 
special report of Bernard H. 
Baruch and John M. Hancock. 


Eight, Serial Nos. B114001 to 

115000.” The following model 

designation and Regions A. B. and 
C Base Prices: 

BASE PRICES 

B Cc 


Business Coupe 3-4282 .. gine $1190 $1230 

Studebaker is amended by chang- 
ing the model year and _ series 
designation 1937-8 Series 5A-Dicta- 
tor Six; to read “1937-6-Series 5A 
and 6A-Dictator Six.” 


Appendix C is amended by in- 
serting immediately following the 
make, “Jordan, 8 Cylinder” and its 
comparable 1937 make “Nash, La- 
fayette ’400.” 


Appendix C is also amended by 
changing the make and model 
designation “Oldsmobile, 8-F37 
Model” to read “Oldsmobile, 8-L37 
Model.” 


Appendix D is amended to add: 
Year and Make Description Price 
1938 Chrysler Overdr. Trans. $15 
1937 Chrysler Overdr. , 10 
1938 DeSoto Overdr. i 15 
1937 DeSoto Overdr. 10 
1938 Lincoln Zephyr Overdr. 15 
1937 Lincoln Zephyr Overdr. 3. 10 
Overdr. 20 
Overdr. 15 
Overdr. 20 
Overdr. 15 


1938 Nash 
1937 Nash 
1938 Studebaker 
1937 Studebaker 


Continental Buys 
Gray Marine 


DETROIT.—Gray Marine Motor 
Co. has been sold to Continental 


Motors Corp., it was announced 
last’ week by John Mulford, Gray 
president. The firm will be wholly 
owned by Continental but will be 
operated as an independent sub- 
sidiary with Mulford as president. 

Frank O. Fernstrum will con- 


tinue as vice-president and general | 


manager of Gray, which manufac- 
tures gasoline marine engines and 
has been converting GM diesel en- 
gines to marine use. 


Otis L. Chapman 
JACKSONVILLE, Fila. Otis L. 
Chapman, formerly of Richmond, dis- 
trict manager at Atlanta for the Frue- 
hauf Trailer Co., died here recently. 


t 


|Expect to Meet 
1944 Schedules — 
Of Integral Buses 


DETROIT. — Manufacturers of 
integral buses expect to meet pro, 
duction schedules for the seeons 
half of 1944, WPB was told at a 
meeting of the bus manufacturergg 
industry advisory committee “as 
week. Integral buses are built with 
the chassis and body as one unifj 
as distinguished from the body-on- 
chassis type. 

Production of buses and heayég 
trucks in the first half of 1944 fe 
below schedule, representatives 0 
the WPB transportation equipmen 
division reported to the meeting. 
However, the production of integ 
| ral buses and heavy trucks will 
subject to a decision of the pro- 
' duction executive committee in th 
procurement of components wich 
' should assist in making up the pro- 
‘duction lag during the year, WPH 
Officials said. 

Manufacturers forecast the pro- 
duction of 11,500 integral buse 
during 1945, WPB officials said. "The 
program approved by WPB for the 
various claimant agencies provides 
for 10,932. This forecast will de- 
pend on war developments and ma 
have to be cut back on a quote 
basis to the total of the program, 
WPEBE representatives told the com 
mittee. 

An ODT representative said that 
S-6 tires containing 70 percent syn 
thetic rubber and 30 percent crude 
rubber would be the only type 
available for city buses. 


Military Gas 
Rule Altered 


WASHINGTON. — A change in 
the procedure for issuing gasoline 
to the armed forces has been made 
in order to determine more ac- 
curately the gasoline use of both 
the armed forces and civilians, the 
; Office of Price Administration an- 
nounced Friday. 


Effective July 25, transport ra- 
tions—those issued to operators of 
commercial motor vehicles carry- 
ing the T sticker, such as trucks 
and buses—may not be issued to 
vehicles owned or leased and oper 
ated by military or naval forees 
except On a certificate of war nec- 
essity. Hitherto, in order to be sure 
the Army and Navy could secure 
all of the gasoline needed, military 
forces were permitted to get gaso- 
line by transport rations as well as 
by acknowledgements of delivery 

The gasoline that has been issued 
to the armed services on transport 
rations has been charged to the 
civilian allocation instead of to the 
military allocation. By Friday’s ac- 

_ tion, all gasoline that is used by’ 
the Army, Navy and other armed 
services will be charged to the mili- 
tary allocation. 


| Liability Law 
Halted in Mich. 

LANSING, Mich. Enforcement of, 
Michigan’s new financial respons- 
ibility law has been suspended by 
the State Supereme Court until a 
suit to declare the law unconsti- 
tutional is reheard. 

The law makes it mandatory to 
establish personal financial liabil- 
ity at the time of an accident. 


BRIG. GEN. W. E. FARTHING, commanding general, Atlantic Overseas Air 
Service Command, Port of Newark, examines a gas mask with Mrs. Farthin 


and Lt. Comm. BR. C. Peardon at the 
Tape Corp., New Brunswick, N. J. 


Army-Navy E ceremonies of Industria 


ev 





or salesmen’s com 


AUTOMOTIVE NEWS, JULY 24, 1944 


By John 0. Munn 


Dealers’ ments, 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 


T IS too early yet to determine 
4 the impact on our trade of the 

position of used car price ceil- 
mgs. Both the government and the 
trade anticipate an adjustment 
period of from 30 to 60 days, after 
Which things will settle down and 
it can be determined how the plan 
Ss going to work out. Chester 
Bowles of OPA has promised to 
watch the regulation carefully and 
onfer with the industry again 
about Aug. 15. In the meantime, I 
suggest that dealers report their 
xperiences and offer their sugges- 
tions or criticisms to NADA, 
ather than direct to OPA or to 
heir congressmen. It is quite pos- 
sible in the beginning that through 
misunderstanding or misinterpre- 
ation of the regulations, dealers 
may be prompted to raise objec- 
ions or make claims which are not 
warranted by the facts. To make 
such complaints direct is apt to 
ive the government the impres- 
sion that the trade is unreasonable 
or selfish, and lessen the effect of 
kubsequent logical arguments, by 
representative groups, on the need 
or amendments. 


As one small voice in the trade. 
let me plead—don’t write to the 
OPA or your congressmen on 
any trade subject until such time 
as the NADA, or your state or 
local association, recommends 
such action. The trade must be 
united, and it is only through 
organization that the chaff can 
be sifted from the wheat, and 
reason rather than emotion 
called into play. 


* 


Plead for Boost 
n Markup! 


ALSO earnestly suggest that 
the trade forget many of the 
hanges they are agitating in the 
used car regulations, and concen- 
trate only on the 33% percent 
arkup. The reason I urge this is 
that a lot of the changes which are 
being suggested are not essential 
in the long run. In addition, some 


* * 


| of the proposed revisions would 


esult in further maladjustments 
And defeat the very purposes that 
those who propose them are hop- 
ing to achieve. The 33% percent 
arkup, however, is very essential; 
it is equivalent to the 25 percent 


ust Among 
Dealers 


Epwarp J. Horton (Dodge-Plym- 
uth), Rochester, N. Y., was born 


- Aug. 10, 1886, at Tawas City, Mich. 


e entered the automobile business 


an 1909 as secretary to the general 


manager of Chalmers Motor Co., 
Detroit. He joined Dodge Brothers 
une 1, 1914, the year they started 
in business, and for nine years was 
egional manager for the Dodge fac- 
tory at St. Louis, Kansas City and 
Chicago. In 1925 he took on the 
odge line for Rochester, so that 
up to now he has been affiliated with 
odge without a break for 30 years. 
e served as president of the Roch- 
ester Automobile Dealers Assn. in 
927 and has continued as treasurer 
of the organization since that time. 
A son is a senior lieutenant in the 


Navy. 


* * * 


Joun P. Mooney (Packard), Mc- 
keesport, Pa. — a hometown boy 
who made good — was born in 
McKeesport on Apr. 27, 1892. He 
started in the automobile business 
in 1908, and recalls as one of his 
earliest jobs at the age of 18, the 
unloading of a carload of Regals 
with the assistance of a 14-year old 
brother. He was an Overland distri- 
butor from 1911 to 1933 and has 
handled Packard since 1933. He 
believes that every dealer should 
ride with his car contract through 
good and bad years, as well as good 

(Continued on Page 51, Col. 1) 


discount under which this trade 
has worked for many years, and 
will act as an encouragement to do 
a better job of reconditioning cars 
—and that is what this nation 
needs. The longer the war lasts, 
the more critical will be the coun- 
try’s position with regard to trans- 
portation for war-workers and 
other essential users. Our whole 
economy is geared to the automo- 
bile, and we are not going to be 
able to maintain a strong home 
front unless the means to get about 
are readily and continuously avail- 
able. 

In 1934 I had the opportunity 
to study reconditioning costs for 
as many as 50,000 automobiles a 
month. Such costs at that time 
averaged more than 13 percent 
of the selling price. In those 
days labor rates were consider- 
ably lower, and dealers were 
working on relatively new cars 
rather than the much older ones 
they work on today, the young- 
est of which will soon be three 
years old. The government 
should recognize this situation 
and lend the encouragement of 
an adequate markup, to the end 
that our bank of transportation 
may be kept from the break- 
down point as long as possible. 

*x 


Smooth Operation 


Is Hoped For 


NE of the immediate effects of 

the used car price ceilings is 
the loss of a lot of classified adver- 
tising in the daily newspapers fror 
individual owners who ordinarily 
would have offered their cars fo: 
sale by this method. Newspapers 
are concerned about it, but are 
quite willing to forget their loss 
and go along with the dealers. This 
decline in the advertising of cars 
for sale would indicate that here- 
after when owners want to sell 
they will offer their cars to the 
legitimate automobile dealers rath- 
er than attempt to find an indi- 
vidual buyer in the hope of getting 
that high speculative price which 
so many expected to receive before 
ceilings were put on. 

Within 30 days, OPA’s ad- 
ministrative machinery should 
be in smooth working order. 
Most boards will have set up a 
specialized panel to handle their 
work. Dealers will become more 
adjusted to the situation and in- 
stead of feeling resentment over 
the government’s action, will 
look upon it more philosophically 
and take it in stride, because at 
least the conditions will have 
been definitely set and they will 
no longer be working under the 
handicap of uncertainty. 


* 


Dealer Starts 
Over Again 


HIS column has had much in- 

teresting correspondence with 
automobile dealers on the subject 
of used cars. One vigorous opposer 
of ceilings finally reasoned that if 
his buildings burned down and he 
suffered a great financial loss, he 
couldn’t just sit down and bemoan 
it the rest of his life, but would 
have to start over again immedi- 
ately and do the best he could with 
what he had left. That is the tenor 
of most of the letters written after 
the shock of the original impact 
had worn off. You may be inter- 
ested, for instance, in the follow- 
ing communication from a dealer 
who is a trusted and valued corre- 
spondent: 


“On the whole I think your 
balance is rather good and I 
have no disposition to spar for 
points. We both recognize that 
used car prices were getting 
terrifically high, far above their 
intrinsic value, if there is any 
such thing. However, we have 
been a nation on rubber. You 
will not have forgotten the 
Jordan slogan, one of the funda- 
mentals in the history of adver- 

(Continued on Page 14, Col. 4) 


* * 


Dealers in Uniform | 


(One of a Series) 


CAPT. LEIGH W. SCHADT 
organized the Town Auto Co. 
(Chevrolet), Allentown, Pa. 
in 1925. In 1987 he was 
joined by his brother, Edwin, 
in a partnership. Ed con- 
tinues to operate the 
dealership. 


Capt. Schadt was president 
of the Allentown Automo- 
tive Assn. and a director 
in the Pennsylvania Automo- 
tive Assn. He was awarded 
a@ commission on Oct. 1, 1942 
in an NADA Ordnance Regi- 
ment. He is now stationed 
somewhere in England. 


* * * 


Editor’s Note: Automotive 
News welcomes photos of dealers 
in uniform. 


Oregon Dealers 
Fear Ceilings’ 
Effect on Trade 


PORTLAND, Ore.—Twenty lead- 
ing used-car dealers here have told 
Automotive News that unless the 
ceilings on used cars are either 
revised or altogether removed, they 
“would doubtless have to turn their 
used-car lots into parking lots.” 

It was estimated that each floor 
contained from 20 to 40 A-1 cars, 
and the consensus feared hardships 
in the future after these cars had 
been sold. 

“The private owners who have 
cars,” one dealer said, “refuse to 
sell at present ceiling prices. They 
seem to be waiting until they can 
have their own terms.” 

Mediocre cars can be easily ob- 
tained, some said, but “only A-1 
merchandise can add to our pres- 
tige, and that is hard to obtain.” 


It was stated that many poten- 
tial used-car purchasers, among 
whom are many returned service- 
men, are apprehensive of purchas- 
ing under ceiling prices. 

“Many prospects agree that the 
ceilings should be eliminated,” one 
dealer declared. 


Jersey Dealers Plan 


Protest on Ceilings 

NEWARK, N. J.—Fear that OPA 
ceilings will dry up their market 
and kill their businesses was ex- 
pressed at a meeting here of the 
newly formed New Jersey Used 
Car Dealers’ Trade Assn. 


Named to a committee to present 
grievances to OPA were Joseph M. 
Price of Irvington, S. A. Stone of 
East Orange, Irving Huncher of 
Elizabeth, J. Harvey Roff of Mill- 
burn and David Proctor of Newark. 


OPA in Buffalo Warns 


33 on Warranty. Sales 

BUFFALO. — Warnings to 33 
accused of illegally selling used 
cars on a warranty basis were 
sent out here by the Buffalo 
OPA office after a citywide sur- 
vey of all new and used-car 
dealers earlier in the week. 

An OPA checkup of 197 deal- 
ers revealed 35 violations. Two 
since have proved that their 
cars are serviced by warranted 
dealers. 


| 


Watching Individuals 


PATA Works Closely With OPA to Guard 
Against Ceiling Violations 


PHILADELPHIA. — Local Office 
of Price Administration officials 
and the Philadelphia Automobile 
Trade Assn. are requesting the 
newspapers in this city to refuse 
any advertising copy from dealers 
or individual car owners who quote 
prices in violation of the recently 
established used-car price ceilings. 

The price agency and dealers’ 
organization also are asking the 
newspapers to discourage extreme 
statements in the copy’ they 
accept. 

The joint campaign has already 
borne fruit. One of the city’s 
largest newspapers, the Hvening 
Bulletin has requested a copy of 
the used-car price ceiling regula- 
tion and has intimated that it will 
be guided by the ruling in ac- 
cepting advertising copy. 

Agitation for the reform grew 
out of several cases of ceiling 
evasion on the part of individual 
car owners which were _ investi- 
gated by dealers and OPA, both 
cooperating effectively. Dealers, re- 
sponding to car owners’ ads, 
offered the OPA as is ceiling but 
were told by the individuals that 
they were determined to get $300 
or more over the established 
maximums. 

Warning letters have been sent 
to these individuals by OPA, ad- 
vising them that the price agency 


Seatile Dealers 
Offer Data on 
| Ceiling Prices 


SEATTLE.—Local dealers have 
pledged their assistance to Office 
of Price Administration in letting 
the public know ceiling prices on 
the various used cars they may be 
interested in. This developed at the 
recent meeting of the directors of 
the Seattle Automobile Dealers 
Assn. 

“We cannot answer telephone 
questions,” said Dick Du Bois, 
president of the dealer association, 
“because there are more than 6,000 
models of used cars under ceilings. 
Inquiries must be made in person, 
but we will give all the information 
and cooperation we can.” 

The association members will 
post copies of the OPA regulation, 
so anyone interested may find his 
own ceilings. 

Local OPA boards and defense 
plant employe rationing and trans- 
portation departments also have 
posted copies of the complete regu- 
lation, including the used car ceil- 
ings, where would-be sellers or 
buyers can refer to them. Likewise 
the boards will not answer tele- 
phone queries. 


Scores Seek 
Dealer Rights 
In Buffalo 


BUFFALO. — Following on the 
heels of a recent survey by the 
Buffalo District OPA of all estab- 
lishments handling used _ autos, 
scores of applications have been 
filed with the office seeking “deal- 
ers” designations so cars may be 
sold at a warranty price. 

“Under government regulations, a 
dealer is defined as a car seller who 
maintains normal automobile re- 
pair services,” an OPA spokesman 
said. “Federal authorities do not 
recognize as a dealer one who has 
been issued demonstrator’s plates 
by the State Motor Vehicle Depart- 
ment or licensed by the city.” 


Check of Dealers 


Due in Richmond 


RICHMOND, Va.—An immediate 
check will be made of all automo- 
bile dealers selling used cars to 
determine if they are complying 
with tagging, warranty and other 
provisions of the used-car regula- 
tions, it has been announced by 


Fred Swaffin, district OPA price! 


specialist here. 

The tag specifies whether the car 
is sold “as is” or “warranty,” the 
latter insuring that the buyer re- 


ceives a written guarantee as cov-| 


ered in the OPA regulations. 


is aware of their intention to sell 
over the ceiling and reminding 
them that OPA will be able to place 
its hands on the records of the 
transaction whenever the car 
transfer is made. 

In cooperating with OPA to 
eradicate the evil of individual 
over-ceiling sales, dealers respond- 
ing to individual ads will get the 
serial numbers of the cars when 
the owner indicates that he’s out 
to violate the regulations. These 
will be exchanged among them- 
selves, in the manner of a clearing 
house, so that, when the car is 
sold, it will be possible to check the 
buyer and to find out how much 
was paid. 


N.Y. Dealers 
Gloomy on Used 
Car Outlook 


SYRACUSE, N. Y.—More than 
200 members of New York State 
Automobile Dealers, Inc., meeting 
at Hotel Syracuse last week, gen- 
erally expressed pessimism con- 
cerning the outlook for their used- 
car business under the new 
OPA regulation establishing ceil- 
ing prices. Diversion of much 
business to owner-to-owner sales 
was predicted. 

Don Smith, chief of the automo- 
tive division of OPA discussed the 
regulation at length and attempted 
to reassure the dealers. He de- 
clared that good salesmanship will 
continue to be the thing that 
counts. 

C. D. Henderson, of Albany, 
manager of the state association, 
asserted that used-car ceilings 
have been forced on the public by 
speculators and “fly-by-nights” in 
the automotive field. The legiti- 
mate dealers know the dollar value 
of a car and would have paid no 
more, had it not been for specu- 
lators who issue no warranty with 
cars they sell, he said. 

Henderson also pointed to the 
pleasure-driving ban which was 
in effect on the eastern seaboard 
last year, as an important factor 
in bringing about used-car ceilings. 
He said that scores of speculators 
from the midwest poured into the 
eastern cities and bought’ the 
cream of the used-car market. 


Conn. Sales Off 
After Ceilings 


HARTFORD, Conn. — Dealers 
here reported a slowdown in used- 
car sales as the initial result of 
OPA’s ceiling regulation. 

The local ration board announced 
July 13 that only 18 purchasers of 
used cars had filed for gasoline 
rations since the regulation went 
into effect July 10. Dealers were 
hopeful, however, that sales would 
rise “as soon as customers get ac- 
customed to the ceilings.” 


Canton Certificates 


CANTON, O.—Of the 2,031 certifi- 
cates of title filed in Stark county dur- 
ing June, only 21 were for new cars. 

for used cars sold by dealers and 
1,644 for used cars involved in individ- 
ual transfers, Clerk of Courts C. F. 
Sherrard reported last week. 


Dallas Dealers, Public 


Baffled by Ceilings 

DALLAS, Tex.— Both public 
and dealer confusion was evi- 
denced here as OPA’s used-car 
price regulation went into effect, 
with the local ration board in- 
formation bureau and the dis- 
trict OPA office flooded with 
telephone and personal calls for 
information. 

Many individuals who had 
priced cars in the hands of deal- 
ers wanted to learn from the in- 
formation bureau whether they 
were getting quotations with 
ceiling limits. 

Considerable confusion devel- 
oped over the “as is” and “war- 
ranty” prices. Some individuals 
who called the OPA district 
office were angry because deal- 
ers could charge a higher price 
than individuals under war- 
ranty sales, 
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AUTOMOTIVE 


, Bs OUR FIELD DEFINED 


Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


Nelson Applauded 


ONALD NELSON of WPB is to be applauded for his 

steadfast stand on getting the automotive industry 

started on the way toward conversion to civilian car and 
truck manufacture. 

It is too bad that more publicity hasn’t been given 
the need for a start toward getting the production lines 
“greased” even while we fight our hardest battles—the 
only controversy today is regarding “if we are far enough 
along with our war production so that it will not affect our 
prosecution of the war.” ; 

The public should be told that nothing will be allowed 
to interfere with our war production but that to keep 
workers employed, this conversion step must be made now. 


Bring Back More! 


There seems to be only two answers to the extremely 
ave heavy-duty tire shortage situation that took 
Sensei William S. Knudsen and Rubber Director Brad- 
ley Dewey to Akron recently—more men, and more 
work out of the tire builders that are now on the job. 
Army is showing a desire to help in providing more 
men by releasing all heavy-duty tire workers over 30 
years of age now in the service in this country and not 
alerted for overseas. Nothing has been heard along 
similar lines from the Navy as yet, but the appearance 
of several Navy “big wigs” on the “Tires for Victory 
Day” held in Akron to help boost production—if pos- 
sible—may indicate that the Navy might follow suit. 
More work out of the present tire workers seems 
almost hopeless. The tire workers union in Akron has 
steadfastly shown itself to be uncooperative to the ap- 
peals for greater production that have been made by the 
industry and government officials during the past year. 
Possibly if Army would consent to sending back a 
hundred or more heavy-duty tire builders now in the 
service on the various fighting fronts it might do more 
good than anything else that can be done at this late date. 
It may not be possible to shame the Akron tire 
workers into putting more effort into their job of build- 
ing these critically needed heavy-duty tires but at least 
public opinion wouldn’t be sympathetic with any union 
men who would try to limit the number of tires per day 
these returned soldiers from the fighting fronts would 
be able to make. Their production rate would at least 
set a standard of comparison for the present workers 
who are not doing a full prewar day’s work. 


It’s No Time to Doodle! 


EPORTS from the field indicate that dealers are not 
purchasing the surplus military vehicles, on which they 
have been given priority by Treasury Procurement. Many 
dealers—and some regional offices of the Treasury—do not 
seem to know of the new negotiated-sales policy designed 
to speed up the delivery of the surplus vehicles and to aid 
dealers on the price angle. 

It’s time that both sides get together, and dispose of 
these surplus vehicles before military pressure sets aside 
the priority given legitimate dealers on these goods. It’s 
no time to doodle—if speculators are to be kept out of 
the field. 


Inasmuch as this seems to be 
that kind of a week (even the 
weather is Democratic), I am de- 
voting this column of profound 
wisdom to notes from my note- 

book, better known as a 

THISA little of “thisa and 

AND §thata.” I presume actu- 

THATA ally a psychologist could 

analyze the condition in 
which most of us find ourselves by 
calling it a result of the war of 
nerves. Few of us but have boys 
and girls somewhere on the far- 
flung battlelines. We open our 
newspapers, sit close to the radio 
and jump out of our chairs if the 
door bell rings, fearing it is the 
fateful Western Union boy. 

* 


One well-known analyst last 
week moved his prediction of war’s 
end in Europe, up from November 
to October, on the strength of the 
amazing gains on all fronts point- 
ing towards Berlin in a single 
week. Most of us have the feeling 
that “it won’t be long now!” So 
far as I am concerned, it would 
not even surprise me to have Ger- 
many capitulate any day or hour 
before that date. God spare me if 
this is only “wishful thinking,” but 
I do not believe it is and 30 days 
after surrender comes, everyone in 
the world will argue that they an- 
ticipated the result, because they 
knew it must eventually come. 

* * 


Perhaps it’s only a rumor—may- 
be you’ve already heard it, but the 
dope is that ordinary gasoline may 
be as ration-free as inner tubes 
after the first of September. Now 
no unkind remarks about the 
proximity of the November elec- 
tions from those Deweyites in the 
rear seats. It could Pe! 

+ 


Wm. E. (Chevrolet Sales Chief) 
Holler’s America’s Salesmen 
(Automotive News, May 15) is 
apparently on the way to be- 
coming the “best-seller”  busi- 
ness book of the year. Only 500 
copies were printed of the first 
edition last March. Since then 
orders from interested business- 
men in all branches of industry 
have necessitated the printing of 
10 additional editions with a total 
run of 395,500 copies—and the end 
is not in sight! If you have not 
read it and still make your living 
from sales or advertising, perhaps 
I could inveigle friend Bill to mail 
you an autographed copy, with his 
compliments! 

s *¢ # 

The Soviets have offered to buy 
two billion dollars worth of Am- 
erican-manufactured goods imme- 
diately in the postwar period. They 
attach no strings to their propo- 
sition except one, i. e., that we 
lend ’em six billion! What could 
fairer than that? 

zs + *# 


Detroit is planning an interna- 
tional airport of gigantic propor- 
tions built on filled-in land in ad- 
jacent Lake St. Clair. The plan 
includes opening with a World’s 
Fair, which should interest every- 
one in this industry of ours. Yours 
Truly is on the Mayor’s investigat- 
ing committee, so you will be hear- 
ing more about it. 

* ¢ * 


Yes, we will publish an Avutomo- 
TIve News Autmanac for 1944, God 
willing and the elements with us. 
Only further reductions in paper 
rationing could make it impossible 
and that would only force a 
postponement. 

s * = 

Historical Motor Scrapbook 
(Floyd Clymer, Los Angeles), $1.50 
—Perhaps this new collection of old 
automobile, truck and motorcycle 
ads should be labeled “For Men 
Only—over 40 years old!” For to us 
oldtimers it is just what the doctor 
ordered. I have no idea what the 
“reading time” (measured by mod- 
ern methods) would be, because on 
the few occasions in which I have 
had a chance to study it, the in- 
clination to show it to someone else 
is too great, and that starts a 
dialogue which runs on far into the 
night. The first edition is paper- 
bound, but otherwise will give you 
more memories for your money 
than you can get in any other book 
I know of for a buck and a half. 
—G.M:S. 
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It?s No Time 


In This Corner 


To Doodle! 
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‘Likes Sales Setup.......’ oe 


The views 


is column 


are those of our readers. 


expressed in th 
= contributions will not be accepted but confidence will 
be observed upon reques 


Price Revamp 


In your July 17 issue you had 
several articles pertaining to the 
disposition of the used Army 
trucks. We are among the dealers 
who have been getting quite a few 
of these trucks from the govern- 
ment. However, on the front- 
wheel drives and on several of the 
other trucks with certain kinds of 
steel bodies, they have their price 
so high that the public will not buy 
them. On the other hand, there is 
a ready sale for the racks and 
pickups, and the dealers are will- 
ing to buy those that they can 
sell; but, when you come to the 
trucks with the front-wheel drives 
and the price that they are put- 
ting on them, especially some of 
the trucks that only have steel 
bodies and no cab, the public is 
not interested in them at the price. 


If the government would revamp 
the price on these types of units, 
I’m sure that the dealers would 
unload the trucks for them. 


The average operator is not in- 
terested in a chassis that drives 
over four wheels, has no cab, and a 
body that can’t be used. 


We have tried to sell this type of 
truck to farmers, feeling that it 
might be worthwhile for use in the 
field, but they all seem to want the 
straight trucks instead of those 
made especially for war work. 

I believe the setup which they 
have now for distributing these 
trucks has been more satisfactory 
than anything they’ve had in the 
past.—Joz Levy, H. L. Zobel Co., 
Freehold, N. J. 


Orchids 


You are to be congratulated on 
your July 10 edition. 


Orchids belong, particularly to 
John Munn’s column “Dealers Tell 
Me.” I believe that Munn voices 
the sentiments of responsible auto- 
mobile dealers throughout’ the 
industry—G. G. Hops, general 
manager, Wolverine Buick Co., 
Grand Rapids, Mich. 


Thanks, Mr. Munn 
Dear Mr. Munn: 


I want to tell you how pleased! 
I was to read your column in 
AvutTomoTivE News urging all dealers 





4-6—Chicago 


to comply fully with the new price 
ceilings on used cars, 


As you know, we hesitated for 
a long time to take this action be- 
cause we wanted to consider thor- 
oughly the viewpoint of automobile 
dealers. We known that the estab- 
lished dealers have done every- 
thing in their power to hold dowrl 
prices of used cars. 
and their well-earned a 
with the public were being put a 


stake, however, by the speculative” 


practices of unresponsible persons, 
entering the field. We believe that 
our regulation provides the most 
protection possible under wartime 


conditions for both buyers and ~ 


sellers. 


We welcome the support that in-{ 
dividual dealers and some of the 
local and state associations already 
have given us. Your added sup- 
port in bringing sound counsel to 
thousands of dealers is a real con 


tribution to the used-car price con-~ 


trol program. We in OPA appre- 
ciate your cooperation and I want 
to add my personal thanks,— 
CHESTER Bow Les, administrator, 
Office of Price Administration. 


Coming Events* 


AUGUST 
24-25—Portland, Ore. (Multnema) 
Hotel). SAE National West Coast 
Transportation Meeting. 
SEPTEMBER 
11-15—New York (Hotel Pennsylvania). 
American Chemical Society 108thé 
meeting. 
13-15—Milwaukee (Hotel Schroeder) 
SAE National Tractor Meeting. 
25-26 — Philadelphia 
ford). Pennsylvania Automotive 
Assn. annual meeting. 


OCTOBER 
5-7—Los Angeles (Hotel Biltmore). Na- 
tional Aircraft Engineering & Pro- 
duction Meeting. 


NOVEMBER 
9-10—Tulsa (Hotel Mayo). SAE Na- 
tional Fuels & Lubricants Meeting .( 
10-16—Chicago (Hotel Sherman). Na- 
tional Standard Parts Assn. annual 
convention. 


DECEMBER 


8-9—Billings, Mont. (Northern Hotel) 
—Montana Automobile Dealers Assn 
Annual convention. 
(Hotel 
SAE National Air Cargo Meeting. 
JANUARY (1945) 


8-12—Detroit (Hotel Book - Cadillac) 
SAE Annual Meeting. 


N 
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Their position - 


(Bellevue - Strat-"~ 


Knickerbocker) 
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out of every 
is a—Chevrolet! 






Chevrolet dealers are busy helping to ‘save the wheels that serve 


America” ... because one out of every four cars and trucks now 







running is a Chevrolet .. . and because Chevrolet dealers are 


servicing not only Chevrolet products, but also all makes of cars 






and trucks. ... ‘Where leadership is greatest, responsibility, too, 







is greatest” . . . Chevrolet dealers are meeting the responsibilities 


of leadership by helping to maintain America’s great motorized 






transportation system during the war emergency. 
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Reasons for Army’s 


Big Parts Orders 


By A. H. Allen 


$ 

« VIRTUALLY THE ENTIRE MOTOR INDUSTRY, 
including the major producers and their allied suppliers of 
m@ttrials and parts, have been utterly confounded at the 
enormous quantities of spare parts which the ordnance 
department through its Tank-Automotive Center has been 


specifying for combat and 
transport vehicles. Measured 


against any known yardstick, 
the quantities involved make no 
sense whatsoever, yet the orders 
keep piling in, and at the moment 
the TAC is buying about $40 worth 
of spare parts for every $100 worth 
of vehicles. 

The number of different types of 
parts involved runs to a minimum 
of 260,000 and, if components are 
broken down to 
the last nut and 
bolt, to a maxi- 
mum of 320,000. 
They are being 
dispatched all 
over the _ world 
wherever the 400- 
500 types of 
American vehi- 
cles are in serv- 
ice and even to 
some theaters 
and routes missed 
by Army vehicles 
because of rerouting or other 
strategy changes. And there are 
literally “mountains” of such parts, 
many of which Ordnance is frank 
to admit will never even be un- 
crated and probably will rot into 
eternity. There is small chance 
that any appreciable quantity of 
this material will ever be returned 
to the U. S. 

Why so much? That is a fair 
question, and there are answers 
which help to explain the prob- 
lems faced by Ordnance and to 
erase at least part of the doubts 
of manufacturers involved. In 
the first place, American vehicles 
are estimated to require from 15 
to 20 times the volume of spare 
parts that a comparable. number 
of Geyman vehicles would require 
fom two reasons: ~— & 

ne is the lack of standardiza- 

ti between different makes of 
trgcks, engines, etc.; the other re- 
lages to the infinitely greater length 
of*supply lines to the fronts faced 
by U.S. forces in comparison with 
German forces, who can quickly 
radiate parts from central produc- 
ing areas to the fronts where they 
are needed. 


Allen 


* * * 


Terrific Punishment 
Geen Vehicles 


N THE second place, combat 
vehicles are estimated to require 
10atimes the volume of spare parts 
of a comparable civilian vehicle. 
Combat Jogses are involved, but far 
ee imp@rtant are physical handi- 
cays imposed by adverse terrain— 
r ee ads carrying heavy traffic, 
uF, eVpble corrosive effects of 
s ater. and abrasive action of 
cgrg¥ dust encountered in Pacific 
operations. 

fAlso to be considered is the 
terrific punishment given war 

ehicles by drivers who are 
Breen themselves near the point 
of; exhaustion and whose only 
concern is to “get the stuff 
through,” regardless of what hap- 

s to the vehicle they are 
driving.. Too, much of their driv- 
ing is in darkness and nearly all 
vehicles are badly overloaded. 
After all, in a tough landing 

ration under fire, a driver is 
not going to call for a platform 
scale to check on whether his 
amphibious “duck” has been piled 
beyond its rated load with am- 
munition and stores for men 


waiting anxiously on the beaches. 
” x of 


Some Officers 


Over-Order 

ADMITTEDLY, there is a large 
amount of overordering by field 
supply officers, but these men, 
often with little actual experience 
on service requirements of motor 
vehicles, naturally care little 
whether they have ordered too 
much; their concern is that what 


they do order arrives when it is 
needed. The case is related of a 
field officer who sent a blistering 
message to the TAC over the fail- 
ure to receive three ordered recoil 
cylinders for certain antiaircraft 
guns, claiming the guns were out 
of service because of lack of parts. 
His original request had gone 
astray, and the three cylinders 
finally were rushed to him, but it is 
obvious that the next time he 
orders he will probably request 12 
parts in the hopes of getting three 
at once. 

In addition, there is little ac- 
curate information available on 
the performance of _ vehicles 
under conditions now being 
faced. One officer has declared 
that the best truck built in the 
U. S. will develop trouble in a 
few hundred miles or few hours 
of operation under today’s battle 
conditions. An early estimate 
that trucks in the Italian cam- 
paign would require 18 replace- 
ment engines per 100 trucks 
proved far too conservative when 
the score was finally added, 100 
spare engines per 100 trucks 
being nearer to actual experience. 
However, most advance estimates 
are well enough padded and re- 
inforced by safety factors to be 
on the strong side. 

The business of supplying spare 
parts for Army vehicles has its 
amusing sides. Take the case of 
the jeep rotors. The jeep has no 
ignition key and hence the custom 
has been to lock it in the field by 
removing the _ distributor rotor. 
When this fact became known to 
the average G.I. he quickly grabbed 
himself a jeep rotor to carry 
argund. in his pocket just in case. 
Result-is that TAC has been faced 
with the necessity of buying 
enough spare distributor rotors to 
stock almost the entire army, so 
fast did the’ original ones 
disappear. 


Phil Dietz Gets 


Reno Dealership 

SAN FRANCISCO. —Phil Dietz, 
former vice-president of the CIT 
Corp., with headquarters in San 
Francisco, has taken over the 
Dodge dealership in Reno, Nev. In 
addition to the city of Reno, Dietz’ 
territory includes 11 Western 
counties. 


APPOINTMENT OF Les Kelley, 
Southern California dealer, as_ presi- 
dent of Pico Motors, Inc., in Los 
Angeles, is announced by Nelson F. 

we, branch manager of the local 
Ford area office. complete change 
of ownership and direction of Ford 
sales and service was emphasized by 
Bowe, with Roy White, formerly con- 
nected with the Ford company, named 
as general manager. Pictured above 
(right) is Kelley inking Ford sales 
agreement with Bowe as official com- 
pany spectator. 


NASH MOTORS’ Technical 
hourly reports designed to bring 
tion of car service problems as the 


representative; H. C. H 
manager; R. K. Seidel. 
service manager; W. A. 
Hendrixson parts and service 
representative. 


Research 
Milwaukee is dominated by huge ‘‘quotation”’ bo: 
maxim 


*s conference room in 


Laborato 
s on which are collected 


speed and efficiency to the correc- 


um 

a in the field. Meeting in regular 
weekly conference of service committee, left to right: J. B 

eermann, rts 

director of technical service; H. A. Lotz, parts and 
k, assistant parts and service manager; R. 
promotion manager; H. 


mard, service 


manager; J. J. Heilweck, business 


J. Hamernick, service 


Ford Reveals Production 
Of Small Armored Carrier 


DEARBORN.—A military vehicle 
that has received widespread ac- 
claim on war fronts is a small 
tracked vehicle sometimes known 
as the Bren gun carrier but of- 
ficially designated by the British 
as the universal carrier. 

It can now be revealed that the 
Ford Motor Co. for some time has 
been in mass production of a simi- 
lar carrier for the British which, 
like its British counterpart, is a 
track laying vehicle. 

Many thousands of these vehicles 
have been built at the company’s 
Somerville, (Mass.) plant and ex- 
ported to the British under lend- 
lease. 

Although there is no similar type 
of vehicle in the American Army, 
the carrier is very popular with 


Chemical Parley 
Sept. 11-15 Will 


Feature Plastics 


NEW YORK.—Research in plas- 
tics will be reported to the Ameri- 
can Chemical Society at its 108th 
meeting to be held in New York 
City Sept. 11-15. Scientists from 
laboratories of the chemical indus- 
try will participate in a symposium 
which will include both the theor- 
etical and applied phases of cellu- 
lose plastics, according to an an- 
nouncement last week. by Dr. 
Charles R. Fordyce, of Eastman 
Kodak Co., Rochester, N. Y., sec- 
retary of the society’s division of 
cellulose chemistry. 

“Rapid progress in the plastics 
industry is building up an increas- 
ingly complex picture, not only to 
the average citizen but to the 
chemist and the engineer as well,” 
the announcement pointed out. 


Dr. H. M. Spurlin, of Hercules 
Powder Co., Wilmington, Del., will 
present a discussion of the internal 
structure of cellulose and its de- 
rivatives. Dr. Milton Harris, of the 
Textile Foundation of the National 
Bureau of Standards, will discuss 
his investigations in the field of 
cellulose and cellulose acetate. Dr. 
Hermann Mark, of Brooklyn Poly- 
technic Institute, will present a 
paper dealing with the theoretical 
phases of high molecular materials. 

Dr. William O. Baker, of Bell 
Telephone Laboratories, New York, 
will speak on the X-ray examina- 
tion of cellulosic materials. Dr. 
Harry F. Lewis, dean of the Insti- 
tute of Paper Chemistry, Appleton, 
Wis., will report recent work on 
the use of paper products and plas- 
tics. 


An evaluation of some of the 
testing methods used on plastic 
compositions will be presented in 
a paper by Dr. D. R. Morey, East- 
man Kodak Co. physicist. 

The story of ethyl cellulose, the 
most recent cellulosic material to 
join the group of commercial plas- 
tic compositions, will be told by 
Dr. E. L. Kropscott, head of the 
Ethyl Cellulose Plastic Research 
division of Dow Chemical. Dr. 
Ralph Ball, assistant technical di- 
rector of the Plastics division, 
Celanese Corp. of America, will 
| present a paper on the effect of the 
preparation of specimens on physi- 
‘cal properties of cellulosic molding 
compounds. 


the British and serves many pur- 
poses. In reality it is a light 
armored vehicle which is primarily 
used for carrying infantry machine 
gun and mortar crews into action 
with their weapons across a bullet 
swept zone; the low silhouette, 
armor and high maneuverability 
are great assets. 

The original universal carrier 
was built by the British about 10 
years ago in cooperation with engi- 
neers of the Ford Motor Co., Dag- 
enham, England. 

This model was equipped with a 
standard 85-horsepower Ford V-8 
engine and Ford truck transmis- 
sion and rear axle. The vehicle was 
controlled by a conventional steer- 
ing wheel. Steering was effected in 
the first place by warping the 
tracks through a mechanism which 
moved the front suspension Bogie 
wheels sideways. This caused a 
gradual turn, and sharp turns were 
effected by applying a brake to 
one track. This vehicle is still in 
production and has seen little 
change except for detailed im- 
provements. It is produced by Ford 
of Canada at Windsor as well as 
at several English plants. 


While the American-built Ford 
universal carrier resembles’ the 
British model in general appear- 
ances, it is different in many re- 
spects. Two years ago Ford engi- 
neers completely re-designed the 
vehicle to be better adapted to 
mass production methods and to 
introduce further improvements as 
a result of battle experience. Out- 
standing was a change to a welded 
steel hull, which is stronger and 
more water-tight than the riveted 
type used on the British model. 


Instead of an 85-horsepower V-8 
engine the American model is 
equipped with the 100-horsepower 
Ford-Mercury engine fitted with a 
special Holley Lincoln automobile 
carburetor. The gear box is a 
standard Ford truck type. 


The steering of the British car- 
rier had been subject to criticism 
so Ford engineers designed a con- 
trolled differential which permits 
both steering and braking to be 
positively effected by two simple 
steering levers as in the majority 
of track laying vehicles. The other 
controls are similar to those on a 
truck, i.e. accelerator, clutch and 
gearshift lever. 


U. S. Rubber Tells 
Of New Fabric 


NEW YORK.—Designed to solve 
several major problems’ which 
have faced the aircraft industry in 
combat planes, a new glass, flame- 
proof, synthetic rubber-coated cloth 
has been developed by United 
States Rubber Co. 


Great tensile strength at abnor- 
mally high temperatures, extreme 
lightness in weight and high tear 
resistance are its main features. 
In addition, it is fireproof, gasoline- 
proof, oilproof, greaseproof, water- 
proof, mildew and insectproof, and 
not affected by acids or alkalis. 

One important use is to protect 
personnel in Superfortresses and 
Flying Fortresses at high altitudes, 
through the elimination of possible 
breaks in metallic heating ducts. 


Nash Devises 
Teletype Control.-@ 


Service System 


DETROIT.— Nash Motors has 
developed a new method designed 
to bring maximum speed and @ffi- 
ciency to the correction of car 
service problems as they develop dp 
the field, it was disclosed last wee 
by H. C. Doss, vice president of 
Nash-Kelvinator Corp. in charg 
of Nash sales. 


Perfected by the company’s tech- 
nical research laboratory, the new 
method is known as the Service 
Teletyped-Control System. Service 
problems, collected hourly in sé 
form of quotations on huge ruled 
blackboards, are based on mail an 
teletyped information supplied “@i- 
rect by zone offices in 35 cities to 
the Nash central parts and service 
headquarters in Milwaukee. 


The visual posting of this in- 
formation hourly provides a con 
stantly changing and progressive 
control reference for weekly com- 
mittee meetings of research, pro- 
curement and service engineers. 
Complete quotations are copied and 
sent to top Nash officials each 
week. 

Doss said that the new system, 
part of an extensive wartime sefv- | 
ice program to aid dealers, has 
been in operation several months 
and has “proved successful be- 
yond our highest expectations.” 
Primarily designed to act as a 
clearing house of information per- 
taining to the manufacture and 
servicing of Nash cars, it also aids 
procurement and distribution of 
essential parts. Doss said the sys- 
tem “will play an extremely im- 
portant part in the new service 
program we are planning for Nash 
Motors after the war.” , 


The new teletyped-control sys- 
tem was developed by H. A. Lotz, 
Nash parts and service manager, 
and his assistant, W. A. Cook. 

According to Doss, Nash Motors’ 
teletyped-control system is a per- 
manent part of a service program 
currently aiding dealers in keeping 
wartime transportation at peak 
efficiency and assuring Nash deal- 
ers and car owners of minimum 
delays in meeting service require- 
ments in any part of the country. 


Can’t Increase 
Finance Charge 


Under MPR 540 


WASHINGTON.—“Can a pur- 
chaser of a used car, subject to 
MPR-540, be charged a finance 
charge on time payments higher 
than the charge customarily 
made to the same class of pur- 
chaser prior to June 10,1944?” 


The ruling OPA _ gives in 
answer to this question is as 
follows and is based on Section 
9, MPR-540, which states that 
We . the seller is prohibited 
. . . . from making the terms 
and conditions of sale more 
onerous to purchasers than they 
have customarily been except to 
the extent allowed by this regu- 
lation”: 

“A seller who makes a finance 
charge for time payments on 
the sale of a used car which is 
higher than the finance charge 
he customarily made prior to 
June 10, 1944, would be in viola- 
tion of Maximum Price Regula- 
tion 540 if the difference between 
his old and new charge together 
with the amount of the actual 
selling price exceeded the maxi- 
mum price for the used car under 
Maximum Price Regulation 540.” 

NADA said it was informed 
that this provision in Section 9 
was considered necessary to pre- 
vent sellers from making sales 
over ceiling prices through the 
device of increasing finance 
charges on time payments. 


White Plains Dealer 


Gets New Property 

WHITE PLAINS, N. Y. — Royal 
Motors, Inc., (Cadillac-Oldsmobile- 
Pontiac) has purchased the show- 
room and garage building at 32 
West Post Rd., here which it form- 
erly occupied under lease. Prepar- 
ing for postwar expansion, the con- 
cern also has acquired adjoining 
properties, obtaining a total road 
frontage of 121 feet. 


e 
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i THIS SHELL GAME, there’s supposed to be a P (for 
profit) under every shell. The ““come-on” is that the 
war has so inflated our national income that the lower, 
middle, and upper income groups no longer exist 
as we once knew them; that now it’s a good adver- 
tising gamble to play the consumer across the board. 

We say it isn’t so! Not according to the latest 
available figures. They prove that the solid, sub- 
stantial middle class still makes 60 per cent of this 
nation’s purchases, after savings and taxes. 


“Every page worthwhile. Much more 
interesting and instructive.”’* 


The American Magazine is edited by and for these 
middle millions. Their opinions, voiced in our con- 
tinuing studies of reader reaction and in letters to 


our editor, dictate our policies and weight our deci- 
sions just as emphatically as though they sat in on 
our editorial staff conferences in person. 

“Contains more worthwhile informa- 

tion. Entertaining. Colorful. Newsy.”* 
These are the people who ordain the unique balance 
we maintain between fine fiction and authoritative 
articles. These are the people who today, as they 
will tomorrow, make The American Magazine the 
happy medium to America’s middle millions. 


*Quotations from our continuing studies of 
reader reaction and letters to our editor. 


Bud Schirmer, Detroit Manager, 

Bob Woodruff, American Magazine Representative, 
The Crowell-Collier Publishing Co. 

General Motors Building, Detroit, Michigan 


“THE HAPPY MEDIUM TO AMERICA’S MIDDLE MILLIONS 





WASHINGTON. — Fifty persons 
have been sentenced by the courts 
this year to at least a year in 
jail in the fight against black mar- 
ket-in gasoline, according to the 
Office of Price Administration. Two 
hundred and thirty-six others were 
jailed for shorter periods. 


OPA said the enforcement record 
from Jan. 1 to June 1 shows that 
considerable headway is_ being 
made in rounding up the crim- 
inals at the top of the black-market 
rings that at one time were si- 
phoning off an estimated 2,500,000 
gallons a day, or about 5 percent 
of the civilian gasoline supply. 


Arrests of counterfeiters, ped- 
dlers and gas dealers handling 


Chrysler Dealer 
War Role Told 
In Booklet 


DETROIT.—A booklet describing 
Chrysler division’s wartime role 
pointed out also the big wartime 
job Chrysler dealers are doing. 

The booklet was entitled, “Chrys- 
ler Division at War,” and it re- 
ported on every member of Chrys- 
ler Division’s unit. Detailed ac- 
counts were given of the conver- 
sion of peacetime operations to 
wartime manufactures and tempo. 

Under the direction of Stewart 
W. Munroe, general sales manager, 
Chrysler dealers assist in pas- 
senger-car maintenance, and help 
keep up such mechanized equip- 
ment as jeeps and marine engines 
for war usage, it was said. 

Others have converted their sales 
shops ‘into small war production 
plants, manufacturing such es- 
sentials as large wooden barges 
and tiny radio crystals. All these 
dealers work under. sub-contracts 
to Chrysler division. 

It was revealed that the Chrys- 
ler division dealer body retains “a 
very large percentage of its 1941 
membership.” The brochure as- 
serted that these dealers were “en- 
trenched for the duration, with 
every prospect of constantly in- 
creasing their usefulness to the 
nation in this emergency.” 

Wartime manufactures listed as 
Chrysler division achievements in- 
clude parts for the Bofors 40 mm. 
anti-aircraft cannon, tank engines 
for the “General Shermans” and 
“General Grants,” fire fighting ap- 
paratus, air raid sirens, navy pon- 
toons, marine engines, marine tugs 
and gas producer units. 

The booklet commended Chrysler 
division’s employes for “a splendid 
job of fighting freedom’s battle on 
the home front.” 


Fla. Dealer Expands 


With $75,000 Purchase 

WEST PALM BEACH, Fla.— 
Purchase of the Barco Motors 
Building, at 416 Third Street, by 
Garzo Motors, Inc., of this city, 
has been announced. The price was 
reported as $75,000, purchase being 
made from Bessemer Properties. 

George Garzo, president of Garzo 
Motors, Inc., said he planned to 
take possession in about three 
months. The purchase was made to 
expand used car and rental busi- 
ness, he stated. 


Counterfeit B-3 Tags 


Are Bared by OPA 

WASHINGTON.—An OPA in- 
vestigator in western New York 
picked up last week a counter- 
feit serial-numbered B-$ coupon, 
according to Shad Polier, OPA 
enforcement director for gaso- 
line. 

This is the first evidence OPA 
has had of counterfeit serial 
numbered coupons. OPA warned 
dealer outlets to take these two 
precautions: 

Check the endorsement on 
every coupon against the license 
number of the car into which 
the gasoline is delivered. 

Check the serial number on 
the coupon against the serial 
number shown on the folder 
containing the coupons to make 
sure that the coupon number 
matches the folder. 


AUTOMOTIVE NEWS, JULY 24, 1944 


Battling the Black Market 


286 Gas Cheats Jailed From January to June; 
Ringleaders Seized, OPA Reports 


stolen or counterfeit coupons since 
the first of the year totaled 1,362. 
Of these, 607 have been tried and 
convicted. More than a third of 
the 607, OPA said, went to jail, 
50 of them for a year or more. 


More than 150 filling stations 
have put themselves out of busi- 
ness, OPA records show, by mak- 
ing repeated sales illegally, while 
1,538 others selling gasoline with- 
out valid coupons were denied the 
right to buy or sell further for 
periods ranging from a few weeks 
to the duration of the war. 

Some car owners, too, get into 
trouble. OPA reports that 159 were 
convicted of buying gasoline with 
stolen or counterfeit coupons, or 
without any coupons. Of these 28 
went to jail and the others were 
fined or put on probation. Gas 
rations of 775 others were re- 
voked by local ration boards. 


OPA said it has only an esti- 
mated 400 investigators to fight 
the black market nationally and 
must rely for help on state and 
local enforcement agencies. Secret 
Service and the alcohol tax unit 
of the Bureau of Internal Revenue 
assist where they can and prose- 
cution of the most flagrant cases 
is handled through the Department 
of Justice, OPA said. 


Action Expected 
On Road Bill 
After Recess 


WASHINGTON. — Rep. J. W. 
Robinson, of Utah, chairman of 
the House Roads Committee, ex- 
pects congressional action on H.R. 
4915, the postwar federal-aid high- 
way bill, immediately following ter- 
mination of the current recess, 


Before leaving Washington to at- 
tend the national convention, 
Chairman Robinson said in part: 


“In view of the urgency of the 
legislation, and considering the 
long delays which necessarily have 
been involved in the drafting of a 
suitable bill, it had been my hope 
that H.R. 4915, carrying unanimous 
committee approval, would reach 
the floor of the House for con- 
sideration prior to our recess. Un- 
fortunately, it appears, this was 
not possible, due to the crowded 
calendar.” 

Robinson added that he has been 
in consultation with House leaders 
and has their definite assurance 
“that the bill can be taken up 
quickly after this body has re- 
assembled following the recess.” 


Aviation Catalog 


Publication of a new aircraft catalog 
and handbook is announced by Weath- 
erhead Co., 300 E. 131st St., Cleveland 
8. The 166-page, two-color catalog in- 
cludes comprehensive sections on AN 
Fittings, AAF 811 Fittings, aircraft 
hose and hose assemblies, valves and 
oo cylinders, and a compilation 
of useful engineering data. 


} AUTO REPAIR SERVICE AVA 


WAR WORKERS’ car repairs 
Service, Inc. (DeSoto), Seattle, 
manager, with local war plants. 
announ the plan to it 
ma 
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Wilson, GM President, Gets 


Highest Auto Salary in 1942 


WASHINGTON. — Charles E. 
Wilson, president of General Mot- 
ors, Corp., received the highest in- 
come in the auto industry for 1942, 
according to the first edition of the 
Treasury salary report for that 
year issued last week. His pay- 
check was listed at $303,116.16. 

The report names only individ- 
uals who received $75,000 or more, 
exclusive of income from capital 
and investments. Only personal ser- 
vices rendered corporations are 
considered in compiling the sal- 
aries. 

Eugene G. Grace, president of 
Bethlehem Steel, had the second 
highest salary of the year with 
$537,724, while top honors went to 
a movie agent, Sidney R. Fleisher, 
whose pay totalled $645,000. 

General Motors also paid the sec- 
ond highest salary in the auto field, 
to Albert Bradley, vice-president, 
who received $226,990.19. 

Salaries of other automobile ex- 


APPROVED FOR FLIGHT—Pilots of Ford-built B-24 Liberator bombers 


Copend on shock-absorbing hydraulic gear for safe, smooth landings. 


Here a 


low Run worker has finished a routine check on landing gear before a test 


flight. 


This tire hits the runway at more than 100 miles an hour, sends out 


uffs of blue smoke and leaves a trail of scuffed rubber with every landing. 
he gear must withstand a 100,000 pound impact. 


ecutives, including all bonuses, 
were announced as: 

Bohn Aluminum & Brass Corp. 
—Charles B. Bohn, $100,140; P. A. 
Markey, $99,140. 

Chrysler Corp.—B. E. Hutchin- 
son, $91,000; K. T. Keller, $101,050; 
F. M. Zeder, $85,450. 

Ford Motor Co—B. J. Craig, 
$116,081; C. E. Sorensen, $220,005; 
A. M. Wibel, $101,051. 

General Motors Corp.— Thomas 
P. Archer, $98,131; Elmer G. Biech- 
ler, $84,613.08; Albert Bradley, $226,- 
990.19; Donaldson Brown, $217,- 
207.13; George W. Codnington, $80,- 
712.05; Marvin E. Coyle, $203,603.75; 
James Mark Crawford, $80,336.75; 
Harlow H. Curtice, $169,003.55; 
Frederic G. Donner, $78,982.24; 
Nicholas Dreystadt, $103,116.91; 
Harley J. Earl, $101,972.05; Ronald 
K. Evans, $127,387.31; Alfred J. 
Fisher, $105,096.80; Edward F. 
Fisher, $173,468.02; Lawrence P. 
Fisher, $161,380.05; William A. Fish- 
er, $98,019.23; Richard H. Grant, 
$161,510.38; Henry M. Hogan, $85,- 
722.78; William E. Holler, $115,- 
444.13; Ormond E. Hunt, $222,243.38; 
Charles F. Kettering, $217,048.63; 
Harry J. Klinger, $118,207.64; Fred- 
erick C. Kroeger, $111,302.96; Bay- 
ard D. Kunkle, $98,069; Charles L. 
McCuen, $137,270.34; Sherrod E. 
Skinner, $92,996.97; Alfred P. Slean, 
Jr., $200,450; John T. Smith, $217,- 
060.75; Charles E. Wetherald $101,- 
757.13; William C. Williams, Jr., 
$92,311.16; Charles E. Wilson, $303,- 
116.16. 

Packard Motor Car Corp.—G. T. 
Christopher, $82,460. 

Reo Motors, Inc.—H. E. Hund, 
$110,800. 

Timken-Detroit Axle Co—W. F. 
Rockwell, $80,775. 

N. A. Woodworth Co. — N. A. 
Woodworth, $90,000. 


Covert Leaves OPA; 


Back at Dealership 

SAN ANTONIO, Tex.—F. M. 
Covert jr., owner of the Covert 
Automobile Co. (Buick), of Austin, 
who left his business in 1942 and 
came to this city to serve as San 
Antonio district director of the 
OPA, has resigned this post to re- 
turn to his business in Austin. 

Opening the San Antonio office 
on Oct. 9, 1942, Covert became the 
first director of the OPA in 60 
Texas counties located in this area. 


OPA Tightens 
Coupon Return 


In Car Sales 


WASHINGTON.—The procedure 
by which unused gasoline ration 
are returned to the local War Price 
and Rationing Board when a ra- 
tion holder sells his car to a dealei 
was tightened last week by the 
Office of Price Administration ta. 
reduce the chances that these, 
used coupons may be used for 
illegal purchases of gasoline. 


Present regulations provide 
when a motor vehicle is sold, the 
seller surrenders the unused pa 
of his gasoline ration to his l@al 
board. The surrender may be in 
one of two ways: a 


1. The seller may himself sur- 
render the unused ration to his 
local board and get a rec 
which he turns over to the buyer. 
(The buyer needs the receipt sc 
that he may get his own gasolifie 
ration from his local board.) 


2. If the sale is made to a dealer, 
the seller may make the buyef his 
agent to surrender the unused ra- 
tion and get the receipt, instead of% 
taking it to the board in person. 
This second procedure is the one 
often followed when the owner 
sells his car to a dealer. The deal- 
er looks after the details of turn 
ing in the unused ration and get- 
ting the receipt. 


The change requires that if 
dealer wishes to act as the sellér’s 
agent in surrendering the unused 
ration, he and the seller must here 
after execute a joint certification as 
to the amount and kind of ration 
currency surrendered. The buyer- 
of the car then presents this cer- 
tification, with the ration, to the 
board. 


Before it issues a receipt, the 
board must make sure that the 
gallonage value of the ration sur-* 
rendered by the agent checks with 
the seller’s certification and that 


fe 


there has been no abuse of the” 


ration by the seller or dealer. 


Three Shifted 
By Goodyear 


AKRON.—An important organi- 
zation change at Goocyear Air-" 
craft Corp., Akron, O., transfers 
A. C. Michaels, superintendent at 
Plant D, where Navy Corsair fight- 
ers are produced, to the Goodyear 
Aircraft subsidiary at Litchfield 
Park, Ariz., where he becomes 
plant manager. 

The Arizona plant, near Phoenix,... 
has been producing parts for Con- 
solidated B-24’s and Venturas and 
is an important modification cen- 
ter for the southwest. 

V. L. Follo, assistant superintend- 
ent at Plant D, succeeds Michaels 
at Akron, and Ray Hudson, former 
superintendent at the Arizona 
plant, returns to the parent com- 
pany on special experimentation 
and development work. 


PAA to Meet 
Sept. 25-26 


HARRISBURG. — Pennsylvania 
Automotive Assn. will hold its 24th 
annual meeting and war confer- 
ence at the Bellevue Stratford 
Hotel, Philadelphia, Sept. 25-26. 

R. W. Frantz, Wilkes-Barre, pres- 
ident of the association, named the 
following committee members: 

Martin H. Bury, Philadelphia, 
general chairman; §S. H. Parker, 
Bellevue; R. C. Jones, Reading; 
and J. E. Wolfington, Philadelphia; 
program committee: Ray Sonnen- 
born, Philadelphia, attendance com- 
mittee chairman; J. E. Wolfington, 
banquet committee chairman; 
Thomas P. Lowry, Philadelphia, 
reception committee chairman, and 
Ray Erwin, Earle Powell, Si 
Henry, Bill Greer and Tom Martin- 
dale, all of the Philadelphia area. 


Data on Adhesives 


_ A new booklet, ‘‘3-M Adhesive Data,’’ 
lists the various formulas made_ by 
Minnesota Mining & Mfg. Co., Adhe- 
sive division, Detroit, and shows the 
viscosity, bonding range, method of 
application, etc. The firm's address is 
Saint Paul 6, Minn. 


Want _to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 


e 





This is the fourth of a series of advertisements 
by TIME, The Weekly Newsmagazine, to get 
Americans thinking harder and straighter about 
the problems our nation must face and solve if this 
wer is not to have been fought in vain. 
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Home, 
} Strange Home 


He dreamed of home and longed 
for it, day and night, for years. And 
now .. 


There’s something wrong. He’s 
changed ...or it’s changed ...or 
else it hasn’t, when it seems to him 
it should have changed. 


The folks who haven’t gone 
through what he’s been through or 
seen the things he’s seen . . . who 
haven’ t lived his life with its terrific 
extremes of hairstrung responsi- 
bility and fatalistic waiting; how 
can they understand? 


They want to help; they hover 
over him with a frustrated, loving, 
puzzled concern that can find no 
outlet .. . 


man is with us right now. More than 

1,300,000 men have already been dis- 
charged since we entered the war. The year 
of victory, not so far away now, will release 
them in a mighty flood. 

Many of them will make their adjust- 
ments to civilian living without much trouble 
—but others, thousands of others, will pose 
for us a lot of questions that aren’t just a 
matter of jobs. 

Of course a good job for every veteran 
will make all the other questions easier to 
answer. But an office or a shop isn’t a man’s 
whole life. 


There are, for instance, his women folks. 
And not only the obvious case in which a 
man’s best girl has married someone else. 
Often his best girl, or his wife, has backed 
him to the hilt by taking a war job... and 
so she just isn’t the little home girl he used 
to know. Or sometimes, he has taken his 
fun where he found it, and now he can’t 
“settle to one.” 

Heartache, wrangles, disillusionment . . . 

it looks like another generation of ‘‘flam- 

ing youth’’ and ‘‘sad young men”’ ahead. 


T=: PROBLEM Of the returning service- 


Unless... 


Unless we think hard and straight and 
fast with our heads and our hearts—think 


for them, for ourselves, and for America. 


One way to start this thinking 
is to see the problem clear 


Let’s expect some of these servicemen to 
come home with special gripes against spe- 
cial classes of their fellow citizens—at busi- 
nessmen for their “war profits,” at labor 
for their “strikes against the war effort.” 


Let’s expect others to be a little arrogant 
about the ways of “sloppy apathetic civil- 
ians”’ until they themselves can relax, feel at 
home in sports clothes again, stop wanting 
all of us to live on a brisk “spit and polish” 
routine all the time. 


If the veteran’s home is underprivileged 
—a slum tenement, a dingy miner’s cot- 
tage, a sharecropper’s shanty—let’s ex- 
pect he will see it with a new bitterness. 
(How do you expect a man to feel, after 
the Army’s excellent food, when he finds 
the folks back home still on corn pone and 
fatback?) 


Then take the job itself... .even assuming 
he gets one quickly. 


Let’s not expect him to settle contentedly 
into a humble spot in a peacetime shop or 
office—when shoulder bars or sleeve stripes 
have given him a habit of command far be- 
yond his years. 

Men who have been doing tense, exciting 
work on ships, tanks, and planes are going 
to find it hard to get real satisfaction out of 
a humdrum job in a factory, office, or filling 
station. Radar technicians are going to take 
it hard when they find the peacetime world 


can use only a very few such experts after all 
their training. They are not going to like 
(any more than you would) the painful 
scraping of their square corners against the 
sides of round holes. 


No—we can’t expect just ‘‘employment”’ 
to take care of all the returning service- 
man’s troubles. 


And unless we think now about how to 
untie or loosen some of these other knots for 
him we can expect some unhappy results... 
group pressures, shirt organizations ...a@ 
deep unrest that will darken the postwar 
world for all of us. 


What are you doing . . . what is your 
business or industry doing ... to face these 
problems? 


Are you using your mindpower . . . and 
generating mindpower around you... to 
make home less strange for the boys who 
are risking their lives to defend it? 


Your heart tells you something must be 
done—is your head working on what should 
be done? 


For example: 


—Do you know what is in the “GI Bill of 
Rights” which wraps up all the proposals 
Congress has passed for helping veterans 
hit their civilian stride again? (Write the 
Government Printing Office in Washington 
for a copy.) 

Have you read, “‘Joe is Home Now,” by 
John Hersey in Life’s issue of July 3, 1944— 
**When Uniforms Go In Moth Balls,’’ Na- 
tion’s Business, June, 1944—‘**How to Treat 
Them,”’ Reader’s Digest, February, 1944— 
“Do They Want the Old Jobs?,’’ Business 
Week, April 29, 1944—**GI Bill of Rights,” 
TIME, April 3, 1944? 


How about seeing your book dealer and 
getting a copy of *‘When Johnny Comes 
Marching Home,” by Dixon Wecter ($3.00, 
Houghton Mifflin)N—or sending 25¢ to the 
Bureau of Publications, Teachers College, 
New York, for ‘‘Educational and Social 
Adjustments after the War,’’ by Morse A. 
Cartwright? 


TIME believes America’s greatest need, 
now and in the coming years, is for the 
sovereign people to make up their minds 
and speak them out. 


To do so, citizens must keep themselves 
informed. So, in advertisements like this, 
TIME is seeking to encourage wide thinking 
and reading not only of the newspapers and 
TIME, but also of books and periodicals 
that argue the cases and advance the causes 
that are in the news. 

For TIME’s own future is unalterably 
linked to a U.S. citizenry deeply concerned 
about public affairs—to a nation insistent 
upon seeking the truth and learning from 
recorded experience. 


The weekly NEWSMAGAZINE 


9 ROCKEFELLER PLAZA, NEW YORK 20 
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Negotiation Approved... 
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New Plan Expediting 
Surplus Sales 


(Continued from Page 1) 


In a spirit of cooperation, deal- 
ers are being requested by the 
NADA to spread their buying 
out among the good, fair and 
not-so-good types. “It is unfair 
for dealers to try to skim the 
cream off the surplus units and 
leave a lot of poor material on 
Government hands,” says an 
NADA statement. “Consideration 
in the purchase price will be 
given by the government for 
necessary repairs, hence the 
dealer is fully protected on his 
out-of-pocket repair costs. 

“Under the new arrangement, 
ceiling prices do not have to be 
bid on all used material. For- 
merly this was necessary, and the 
result was delay and chaos. Now 
the government wants to move 
the trucks and fair bids are 


Output 


(Continued from Page 1) 

the first quarter of 1945, with 
an outside chance that some may 
be produced before the end of 
1944. The latter possibility de- 
pends entirely on a collapse of 
Germany by Oct. 1. 

Discussion at the meeting cen- 
tered on the need for a 25 to 50 
percent cutback in war orders be- 
fore the go-ahead could be given 
new-car assembly. As one at- 
tendee stated: 

“Our problem is _ not_ rubber, 
steel and machine tools; it’s how 
soon can we get our plants cleared 
of war production and get suffi- 
cient labor to produce cars.” 

Both WPB and industry officials 
hope that yearly blanket releases 
can be made on materials, thereby 
avoiding the use of the Controlled 
Materials Plan after reconversion. 
It was the concensus at the meet- 
ing that unbalanced inventories 
should be avoided in starting of 
the reconversion job. 

For the immediate future, the 
auto companies expect to shorten 
the reconversion period by (1) 
completing the paper work on 
materials and tools (it was sug- 
gested that companies plan their 
materials orders as regards quan- 
tity and vendors but minus 
dates; (2) Planning plant layouts 
for limited production, and (3) 
Determining the first releases. 

They will determine machinery 
needs based on three phases of 
reconversion, i.e., (1) allotted first 
production; (2) back to prewar 
levels of production, and (3) each 
company’s increase over prewar 
totals. Steps outlined are, first, to 
get machine tools for limited pro- 
duction; second, obtain sufficient 
manpower for limited output, and 
third, secure sufficient materials. 

Although most companies have 
already placed their orders for ma- 
chinery to fill gaps in their produc- 
tive facilities, WPB officials prom- 
ised to help push these _ tools 
through after military needs had 
been met, it is understood. 

No date was set for a future 
meeting of the committee, but it is 
expected to be called in the next 
two months as military events 
dictate. 


being asked. If the trucks move 
speedily under the new plan, it 
probably will be continued in 
force when used passenger cars 
go on the market. But the gov- 
ernment wants the units to move 
so dealers should get busy.” 

It is believed, says the NADA, 
that some Procurement depot 
heads do not quite understand 
the new order, which went out 
under date of June 14. Hence, 
if there is any confusion, govern- 
ment agents should be requested 
to get in touch at once with 
Treasury Procurement head- 
quarters at Washington. 
Following is the letter sent by 
Moran to all Treasury Regional 
Offices: . 

“Supplementing our TWX mes- 
age of June 14, 1944, regarding the 
sale of used trucks, wherein we 
authorized you to negotiate sales at 
ceiling or under, we should like to 
give you the following reasons for 
these liberalized instructions. 

“It is most necessary that we 
move as many trucks as possible 
into the hands of as many neces- 
sary users as possible and that 
this job be done very quickly. This 
places a responsibility upon you to 
use good judgment in the sale of 
these vehicles, particularly those 
which you will sell below ceiling 
prices. Every possible check 
should be made as to the exact 
condition of the various trucks to 
see that the government is getting 
the best possible price. 

“It has come to our attention that 
some Offices are requiring the user 
to accompany the dealer when 
making the sale. We believe that 
in the conservation of time, man- 
power, and travel that it would 
facilitate the movement of these 
trucks if you were to accept the 
letter of recommendation from the 
dealer so long as that letter of 
recommendation is from one of the 
Federal agencies. This should al- 
low the dealer to select a number 
of trucks within the established 
limits, take them back to his place 
of business for reconditioning, and 
transfer them to the approved 
users. 

“Regarding the sale by sealed bid 
of ‘X’ condition trucks wherein 
you eliminate the dealer’s certifica- 
tion, please put in its place the fol- 
lowing paragraph: 

“Tt is hereby certified by and 
on behalf of the bidder that the 
purpose of purchasing these ve- 
hicles is for scrap or in order to 
salvage usable parts for use or re- 
sale and the bidder agrees not to 
resell these vehicles for use upon 
the highways.’ 

“You are all familiar with the 
seasonable needs that arise in your 
regions, and as these local situa- 
tions come up, you should do every- 
thing possible to expedite the move- 
ment of trucks into the hands of 
the necessary users in that area.” 


Authorize Victoria Firm 

VANCOUVER, B. C.—Wilson & Cab- 
eldu U-Drive Ltd., has been incorpor- 
ated with authorized capitalization of 
$50,000. Registered offices are located 
at 302 Pemberton Building, Victoria, 
B. C. The firm will engage in business 
as automobile dealers. 
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U. S. Treasury Procurement 


Regional Offices 


Editor’s Note: To help dealers in the purchase of surplus automotive 
vehicles, here is the up-to-date list of Treasury Procurement offices 


and directors: 


LIST OF REGIONAL OFFICES 


Region I 


Connecticut 
aine 
Massachusetts 
New Hampshire 
Rhode Island 
Vermont 


Region II 


Pennsylvania 
New Jersey 
New York 


Region III 


District of Columbia 
Delaware 

Maryland 

North Carolina 
Virginia 


Region IV 


Indiana 
Kentucky 
Ohio 

West Virginia 


Region V 


Illinois 
Michigan 
Minnesota 
North Dakota 
South Dakota 
Wisconsin 


Region VI 
Alabama 
Florida - 
Georgia 
Mississippi 
South Carolina 
Tennessee 


Region VII 


Arkansas 
Louisiana 
Oklahoma 
Texas 


Region VIII 
Iowa 
Kansas 


Missouri 
Nebraska 


Region IX 


Colorado 
New Mexico 
Utah 
Wyoming 


Region X 


Arizona 
California 
Nevada 


Region XI 
Idaho 
Oregon 
Montana 
Washington 


Chief, Property 


Regional Office Utilization Division 


Donald A. Mackay 
Regional Director 
Procurement Division 
U.S. Treasury Department 
Park Square Building 
Boston, 16, Massachusetts 
Phone: Hubbard-2870 


Myron D. Smith 


F.S. Albrecht 

Regional Director 
Procurement Division 

U.S. Treasury Department 
50 Church Street 

New York 7, N. Y. 

Phone: Rector 2-7000 


Fred W. Young 


J.J. Connor 

Regional Director 

Procurement Division 

U.S. Treasury Department 

1126—21st Street, N. W. 

Washington 25, D. C. 

Phone: Executive 6400 
Exts. 5035 and 5036 


J. H. Little Edwin J. Dowd 
Regional Director 
Procurement Division 

U.S. Treasury Department 
Commercial Arts Building 
704 Race Street 

Cincinnati 2, Ohio 

Phone: Parkway-7160 

F. A. Mapes Eric I. King 
Regional Director 

Procurement Division 

U.S. Treasury Department 

Rm. 300, 209 S. LaSalle Street 

Chicago 4, Illinois 

Phone: Franklin 9430 


H. E.. Harman, Jr. Burton C. Graham 
Regional Director _ 

Procurement Division 

U. S. Treasury Department 

10 Forsyth Street Building 

Atlanta 3, Georgia 

Phone: Walnut 5081 


Hamilton Morton R. N. Hanson 
Regional Director 

Procurement Division 

U.S. Treasury Department 

609 Neil P. Anderson Bldg. 

Fort Worth, 2, Texas 

Phone: 2-1287 


W. B. Edgar John C. Crothers 
Regional Director 

Procurement Division 

U. S. Treasury Department 

2605 Walnut Street 

Kansas City, 2, Missouri 

Phone: Victor 5952 


Alden W. Pool 

Regional Director 
Procurement Division 

U. S. Treasury Department 
7th Fl., Exchange Building 
1030—15th Street 

Denver 2, Colorado 

Phone: Keystone-4151 


K. D. Phillips 
Acting 


Thomas C. Stephens 
Regional Director 
Procurement Division 

U. S. Treasury Department 
30 Van Ness Avenue 

San Francisco 2, California 
Phone: Underhill-1922 


F. G. Moyer 


Orrin C. Bradeen Charles H. Peterson 
Regional Director 

Procurement Division 

U. S. Treasury Department 

2005 Fifth Avenue 

Seattle 1, Washington 

Phone: Main-2782 


Ruark Tells Seattle Jobbers 


’ | SEATTLE. — Biggest meeting of 


~ 
s 


r 


es 


‘ei 


| ment Wholesalers Assn., was guest 


ONE OF A SERIES of mechanics’ schools, being conducted by Pontiac Motor | 


throughout the country, is shown here with 


William Holmes in charge. 
factory schools. 


Pontiac Zone Service Manager 
Pontiac has found dealer interest high in these 


the year by Northwest Boosters 
Club No. 21 was that held here 
last week when B. W. Ruark, gen- 
eral manager of Motor & Equip- 


speaker. In addition to the factory 
representatives who compose the 
club, many jobbers from various 
parts of western Washington were 
present, hearing a clear-cut analy- 
sis of the postwar outlook. 
Careful planning by the jobbers 


Need for Careful Planning 


was advised by Ruark to success- 
fully meet the keen competition 
that is sighted ahead. 

“I am optimist enough to think 
that the bumps or hazards can be 
by-passed by careful planning and 
skillful driving,” he said. 

To be prepared, the speaker ad- 
vised putting “your business into 
the best operating condition.” 
Branch stores, face-lifting building 
and premises and operating mach- 
ine shops were suggested st2ps. 


AMA Will Give 
Aid on Highway 


Programs ( 

DETROIT. — The automobile in- 
dustry will give vigorous suppg 
to postwar highway transportation 
programs that will serve America’s 
growing needs and recreate m 
lions of useful jobs in the motor 
transport field, George Romney, 
general manager of the Automc 
Manufacturers Assn., said today 
(July 24). 

Immediate establishment by 
Automobile Manufacturers Assn. of 
a field services department, headedg 
by Karl M. Richards, was 
nounced as a means of implement- 
ing the industry’s cooperation wae 
highway users and highway - 
cials. Gregory Kosteck, of the 
AMA . staff, will work with 
Richards. 

An AMA highway policy com- 
mittee has been formed by the 
board of directors under the chair- 


manship of Albert Bradley, execu- 


tive vice president of General 
Motors, to study highway construc- 
tion and highway finance problemsé¢ 
affecting the interest of motorists 
and other highway users. Other 


committee members include A. Ed- 


ward Barit, president of Hudson; 
Robert F. Black, president of 
White Motor; Paul G. Hoffman,‘ 
president of Studebaker; B. E. 
Hutchinson, chairman of the fin-, 
ance committee, Chrysler, and P. 
V. Moulder, truck division, Inter- 
national Harvester. f 
Richards comes to AMA from the 
Washington staff of the Automotive 
Council for War Production. 
The field services department will 
cooperate with national, state and 
local organizations and public offi- 
cials in the highway transportation 
field to assist them where possible , 


eer 


ner 


in carrying out highway transpor--~ 


tation programs that will serve the 
interests of the nation as a whole. ; 
Operating with technically trained 
men and in cooperation with the 
AMA engineering liaison commit- 4 
tee, the department will also coep- 
erate with Officials interested in 
maintaining and increasing the' 
safety and efficiency of motor ve- 
hicles. 


The AMA field relations com- 
mittee consisting of C. J. Jolly, 
chairman, General Motors; R. P. 
Fohey, Chrysler; D. C. Fenner, vice 
president, Mack Mfg.; Milton Tib- 
betts, vice-president, Packard; For- 
est Siefkin, International Harvest- 
er; W. H. Brearley, Autocar, and 
H. J. Mellum, of Nash-Kelvinator, 
will continue to serve the industry 
as before in furnishing information 
on problems that arise in the field. 


McNutt Urges 
Cooperation on 


Reconversion 


WASHINGTON.—Chairman Paul 
V. McNutt, of the War Manpower 
Commission, issued last week .a 
statement following action on the 
reconversion program of the War 
Production Board. The WMC 
Chairman reviewed the critical 
manpower shortages in vital war 
industries which led the commis- 
sion to extend its priority referral 
program nationally on July 1. 

“If we can have the support and 
cooperation of the people as we 
have had thus far, we can do the 
two-fold job of manning essential 
industries and provide for orderly 
resumption of civilicn production, 
but we simply cannot do it without 
that,” he said. 


“We are all anxious to get back 
to civilian production and, indeed, 
to full-time peace activities. But 
we must face the fact that our 
first order of business is to win 
this cruel war and win it at the 
earliest ' possible moment. It is 
imperative, therefore, that the re- 
sumption of civilian production be 
carried on in an orderly manner, 
so as not to interfere with the war 
effort.” 


Dealer Back Home 


LITTLE ROCK, Ark.—Van White 
Pontiae Co. has returned to its old 
location at 723 Broadway, occupied the 
past year and a half by the state in- 
duction center, recently removed to 
nearby Camp Robinson. 


Need a Service Man—Want a Job— 
try a want ad in Automotive News. 
They get quick results! 


4 


* 





AUTOMOTIVE NEWS, JULY 24, 1944 


STUDEBAKER ANNOUNCES 


Silver 


to be awarded dealers’ employees 


in recognition of ability 


The workers in Studebaker’s Aviation 
Division and Automotive Division plants 
have received the Army-Navy “E”’ Award 


for excellence in the production of war — 


equipment. 

And fitting recognition is also being 
given by The Studebaker Corporation to 
the service employees of Studebaker deal- 
ers whose work, although highly essential 
in the war effort, does not qualify them for 
the Army-Navy “E” Award. 


Periodically, especially capable service 
managers, shop foremen and service me- 
chanics in Studebaker dealers’ establish- 


ments are being given silver or gold lapel 
emblems, as illustrated above. 


The silver emblem bears the inscription 
— Studebaker Qualified Mechanic. The 
gold emblem, given to those of longer ex- 
perience, is inscribed —Studebaker Master 
Mechanic. 


Studebaker dealers’ service employees 
have contributed much to the maintenance 
of vital war transportation on the home 
front. The Studebaker Corporation takes 
pride in providing these special awards 
as a mark of its appreciation of important 
war work effectively done. 


 Wudebaher 


PIONEER AND PACEMAKER IN AUTOMOTIVE 


PROGRESS 


Now building Wright Cyclone engines for the Boeing Flying Fortress — 
multiple-drive military trucks —other vital war mate eriel 
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AUTOMOTIVE WASHINGTON 


OPA Move 


to Work 


With Industry Hailed 


By William Ullman 
Washington Correspondent 


OPA ADMINISTRATOR Chester Bowles has announced 


that henceforth his a going 
ry co 


closel 
tion 


with industry ad 


to work much more 
mmittees—a consumma- 


evoutly to be wished, as it were. 


Business men have found all too often that industry 
————— 


committees have had no in- 
fluential voice in determining 


the content and scope of price 
regulations; and that many regula- 
tions were issued without prior 
consultations with the affected in- 
dustries. Congress also’ took 
cognizance of this situation when 
it extended the OPA several weeks 
ago. 

Against this background, the 
following seven steps announced 


Packard 


ut Double 


DETROIT, June 6 


ar Company 
e as cmreatiy sincrease 
r automobile market. 
Christopher. its . 
plain - spoken 


to ee oe 

of the pos 
Says Geoge T. 

realistic - thinking, 


president: 


—_—_—_—_ 


Minimum of 200, 


Year i 
Steps Alre 


Detroit, June 6 


greatly incre 
war au 

ays George 
realistic-thinking. 


ident: has set 
“Packard its P 
at i 


M{ jective double 
pn oduction: th 


by OPA take on considerable 
significance: 

1. Emphasis will be placed on 
closer consultation with industry; 
the first writing of a regulation 
will be the beginning, not the end, 
of a committee’s service. 

2. Committee members will be 
kept better informed of the re- 
lationship of particular price con- 
trols to the entire stabilization pro- 
grams. Between regular meetings, 


Plans Postwar 
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they will be advised of major de- 
velopments in OPA pricing. 

3. Committee members will be 
asked to watch operations of regu: 
lations in their own fields and 
make suggestions for 

ments. 
« 4. Committees 


improve : 


will be asked for © 


suggestions to im- 
prove compliance. 
5. In forming 
new committees, 
members will be 
appointed’ well 
enough in ad- 
vance of any offi- 
cial action to 
give them a 
Ullman chance to ac- 
quaint themselves 
with price rationing problems. 

6. The Office of Industry Advi- 
sory Committees will be composed 
of men who have had close contact 
with industry. ‘ 

7. When the military situation 
permits reconversion to civilian 
production, the committees are 
expeeted to be most helpful to OPA 
in keeping it advised of rapidly- 
changing problems. 


On this basis, OPA doubtless will 
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Did you see this 
about Packard? 


headline news 


This news dispatch “made the headlines” from 
coast to coast. The examples above are typical, 
selected at random from actual clippings. 

In planning its automotive future, Packard 
has set as its initial objective double its previ- 
ous best year’s production. That is a minimum 
of 200,000 cars annually. This is not a hope, not 
a ballooned-up figure, but a definite program 
with plans drawn and many steps already taken. 
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Study of Cars Offers 


Useful Information 


INTERESTING—and also impor- 
tant—information based on an 
analysis of 1,134,000 passenger 
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All of which adds up to a big opportunity for 


you—worth looking into. 
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automobiles is provided by a sur-,! 
vey conducted recently by the 
U. S. Public Roads Administration, 
and just made public. 

Some of the interesting facts 
brought out are that 58 percent 
of the vehicles federally analyzed: 
are now six years or more old 
and 17 percent of them are now 
10 years old or older. The 
average age of vehicles is lowest 
in the professional, managerial 
and traveling sales occupation 
groups while the highest average 
age of vehicles is found in the 
unskilled labor and farmer occu” 
pations with averages of eight 
and seven years, respectively. 

From the analysis of information 

submitted, it appears that 49 per- 
cent of the cars reported on are 
owned by workers in four industry 
groups vitally essential to the war 
effort: agriculture, mineral extrac- 
tion, manufacturing and processing 
and transportation. Another 18 
percent are owned by workers in 
the construction and government 
industry groups, both of which are 
essential to the war effort. 


Honolulu Citizens 


Depend on Buses 

WHEN OUR service men and 
women stationed in Honolulu get 
a few hours leave and take off for 
Waikiki they ride on buses. There 
is nothing .particularly remark-. 
able about this except that it may 
be worthy of note that Honolulu 
was the first American all-bus city 
overseas. 

The transit company serving 
the Hawaiian capital operates 
316 modern vehicles of which 
197 are gasoline propelled, 29 
diesel-electric powered and 90 
electric-trolley buses. The great- 
er portion of this fleet is made 
up of new and large-capacity 
buses. 

Despite war-emergency' condi- 
tions which have continued from 
the moment of Pearl Harbor, the 
Honolulu public transportation sys- 
tem has increased the number of 
passengers carried from 114,000 in 
July, 1941, to 246,000 in January, 
1943, and the monthly mileage cov- 
ered has jumped from 18,000 in 
mid 1941 to 33,000 in January of 


last year. 
* ££ & 


93,000 War Vehicles 


Shipped in 3 Months 

ACCORDING TO FEA Adminis- 
trator, Leo Crowley, 3,000 tanks and 
90,000 other types of military vehi- 
cles, including tank destroyers, 
trucks and jeeps, were sent to 
Allied forces in the first three 
months of 1944. A substantial pro- 
portion of the pre-invasion ship- 
ments—230 tanks and 6,900 vehi- 
cles a week—went to the United 
Kingdom, he said. 

2 @ 

The Doings 
Of the Capital 

CAPITAL HIGHLIGHTS AND 
SIDELIGHTS — The word goes 
’round here that there are two 
things about which we can now be 
quite certain. The first is that no 
IMPORTANT shift back to produc- 
tion of types of durable goods of 
the kind civilians most desire will 
occur until the German war ends. 
The other, when the shift from 
war to civilian production does 
start, it will be on the basis of 
every man for himself. . . . Speed- 
ing up of war-property disposal is 
behind a government move direct- 
ing the Reconstruction Finance 
Corp. and one of its subsidiaries, 
the Defense Plants Corp., to handle 
jointly sales of surplus land and 

(Continued on Page 54, Col. 5) 
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Could be a line from a popular tune. And in 


a way itis. It’s a popular refrain among readers 
of The New York Times. 

Written by one enthusiastic reader, this same 
sentiment is echoed by prominent men and 
women the nation over who prefer The New 
York Times above all other newspapers. * 

Just as the girl in the latest song hit ‘“means 
something” to the boy who sings the lyrics, so 
The New York Times means something to its 
readers. They trust it, rely on it, have confidence 
in it. And because it occupies such a prominent 
place in the minds of the people who read it, it 
should occupy the same prominent place in the 
minds of advertisers. 


Che New Pork Times 


“ALL THE NEWS THAT’S FIT TO PRINT” 


k 


An independent research organization wrote to 5,800 prominent men 
and women all over the country —Governors, editors, business execu- 
tives, religious leaders, educators, heads of women’s organizations, 
etc.—asking this one question: ‘“What is your favorite newspaper 
and why?” The Times scored 45% of the votes, against 12% for 
the next newspaper. 
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AUTOMOTIVE WASHINGTON 


OPA Move 


to Work 


With Industry Hailed 


By William Ullman 
Washington Correspondent 


OPA ADMINISTRATOR Chester Bowles has announced 
that henceforth his agency is going to work much more 


closel 
tion 


with industry advisory committees—a consumma- 
evoutly to be wished, as it were. 


Business men have found all too often that industry 
——————— 


committees have had no in- 
fluential voice in determining 


the content and scope of price 
regulations; and that many regula- 
tions were issued without prior 
consultations with the affected in- 
dustries. Congress also took 
cognizance of this situation when 
it extended the OPA several weeks 
ago. 

Against this background, the 


by OPA take on _ considerable 
significance: 

1. Emphasis will be placed on 
closer consultation with industry; 
the first writing of a regulation 
will be the beginning, not the end, 
of a committee’s service. 

2. Committee members will be 
kept better informed of the re- 
lationship of particular price con- 


they will be advised of major de- 
velopments in OPA pricing. 

3. Committee members will be 
asked to watch operations of regu: 
lations in their own fields and 
make suggestions for 

ments. 
« 4. Committees 
will be asked for 
suggestions to im- 
prove compliance. 
5. In forming 
new committees, 
members will be 
appointed’ well 
enough in ad- 
vance of any offi- 
cial action to 
give them a 
Ullman chance to ac- 
quaint themselves 
with price rationing problems. 

6. The Office of Industry Advi- 
sory Committees will be composed 
of men who have had close contact 
with industry. 4 

7. When the military situation 
permits reconversion to civilian 
production, the committees are 
expeeted to be most helpful to OPA 
in keeping it advised of rapidly- 
changing problems. 
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Study of Cars Offers 


Useful Information 


INTERESTING—and also impor- 
tant—information based on an 
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Did you see this 


headline news about Packard? 


This news dispatch “made the headlines’’ from 
coast to coast. The examples above are typical, 
selected at random from actual clippings. 


In planning its automotive future, Packard 
has set as its initial objective double its previ- 
ous best year’s production. That is a minimum 
of 200,000 cars annually. This is not a hope, not 
a ballooned-up figure, but a definite program 
with plans drawn and many steps already taken. 
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All of which adds up to a big opportunity for 
you—worth looking into. 
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vey conducted recently by the 
U. S. Public Roads Administration, 
and just made public. wat 
Some of the interesting facts 
brought out are that 53 percent 
of the vehicles federally 
are now six years or more oO 
and 17 percent of them are now 
10 years old or older. The 
average age of vehicles is lowest 
in the professional, managerial 
and traveling sales occupation 
groups while the highest average 
age of vehicles is found in the 
unskilled labor and farmer occw 
pations with averages of eight 
and seven years, respectively. 
From the analysis of information 
submitted, it appears that 49 per- 
cent of the cars reported on are 
owned by workers in four industry 
groups vitally essential to the war 
effort: agriculture, mineral extrac- 
tion, manufacturing and processing 
and transportation. Another 18 
percent are owned by workers in 
the construction and government 
industry groups, both of which are 
essential to the war effort. 


Honolulu Citizens 


Depend on Buses 

WHEN OUR service men and 
women stationed in Honolulu get 
a few hours leave and take off for 
Waikiki they ride on buses. There 
is nothing .particularly remark- 
able about this except that it may 
be worthy of note that Honolulu 
was the first American all-bus city 
overseas. 

The transit company serving 
the Hawaiian capital operates 
316 modern vehicles of which 
197 are gasoline propelled, 29 
diesel-electric powered and 90 
electric-trolley buses. The great- 
er portion of this fleet is made 
up of new and large-capacity 
buses. 

Despite war-emergency' condi- 
tions which have continued from 
the moment of Pearl Harbor, the 
Honolulu public transportation sys- 
tem has increased the number of 
passengers carried from 114,000 in 
July, 1941, to 246,000 in January, 
1943, and the monthly mileage cov- 
ered has jumped from 18,000 in 
mid 1941 to 33,000 in January of 


last year. 
* £ 


93,000 War Vehicles 


Shipped in 3 Months 

ACCORDING TO FEA Adminis- 
trator, Leo Crowley, 3,000 tanks and 
90,000 other types of military vehi- 
cles, including tank destroyers, 
trucks and jeeps, were sent to 
Allied forces in the first three 
months of 1944. A substantial pro- 
portion of the pre-invasion ship- 
ments—230 tanks and 6,900 vehi- 
cles a week—went to the United 
Kingdom, he said. 

s + 8s 

The Doings 
Of the Capital 

CAPITAL HIGHLIGHTS AND 
SIDELIGHTS — The word goes 
’round here that there are two 
things about which we can now be 
quite certain. The first is that no 
IMPORTANT shift back to produc- 
tion of types of durable goods of 
the kind civilians most desire will 
occur until the German war ends. 
The other, when the shift from 
war to civilian production does 
start, it will be on the basis of 
every man for himself. . . . Speed- 
ing up of war-property disposal is 
behind a government move direct- 
ing the Reconstruction Finance 
Corp. and one of its subsidiaries, 
the Defense Plants Corp., to handle 
jointly sales of surplus land and 

(Continued on Page 54, Col. 5) 
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Could be a line from a popular tune. And in 


away itis. It’s a popular refrain among readers 
of The New York Times. 

Written by one enthusiastic reader, this same 
sentiment is echoed by prominent men and 
women the nation over who prefer The New 
York Times above all other newspapers. * 

Just as the girl in the latest song hit “means 
something” to the boy who sings the lyrics, so 
The New York Times means something to its 
readers. They trust it, rely on it, have confidence 
in it. And because it occupies such a prominent 
place in the minds of the people who read it, it 
should occupy the same prominent place in the 
minds of advertisers. 


The New Pork Times 


“ALL THE NEWS THAT’S FIT TO PRINT” 


f 


An independent research organization wrote to 5,800 prominent men 
and women all over the country — Governors, editors, business execu- 
tives, religious leaders, educators, heads of women’s organizations, 
etc.—asking this one question: ‘‘What is your favorite newspaper 
and why?” The Times scored 45% of the votes, against 12% for 
the next newspaper. 





Willow Run Ships 
Last Knockdown 


Liberator 


DEARBORN, Mich.—The last 
knock-down Liberator bomber set 
left Willow Run by truck Friday, 
July 7, making a total of nearly 
1,900 bombers shipped to assembly 
plants in the southwest, the Ford 
Motor Co. announced. It was sent 
to the Douglas Aircraft Plant at 
Tulsa, Okla. 


All future production at Willow 
Run will be completely assembled 
and flown away to the Army from 
Willow Run Airport. 

Most “knock-downs” were ship- 
ped from Willow Run last January, 
when 178 were hauled away. Since 
then the flyaway production has 
increased ahead of schedule and 
the number of components has 
been reduced. 


A fleet of 83 large trailers has 
been used to haul the four-engined 
bombers to Tulsa and to the Con- 
solidated-Vultee Aircraft Plant at 
Fort Worth, Tex. Five of the 73- 
foot trailer trucks are required to 
haul two complete bombers. 

The bomber component sets are 
more than 80 percent complete 
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upon leaving Willow Run. Only a 
week ago the Ford Motor Co. an- 
nounced completion of its 5,000th 
bomber. This total is made up 
mostly of flyaways. 


Tire Transfer 
Period Extended 


WASHINGTON. — The period 
during which a manufacturer may 
transfer new passenger tires to 
dealers certificate-free has been ex- 
tended to midnight, July 31, the 
Office of Price Administration an- 
nounced last week. 


The extension was made, it was 
stated, because some manufac- 
turers have been unable to supply 
new passenger tires to dealers, 
their inventories and production of 
tires being too small. Distribu- 
tors who operate on a wholesale 
basis—supplying other dealers with 
tires—also have found it impos- 
sible to maintain an inventory of 
new passenger tires for transfer 
to dealers. 

A fifteen-day extension of the 
deadline for certificate-free trans- 
fers of new passenger tires by 
manufacturers to dealers will help 
alleviate these conditions, OPA 
said. 


LL 


In May, the question ‘What one magazine do you consider 


THIS IS the last of 1,893 Liberator 
bombers shipped in knockdown form 
from Willow Run bomber plant. From 
now on, all the bombers constructed 


at the giant plant will be flown away. 


Chapman Sells Out 


JEFFERSON CITY, Mo. — After 25 
years of active service in the hauling 
and moving business, L. L. Chapman 
has sold his interests to Arthur E. 
Blaser of the Midwest Moving and 
Storage Co. Chapman, who owns three 
fireproof warehouses in the city, will 
retain his furniture storage business. 


Dealers tell me 


(Continued from Page 3) 


tising — ‘They will not walk.’ 
This was Jordan’s answer to 
people like one of my business 
associates of the period around 
1915 who used to go home at 
night and worry about the im- 
pending ‘saturation.’ Recently 
and currently we have had the 
reverse of the saturation buga- 
boo. But the fact remains—‘They 
will not walk.’ 

“I was expressing a genuine 
conviction when I contended that 
good used cars had a scarcity 
value and that the only thing 
making reasonably adequate 
highway transportation avail- 
able to the fellows who want it 
was their willingness to pay a 
price that would pull dormant 
transportation out of inactivity. 
The simplest mathematics makes 
clear that cars thus available to 
be pulled out of storage or lim- 
ited use are constantly decreas- 
ing, whereas the attrition among 
cars in use is constant with no 
possible replacement of the re- 
serve. That could lead to only 
one consequence: Those who 


Ss 


TO SAY TO MANAGEMENT-MEN 


TO SAY THEM 


most broadly useful to you as a management man in business’ was 


put to the presidents of all the companies listed in Poor's Register of 


Directors & Executives. 


The survey from start to finish was in the hands of Ross Federal 


Research Corp. 


The answer came back ‘‘Business Week" . . . Business Week 


chead of both the next two magazines combined! 


Details will be sent you on request to Business Week, 330 


West 42nd Street, New York 18, N. Y. or any branch office. 


Business Week is the one news magazine which 
is all business, its editors all business writers, its read- 
ers all business men. Business Week is sold only by 
subscription. And Trend Studies prove that per dollar 
you can reach more (and more) management-men 
throughout all business and industry in Business Week 
than in any other magazine. 


want better transportation will 
have to bid increasingly higher 
prices for the decreasing supply. 


“Undoubtedly you are correct 
that the dealer who loads him- 
self heavily with a speculative 
inventory could get himself 
pushed off a plank into deep 
water. The OPA, in its opening 
remarks to justify the ceiling, 
indicated among other things 
this was designed to bring cars 
out of hoarding. Perhaps some 
of my conclusions are based on 
insufficient information. Perhapge 
there are places where used cars 
are being ‘hoarded.’ I do not 
happen to know of any. They are” 
nonexistent in this area. The 
nearest semblance to hoarding 
is the aggregate holdings of in- 
dividuals who at one time let 
them go, actuated largely by the 
attractiveness of the _ prices 
offered. 

“In our own operation we have 
tried to keep a fairly even num- 
ber of cars. We have not tried to 
accumulate to the extent of put- 
ting used cars in storage. Every- 
thing we bought was immedi- 
ately for sale. We found it 
increasingly difficult to buy re- 
placements and maintain a nor- 
mal inventory. We are no wise 
concerned about liquidating our 
present stock. Naturally our best 
cars will be withdrawn from the 
market July 10, in view of the 
OPA requirement that cars of- 
fered for sale must carry ceiling 
price tags. We have no option 
but to trade them out. We anti- 
cipate no difficulty in doing so 
except that the tempo will be 
reduced. Our real difficulty is 
going to be in replacing the cars 
sold. The so-called hoarded cars 
will not be jarred loose. The mo- 
tive will no longer exist. 

* * bd 


“Perhaps my attitude toward 
OPA is tempered somewhat by 
the type of board we have to deal 
with. Its two members are so 
arbitrary and so antagonistic to 
the public that they have been 
unable to get a third member 
to serve with them. They would 
not, for instance, last year give 
me permission to buy a transport 
load of diesel fuel for an irriga- 
tion pump, even though I have 
storage capacity for it. They 
said I could buy this fuel from 
time to time in smaller quanti- 
ties. They told me flatly that 
they were not interested in help- 
ing anybody save money and as 
to saving transport mileage, that 
was the problem of the ODT. 


“Recently they declined to is- 
sue gasoline to a customer to 
whom we sold a car because he 
did not have his car registered 
in his home county 140 miles 
away. The district office reversed 
this ruling, but so far as the 
local board is concerned this 
party would have had to walk 
140 miles and back before he 
could move his automobile. Cur- 
rently we were unable to get gas- 
oline to deliver a car to an of- 
ficer in the United States Army 
Air Forces, because the board 
has not been able to have a full 
meeting of its two members and 
because, according to the pre- 
liminary guesses of the clerks, 
this officer is located at an air 
field more than 200 miles away. 
I think they are wrong both 
ways but in the meantime noth- 
ing is being done and I am one 
of those fellows who pray fer- 
vently that we may get rid of 
this damnable bureaucracy at the 
earliest possible date, regardless 
of whether it is chargeable to 
Republicans or Democrats, Con- 
gress or the Administration, or 
the Empress of the New Deal. 


“Anyway, John, thanks for 
your letter and be assured there 
is no quarrel. I used to think 
that the American businessman 
could be fast on his feet and 
adjust himself to changing con- 
ditions. Even now with all the 
hobbles they have put on us they 
have not entirely crushed the in- 
stinct. _Two years ago we were 
pessimistic, unnecessarily so as 
events proved. Perhaps the bal- 
ance of 1944 will be better than 
it looks today. Perhaps we will 
find some source of supply for 
good salable cars. At the mo- 
ment, we do not see it.” 


4 
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The mink that flooded Gunflint Trail 


his picture of Oliver Anderson, north 
woods trapper, ran in LIFE several 
months ago. 

It was part of a pictorial story on Ander- 
son’s knowledge of fur-bearing animals, 
and shows him in the act of removing from 
an under-water trap a mink, frozen stiff as 
a board. 


Soon after the picture was published, 


Anderson’s home town, Gunflint Trail, was | 


flooded with mail. Letters from eager and 
curious LIFE readers all over the country 
poured into the little Minnesota town. The 


gist of them all was: “Tell me more.” 

The wholly unexpected interest in his 
work prompted Mr. Anderson to turn 
author. He is now engaged in writing a 
book on his 25 years as a trapper. 

It’s a far cry from trapping animals to 
selling automobiles, but this incident illus- 
trates pretty well the tremendous influence 
exerted on a vast part of the population by 
anything that appears in LIFE. 

Most of the leading automobile makers 
of the country are well aware of LIFE’s 
widespread influence. And even though 


they can’t see the date when they'll be able 
to make cars again, they keep their names 
before the public by advertising in LIFE. 

Week in and week out, LIFE has more 
readers than any other magazine in 
America! 
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ST. LOUIS.—Fewer than 23,000 
automobiles and trucks are operat- 
ing in St. Louis and adjoining St. 
Louis County than in the pre- 
rationing peak year of 1941, while 
60 percent of the 263,000 vehicles 
still in operation are being used 
only one-third as much, according 
to a survey of registration and 
gasoline tax figures. 

The 8 percent decrease compares 
with a statewide decline of 10 per- 
cent, but this is attributed to the 
St. Louis war manufacturing 
center. 


Automotive experts state that 
the impact of 18 months of tire and 
gasoline rationing, with resultant 
motoring troubles, has been ex- 
pended on the automobiles already 
taken off the highways, and they 
believe the outlook is bright for 
cars still in use to remain in opera- 
tion for the duration. 

Matt F. Morse, president of the 
Automotive Club of Missouri said 
that two problems must be con- 
sidered in viewing the present 
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23,000 Cars are Out of Use 
In St. Louis Since ’41 Peak 


automotive situation: (1) inade- 
quate tire rationing: quotas and 
(2) lack of vital repair parts. 

Morse said: “There is an ample 
supply of new passenger car tires 
in St. Louis, but the monthly ra- 
tion quota set for this area is so 
woefully small the rationing boards 
cannot fill the applications of driv- 
ers in the preferred mileage 
groups.” 

A serious shortage in functional 
spare parts has resulted in hun- 
dreds of automobiles and trucks 
being tied up in garages and 
dealer’s establishments awaiting 


repairs, Morse declared. 


Some are 1941 model cars, parts 
for which have not been made 
since Pearl Harbor, have been laid 
up for more than six months, the 
survey revealed. With the number 
of automobile mechanics decreased 
40 percent since prewar days, 
Morse said delays of a week to a 
month in auto repair work are 
directly due to the man-power 
shortage. 


Luminous Apparel 


Great Aid to Motorists Seen 
In Illuminating Pedestrians 


BUFFALO.—Pedestrians in the 
, postwar era may wear clothes 
which will reflect or give off a 
light that will make them easily 
visible to an approaching motorist, 
believes Henry W. Osborne, Buffalo 
safety engineer and traffic advisor. 

If such a development occurs, 
the safety expert opines, it will be 
one of the greatest traffic im- 
provements ever conceived. For ex- 
ample, he said, women’s handbags 
and gloves would glow at night, or 
the pockets on a man’s suit or 
overcoat would do the same so he 
could be seen at night under the 
poorest lighting conditions. 

Osborne pointed out that in 1943 
five times as many auto deaths 
occurred after dark than in the 
daytime. Of these deaths, 50 per- 
cent occurred in main thorough- 
fares. 

“Many of our older people are 
working on night shifts and are 
out during the most hazardous 
hours of the day,” Osborne said. 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 


ff for Home, 


with loaded cars 


Saga of Aluminum 
Film Shows Conversion of Reynolds 


To Wartime Production 


NEW YORK.—The story of the 
rise of the Reynolds Metals Co. and 
of the vision of R. S. Reynolds, its 
president, is told in a film, “A Re- 
cital of Faith,” which shows the 
role Reynolds is playing in the war 
effort and will play in the postwar 
world. 


The picture is a running narra- 
tive of all the operations of the 
aluminum industry ranging from 
the mining of bauxite in Arkansas 
to the actual delivery and use of 
aluminum to and by our fighting 
men in a global war. It is the 
story of a man, who, according to 
Senator Truman, “risked his pri- 
vate business and mortgaged it 
to make aluminum for the benefit 
of the country as a whole when 
the country desperately needed it.” 


Eighteen months before Pearl 
Harbor, R. S. Reynolds, up to then 
engaged principally in the manu- 
facture of foil, realized that war 
with Germany was imminent and 
that it would be primarily an aerial 


Saturday afternoon. Up and down Main Street, farmers’ families are stowing bundles and 
packages in their cars—wondering where they themselves will find room to sit. The 
biggest part of those carloads consists of things that rural people have read about in FARM 
JOURNAL and bought from dealers who feature FARM JOURNAL advertised products. 
Junior bought those radio parts, scarce as hens’ teeth today. Mother and Sis have visited 
shop after shop for armfuls of items they’ve talked about all week. Dad’s been to the 
hardware and feed stores and had a long talk with his car dealer. 


Rural Americans now have the biggest income in 
their history. They are spending a large part of 
those extra billions for things they can get today— 
investing another large part in war bonds which 
assure their spending power tomorrow. Meet 


These are the products in your line advertised in 
current issues of the FARM JOURNAL. Display them. 


A. C. SPARK PLUGS & FUEL 
PUMPS 

ARMCO STEELS 

AUTO-LITE SPARK 
PLUGS 

BORG-WARNER PRODUCTS 

BRIGGS & STRATTON 
GASOLINE ENGINES 

BUICK 

J. 1. CASE 

CASITE 

CHAMPION SPARK PLUGS 

CHEVROLET 

CHEVROLET TRUCKS 

CHRYSLER 

CONSOLIDATED VULTEE 
AIRCRAFT 

DE SOTO 


DODGE PENNZOIL 
DODGE TRUCKS 

ELASTIC STOP NUTS 

ETHYL 

FIRESTONE'TIRES 

FISHER BODIES 
FORD-FERGUSON TRACTORS 
FORD TRUCK 

FRAM OIL FILTERS 

GENERAL ELECTRIC 

G. M. DIESEL 

G. M. TRUCK 

GOODRICH TIRES 

GOODYEAR TIRES 
INTERNATIONAL HARVESTER 
MOBILGAS & MOBILOIL 
NASH 

OLIVER FARM EQUIPMENT 


PLYMOUTH 
POLAROID DAY 


RCA PRODUCTS 
REPUBLIC STEE 


CLEANER 
STUDEBAKER 


U. S. STEEL 


WILLYS 


PHILCO PRODUCTS 


those rural dollars half way. It’s easy. Use FARM 
JOURNAL as your guide to the products it pays to 
stock and show. FARM JOURNAL is read by 
over 2,500,000 rural families. It is America’s 
largest rural magazine, strongest in sales influence. 


Of the 
FIRST FOUR 


ONLY ONE 


GLASSES 


PUROLATOR OIL FILTERS 


L 


SANI-FLUSH RADIATOR 


TEXACO PRODUCTS 
UNION CARBIDE 
U. S. RUBBER TIRES 


WESTINGHOUSE PRODUCTS 
WILLARD BATTERIES 


ZENITH RADIOS 


covers the rural market 


Successful merchandising is based on facts. Write today and have us tell you how many 
FARM JOURNAL subscribers live in your own county. In two out of three U. S. counties 
(practically all but the metropolitan areas) the FARM JOURNAL has more readers than 
Life, The Saturday Evening Post, or Collier's. 


FARM 


GRAHAM PATTERSON, Padblisher 


Washington Square, PHILADELPHIA $ 


JOURNAL 
aro Farmers Wifi 


one. That meant light metals 
would be needed. 

“France, England and America, 
he said, “for five years have J 
nored the sensational increase in 
production of aluminum and mag- 
nesium by Germany and her al 
As a result of this tragic failure, 
France is now doomed. Unless we 
quickly awake to the peril of t 
new type of aerial warfare, Eng- 
land will fall and America 
follow! ; 

“Our national production of 
aluminum runs into approximately, 
370,000,000 pounds a year. 
build as many planes as I think 
we'll have to, we’re going to need 
eight or nine hundred wmilfion 
pounds.” 

Reynolds, the picture shows, not 
only furnishes materials and actual 
parts for fighting planes, but also 
makes foil packaging material 
is protecting ammunition, food and 
medical supplies for our fighting 
men in all parts of the globe. 

All of the important operations 
at Listerhill, Ala., the site of 
square mile of plants erected .by 
Reynolds, are shown. These plants, 
housing operations that take 


visitors on a four-mile tour, were ~ 


built by Reynolds in 1940 when 
Germany’s production of aluminum! 
was unequalled by ours. It is the 
Only assembly of plants in the 
world where raw bauxite goes in 
at one end and aluminum shapes 
come out the other. 

As explained by the film’s nar- 
rator, construction of the plant be- 
gan in November of 1940. Five 
months later, aluminum in the. 
form of ingots, pigs, blocks, sheet 
and rod were being turned out fo 
further processing in the come 
pany’s plants in Louisville, Ky. and 
Richmond, Va. 

The picture also depicts opera- 
tions in the company’s plants 
Louisville, the only ones in the 
world where aluminum parts aré 
prefabricated for planes, an opera 
tion that has resulted in the say-. 
ing of time and shipping space and 
has contributed measurably o 
plane production. 

The film ends with the answer 
to the question, “What does the 
future hold for aluminum?” - 

This answer, according to Reid 
B. Gray of Reynolds Research In- 
stitute, is that there will be no» 
limit to the use of aluminum after 
the war. 

“Transportation,” he says, “will 
continue to be the number one 
user of aluminum—transportation 
by air, land and sea. Yes, aluminum 
will go to the sea in ships; and 
aluminum freight cars, particularly 
refrigeration cars, are almost a 
certainty. Also, don’t be surprised 
if the future automobile takes ad- 
vantage of the lighter metals. 


Car Loan Eases 


Tulsa Workers’ a 


Repair Problems r= I 


TULSA, Okla. — One of the ser 
vices offered by the Mid-West 
Chevrolet Co. is the loan of cars 
to essential workers while thei 
automobiles are being repaired. 

This service was instituted for 
the benefit of workers in essential 
industry or those whose cars are 
essential to the war program. 

“Many car owners,” says John E. 
Byers, of Mid-West Chevrolet, “con- 
tinue to drive cars that are in need 
of minor repair jobs, because they 
feel that they cannot spare the 
cars long enough to have the re 
pairs made. Such cars in time be- 
come a real menace on the roads, 
yet the owners feel that they must 
continue to drive them because 
such driving is essential. 

“The charge made for the loan 
of our cars in such instances is 
very reasonable, and because the 
owner Of a car in essential indus- 
try can take advantage of this ser- 
vice, he is able to keep right on 
driving while his car is being re- 
paired.” 

Time was when minor repai 
could be made on a car while the 
Owner waited, or when the car 
could be left in the shop overnigh 
while necessary repairs were made. 
But now a twenty-four-hour ser- 
vice is no longer available, 
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PAV 


abies are safe today! 


Tue YEAR is 1842 .. . The 
man is a shy, quiet, unknown 
young student at the Sorbonne 
—by name Louis Pasteur. 


He spends most of his leisure hours in the library. 
He pores tirelessly over books of science and lives of 
great men. One day he comes upon a single passage 
- +a few words in a book which posed a question 
that tormented him forever after. 


What is it that causes plagues, fevers, 
pestilence? Why do men fall sick and die? 


Suddenly young Pasteur felt a burning desire to find 
the key to this puzzle which, through all the centuries 
of human history, no man had solved. 


He set off on the quest which led to one startling 
discovery after another . .. and in the end he found 
the answer. 


Louis Pasteur was the first to detect the nature of 
germs—the first to trace the role of microbes in sow- 
ing sickness and death among mankind. 


He was a pioneer in vaccines. He perfected the 
sterilization process used today in the pasteurization 
of milk, and so, played a profound part in reducing 


infant mortality. Because, long ago, Louis Pasteur 
loved books, millions of babies are safe today! 


vg gy g 


As A STUDENT, Pasteur never lost his belief in the value 
of reading. As a teacher, he strove to make scientific prob- 
lems interesting in words that were few and simple. 

So, too, The American Weekly, has sought ways to make 
all subjects—history, science, religion, or human relations 
—simple, vivid and understandable for all. 

Because it has succeeded—because it appeals to so many— 
this great magazine now goes each week into more than 
7,750,000 homes through twenty great Sunday newspapers, 
where its fascinating pages stimulate and expand the price- 
less habit of reading in old and young. 


THE 


In words and pictures that stir the deepest springs of 
human thought and emotion...in terms NOT of fiction but 
of actual people... it tells its fascinating tales of love and 
romance, of mystery and adventure. Its stories are true— 
living, breathing, human documents—they grip the imagi- 
nation of millions every week. 

Often it has been the first publication of large circulation 
to bring before the people the great hope-giving discoveries 
of medicine and science. 

Who can measure the impact of such a magazine . . . ex- 
erted week after week . . . upon so large a segment of the 
American population? 

The manufacturer who presents his products or his com: 
pany to this enormous reading audience is using the greatest 


force known in advertising. 


ERICAN 


Greatest 
Circulation 
in the World 
| OE See eee ee RE 


**The Nation’s Reading Habit’’ 


Main Office: 959. EIGHTH AVENUE, NEW YORK 19, N.Y. 
Branch Offices: HEARST BLDG. CHICAGO 6... 5 WINTHROP SQUARE, BOSTON 6... ARCADE BLDC. ST LOUIS 1... HANNA BLDG.. CLEVELAND 15 


CENERAL MOTORS BLDG. DETROIT 2... 101 MARIETTA ST. ATLANTA 3. 


. EDISON BLDG. LOS ANGELES 0) HEARST BLDC. SAN FRANCISCO 3 
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Factor in War and Postwar... 


Dion Says U.S. Oil 


Grill Work 


At Garages, Mechanics Find 


NEW YORK.—William Slight 
was willing to try something new, 
and thereby discovered a way to 
complete the job of attaching rad- 
iator grills in three-fifths ,of the 
time formerly required. 

Learning that rivnuts, combina- 
tion rivet and nut plates developed 
by B. F. Goodrich for use in at- 
taching de-icers to airplanes, have 
been made available to industry in 
general, Slight obtained some and 
tried them out in the radiator work. 

“They’re saving me an hour on 
a two-and-a-half hour job,” said 
Slight, service man at Packard 
Motor Car Co.’s Evanston (IIl.) 
shop. As a result of his findings, 
rivnuts are also being used now at 
Packard’s downtown and North 
Side branches in Chicago. 

Rivnuts are one-piece internally 
threaded and counterbored tubu- 
lar rivets, which, with the aid of 
a special tool, can be headed or 
locked into place while working 
entirely from one side. They can 
be installed in metal, plywood and 
plastics. 

New uses are > being found for the 
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rivnuts almost daily in an ever- 
increasing variety of industries, 
said Harold F. Mosher, of the B. 
F. Goodrich industrial products 
division. Until recent production 
increases were attained, the entire 
output of rivnuts went to the avia- 
tion industry. 


Packard DPC Contract 


For Toledo Plant Raised 
WASHINGTON. — The Defense 
Plant Corp. last week authorized 
an increase in its contract with 
the Packard Motor Car Co. to pro- 
vide additional facilities at a plant 
in Toledo at a cost of approxi- 
mately $1,350,000, resulting in an 
over-all commitment of about 
$8,750,000. Packard, it was stated, 
will operate the facilities, the title 
remaining with the a 


New Engineers’ | Chapter 

SPOKANE, Wash. — The Spokane 
Automotive Engineers’ Society has been 
accepted as a chapter of the National 
Society of Automotive Engineers, it has 
been announced by T. H. Barker, chair- 
man of the group. 


HOW Pan American 
Airways PACKS 
2,100 HOURS INTO A ‘DAY 


= minute the giant transatlan- 
tic Pan American Clippers get 


still locks. 


WILLIAM SLIGHT, Packard service 
man in Evanston, Ill., demonstrates his 
use of B. F. Goodrich rivnuts in at- 
taching radiator grills—a method 
which, he discovered, saves an hour 
on a two-and-one-half hour Job. 
Although the grill is off the car in 
this photo, the main feature of the 
rivnuts is that they can be headed 
from the outside and used in places 
where the “other” side of a surface is 
completely inaccessible. 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 


put it on again many times and it 


Gives Winning Punch 


MINNEAPOLIS — American oil 
output, twice that of the rest of 
the world combined, is giving the 
Allies power to win on the far- 
flung battle fronts and will play an 
important postwar role, according 
to E. N. Dion, of Investors Mutual, 
Inc., an open-end investment com- 
pany here. 

“The United States in the last 
half century,” said Dion comment- 
ing on a statistical study of the 
growth of, and prospects for Ameri- 
can industry, “has produced two 
out of every three barrels of oil 
produced in the world during that 
time. Our nation produced ap- 
proximately 27,494,590,000 barrels 
while all the rest of the world 
produced only 15,214,175,000 barrels. 

He explained that per capita oil 
production in the United States 
within the half century has in- 
creased by 14 times. In 1894 when 
the population was 68,275,182 and 
oil flow was 49,344,000 barrels, the 


back to their base, they get an ex- 
haustive going over. 


It’s thorough. And it’s fast. 


A swarm of mechanics, working in 
eight-hour shifts, get the job done 
in 60 hours — 2,100 man-hours a 
day. 


What helps this swift turn-around 
are Elastic Stop Nuts. These nuts 
have been on every Pan American 
Clipper since 1928. They are on 
motors, mounts, wings and count- 
less structural parts. 


Particularly timesaving are the 
Anchor Nuts which permit smooth 
blind mounting. Hundreds of these 
fasten the covers for inspection 
openings. These Anchor Nuts* are 
an Esna development and are used 
by millions in all kinds of airplanes. 


Elastic Stop Nuts lock tight and fast 
without any auxiliary devices. 
There’s no time wasted in fussing to 
get themvoff and back on again. 


They lock because of the elastic col- 
lar in the top. This collar squeezes 
in between the bolt threads. It’s 
compressed tight. The nut can’t 
turn. It can’t wiggle. It can’t shake 


loose. And you can take it off and 


Every fastened product can be bet- 
ter because of these nuts — can be 
safer, tighter, quieter, and longer 
lasting. 


So if you have a fastening problem 
now, or see one ahead, let us show 
you how these red-collared Esna 
Nuts can help. Our engineers are 
ready to consult with you and rec- 
ommend the appropriate nut. 


THE COUAR 

S ELASTIC, 
THE NUT CAN BE 
USED TIME AND 
TIME AGAIN. 


LOCKED ON 
THE BOLT 8Y 
THE ACTION OF 
THE GRIPPING 
RED COWAR, 


MADE IN Alt sizes. AND TYPES — WITH 
THREADS TO FIT ANY STANDARD 
TYPES OF BOLTS. 


TRADE 
ELASTIC STOP NUT CORPORATION 


per capita output was about three 
quarters of a barrel of oil for ev 
man, woman and child in the 
United States, Dion said. 

In 1943 when the oil output Was 
around 1,503,176,000 barrels and 
population approximated 136, 
262,.the per capita oil produ 
was 10.3 barrels, he declared. 

Dion added: 

“Our proportion of world oil pro- 
duction has varied from around 6 
percent in 1894 to 41 percen 
1901 and 72 percent in 1923. It is 
now estimated to be around 75 per 
cent, if oil output outside of «the 
United States in 1943 approximated 
496,824,000 barrels. 

“This country held and improved 
its position in the years following 
World War I attaining a record 
level of 72 percent in 1923 and 71 
percent each in 1925 and 1927, and 
so continued until the forerunne: 
effect of the depression was reég- 
istered in the years 1931-1932. 

“United States petroleum produc- 


mal 


tion in 1943 was 30 times that of ; 


1894.” 


Broad Use 
Of Infra-Red 
Lamps Cited 


DEARBORN. — Few industrial 
developments in recent years have 
had a broader application towaré 
the war effort than drying by 
intra-red-ray heating lamps. 

The process was developed by 


the Ford Motor Co. and is now be-«» 


ing used for a variety of purposes 
by more than 2,000 manufacturers, 
although the Ford company does 
not request royalties on its patent. 

Originally developed to quick- 
dry automobile bodies, 
lamps are now used to dry 
enameled, varnished, oiled, lac- 
quered and waxed surfaces. The 
task is done evenly and quickly 
without blistering. 

The food industry uses it for 
dehydrating fruits and vegetables 
for shipment to our armed forces 
and for lend-lease. Cheese manu- 
facturers, too, use it for drying a 
cellulose coating around packaged 
cheeses. 

Infra-red lamps also are used for 
expanding aircraft parts to expe- 
dite the assembly of wrist pins 
and inserts. A recent application 
is for quick-drying a revolutionary 
plastic glue that binds metal parts 
together as firmly as a metal weld. 

Temperatures as high as 500 de- 
grees fahrenheit are attained by 
infra-red lamps. At present, glass 
manufacturers are _ successfully 
using them for making and shap- 
ing safety glass. The ray passes 


‘|through the outer layers, heating 


MARK 


OF AMERICA 


ELASTIC STOP NUTS 


Lock fast to make things last 
UNION, NEW JERSEY AND 
LINCOLN, NEBRASKA 


only the plastic layer sandwiched 
between. 

Infra-red passes through ice 
without melting it, but ice-glazed 
windshields can be cleared in two 
or three seconds by heating the 
safety glass beneath, which con- 
tains a plastic core. 

Reason for the superiority of 
infra-red lamp drying is that the 
ray is absorbed by the object on 
which it is directed. It is an in- 
verse process, drying from the in- 
side to the surface. Thus a painted 
object is dried from the metal sur- 
face out, rather than from the 
painted surface in, and frequent 
blistering caused by conventional 
drying methods is eliminated. 


Tide Water Finds 


New Calif. Well 

NEW YORK.—Tide Water Asso- 
ciated Oil Co. announced today 
completion of Jacalitos discovery 
well No. 27-16 located at the north- 
ern end of the San Joaquin Valley, 
just south of Coalinga, Fresno 
County, Cal. This discovery con- 
sidered an important one, is the 
second discovery well completed by 
the company in California within 
the past six weeks. 

The new well is flowing at the 
rate of 1,478 barrels per day of 33 
degrees gravity oil, with no water, 
through a 28/64” choke from a 
total depth of 3,827 feet. The com- 
pany owns in fee in excess of 2,000 
acres in the vicinity of this well. 
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Fes Mati Bo 


These pictures show what every postwar car owner 
ought to have. 

We mean, of course, Foamex to sit on. 

This wonderful foamed latex banishes the sittin’ 
fidgets, also known as driving fatigue. 

The top picture shows how it feels to ride on 
Foamex—more like floating than sitting. 

First, Foamex cradles your customers on millions of 
air-breathing cells, each a tiny air-valve shock absorber 
that swallows up vibration and lumps. 

Second, it prevents cramped muscles by refusing to 
pack down hard under weight. 

Foamex, you see, is soft and resilient, all the way 


STRADE MARK 


NOTHING ON THE HIGHWAY... 
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through, both in one molded unit. A logical combination 
that not only increases comfort, but makes seats stay 
comfortable longer. 

For seats with no innards to sag or lump are bound 
to hold their shape better. Foamex has been proving 
that for years on highway, railway, and airway. 

All Foamex made today is for winning the war. 
Afterwards its superb comfort and long lasting beauty 
will win sales for you. 

P. S. The ideal covering for Foamex seats—Velon* 
upholstery fabrics. Makes smarter colors practical! 


For the best in music, listen to the Voice of Firestone, every. Monday 
evening, over the entire N. B.C. coast-to-coast network. 
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DEARBORN. — Why do some 
bearings wear out while others 
of equal quality give service 
indefinitely? 

This and a host of other ques- 
tions may be answered quickly and 
accurately in the postwar era by 
a testing device which already has 
improved the aluminum spot-weld- 
ing technique employed in the 
manufacture of Ford-built Libera- 
tor bombers. 


Now in use at one of the Ford 
Motor Co. laboratories, the ma- 
chine is called an electron diffrac- 
tion camera. It quickly and accu- 
rately analyzes surfaces as thin as 
one millionth of an inch. Thus 
oxidized surfaces and other films 
too thin to yield samples for chemi- 
cal analysis can be identified easily. 

The camera consists of a high 
voltage source, an electron gun, 
and an electron diffraction vacuum 
camera. In operation the gun fires 
a stream of electrons against the 
surface to be analyzed, while the 
diffraction camera photographs the 


Facts and Flashes 
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Electron Diffraction Camera 


May Improve Bearings 


angle at which the electrons are 
deflected. 

The angle at which electrons 
bounce off the surface determines 
the chemical structure of the mate- 
rial being tested. Different chemi- 
cals produce different angles. 

Forty thousand volts are em- 
ployed in the Ford machine. Since 
the angle of deflection varies with 
the voltage, a plus or minus 
latitude of only five volts is 
permitted. 

The present camera was acquired 
when Ford technicians encountered 
difficulty in obtaining uniformly 
good spot welds on parts for B-24 
bombers. Especially puzzling was 
the fact that aluminum sheets 
similar in appearance and meeting 
identical Army specifications, but 
originating in different plants, pro- 
duced welds of varying quality. 

Ford engineers, with the aid of 
th electron. diffraction camera, 
found out why. The reason was 
surface oxides. Nine different 
oxides were isolated—the condi- 
tions under which the aluminum 


was fabricated determining the 
type of oxide found on its surface. 


It also was discovered that while 
various cleaning chemicals remove 
anti-welding oxides, they often de- 
posit other oxides equally unde- 
sirable. So suitable chemicals were 
cataloged, and as a result con- 
siderable improvement in_ spot 
welding technique has been made. 


The Ford company already has 
supplied many manufacturing 
plants engaged in the production of 
war goods with this data. 


Says Gas Cut Looms 
If Black Market Stays 


RICHMOND, Va.—A possibility 
that A gasoline coupons will be 
reduced in value if black market 
operations are not stopped was pre- 
dicted by Brig.-Gen. Fohn Fulmer 
Bright, Richmond District Office of 
Price Administration director, in a 
talk to automobile dealers here. 

Speaking at a meeting of Auto- 
motive Service, a dealers’ associa- 
tion, Gen. Bright said that the 
nation’s automobile operators were 
losing 2,500,000 gallons of gasoline 
per day to black marketeers. 


For America’s Future—For Your 
Future— BUY WAR BONDS. 


States Study Medical Aid _ - 


Insurance Programs Calling For Employer 
Contributions May Spread 


NEW YORK.—A thus far little 
noticed but potentially vast source 


| 


McGrath, of Rhode Island, in Pras 
posing a compulsory hospitalfiZa- 


of increased costs to employers lies| tion insurance plan to the Rhode 


in the possibility, as indicated by 
developments this year, that pro- 
posals seeking to broaden the ac- 
cessibility to the public of medical 
and hospital facilities may become 
live issues in many states next 
year. 

Employer contributions are 
among the contemplated methods 
of financing such proposed exten- 
sions of social security. Proponents 
claim that improved health and 
peace of mind of workers would 
justify the cost burden on the em- 
ployer. 

One of the motivating factors 
behind the movement for state 
legislation of this type is a de- 
sire by some state officials to 
head off federal action of similar 
character which they oppose as 
an encroachment upon a field of 
state activity. 

Such sentiment was exemplified 
this year when Gov. J. Howard 


From the 


ETHYL CORPORATION 
Chrysler Building, N.Y. C. 


WILL THERE BE ENOUGH PETROLEUM for synthetic rubber tires after the war? This 
question is definitely answered by facts and figures. Sixteen gallons of 
butylene, a widely produced petroleum product, will make four tires for the 
average passenger car. These tires will run for at least 20,000 miles. Fuel 
requirements for the same car at 15 miles per gallon would be 1,333—or about 


90 times the amount required for tires. 


THE UNITED STATES IS THE "OIL TANK OF DEMOCRACY" 
as well as the "arsenal." Recently published 
figures for 1943 show that 66.76% of the world's 


petroleum was produced here. Runner-up in petro- 
leum production was the Soviet Union — with 
10.68%. South America produced 10.46%—mostly 
from Venezuela. However, don't confuse produc— 
tion figures with oil reserves. Nobody knows just 
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how much oil there is in undeveloped sections. 


LAST MONTH'S NEW CAR QUOTA available for rationing was less than one day's 

supply before the war. This, plus the fact that accident rates are rising in 
most large cities, emphasizes the ever-increasing necessity for more thorough 
maintenance of cars now on the road. 


YIELD OF AUTOMOTIVE GASOLINE from a 42~gallon barrel of crude oil has declined 
by 36 per cent since Pearl Harbor. Here's the story: Before the war a barrel 
of crude oil was processed into 18 gallons of automotive gasoline, }+ gallon of 
aviation gasoline. Today, the same barrel yields 114 gallons of automotive 
gasoline and 43 gallons of aviation and special 
military gasoline. Thus, more gasoline is 
available for fighting—but less for civilian 


use. 


Remember, 


don't waste a drop!" 


"Gasoline powers the attack— 


DEVELOPMENT of new types of road—building 
equipment brought about by necessities of war 
should have definite effect on cost and meth-— 
ods of building post-war U. S. highways. 


Survey just completed of antiknock value of civilian gasolines throughout the U. S. shows 
no change whatever in octane rating of premium gasoline and a drop of only one-tenth of 
an octane in regular as compared with a similar survey made several months,ago. 


Island Legislature, asserted thas 
the states “must begin to thin 
ahead of the federal government 
with respect to future social se 
curity programs, or stop talking 
about state’s rights.” 

Gov. McGrath will seek jegigles 
tive action next year on his plan 
to assure the state’s employed 
citizens complete hospital serviee; 
with the cost being borne either 
entirely by employers or shared 
equally by employers and en 
ployes. Rhode Island already has 
the distinction of being the only 
state with a cash sickness law, 
which gives the worker absent 
from employment through illnegs, 
compensation for loss of wages. 
That program is financed by con- 
tributions of covered workers. 

Gov. Thomas E. Dewey this year 
told the New York Legislature he 
believed “the state has an essen- 
tial function” in the field of medi- 
cal care and urged an interim 
study to evolve a program for leg- 
islative consideration next year so 
that “we may soundly and prompt- 
ly meet the need.” Although he 
has not made clear what sort of 
program he would favor, Dewey 
said he had spent “many hours” 
searching for the solution “which 
will broaden the availability of 
medicine and hospitals and at the 
same time will preserve the in- 
tegrity of the medical profession.” 
He expressed belief that “the 
problem can and must be solved.” 

Introduced in the 1944 session 
of the New York Legislature, but 
not passed, was a measure pro- 
viding for establishment and ad- 
ministration of a system of 
health insurance to be financed 
by employer contributions, Whiie 
this may not be at all what Gov. 
Dewey had in mind, it is re- 
garded as likely to reappear 
next year when the issue is 
scheduled for more active con- - 
sideration. 

Gov. Colgate W. Darden, in his 
message this year to the Virginia 
Legislature, proposed a study of 
the problem of providing medical 
care for the rural population after 
the fashion available through hos- 
pitalization associations in urban 
areas. There will not be another 
regular legislative session in Vir- 
ginia until 1946, but the issue of 
increased medical care appears 
likely to attract increasing atten- 
tion in that state, as elsewhere. 

Bills to broaden New Jersey’s so- 
cial security program through the 
establishment of a sickness com- 
pensation fund, the payment of 
maternity benefits and in other 
respects were introduced but not 
acted upon during the 1944 session 
of that state’s legislature. Such 
proposals had the backing of or- 
ganized labor and are expected to 
reappear next year. Although these 
bills were without administration 
backing, Gov. Walter E. Edge de- 
clared in his inaugural message 
this year that “I heartily indorse 
modern protection and insurance 
against old age, unemployment, 
sickness and industrial hazards, 
We must continue to meet these 
obligations and improve the posi- 
tion of the average man and 
woman without destroying oppor- 
tunity or tearing apart the Ameri- 
can system of free enterprise.” 

Gov. J. M. Broughton this year 
announced the appointment of a 
commission to study a proposed 
program for the expansion of hos- 
pital and medical care in North 
Carolina. The commission is sched- 
uled to make recommendations to 
the 1945 North Carolina Legisla- 
ture. 


Automotive Warehouse 


Remodeling N.M. Building 

ALBUQUERQUE, N. M. — The 
Automotive Warehouse Co., which 
handles replacement parts and op- 
erates a machine shop, has an- 
nounced near completion of re- 
modeling of its new building at 
Second and Marquette. 

The property is 80 by 75 feet and 
was purchased by Automotive 
Warehouse a year ago at a report- 
ed price of $37,000. 


_Democracy is the American way of 
life; let's keep it that way. 
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Read by as many men 
as the sports pages... 


-the Sunday comics section! 


Gump gets more play than golf. Blondie has a bigger box office 
than baseball. Joe Palooka outpulls the pigskin. Superman has 
more spectators than softball . .. Sunday comics interest about as 
many men—three out of four adults, not counting all the children— 
as the sports pages with their average readership of 79% by men. So 
if you want your advertising to get the largest audience, the Sunday 
comics... read regularly by whole families, every Sunday, at leisure, 
and at home . . . is your safest buy! 

Metropolitan Group makes the Sunday comics section a national 
medium with a total audience of 15,000,000 families, the combined 
circulation of forty-one major Sunday newspapers—more coverage 
more concentrated in more good markets than any single medium! 

You can say a lot or show a lot in the big space unit—with 
four colors to catch the eye. The cost is low. One order, one piece 
of copy, one bill . . . Find out more about the finest advertising 


opportunity of our times! Call any office. . . 


Metropolitan Group... sx se nation noveraner nto 


Comics SECTION ADVERTISING in: Baltimore Sun * Boston Globe * Chicago Tribune * Cleveland Plain Dealer * Detroit News * New York News 
Philadelphia Inquirer * Pittsburgh Press * St. Louis Globe-Democrat * Washington Star * Des Moines Register * Milwaukee Journal 
Minneapolis Tribune *¢ St. Paul Pioneer Press * |= ALTERNATES: Boston Herald * Detroit Free Press * New York Herald Tribune 

St. Louis Post-Dispatch ° Washington Post ° OPTIONAL ADDITIONS: Buffalo Courier-Express ° Cincinnati Enquirer 


S mere Dispatch Dallas News ° New Orleans Times-Picayune-States . Omaha World-Herald . Providence Journal 


4a Rochester Democrat & Chronicle ° San Antonio Express . Springfield Union & Republican ° Syracuse Post-Standard 
METRO PACIFIC: Fresno Bee * Long Beach Press-Telegram * Los Angeles Times * Oakland Tribune * Oregon Journal 
Sacramento Bee * San Diego Union San Francisco Chronicle * Seattle Times * Spokane Spokesman-Review * Tacoma News Tribune 

220 East 42nd Street, NEw York 17 @ Tribune Tower, Cuicaco 11 @ New Center Building, DeTroit 2 @ 155 Montgomery St., SAN FRANCISCO 4 





For Black-Market Users 


BALTIMORE.— (UTPS)—Leo H. 
McCormick, state OPA director, 
announced recently a drive to 
bring about federal prosecution, 
with prison sentences, for motorists 
who patronize the gasoline black 
market. 

In detailing an all-out drive to 
stamp out the black market, Mc- 
Cormick said: 

“The continual misuse of ra- 
tioned gasoline and the frequent 
resort to black markets on the 
part of so many consumers have 
occasioned me to order my en- 
forcement division to concentrate 
its efforts on the apprehension of 
any motorist who purchases gaso- 
line without coupons or presents 


Buys Out Va. Alderman 


RICHMOND, Va.—Alderman Eldridge 
Reams is no longer connected with the 


spurious coupons to purchase same. 

“I promise that this office will 
recommend that the U. S. District 
Attorney present these as crimi- 
nal cases before the U. S. District 
Courts without delay, requesting 
jail sentences.” 


“In some cases, motorists them- 
selves purchase directly from the 
black market operators and sur- 
render these coupons to unsuspect- 
ing dealers,” he said. 

Pointing out results already ob- 
tained in black market investiga- 
tions—prison for nine persons, in- 
dictment of 36 others in the last 
three months and 18 cases “in- 
volving 40 or 50 individuals pend- 
ing in the U. §. District Attorney’s 
office,” McCormick admitted that 
the master minds of the black mar- 
ket organization have so _ far 
escaped capture, saying: 
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Md. OPA Threatens Prison 


SHOW-CASE windows are now being 
used on the pilot house of the IDM 
two panel device, consists of a single 
waterproof window which slides back 
and forth with “show case’ simplicity 
in a track made up of two channel 
sections lined with hlegel cloth. It 
requires a minimum number of oper- 
ating and locking gadgets. 


For Prompt Disposal... 


Price Policy Adopted 


For Surplus 


WASHINGTON. — William  L. 
Clayton, surplus war property ad- 
ministrator, announced last week 
a price policy for disposal of gov- 
ernment surplus used machine 
tools. 

The problem is a difficult one be- 
cause of the engineering complexi- 
ties and the large surplus of ma- 
chine tools that will be held by 
the government when war produc- 
tion is cut back or completed, the 
surplus War Property Administra- 
tion said. 

The objective is to establish a 
pricing policy that will put surplus 
machine back into production as 
quickly as possible, creating post- 
war jobs, stimulating national in- 


firm of Reams 


who said that 
of Reams’ 


Lynn, Inc., automo- 
bile dealers, according to Ernest Lynn, 
he had purchased all 
interest in the firm last 
January. 


Democracy is the American way of 
life; let’s keep it that way. 


“All efforts are being put for- 
ward to nab ‘the brains’ but it is 
difficult to accomplish because of 
the protection and clever organiza- 
tion with which they have pro- 
vided themselves. 


AKRON, O. 


een announced. 


ldentical/ 


“Mother! I can't find my sweater.” 

“Well, wear one of Jean’s, dear.” 

“Mother! My shoe sole is loose.” 

“Well, wear a pair of Joan's shoes, then.” 


That’s how it goes when you have twins in 


the family. 


In industry, this idea is called “‘interchange- 
ability of parts.” And it’s been a General 
Motors keynote since the earliest days. 


Long ago, General Motors men saw that 
this simple, early-American principle must 
be applied intensively if they were ever go- 
ing to make more and better things for 
more people. 


For such interchangeability is the key to 


mass production. It is the only way to make 
large volumes of good things at low cost. 


And today, under the vast destruction of 
war, “mass interchangeability” of parts is 
literally a life saver. It enables us to mass- 
produce planes, tanks, guns, heavy and 
light war material without end. And that 
means working with tolerances so close that 
airplane engines of the same type can be 
repaired from each other’s parts or spare 
parts. Each will fit with jewel-like preci- 
sion. And the same is true of other com- 
plicated ordnance. 


Think of that when you see a 
newsreel of ground crews work- 
ing frantically to replace parts 
and repair planes under fire. 


Coltrin Named in Akron 


— Charles E. Coltrin, 
former secretary of the Akron District 
Automobile Dealers Assn., has been 
named executive head of the city’s 
ostwar planning committee, 


time, 


possible. 
it has 


Precious minutes are saved for our side 
because every part fits. 


American industry is replete with many 
such remarkable manufacturing achieve- 
ments because here men have always re- 
ceived just rewards for devising or perfect- 
ing them. 


That is the idea responsible for the good, 
full life we knew in prewar times. It has 
been of great aid to the war effort. And it 
will produce more and better things for 
more people in the years to come. 


GeneRAL Motors 


“VICTORY IS OUR BUSINESS” 


CHEVROLET e PONTIAC * OLDSMOBILE ¢ BUICK 


CADILLAC e BODY BY FISHER ¢ FRIGIDAIRE 


Every Sunday Afternoon—GENERAL MOTORS SYMPHONY OF THE AIR—NBC Network 


coca tt ITT, 
4 ~ Pane 


snernnenne sence ee Te ee 


GMC TRUCK AND COACH 


come and wealth, and, at the same 
recovering for the govern- 
ment as much of its investment as 


It is believed, SWPA said, that 
the adopted policy will facilitate 


U.S. Tools 


prompt and orderly disposal of 
tools, with avoidance of expenses 
and losses arising from deprecia- 
tion, obsolescence, warehousing and 
handling cost that would resul 
from delayed disposal. It is also 
expected that the plan, with pro- 
cedures that will be announced 
later, will prevent favoritism, 
speculation, and other inequitable 
results that might flow from une 
sound distribution. , 

The price formula is for standard 
general-purpose machine tools. .@ 
price policy for special types of 
tools will be announced later, 
SWPA said. 

The schedule has two _ bases: 
When tools are not in the pur- 
chaser’s plant they are sold with 
an immediate depreciation of 15 
percent, less 2% percent per month 
for the first six months, 1 percent 
per month for the next four 
months and eight-tenths of 1 per- 
cent per month for the next 26” 
months. (Table A). When tools 
are sold to a purchaser or lessee 
who has the tools in its own plant, 
the price is five points higher than 
the above formula (Table B). The 
five point difference arises from 
the fact that a purchaser of tools, 
in his own plant not only has 
knowledge of their condition, but 
is under no necessity of paying 
freight charges. 

The depreciation price policy is 
based on the machine tool manu- 
facturer’s original price, inclusive 
of electric equipment and standard 
accessories, f.o.b. builder’s plant. 
The price to the buyer is f.o.b. cars 
or trucks at storage location. 
Tooling is available for purchase at 
the customer’s option on the above 
depreciated price formula. ( 

The depreciation price period is_ 
fixed from the date a machine ‘was 
originally put in use (actual or 
estimated) to the date of termina- 
tion of the lessee’s facilities con- 
tract, or to the time the machine | 
is withdrawn from contract, placed 
in storage, or sold (whichever is 
earlier). 

Table of prices in percentage of 
original price: 

A B 


Before one month 85.0% 90.0% 
month 87.5% 
85.0% 

82.5% 

80.0% 

17.5% 

75.0% 

74.0% 

73.0% 

72.0% 

71.0% 

70.2% 

69.4% 

68.6% 

67.8% 

67.0% 

66.2% 

4% 65.4% 
.6% 64.6% 
8% 63.8% 
0% 63 .0% 
-2% 62.2% 
4% 61.4% 
6% 60.6% 
8% 59.8% 
.0% 59.0% 
-2% 58.2% 
4% 27.4% 
6% 56.6% 
8% 55.8% 
0% 55.0% 
-2% 54.2% 
4% 53.4% 
6% 52.6% 
8% 51.8% 
0% 51.0% 


2% 50.2% 


A. B. Smith Selected 


For Old-Timers Post 

PORTLAND, Ore.—A. B. Smith, 
owner of the A. B. Smith Chevrolet 
Co. was recently named to the 
board of directors of the Automo- 
bile Old-Timers, Inc. 

Smith has been an automobile 
| dealer in Portland for the past 27 
| years and has been connected with 
the industry for more than 40 
' years. 

As a director of the Old-Timers 
he will represent the northwest 
and will attempt to contact long- 
,time automobile dealers for mem- 
bership in the national organi- 
zation. 
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NO CIRCLE IS STILL SACRED! 


Once upon a time somebody said, “It’s a man’s world!”’ But that 
was a long time ago. Today no circle is sacred. Whether it’s at a ball 
game or over a backyard fence, Miss America always gets in her two 
cents’ worth. And there are millions of American women like her. 
Wives and mothers, they run the homes and guide the families of 
Greater New York. They're the cheering section of the biggest market 
in America—the concentrated, hard-working, fast-thinking majority 
market thoroughly won by The New York News. News fans pay forty 
thousand dollars at the gate daily, and over two hundred thousand 
dollars for the Sunday double-header.* e, 

News fans have money for ball games and bonnets, bottled goods 
and bathing suits, war bonds and bassinets. If you have a product that 
could do with a little grand-standing, make it a part of the New York 
woman’s two cents’ worth! Line up a post-war schedule in The News. 


“—_ j i i “ N | "WS NEWS BUILDING . TRIBUNE TOWER “ 155 MONTGOMERY ST. 
New York 17 Chicago 11 San Francisco 4 


NEW YORK'S PICTURE NEWSPAPER 


New York City families read The News wf out of ] 0 


*Average net paid June circulation exceeded 2,075,000 Daily ... 3,/00,000 Sunday 
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| Industry’s Efforts Outlined... 


N.Y. Labor Act Brings 
Harmony, Report Shows 


NEW YORK.—New York State’s 
labor relations act has proven ef- 
fective in promoting amicable re- 
lations between labor and industry 
during the seven years of its opera-' 
tion, according to a report made 
public recently by the Rev. William 
J. Kelly, chairman, and H. Myron 
Lewis, member of the State Labor| 
Relations Board, the agency ad- 
ministering the act. The board’s 
third member, George L. Cassidy, 
is serving as an Army major. 

Released on the anniversary of 
the act’s inauguration, the report 
disclosed that the board processed 
11,298 labor-dispute cases since its 
establishment, affecting 480,000 em- | 
ployes in various trades and indus- 
tries. Three hundred and three of 
these cases were pending on June 
30, 1944. 

Of the total number of cases, 
employers were charged with un- 
fair labor practices in 4,508 or 39 
percent. The remaining 6,790 were, 
petitions filed by unions and em- 
ployers requesting investigation 
and certification of collective bar- 
gaining representatives, 


Nearly nine out of every 10 cases'of the board’s election machinery,” ; 


before the board were adjusted 
through friendly settlement, with- 
drawal or dismissal without the 
necessity of formal hearing. An ad- 
ditional 3 percent were adjusted 
amicably by the parties after the 
— had authorized formal hear- 
ng. 

In only 279 of the unfair labor 
practices cases did the board find 
it necessary to issue cease and de- 
sist orders. 

Noting “the healthful trend re- 
flected by the increase in the num- 
ber of petitions for elections to test 
employes’ choice of bargaining rep- 
resentatives in contrast to the de- 
creasing number of charges of un- 
fair labor practice against em- 
ployers,” the report revealed that 
the proportion of election petitions 
to all cases filed rose from 52 per- 
cent in 1938 and 63 percent in 1942 
to 76 percent in 1943 or an average 
ef 61 percent during the seven-year 
period. 

“A measure of the act’s contribu- 
tion to sound labor relations is re- 
flected in the use made both by 
labor organizations and employers 


“‘Hey, take it easy sergeant 


U. C. Dealers Warned 


On N. Y. Vehicle Tags 

NEW YORK.—Used-car deal- 
ers here were warned recently 
that unless they have motor ve- 
hicle dealer’s plates, they will 
have to obtain them, in a letter 
from Paul Moss, license com- 
missioner. 

Moss also advised dealers of 
the ban on deduction of any sum 
from the purchase price of an 
auto for expenses of any kind. 


according to the report, which also 
said: “It is interesting to note that 
the number of elections held on 
consent of the parties rose from 75 
percent in the first three years to 
a peak of 81 percent during the 
first months of 1944.” 


Of 161 cases decided by the board 
and reviewed in the courts, the 
board was upheld in 149. 


Service Station Bought 


SYLVANIA, Ga. — Donald Lariscy 
and Oo. L. a have purchased the 
service station formerly operated by 
C. R. Pinckney here and have formall 
opened for the sale of gasoline, oil, 
tires and tubes. They will also give 
battery and tire repair service. C. R. 
Pinckney, former owner of the station, 
announced that he and his brother, 
E. C. Pinckney, will open an automobile 
parts house in the near future. 


WPB Completes Index 
Of U.S. War Output 


WASHINGTON.—The War Pro- 
duction Board has completed a re- 
vised index of war production in 
the United States, covering the 
period since the start of the pro- 
duction program in July, 1940. 


In addition to the total munitions 
index, there is made available for 
the first time, a separate index for 
each of the seven major categories 
of munitions production, an index 
of war construction (government 
financed) and a combined muni- 
tions and war construction index. 


The munitions indexes cover total 
procurement by the Army, Air 
Forces, Navy (including Marines 
and Coast Guard), Maritime Com- 
mission (including War Shipping 
Administration), Lend-Lease and 
procurement of munitions by 
United Nations purchasing mis- 
sions. The war construction index 
includes not only construction 
financed by the military services, 
but all other industrial and non- 
industrial construction financed by 
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various federal agencies and gov- 
ernment corporations. The con- 
tents of the seven major munitions 
groups are: 

Aircraft: Airframes, engines and 
propellers for airplanes, airplane 


spare parts, miscellaneous aircraft 


other than planes (gliders, lighter- 
than-air ships etc.) and miscel- 
laneous airborne equipment (exclue 
sive of armament and communi- 
cation equipment). 


Ships: All Army, Navy, Coast 
Guard and Maritime Commission 
ship construction, as completed 
vessels, (including the value of 
ship conversions), exclusive of 
armament and communication 
equipment, and the value of main- 
tenance and repair of all such ves- 
sels. Ship construction is based 
on a value-put-in-place computa- 
tion rather than value of deliveries, 
in order to reflect properly the work 
done on a vessel over a period of 
months. For example, the monthly 
value-put-in-place figure for a bat- 
tleship is computed by multiplying 
the fixed unit priee by the percent 
completion achieved during the 
month. 


Guns and Fire Control: Small 
arms, artillery, naval guns, mortars, 
rocket launchers, miscellaneous 
weapons (including chemical type), 
non-electronic fire control, ship 
armor and miscellaneous ordnance 
materiel. 


Ammunition: Ammunition for 
small arms, artillery, mortars, 
rocket launchers and naval guns; 
aerial bombs, tropedoes, depth 
charges, mines, chemical weapon™ 
ammunition and agents, pyro- — 
technics, grenades and _. other 
ammunition. 


Combat and Motor Vehicles: 
Tanks, armored cars, scout cars, 
carriers, motor carriages for self-- 
propelled guns, trucks, trailers and 
semi-trailers, other 
vehicles and tractors. 


Communication and _ Electronic 
Equipment: Radio equipment—air- 
borne, ship and ground; radar 
equipment — airborne, ship and 
ground; underwater sound, wire 
communication equipment § and 
other miscellaneous communicatio 
equipment. 


Other Equipment and Supplies; 
Petroleum products, construction 
machinery and equipment, other 
machinery (exclusive of machine 
for domestic manufacturing facili- 
ties), railroad equipment, photo- 
graphic goods, clothing, precisio 
and scientific instruments, medical 
and dental equipment and supplies, 
raw and semifabricated materials 


for export to foreign governments,..« 


warfare 
landing mats 
equipment and 


miscellaneous chemical 
equipment (n.e.c.), 
and all other 
supplies. 


U. S. Rubber Gets 


New Facilities 


NEW YORK.—To meet increased 
war-production demands, United 
States Rubber Co. has established 
new manufacturing facilities in 
seven cities, it was announced last 
week by Herbert E. Smith, presi- 
dent. In addition, the company is 
expanding present plant facilities 
at four cf the 38 plants which it 
now operates. 

The new manufacturing opera- 


non-armored™™ 4 


tions include production of rayo 
cord at Scottsville, Va.; Sigual 
Corps wire at Lowell, Mass.; Army 
raincoats at S.igonier, Ind.: specia 
military equipment at Worcester, 
Mass.; specia: invasion equipment 
at Manchester, N. H. and Grand 
Rapids, Mich.; asbestos and foot- 
wear parts at Beacon Falls, Conn 

A new plant at Hogansville, Ga., 
is being doubled in size. Tire plants 
are being expanded at Chicopee 
Falls, Mass., and Los Angeles. At 
Eau Claire, Wis. the company’s 
tire plant is being reconverted 
from the production Of small arms 
ammunition and greatly enlarged. 


miraculous job that American manufactur- 
ers have done in meeting the greatest pro- 
duction emergency in history. 


extent undreamed of previously. There is 
motor-driven equipment in tremendous 
volume serving every conceivable purpose 
on the ground, on water and in the air. 


elt was a bumpy, shell-pitted country 
road in France in World War I. One of 
those faithful open Dodges that served as 
officers’ cars came tearing along, an over- 
anxious non-com at the wheel. After a 
particularly vicious jolt that slapped the 
springs down to the frame, there came a 
shout from the officer in the back seat: 
“Hey, take it easy! I can get dozens of 
sergeants, but I can't get another car!” 


When automotive and aircraft engineers 
can turn again to building for peacetime 
use, Eaton will be ready to serve them as 
we have for over thirty years, but with new 
knowledge, new materials and even finer 
precision methods. 


EATON 


EATON MANUFACTURING COMPANY 
General Offices: Cleveland, Ohio 
PLANTS: CLEVELAND ¢ DETROIT « SAGINAW 
MARSHALL ¢ BATTLE CREEK © VASSAR © MASSILLON 


It was the hard-won knowledge of engi- 
neering principles and production tech- 
niques, arrived at in automotive and air- 
craft laboratories and factories, that helped 
this country meet staggering war require- 
ments ...to equip our fighting men as no 
armies were ever equipped before, and 
enable them, within a year, to turn the 
tide on all fronts. 


That humorous but actual incident illus- 
trates one of the great contrasts between 
the two great world wars—the amazing 
development of motorized transportation 
that has taken place in the less than thirty 
years between them. 


We trust and believe that the work of Eaton 
engineers in developing precision mass- 
manufacturing of finer, better designed 
automotive parts has played a part in the 


Blast Hits Repair Shop 


SAN ANTONIO, Texas. — The auto 


Today’s conflict is a motorized war to an 


mobile repair shop of Herron Galindo, 
at Frio and North Laredo street, was 
damaged recently to the extent of $5,000 


SUPPLIERS OF FINE PRECISION PARTS TO THE AUTOMOTIVE AND AIRCRAFT INDUSTRIES FOR MORE THAN THIRTY YEARS following an explosion. 


—NOW, AND TILL VICTORY IS WON, DEVOTING OUR ENTIRE FACILITIES AND RESOURCES TO WAR WORK. 


e 
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The average man’s most precious Asset 


(he McCorMICckK was no average man. Nor 
Robert Fulton, Eli Whitney, Alexander Graham 
Bell. 


Neither was the boyish news-butcher Edison, the 
bicycle-repairing Wright brothers, the young, tinker- 
ing Henry Ford. 


They were, indeed, very uncommon men — laughed at, 
sneered at, derided, dismissed as crackpots when they 
were not ignored by their contemporaries. 


Yet bread is cheaper because of Cyrus McCormick's 
reaper, and cotton became king because of Eli Whit- 
ney. 


The common man may ride in palatial steamers be- 
cause of Robert Fulton, leap the seas and continents 
because of the Wrights, roll to work and play and 
battle on engine-driven wheels because Ford made the 
automobile commonplace. 


Uncommon men all, these men have been the average 
American’s most precious asset, because they had it in 
them to rise above the average — and lived in a land 
where they were free to do so. 


They left their mark on their country and on the world 
because they were free to think, try, dream and do 
according to their own pattern, rather than to any 
book-taught theorists’ limiting view. 


There is no shortage now or for the future in Amer- 
ica’s store of such uncommon men. 


On the contrary, there never has been a time in all 
history when the doers, the producers, the real accom- 
plishers of America have had so much to work with 
— so many fields of opportunity — or such impelling 
reason for working. 


The war has stuck the spur of necessity into the de- 
velopment of new materials, new processes, new tech- 
niques. 


The needs of our fighting sons have forced to the fore 
those who can produce, and required those who can 
only talk to grow shrill and vapid in their efforts to 
hold the spotlight. 


lesa good thing for America that it is so. 


For a lot of uncommonly fine heroes are emerging from 
the common boys and young men who walked away 
in civies to become the winners of this war. 


A lot of uncommon drive and desire for action are 


going to come marching home with them — and un- 
common refusal to accept government charity in pref- 
erence to a chance to do something for themselves, 


It’s a good time now to prepare for their homecoming 
and, despite paper shortage, there’s room in our news- 
paper columns for more than the bare recital of their 
deeds. 


There’s room also for plans about the active role they 
are to play in the future — for a look ahead to the 
opportunities that spread before them — for outlining 
the chances to be given them for making America first 
in the postwar peace as they have made it foremost in 
the wartime world. 


Fora great many years, Hearst Newspapers have been 
preaching out of the depths of abiding conviction the 
greatness of America’s destiny. 


In more than a dozen key cities they have sought to 
keep before nearly 5,000,000 families the forward- 


looking view of America as well as the detailed tale 
of today. 


They have aimed at uncommon serviceability to the 
common man, with this result among those 5,000,000 
families: 

If it is on-the-minute, accurate news they want, they 
look to Hearst Newspapers first. 


If it is authentic interpretation of events or trustworthy 
editorial counsel they want, they look to Hearst News- 
papers first. 


If it is features, newspictures, cartoons, columnists’ 
comment, society, sports or business news they want, 
they look to Hearst Newspapers first. 


There is a lesson here which no sensible advertiser 
with an eye on the future will ignore. 


It is simply that in planning marketing programs to 
reach these people, he should look to Hearst News- 
papers first, as do they. 


SOURNALISTIC FIRSTS 8Y HEARST NEWSPAPERS 


In the great and varied task of making the modern newspaper interesting, interpretative, entertaining and serviceable to 
the public, Hearst Newspapers have a record of pioneering accomplishment which includes these “firsts” : 


It was Hearst Newspapers that first 
used photographs as a part of news-story 
coverage. 


It was Hearst Newspapers that first 
developed the cartoon into a regular strip, 
and then into the comic pages which have 
become such a factor in American life. 


It was Hearst Newspapers that pioneered 


the use of color in news and editorial 
columns. 

It was Hearst Newspapers that first 
used full-time foreign corvespendents to 
assure full coverage of news from beyond 
our borders. 

It was Hearst Newspapers that developed 
the first complete magazine distributed with 
Sunday newspapers. 


It was Hearst Newspapers that first 
used regular by-line writers and col- 
umnists to provide specialized coverage of 
important subjects such as finance, radio, 
politics, entertainment, society, etc. 

It was Hearst Newspapers that first 
used and developed the idea of special 
features, such as serial stories, household 
hints columns, cooking news, etc. 


HEARST TN EWS PAPERS 


Serving the American People — their Freedom, Security and Progress — by providing them trustworthy News, Comment, Counsel, Entertainment, and Advertising. 


ALBANY TIMES-UNION 
Morning and Sunday 


BALTIMORE AMERICAN 
Sunday 

BALTIMORE NEWS-POST 
Evening 

BOSTON ADVERTISER 
Sunday 


Morning and Evening 


Evening and Sunday 
DETROIT TIMES 
Evening and Sunday 


LOS ANGELES EXAMINER 
Morning and Sunday 


BOSTON RECORD AND AMERICAN 
CHICAGO HERALD-AMERICAN 


LOS ANGELES HERALD-EXPRESS 


Evening 


MILWAUKEE SENTINEL 
Morning and Sunday 


NEW YORK 


Evening Sunday 


OURNAL-AMERICAN 


NEW YORK MIRROR 
Morning and Sunday 


OAKLAND POST-ENQUIRER 


Evening 


PITTSBURGH SUN-TELEGRAPH 


Evening and Sunday 


SAN ANTONIO LIGHT 
Evening and Sunday 


SAN FRANCISCO CALL-BULLETIN 


Evening 


SAN FRANCISCO EXAMINER 
Morning and Sunday 


SEATTLE POST- INTE LLIGENCER 


Morning and Sun 
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Air Accessories Firm Gets 
Besler Power Brake Unit 


BURBANK, Calif._-An outstand- 
ing development in the automotive 
brake equipment field took place 
recently when Aircraft Accessories 
Corp. acquired the power brake di- 
vision of the Besler Corp., Emery- 
ville, Calif. 

The Besler brakes, of the vacu- 
um type, will be added to Aircraft 
Accessories’ other lines of auto- 
motive brake equipment, consisting 
of new and improved air brake 
valves for trucks, trailers and 
buses, and a hydraulic power brake 
system for trucks and buses. With 
this addition, Aircraft Accessories 
is believed to have the most com- 
plete line of brake equipment for 
commercial motor vehicles of any 
manufacturer in the United States. 

The Besler Brake operations will 
be moved to Burbank and incorpo- 
rated with the other manufacturing 
activities of the Power Controls 
Division of Aircraft Accessories. 

Besler has long been a leading 
name in the vacuum brake field. 
Consisting of control valves, power 
units and auxiliary devices, the 
equipment is designed for use on 


| trucks, tractors and trailers, and 
on buses and certain types of in- 
‘dustrial equipment. 

As part of the operations of Air- 
craft Accessories, the manufacture 
of the Besler brakes will be sub- 
| stantially expanded in order to 
| meet the large volume of unfilled 
demand which is known to exist 
for this equipment. 

It is understood that the distribu- 
tion of the Besler brakes will con- 
tinue to be accomplished through 
the existing sales outlets, consist- 
ing of automotive equipment dis- 
tributors and dealers. In addition, 
Aircraft Accessories will commence 
immediately to broaden the dis- 
tribution by _ re-establishing the 
hundreds of outlets throughout the 
United States which formerly 
handled the Besler equipment. 

These distributors also will be 
given an opportunity to take on the 
AAC air brake and _ hydraulic 
power brake systems, together with 
a newly developed hydraulic fuse 
which protects hydraulic fluid lines 
in any type of hydraulic brake sys- 
tem, including passenger cars. 


BICYCLES TO AUTOS—Harry E. 
Fitkin, whose time card for the past 
46 years covers every important date 
in the history of the automobile, is 
shown punching the clock for the last 
time at the Willys-Overland plant 
where he retired after setting a new 
record for length of service. He 
started his career in 1898 assembling 
bicycle chains for the Lozier Bicycle 
Co. That firm, through a series of 
mergers, became the Overland Co. 
in the early 1900s and was _ the 
predecessor of the present day Jeep 
concern. For the past five years, 
Kitkin, 62, has been foreman of the 
Toledo firm’s tool room. 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 


Saving for Victory 


Feats of RCAF in Salvaging of Aircraft 
Downed in Canada Recounted 


TORONTO, Ont. — The Royal 
Canadian Air Force salvages much 
of the material it can no longer 
use to cut its operating costs, to 
make available items in short sup- 
ply to other possible users and to 
save aircraft forced down in the 
routine of training and opera- 
tional flights. 

Aircraft valued at $50,000,000 
were salvaged by one salvage depot 
of the RCAF at Scoudouc, N. B. in 
1943, the air force has revealed. 
In all 320 aircraft were salvaged 
by this depot, and of these 229 were 
repaired and returned to service on 
Canada’s east coast. The remain- 
ing 91 aircraft, including a Flying 
Fortress salvaged for the United 
States Army Air Force, were dam- 
aged beyond repair, but more than 
half their cost was salvaged in 
spare parts retrieved from the 
wrecked aircraft. 


Whether it be clothing which is 
no longer usable and can be dyed 
to serve Indians in the far north, 
or parts of wrecked aircraft which 
can be used in repairing usable 


Never Underestimate the Power of a Woman! 


7 


There were 325 women delegates and alternates at the Republican 


Convention this year. 11 of the 24 members of the Committee of 


Arrangements were women. 


ov" JOURNAL 


aircraft, or salvaging paint cans. 
to be resold to the paint manufac- 
turer, the RCAF makes the most 
of all its equipment, according to 
reports made to Parliament. 


Aircraft forced down in isolated 
spots are frequently brought out 
after considerable trouble to be 
serviced and flown again. A Hud- 
son bomber was forced down on 
a mountainside in eastern Canada, 
had its engines removed and then 
lowered down the mountainsidé 
for 3 miles to an ice-covered lake 
where the engines were refitted so 
that the aircraft could once more 
take off under its own power. 


An amphibian aircraft loaded 
with depth charges sank in water 
somewhere off Newfoundland. In 
rough seas the RCAF salvage crew 
grappled for the aircraft and 
brought it to the surface without 
the depth charges being disturbed. 


A twin-engined Anson bomber 
was forced down on an icefloe off 
Newfoundland, the crew was taken 
off and the aircraft on the icepan 
was kept under surveillance till it 
made shore. Then the Anson was 
brought ashore and made service- 
able for more trips. 


A Ventura twin-engined bomber 
was forced down on a small lake 
early in the spring. It sank to its 
wings through the ice. The crew 
made shore, got their radio oper- 
ating, sent out a rescue call and 
were soon brought out. 


Meanwhile the RCAF with the 
help of the Canadian Army set to 
work to bring out the $250,000 
bomber. It took five weeks, re- 
quired building a 14 mile bush road, 
taking apart the bomber on the 
ice of the lake and rigging the 
bomber with booms sunk into the 
lake so that it would not sink 
farther through the ice into 23 feet 
of water. Eventually with the aid 
of tractors, the Ventura came out, 
was refitted and has been in service 
since. 


Not only has the salvage section 
saved Canada money, but it has 
kept operational squadrons on the 
Atlantic coast in the air before 
production of aircraft parts had 
reached its present peak. They 
saved aircraft by working night 
and day, if necessary in 20 below 
zero weather. 


Salvage section pilots have flown 
damaged aircraft out of the bush, 
barely clearing the trees at the 
edges of frozen rivers and small 
lakes where forced landings were 
made. 


In addition to obtaining spare 
parts from aircraft which could 
not be flown again, the salvage 
section has made numerous pieces 
of hangar equipment from scrap 
from such wrecked aircraft. Scrap 
metal and parts not usable are 
sold, the proceeds going to the 
Canadian treasury. 


Goodyear Export 


Promotes Reed 


AKRON. — Stewart Reed, form- 
erly advertising manager for Good- 
year-Australia, has been appointed 


assistant man- 
ager of the ad- 
vertising depart- 
ment of the Ex- 
port company. 
Reed joined 
Goodyear in 1926 
as a member of 
Export’s advertis- 
ing department 
in Akron. In 1929, 
he went to Aus- 
tralia to become 
advertising man- 
ager of Goodyear- 
Australia — until his return to the 
states in the summer of 1942. 


After returning to Akron, Reed 
was transferred to the Goodyear 
Aircraft Corp., in Arizona, where 
he handled public-relations work. 
He rejoined the Export company 
at Akron early this year to become 
a member of the advertising de- 
partment. 


For Good Will 


HANCOCK, N. H.—(UTPS)—William 
M. Hanson, proprietor of the Hanson 
Garage here, has donated the use of 
a large section in the upper part of 
his building as a recreation hall for the 
young people of Hancock. 


Stewart Reed 
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Me PRS . 
IN STEPHEN ea 
i that had the com 
TIME: Withee Foster 
sal words of inspiration into 

the hearts of ne” millions. 


FIRST ro mace NEW MI 


Stephen Foster did not write the first folk music in America. There were songs of the 
mountains, the sea, and the plains, songs of the native lands of millions of emigrants. 
Foster wrote the songs that fused these people into one heart, one nation. When northerner, 
plainsman, emigrant, and sailor raised their voices to sing “My Old Kentucky Home,“ 
they sang as Americans—they sang a new home-song, of their new, their native land. 

Foster's music unlocked a language of its own, it had a common touch that was 
the first to make new millions listen, learn, and respond. 

In America today there is another and newer route to the heart of the big section 
of America represented by the vast Wage Earner audience. It’s the route built by the 
common touch of one magazine, 25 years old this year. With its simple credo, its eye- 
to-eye editorial sincerity and simplicity, the magic of its common touch, True Story has 
brought a new magazine audience into being. It not only created, helped, inspired, and 
built up a multi-million audience of its own; it fostered the growth of millions more for 
other new magazines, influenced the pattern of older magazines, the thinking of movies, 
radio, newspapers, and advertising itself. 

True Story was never so influential in the Wage Earner market as it is today. A look at 
any current issue shows how that influence is being directed. In our time, when close 
touch with Wage Earner America is so needed, be it for national unity or for sales 
volume, True Story’s meaning to the common man of America has become extraordi- 
narily important. 


FOR 25 YEARS THE WAGE EARNERS’ FAVORITE MAGAZINE TR [J E STO RY 


THE COMMON MAN, WELL INFORMED, IS THE GREATEST 
FORCE IN PRODUCING THE AMERICA WE WANT. 
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Fair Trade Laws Seen 
Facing Postwar Attack 


NEW YORK.—Warning the pro- 
ducers of trademarked goods to 
prepare for protection of their lines 
against severe price-cut competi- 
tion immediately after the war, 
John W. Scott, president of the 
American Fair Trade Council, has 
advised the members of that or- 
ganization of his belief that the 
Fair Trade Laws will be the target 
of flank attacks in a general move- 
ment against the institution of ad- 
vertising. 

In his semi-annual report to the 
Council, Scott, who is secretary of 
the Bissell Carpet Sweeper Co., 
Grand Rapids, said that 45 state 
legislatures will convene in 1945, 
and that any concerted effort to 
repeal or modify the various state 
Fair Trade Laws would come to 
light at that time. 

“As soon as the war is over,” 
Scott declared, “the predatory price 
cutters can be depended on to 
emerge from their holes. One of 
the early developments of postwar 
business will probably be battle 


over the state and federal laws! 


permitting manufacturers to sta- 
bilize resale prices on their trade- 
marked goods. 

“This war came too soon to en- 
able us to realize fully the bene- 
fits of resale price maintenance. 
With prices bumping the ceilings, 
there is no temptation to use bar- 


New Certificates 
Adopted for Gas 


Transfer Seals 


WASHINGTON. — The _ gasoline 
inventory coupon went out of 
existence last week as a ration 
evidence for the transfer of gaso- 
line, OPA has announced. 

Inventory coupons held by gaso- 
line dealers on that date are to be 
turned in to their local War Price 
and Rationing Boards by today 
(July 24). Dealers will receive in 
exchange gasoline deposit certifi- 
cates made out in the appropriate 
amount. These certificates will be 
good for purchases of gasoline 
from distributors. 

This action is being taken to 
wipe out a booming black market 
in these coupons in some areas. 
Both counterfeit and stolen 100- 
gallon inventory coupons have 
been turning up in increasing pro- 
portions in ration bank deposits 
in many parts of the country. 

Prompt enforcement action has 
been taken against many dealers 
found to have purchased stolen or 
counterfeit inventory coupons to 
cover sales without coupons. Elimi- 
nating the inventory coupon en- 
tirely was decided upon by the 
OPA as the quickest method of 
stopping illegal traffic in it. 

The local boards will check the 
‘oupons submitted against their 
re :ords of inventory coupons issued 
s ace rationing began and will re- 
fuse to issue deposit certificates in 
excess of the amount actually 
issued to the dealer. 

The gasoline deposit certificates 
being issued to dealers by local ra- 
tion boards may not be used by 
dealers to open ration bank 
accounts. 


Surplus Goods Meeting 


Set in Albany, Ga. 

ALBANY, Ga.—Business men, in- 
cluding automotive dealers, oper- 
ators of industrial plants and 
public officials in this area, will 
hold a meeting here July 25 for the 
purpose of receiving information 
on how they may buy some of the 
$75,000,000,000 worth of surplus 
war goods to be sold by the 
government, 

A special committee 
Georgia Development Board, a 
state department created by the 
legislature, has been named to aid 
federal agencies and the public in 
a fair and general distribution of 
these materials. The committee is 
composed of Wilson Williams, of 
Atlanta, chairman; W. N. Banks, 
of Newnan; Alfred W. Jones, of 
Island; Tom _ Linder, of 


of the 


Sea 
Atlanta, and Blanton, Fortzon, of 
Athens, 


gain bait or to advertise loss- 
leaders. The real test of the value 
of Fair Trade will come after the 
war. 


“If, as many economists believe. 
the immediate aftermath of war 
is a period of business confusion, 
the producers of trademarked 
goods should have a big advantage 
over the makers of unidentified 
merchandise. But those who dis- 
tribute their branded products 
under resale price maintenance will 
not be the only ones to benefit 
from the Fair Trade Laws. I am 
convinced that through their sta- 
bilizing influence, these statutes 
will help consumers, retailers and 
wholesalers, as well as producers,” 
Scott declared. 


The wartime function of the 
American Fair Trade Council is 


to create a better understanding 


of the purpose of these laws, Scott 
continued. 

“Although these statutes are on 
the books of 45 states, most of 
them were passed several years 
ago. New legislators have come 
into office since their passage, who 
may yield to anti-Fair Trade propa- 
ganda, unless we can prove to 
them that Fair Trade contracts 
governing the resale of trade- 
marked merchandise benefit the 
ultimate consumer just as much 
as they do the manufacturer and 
the distributor. And there is no 
lack of proof that the Department 
of Justice itself is hostile to the 
principle of resale price mainte- 
nance,” Scott said. 


New Car Sales Hold 


In San Antonio 


SAN ANTONIO, Tex. — New car 
sales for June continued to mark 
time, according to the report on 
sales issued by the San Antonio 
Automobile Trade Assn. 

Sales, according to individual 
makes, were as follows: Buick, 6: 
Chevrolet, 11 (and one commercial 
unit and two trucks); Dodge, 11 
(and five commercial units and one 
truck); Oldsmobile, 2. 


Group 


Offers Tax Plan 


To Stimulate Expansion 


WASHINGTON. Complete 
elir.ination of tax deterrents to 
industrial expansion is the goal of 
a tax plan proposed by a group 
of Minneapolis and St. Paul busi- 
ness men to encourage the invest- 
ment ef venture capital in private 
industry after the war. 

Compared to the 1942 revenue of 
$40 billion, this proposal known as 
the Twin Cities Tax Plan, would 
raise $18 billion. It will be submit- 
ted to the House Ways and Means 
Committee this fall. 

Sources of postwar revenues as 
outlined by the plan are: miscel- 
laneous, $300,000,000; estate and gift 
taxes, $500,000,000; customs, $400,- 
000,000; excises, $4 billion; corpor- 
ation income taxes, $5 billion: in- 
dividual income taxes, $5 billion; 
and sales taxes (five percent), $2.8 
billion. 

Corporations having net incomes 
not over $50,000, according to the 
plan, would be taxed at normal 
rates of up to 31 percent on $25,000 
and at surtax rates of 10 percent on 
the first $25,000 and 22 percent on 


the next $25,000. Corporations with 
net over $50,000 would be taxed a 
normal rate of 24 percent and 
surtax of 16 percent. 

Individual incomes would be sub- 
ject to a normal tax of 1 percent 
with surtaxes starting at 6 per- 
cent on the first $2,000 of net tax- 
able income and running up to 65 
percent on incomes of $500,000 and 
above. 

Excess profits taxes, capital stock 
taxes and declared value excess 
taxes would be repealed. “ 


Individuals would be required to 


pay taxes on only 60 percent of | 


dividends from domestic firms, 
the corporation paying on the other 
40° percent. 


If the proposed five percent sales 
tax is adopted, maximum rates on 
individual income taxes would be 
lowered to 50 percent from 65 per- 
cent. 

The plan favors retention of cur- 
rent tax returns and withholding. 


Objections to the proposal were 


made by the few Congressmen 
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Listen to the Philharmonic-Symphony program over the CBS network Sunday afternoon, 3:00 
to 4:30 E.W.T. Carl Van Doren and a guest star present an interlude of historical significance. 


UNITED STATES 
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|. Chevrolet Plant in St. Louis 


To Make Howitzer Shells 


DETROIT.—An order for the 
manufacture of 105-millimeter how- 
itzer shells in five buildings of the 
St. Louis ordnance plant has been 
awarded to the Chevrolet Motor 
Division of General Motors Corp., 
according to an announcement re- 
leased here last week by M. E. 
Coyle, Chevrolet general manager 
and vice-president of General 
Motors. 

Production is expected to begin 
in December and will reach the 
peak of about $3,509,090 a month 
by June, 1945, Coyle said. 


The beginning of this new opera- 
tion will mark the first time dur- 
ing this war that such large-sized 
shells have been produced in the 
St. Louis area. Requirements for 
heavy ammunition have been in- 
creasing steadily, according to ord- 
nance officers, and the $17,000,000 
project now under way is reported 
to reflect the importance of artil- 
lery in the operations currently of 
Allied fighting forces on every 
front. 


Also, the long range nature of 
the program, providing for the re- 
habilitation of present structures 
as well as the construction of new 
buildings and the attainment of 
maximum output in midsummer of 
1945, is taken to indicate the de- 
termination with which the mili- 
tary leaders of the United Nations 
are laying their plans to prosecute 
offensive warfare to the uncondi- 
tional surrender of the Axis 
powers. 

By terms of the contract, Chev- 
rolet will purchase $12,000,000 in 
equipment and machinery on gov- 
ernment account for which the 
ordnance district later will make 
reimbursement, Coyle said. 


It is planned to use three of the 
five ordnance buildings in the St. 
Louis area for manufacturing and 
two for administrative work. In 
addition, a forge building will be 
constructed by Army engineers 
with $5,000,000 ordnance depart- 
ment funds. A portion of this sum 


will be used for alterations on 
other structures. 

Present equipment in the ord- 
nance plant buildings, impractical 
for manufacture of heavy ammuni- 
tion, is being moved to a ware- 
house in East St. Louis leased by 
the ordnance district. 


Penalties Pend 


Va. Dealers Fail to Heed 
State License Law 


RICHMOND, Va.—John E. Raine, 
general manager of the Automotive 
Trade Assn. of Virginia, has de- 
clared that “many new and used- 
car dealers and automobile sales- 
men in Virginia face prosecution 
for failure to apply for licenses 
under the State motor vehicle 
dealer licensing law which went 
into effect July 1.” 

Raine said that investigation re- 
vealed that many new-car dealers 
and less than half of the known 
used-car dealers in Virginia had 
applied for licenses, and “while it 
is expected that some leniency will 
be extended by the commissioner 
before bearing down on offenders, 
the penalties are stiff for those 
who do not comply.” 


FIGHTING TIRES 


TIRES—at Salerno, at Guadalcanal, at 


Tarawa. 


TIRES—cushioning the take-offs of giant 
bombers and speedy fighter planes. 


TIRES—on the wheels of combat cars, 
jeeps, mobile guns—leading the attack. 

TIRES—keeping the lumbering supply 
trucks rolling up behind the lines with 


Remember the Customer! 


Dealer Forgetfulness 
Of Goodwill Feared 


PHILADELPHIA.—Good will of 
the customers remains the “biggest 
single asset” of automobile dealers 
and, in the opinion of the Phila- 
delphia Automobile Trade Assn., 
this asset “sometimes becomes lost 
in the shuffle.” 


PATA fears that with engross- 
ment in price ceilings, manpower 
problems, curbstone dealers and 
other problems, dealers are likely 
to lose sight of customer good 
will, which the organization cites 
as the best weapon “to combat 
illegitimate dealer activities.” 


To safeguard good will, PATA 
sent a form letter to each of its 
members and suggested that copies 
of it be sent to all car owners on 
their mailing lists. The letter, ad- 
dressed to a hypothetical Mr. Jones, 
says: 

“The other night I heard a talk 
by the famous Elmer Jones on 


TIRES—doing the toughest job they've 


ever been called on to do—and doing it well. 


ammunition and food and supplies. 
TIRES—doing their job where 
there were runways for our planes. 


TIRES—doing their job anyway 
when there were no runways, over 


the roughest terrain. 


TIRES—carrying the army for- 


ward over deserts, through jungles, 
rocks, ruts, and shell holes. 


Tires on combat cars must keep on rolling 
even when riddled with gunfire. Special com- 
bat tires, like those on this tank destroyer, 
can take that kind of punishment. They are 
built so strong that even when pierced with 
bullets they won’t go flat for many, many miles. 


1230 SIXTH AVENUE, ROCKEFELLER CENTER, NEW YORK 20, N. Y. + In Canada: DOMINION RUBBER CO., LTD. 
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SERVING THROUGH SCIENCE TO BUILD A BETTER WORLD 


Tires for many of the Army trucks must be 
made with only 30% or less natural rubber. 
To use every ounce to the best advantage, 
*“U.S.’’ developed ‘‘the inlaid carcass.’’ 
Through this development the rubber is placed 
directly under the tread where it is needed most. 


Never was there a tire test like this be- 
fore! A test of new materials, of new meth- 
ods, of synthetic rubber, of tires built to 
keep on rolling even when torn with enemy 
gunfire. 


Such performance is a testimonial to the 


vision of the leaders of our Armed 
Forces. Under their leadership, and 
profiting from their experience on 
combat, American tire engineers 
are constantly building better and 


stronger tires. 


They are building fighting tires. 


When you see this sign, you will find that kind of tire 
dealer. It is the sign of a local, independent business built 
on experience, skilled service and products of quality. 


RUBBER COMPANY 


Today, thanks to those who are serving through 
science, through engineering and through pro- 
duction, there is synthetic rubber in plenty 
and in quality to meet the needs of our Armed 
Forces. But it takes a lot of rubber to fight 
and win a war. Conserve your tires. 


‘My Little Black Book.’ This is a 
book in which he keeps a list of 
all discourtesies, insults, impolite- 
ness and bad service rendered by 
business under the excuse of 
‘There’s a war on.’ 

“Practically everyone has a ‘Lit- 
tle Black Book’ for the feHows 
who say ... ‘Three day service; 
that’s ridiculous’ ‘Naw, we 
ain’t deliverin’ no more’... well, 
you get what we mean. 

“We know we haven't always 
given the service you expect; per- 
haps an imperfect job slips by the 
inspector occasionally or we may 
have fallen down in some other 
way. But we are not sitting back 
with our feet on the desk and 
saying, ‘What do you_ expect, 
there’s a war on.’ We don’t want 
to be listed in any ‘Little Black 
Book.’ 

“As far as we are concerned, 
there is no priority on considera- 
tion, courtesy and cooperation. We 
still value your good will; and if 
we cannot give the kind of serv- 
ice you like, it isn’t because we're 
not trying. 

“If you believe we have failed 
to do our best, we will appreciate 
your letting us know about it.” 

PATA urged dealers who use 
this letter to give each of their 
employes copies. 


Youngren Heads 
Development at 


Borg-Warner 


CHICAGO.—The appointment o 
Harold T. Youngren as director o\ 
engineering development of Borg- 
Warner Corp. has 'g 
been announced - 
mw Sc. oe. Davis, f 
president. He has 
held the position 
of chief engineer 
with Oldsmobile 
since 1933. 

Youngren was 
executive engi- 
neer in charge of 
passenger car 
chassis design for 
Studebaker when 
he joined General 
Motors in 1929. Previously his 
engineering experience, which be- 
gan in 1910, included jobs with 
Allis-Chalmers, Westinghouse, Har- 
ley-Davidson and the Pierce-Arrow 
Motor Car Co. During World 
War I he was employed by Curtiss 
Aeroplane and Motor Corp. as an 
experimental designing engineer on 
airplanes and engines. 


A member of the Society of 
Automotive Engineers for more 
than 30 years, Youngren will use 
Chicago as headquarters. One of 
his chief duties, it is understood 
will be supervision of Borg-Warner 
research laboratories and he will 
cooperate with the plant engineers 
of the 20 Borg-Warner divisions 
and subsidiaries. 


These maintain their individual 
laboratories and one of them, Pesco 
Products of Cleveland, is just com- 
pleting what is considered to be 
one of the most modern research 
departments in the aviation indus- 
try. The corporation itself has 
laboratories at Detroit and in 
Rockford, Ill. 


| Youngren 


Union Oil in Canada 


Makes Two Promotions 


VANCOUVER, B. C. — A. P. 
Bennett, Vancouver, has been elect- 
ed vice-president and director of 
the Union Oil Co. of Canada Ltd., 
in charge of marketing and distri- 
bution. 

R. J. Kenmuir, vice-president and 
director of the company since 1938, 
has been named chairman of the 
board. 

Bennett has been with the Union 
Oil Co. 21 years. He recently re- 
turned from England, where he 
served as a major with the Royal 
Canadian Artillery. 

Kenmuir joined the Union Oil 
Co. in 1921. District salesmanager 
in 1924, he became division man- 
ager 10 years later. In 1938 he rose 
to the vice-presidency and director- 
ship. 
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Twelve Points... 
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C of C Offers Programs 


On Postwar 


WASHINGTON. A postwar ; 
founded upon | 


highway program, 


state and local control, with the 


Roads 


ing highway systems should be 
through special taxes or fees based 
on logical standards reasonably 


function of the Federal government | commensurate with the value of 


primarily one of coordination, was 
recommended July 5, in a _ state- 
ment of policy issued by the United 
States Chamber of Commerce. 

This statement is. the result of a 
referendum of the National Cham- 
ber’s membership just closed and 
is an endorsement of recommenda- 
tions made by the Chamber’s 
Transportation Committee. 

Specific declarations of policy 
announced by the Chamber are: 

Highway Programs: Specific 
highway programs should be based 
on comprehensive surveys giving 
adequate consideration to an over- 
all plan, to the economic benefits 
of each highway and to the proper 
relationship of the entire program 
to the whole public budget. 

Responsibility for Highways: 
Each state within its jurisdiction 
should be primarily responsible 
for the development of programs 
applicable to highways of general 
use and for the construction and 
maintenance of such highways. 
Lesser political units should be 
primarily responsible for those of 
local use, but state highway de- 
partments should have general 
supervision over expenditures of 
state-raised revenues applied to 
local systems. 

Financing Highways: The costs 
of building and maintaining high- 
ways should be paid by the inter- 
ests they serve in proportion to 
benefits. Highway users should 
pay the major part of the costs 
of highways of general use, in- 
cluding main thoroughfares in 
urban areas, in addition to paying 
their fair share of the general 
costs of government. Local roads 
and streets should be financed from 
general revenues or property as- 
sessments augmented by a share 
of user revenues proportional to 
use. 

Contributions by Highway Users: 
Contributions by highway users to 
the cost of building and maintain- 


Production Line 
For Helicopters 


Makes Debut 


BRIDGEPORT, Conn. — The 
world’s first helicopter production 
line was shown press representa- 
tives here recently at the Sikorsky 
Aircraft division of the United 
Aircraft Corp. 

B. L. Whelan, general manager, 
announced that Sikorsky Aircraft 
had completed delivery to the 
Army Air Forces of 30 service test 
models of the YR-4 helicopters and 
already was turning off the new as- 
sembly line production models in 
quantity of the same craft to be 
known as R-4B. He further re- 
vealed that experimental models of 
two improved versions of the 
Sikorsky helicopter—the XR-5 and 
the XR-6—had been built for the 
Army Air Forces. 

Press representatives witnessed 
test flights of all three models of 
Sikorsky helicopters at the rear of 
the plant. After completion of the 
production contract on the R-4B, 
Sikorsky Aircraft will turn its as- 
sembly line over to quantity produc- 
tion of the R-5, a streamlined two- 
place military model with the pas- 
sengers seated in tandem. The 
R-5 is powered with a 450-horse- 
power Pratt & Whitney aircraft 
Wasp jr. radial air-cooled engine, 
a United Aircraft product. The 
R-6, also a_ two-place military 
model, is powered with a 245-horse- 
power Franklin air-cooled engine, 
It is to be built in quantity by 
Nash-Kelvinator Corp. in Michigan 
under a license agreement with 
United Aircraft. 


Tax Repeal Urged 


TWIN FALLS, Idaho.—Repeal 
Idaho's ineome tax is urged in 
platform adopted here recently at the 
state Republican convention. Such 
action was urged “in order to relieve 


of 


the people from the heavy burden im- ; 


posed upon them by state and federal 
taxation and in order to _ encourage 
new industry to locate in Idaho.” 


the | 


the use; and no part of the pro- 
ceeds of these special user levies 
should be diverted from highway 
purposes. 

Highway Bonds: Bond _ issues 
should not be employed for high- 
ways of general use, unless an 
adequate program is_ impossible 
from current highway revenues 
and should in general be avoided 
for local roads. 

Federal Function: The function 
of the Federal Government in 
highway development, except for 
direct responsibilities for highways 
on the public domain, should be 
primarily one of coordination in 
the interests of interstate com- 
merce. 

Federal Aid Allotments: Allot- 
ments of Federal aid among the 
states should, among other factors, 
give adequate consideration to traf- 
fic volume and needs as determined 
by comprehensive surveys. 

Matching Federal Aid: Federal 
aid should be required to _ be 
matched in not less than equal 
amounts by state funds, with ex- 
ceptions when reasonably neces- 
sary in states containing large 
areas of the public domain. 

Right of Way: Acquisition of 
right of way should be recognized 
as a responsibility of the states 
under the Federal aid system. 
Acquisition by the states of reason- 
able amounts of adjoining land 
and property to avoid damage 
claims or to establish and protect 
freeways and parkways should be 
encouraged. 

Offstreet Parking Facilities: Es- 
tablishment and maintenance of 
offstreet parking facilities or other 
highway accessories that may be 
needed to facilitate the flow of 
traffic should be encouraged, but 
recognized as a responsibility of 
state or local jurisdiction. 

Highway Safety: Safety, not only 
through suitable highway construc- 
tion, reconstruction and mainte- 
nance, but also through protective 
devices, adequate administration, 
law enforcement exclusively by 
state and local authorities, and 
education of highway users, should 
be a prime requirement in all 
highway programs. 

Railroad Grade Crossings: There 
should be continuous postwar pro- 
gram for the elimination of rail- 
road-highway grade_ crossings 
which are dangerous or which de- 
lay a substantial volume of traffic, 
any assessments for construction 
costs levied therefor against rail- 
roads, or obligations imposed upon 
them for subsequent maintenance 
or taxes, to give adequate recogni- 
tion to the growth of highway use 
and to the relatively small bene- 
fits derived therefrom by the rail- 
roads under present conditions. 
Costs of construction and mainte- 
nance of grade crossing protection 
should be similarly allocated ac- 
cording to benefits. 

Federal Highway Agency: All 
Federal aid for highways should be 
administered by a single Federal 
agency working exclusively with 
the state highway departments. 


| 


Dealer in War Work . 


HENRY BASHIAN (left), Chrysler dealer in Detroit, turned his showroom 
over to the production of automatic screw machine products shortly after 


Pearl Harbor and his total billing to date is over $100,000. 


Here Bashian talks 


over a problem with Donald F. Watkins, production manager. 


a 


BASHIAN SALES is not neglecting its service business while producing war 
materiel. Here is G. C. Helland, service mechanic, at work on a front-end job. 


Dodge Reveals the Story 
Behind New Rocket Shell 


DETROIT.— Recent news dis- 
patches from the Southwest Pacific 
have reported how American 
fighter planes and dive bombers are 
using a new-type rocket gun 
against the Jans. 


And Chrysler Corp. recently an- 
nounced that it was producing 
rocket shells at its Dodge and 
Highland Park plants. 

But the real story of the rocket 
shell is the winning of a produc- 
tion battle at the Dodge main 
plant, where the shell nose and 
burster tube are made in large 
quantities. 

The burster tube is the unit 
which encases the explosive 
charge. Specifications for’ this 
part are extremely rigid and the 


Retailers Report 


Slight Increase 
For June, 1944 


WASHINGTON. — Independent 
retailers reported a slight increase 
in sales for June, 1944, over June, 
1943, but a decrease of 5 percent 
for June vs. the preceding month 
this year, according to preliminary 
data released last week by the 
Bureau of the Census. Figures 
are based upon reports from 10,850 
independent retailers in 34 states, 
it was stated. 

Drug stores, of the nondurable 
goods trades, registered the high- 
est advance—9 percent—in sales 
for June, 1944 compared with 
June, 1943. The dollar volume of 
filling stations rose 8 percent; eat- 
ing and drinking places, 6 percent; 


; | general stores, 5 percent; and dry 


PENCIL POINTS to one of 18 vent 
holes in a tiny 36-volt type Willard 
Storage battery, three of which are 
*“*‘vacuum-packed” in metal container. 
along with one 6-volt type. 
drawing at right shows how the four 


batteries are prepared for instant use| 


by the armed forces. When container 
is pierced by special filling device, 
vacuum inside speedily draws elec- 
taoite through battery vent holes into 
cells. 


goods and general merchandise 
stores, 4 percent. 
Among the durable goods trades, 


hardware stores showed sales up 


Insert; 8 percent for June this year over | 


June, 1943. 
was recorded for 


A 6 percent increase 
motor 





first Army production specifications 
required the burster to be made 
from seamless steel tubing. How- 
ever, the purchasing department 
at Dodge learned there was not 
enough seamless tubing available to 
make the shells in quantity. 

So Works Manager Otto Franke 
begun experimenting with welded 
tubing. 

First engineers attempted to 
form the closed end of the tube by 
using a die and a mandrill, but it 
resulted in considerable upset in 
the length of the tube. This caused 
a thickening of the wall. 

Then the mandrill was eliminated 
end the same die was used to form 
the end of the tube. In order to 
prevent thickening of the wall, a 
portion of the metal was heated to 
1750 degrees (F.). This process 
closed the tube to within % inch 
and the hole was closed by arc 
welding. Then the tube was put 
over a mandrill, held vertically in 
a press and restruck with a die to 
smooth the contour. 

This method resulted in a tube 
that met specifications but Army 
engineers still were hoping to get 
a seamless tube. 

Then came the solution. Franke 
and his men at Dodge had been 
making experiments in drawing a 
tube out of a round piece of sheet 
metal. The first tubes showed a 
loss of metal in the tube wall and 
in the spherical end, due to a 
thinning of the metal stock during 
the series of drawing operations. 
Then the _ stock thickness and 
diameter were changed and a per- 
fect tube was made in a series 
of seven draws. 

The burster tube met Army 
specifications and laboratory tests 
proved that tensile strength and 
hardness were even better than 


| required. 


All this experimental work was 
completed within 10 days and the 
tube was put in volume production. 
More than 90 percent of the ma- 


vehicle|} chines in rocket shell production 


dealers, and a minor rise was re-| formerly were used to make Dodge 


ported by 
rials dealers, 


lumber-building mate-| cars 
' Franke. 


and trucks, according to 


Chrysler Plant 
At Evansville to 
Overhaul Tanks 


EVANSVILLE, Ind.—A _ govern: 
ment contract to overhaul and» 
modernize 2,000 30-ton tariks has 
been received by Chrysler Corp.’s 
ordnance plant here, and the job 
of removing machinery which pro- 
duced 3,264,000,000 cartridges for 
the armed forces is already under 
way, it was announced Thursday 
by C. L. Jacobson, general man- 
ager. ; 

At least 2,500 persons will be 
employed on the 10-month pro- 
gram, and 1,000 of the renovated 
weapons will be delivered by the 
end of 1944. 


Approximately 2,500 persons are 
now employed in the Evansville 
plant on an ammunition repackag- 
ing program which the company 
expects to be near completion by 
the time machinery for the tank 
job is installed and ready for oper- 
ation. If possible these employes 
will be provided jobs with a mini- 
mum loss of working time, and 
additional employes will be added 
if needed, Jacobson added. 


A school has already been estab- 
lished at Evansville to train work- 
ers for the new program. 


Conversion of the Evansville 
‘plant from small cartridge manu- 
facture to the refitting and re- 
furbishing of monster tanks is 
considered one of the most un- 
usual in the production history of 
World War II. The machinery now 
being moved out of the building 
was constructed to make 45 caliber 
eartridges each worth approxi- 
mately 2% cents and weighing 
around seven-tenths of an ounce, 
or approximately 22 shells to a 
pound, while the new machinery 
will be used on individual pieces 
worth approximately $40,000 each 
and weighing 30 tons, or 1,400,000 
times as much as the cartridges. 

Machinery for the tank rebuild- 
ing job is being obtained at all 
available points, Jacobson said, and 
the cartridge machinery is being 
shipped to destinations unan- 
nounced because of war security. 


Neff to Assist 
In Aro Sales 


BRYAN, O. — F. R. Cross, man- 
ager of the Lubrication Equipment 
division of Aro Equipment Corp., 
Bryan, O., has 
announced the 
appointment of J. 
E. Neff to the 
headquarters 
staff to assist in 
the merchandis- 
ing of Aro lubri- 
cating equipment. 

Neff has had 
many years of 
experience in the 
merchandising of 
this type of equip- 
ment and _ was, 
until recently, employed by Lin- 
coln Engineering Co., as a field 
sales and service representative. 


Tower to Oil 


2,500-Foot Structure 


Studied by Houston 

HOUSTON, Tex.— Mayor Otis 
Massey has received plans for the 
construction of a petroleum tower 
2,500 feet high, twice the height of 
the Empire State Building in New 
York City. 

The building, which would cost 
$30,000,000, would have an _ oil 
museum and a Sight-seeing post at 
the top, and would establish this 
city as the oil capital of the world. 
The building, it is believed, would 
give Houston a slight edge over 
Tulsa, and would pay for itself by 
admission charges to the museum 
and tower. 

Mayor Massey has promised tv 
submit the plans to the city coun- 
cil for consideration. 


W. C. Dedee Named 


Ferodo Executive 
PHILADELPHIA.—W. C. Dodge 
jr. has been elected vice-president 
of Ferodo & Asbestos, Inc., manu- 
facturers of Ferodo Brake Linings 
of New Brunswick. Dodge was 
president of NSPA during 1943. 


J. E. Neff 


cars? Classified Want Ads (see inside 
back cover) will solve your problem. 
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Plane Sales Appeal 
Aimed at Father 


By Charles Evans 


Aviation Editor 


| each a city block wide, lying in 
| the form of an L. A subway 
' under a main highway connects 

them and planes can use either 
| one as wind direction requires. 

Advancing the comparatively old 
jidea of an elevated landing field 
| over railroad yards, Parks proposes 
an elevated T-shaped field with 
| runways 200 feet wide, 1600 feet 
long, and 60 feet above the surface. 
| A lower deck will house 450 med- 
ium-sized planes, and a woven steel 
fence will prevent planes falling 


FIRST, TRY to sell the father of the family, especially) off the runway edges. 


if he is in his forties. Failing that, sell his wife or daughter 
or son on the family airplane, and you'll eventually sell 


dad too. 


For suburban residents, he pro- 
poses a 100-acre airpark of ortho- 
dox design, and lots of hangars 
for personal planes. 


This novel sales approach is being worked successfully | oe 


in St. Louis by Oliver L. a Gat ite | eet £ 

+7 | him a ere is a market for 
pivot "oon automobile 18,000 airplanes in the St. Louis 
salesman, who claims to have area in the first few years of peace. 
4old more Chevrolets in 1927 than | 
any other man in the country, and 
who has a good head start on al 
new and different career as air-| 
plane salesman. If only he had | 
some airplanes to deliver, Parks 
could spend more time selling. 
Without goods on the shelf, he is 
spending his time getting ready for 
the private plane market by pro- 
moting airports in, over and 
around St. Louis. 


Today’s big job is to get air- 
ports ready for the planes that 
may be sold, and Parks has 
ambitious-sounding plans for St. 
Louis, with three major fields, 
and some 50 smaller ones to take 
care of several thousands of 
planes certain to be flown by St. 
Louisans. Downtown, near Del- 
mar and Twelfth Sts., he would 


strips 1,600 to 2,000 feet long and 


build a $2,225,000 airport on two | 


|To Use Same Technique 
Used for Car Sales 


“The same merchandising tech- 
nique used in selling cars,” Parks 
said recently, “will sell airplanes. 
Make a prospect want a plane, and 
he will buy. But airplane sales will 
| be faster. The airplane will do in 
| three years what it took the auto- 
| mobile 20 years to do, with this 
| important provision: that the gov- 
'ernment give the people airports 
| just as it gave them roads.” 
| Parks has been operating flying 
| activities in St. Louis, Indianapolis, 


Chicago, Tuscaloosa, Alabama and | 
Jackson, Miss. 

Aviation people have been sur- | 
prised at the publicity Parks has 
received recently. He was “bio- 
graphed” in the Saturday Evening 
Post, he has been quoted extensive- 
ly on postwar flying possibilities, 
and he has pushed the Ercoupe, a 
five or six year old plane into head- 
lines as if it were a new and won- 
derful plane recently produced. 

Whether he engineered it or not, 
the Personal Aircraft Committee 
of the Aeronautical Chamber of 
Commerce selected the name “Air- 
park” to distinguish landing fields 
for private owners from larger air- 
ports, but he has sensibly pushed 
that name himself. 


Recently he asked Jesse Jones, 
secretary of commerce to lend 
through the RFC money to buy 
thousands of airport sites, clear, 
drain, surface and _ landscape 
them. When the fields are ready, 
Parks proposes that municipali- 
ties or fixed-base operators would 
take them over and pay back the 
government. 


He insists the landing area in all | 
cases be a pleasant place. Hence | 
the name, Airpark. The downtown | 
field, for example, built on a clear- | 
ed-out slum area would be a place | 
of grass and trees. The first 50} 
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feet around the outside will be in 
trees and grass; the next 25 feet 
will be a paved taxi strip; next, 
25 feet of grass; next 150 feet of 
paved landing strip; then 25 feet 
of grass, 25 feet taxi strip and 50 
feet of grass and trees. 

This insistence is understandable 
since Parks’ personal experience 
with airports involves fields where 
the facilities consisted of a hard 
bench in front of a hot, corrugated 
metal hangar inside which was a 
soft drink vending machine and 
three or four airplanes. 

Planners like Parks can give 
prospective airplane dealers many 
valuable pointers. 


Glasgow (Ky.) Auto Firm 
Is Destroyed by Fire 
BOWLING GREEN, Ky.—A 
$70,000 fire recently destroyed the 
Moran Motor Co. at Glasgow, Ky. 
The loss included 10 passenger cars, 
two trucks and a Fordson tractor. 
The two story brick building was 
owned by F. B. Bradford estate. 
Leslie Moran was owner of the 
auto firm. He has reopened in a 
temporary location next door to 
Glasgow Fire Department. 


_Democracy is the American way of 
life; let's keep it that way. 


Parks is president of Parks Air 
College in East St. Louis. He 
has recently lost five government 
contracts for training pilots, and 
has turned to the postwar pos- 
sibilities in personal flying with 
all the enthusiasm, and with the 
same flair for publicity, that 
marked his building of an out- 
standing flying and trade school. 
Recognizing the sales potentials 

among heads of families in their 
forties, he has conducted a calcu- 
lated drive straight at them. First, 
he lined himself up as sales repre- 
sentative of the Ercoupe, spin- 
proof, tricycle landing gear, two- 
place monoplane manufactured in 
Washington, D. C., and currently 
the most interesting type of plane 
contemplated for immediate post- 
war private use. The Ercoupe is 
easy to fly, and easy to learn to 
fly, and Parks proceeded to prove 
these facts to a group of 109 pros- 
pects of various ages, consisting of 
salesmen, stenographers, cooks, 
policemen and mechanics, both 


men and women. 
* * 


They Learn to Fly 


In Five Hours 

It required an average of 4 hours 
54 minutes to solo women, 4 hours, 
30 minutes for men. The older pros- 
pects learned a little more slowly 
than the younger, as follows: 


20-25 years, 4 hrs. 18 min. 
25-30 years, 4 hrs. 44 min. 
30-35 years, 4 hrs. 58 min. 
35-40 years, 4 hrs. 19 min. 
40-50 years, 5 hrs. 3 min. 
50-60 years, 6 hrs. 30 min. 


The difference is not appreciable, 
and, although the group was small, 
it is probable these figures would 
be a good average on that type of 
plane. The principal contribution of 
the test was its proof to skeptical, 
middle-aged Missourians that fly- 
ing is not an activity solely for the 
young. Parks’ salesmen have told 
of sixty-three-year old Maude 
Rufus who flew her own plane 
from Ann Arbor, Mich., to Belling- 
ham, Wash., where she took her 
ninety-one-year old father for his 
first plane ride; of A. I. Martin, 
of Montour Falls, N. Y., who learn- 
ed to fly at 79 years of age, four 
years ago, and who, with his son 
and his grandson, comprise the 
first known three generations of 
pilots in one family; and of many 
other oldsters who have been not- 
able exceptions to the “young pil- 


ots” theory. 
a m ca 


Parks Has Orders 
Already on Books 


Parks has orders for 15 Ercoupes 
on his books. These are “blind” 
orders because the Engineering Re- 
search Co., has not indicated just 
what its plane will be like after 
the war. Among his salesmen are 
the pilot, mechanic, two flight in- 
structors and an office secretary 
who had been running his training 
school at Jackson, Miss. He moved 
them to Kansas City and told them 
to start selling aviation and air- 
planes. He tells them to emphasize 
the airplane for business use rather 
than pleasure, and he believes the 
man in the $100-a-week salary 
bracket is his best prospect today. 
A research analyst has reported to 
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Part of the Sky-View taxicab fleet with bodies by James F. Waters, Inc. This fleet is serviced by IOTA GARAGE, INC., New York City. 


Boots Nuts were tested on cabs like these. 


N THIS modern repair shop, the Boots All-Metal Self-Locking 

Nut has demonstrated again how effectively it can eliminate 
the trouble, delay and expense so frequently caused by a loose nut. 
The Boots Nut locks itself tight—and it stays tight until you take 
it off for use again. It can’t shake loose. Consequently, when peace 
makes the Boots Nut available, fleet operators will profit by new 
economies in maintenance, fewer interruptions in service and longer 


life in equipment. ““There’s no excuse for a nut shaking loose!” 


BOOTS SELF-LOCKING NUTS 


Boots Aircraft Nut Corporation « 
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Anti-Diversion 
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Law to Go 


Before Washington Voters 


SEATTLE.—Most important 
amendment to the Washington 
state constitution as far as the 
automobile industry and motor ve- 
hicle owners are concerned, is the 
anti-diversion amendment on which 
the electorate will vote at the No- 
vember election. 

Each session for the past decade 
the principle has been enacted into 
law by the state legislature. But 
the last session prepared the way 
for this policy’s becoming a perma- 
nent part of the state’s basic laws. 

Publicity on the measure is due 
for release in September, but mean- 
while the endorsement committee 
is contacting conventions of busi- 
ness groups to obtain favorable ex- 
pression from such organizations. 

At the recent convention of the 
Washington State Pharmaceutical 
Assn., the endorsement resolution 
was adopted, as follows: 

“Whereas the proper mainte- 
nance and expansion of our high- 
ways is essential to the continued 
growth and progress of our state, 
and whereas the 1943 Washington 


The boss 


state legislature did by overwhelm- 
ing vote direct that there be sub- 
mitted to the electorate at the 
November general election an 
amendment to the state constitu- 
tion to assure use of gasoline tax 
funds exclusively for street and 
highway purposes, now therefore 
be it enacted that the Washington 
State Pharmaceutical Assn. does 
hereby endorse and urge ratifica- 
tion of said amendment.” 


AH but $3.25 of the annual mo- 
tor vehicle registration certificate 
now goes to the support of the 
public schools; this includes the 
fee for the license plates and the 
annual tax on the vehicle. Of this, 
25 cents maintains costs of collec- 
tion, and $3 enters the motor vehi- 
cle fund. 


The state gasoline tax is five 
cents per gallon. Before the war 
the taxes in Washington amounted 
to $19,000,000 per year and $3,500,- 
000 from licenses. Of the total, 
41.5 percent goes to the counties 
and 15 percent of the net gas tax 
goes to cities, in each instance to 


troublemaker, until... 


be used for roads or streets. The 
state highway department gets the 
balance. 

The state’s highway system is 


built on the “pay as you go plan.” | 


The policy has used these funds for 
building and maintaining highways. 
Postwar plans include an expan- 
sion of the state road system. 


The state highway commission 
claims that for every $1,000,000 
spent for highways, including di- 
rect and indirect labor, 400 men 
will be put to work for a year on 
the average. Preliminary work of 
surveys and plans is being done so 
that this type of work will be ready 
as a postwar employment project. 


At the end of 1943 Washington’s 
motor-vehicle fund was $7,500,000 
and this should grow considerably 
during 1944, although such reve- 
nues are now down because of 
gasoline rationing and _ restricted 
use of cars. 


But with federal help it is esti- 
mated that a fund of at least 
$35,000,000 will be available here for 
highways. 


To Handle Mack Trucks 


CARMI, Ill. — The White County 
Implement Co., dealers in Oliver farm 
machinery, has been appointed Mack 
Truck dealer in Carmi. Everett W. 
Rennels is manager of the firm. 


NAM Analy 


10 Suggestions Made ‘to Improve 


zes Patents 


And Strengthen’ U. S. System 


NEW YORK.— Congressional 
consideration of 10 specific 
recommendations “to improve and 
strengthen” the U. S. patent system 
is urged in an exhaustive study 
announced by the National Associa- 
tion of Manufacturers. 

In its recommendations, the 
NAM board of directors was guided 
by the association’s 83-member 
committee on patents, headed by 
R. J. Dearborn, president of Texaco 
Development Corp. George E. Folk, 
nationally-known authority on pat- 
ents, was the committee’s adviser. 


Explaining that the study was 
designed to aid industry in “cor- 
recting such imperfections as may 
be found to exist in the American 
patent system,” Dearborn empha- 
sized the association’s all-out op- 
position to any attempts and 
schemes “to destroy property 


rights in invention and emasculate 
the patent system.” 


“Those who would socialize re- 
| search propose the destruction of 
, every system that has stimulated 


Censorship won't let the actual par. 
de shown here. Itresembled this on- 


those suggestions, are given a stress analysis. Checked 
“O.K.”, the piece is ready for test. 
With research like this provided by Aluminum 


Examination in Alcoa’s stress-analysis laboratory dis- 
that the 
Having determined that here was the source of trouble 


closed boss was a “stress concentrator”. 
which showed up in service, the part was redesigned. 
The fault was corrected. 

Bosses, ribs, and the like, have a definite purpose. But 
when they are found to cause excessive stress concen- 
trations, Aleoa’s research men seek some way of dis- 
tributing the stresses more uniformly. Our engineers 
mey recommend a better blending of the sections, more 


metal here, less there. Then new parts, incorporating 


ALUMINUM 


Company of America, manufacturers have been better 
able to get into production fast. Fighting equipment on 
land, in the air and on the sea is more dependable, 
because vital Alcoa Aluminum and magnesium parts 
were thus proved dependable. 

Perhaps you have not been able to get materials for 
certain “civilian” uses. Winning the war comes first. 
But aluminum is now being used for other-than-war 
purposes, as the manpower situation permits. Our rep- 
resentatives will be glad to discuss the availability 
of aluminum with you. Write ALUMINUM CoMPANY OF 
America, 1926 Gulf Building, Pittsburgh 19, Penna. 


the research and production of 
American industry to its unpara- 
leled heights. Without our techni- 
logical resources developed under 
patent protection, the United Na- 
tions would be far, far behind in 
the timetable for victory.” 


The suggested improvements, 
many of a technical nature, are 
directed toward: Minimizing the 
uncertainty as to the validity of 
patents; minimizing uncertainty as 
to what constitutes patentable in- 
vention, minimizing delay in issu- 
ance of patents and consequent de- 
lay in entrance of inventions in the 
public domain following expiration 
of patents; reducing expense and 
delay involved in patent litigation, 
including interference proceedings; 
and improvement of Patent Office 
procedure. 

A proposal for recording of 
patent contracts was one of sey- 
eral bits of proposed legislation 
grouped under a heading of “ad- 
vantageous or disadvantageous de- 
pending on the form in which em- 
bodied.” The association had 
recommended previously that any 
additional recordings be “accessible 
only to government.” 


This would enable the govern- 
ment to determine whether they 
are contrary to public policy, in 
violation of anti-trust laws or in 
conflict with international policy. 
Such recording, it was said, also 
would tend to remove suspicion 
which is often attached to legal 
and beneficial patent agreements. 


If such legislation is enacted, the 
study warned, “care should be 
taken to render unnecessary the 
expense and nuisance of recording 
which is not necessary for the pro- 
tection of the public interest.” 


Referring to the National Pat- 
ents Planning Commission’s recom- 
mendation on inventions necessary 
to the national defense or required 
by the public good. the study 
pointed out that when defense, 
health and safety were involved, 
the government could exercise its 
right of eminent domain and take 
over private property (including 
patents) for public use. 


The study expressed doubt as to 
the need for any such legislation 
and pointed out the danger which 
might arise as to the uncertainty 
of “what constitutes national de- 
fense, public health and _ public 
safety.” 


As to the question of a single 
Court of Patent Appeals, the study 
emphasizes that NAM had ap- 
proved in principle such a court, 
but was opposed to the recom- 
mendation of the Patent Planning 
Commission that the jurisdiction of 
the existing Court of Customs and 
Patent Appeals be expanded to 
function as such a court. 


Industry’s opposition to the Kil- 
gore Bill was not taken up in de- 
tail by the study, which pointed 
out this measure previously had 
been analyzed and opposed in an 
NAM monograph. The Patent Bill 
and the Tolan Bill, both similar in 
nature and purpose to the Kilgore 
Bill, were listed as “undesirable.” 
It was pointed out both provide for 
elaborate government agencies. 


Future Seen 
For Fuel Cells 


AKRON. — Newest example of 
wartime technology yielding fruit 
for the days of peace is seen by 
technicians of the nation’s rubber 
capital here in the development of 
bladder-type rubber fuel cells for 
noncombatant aircraft. 

The new development, according 
to James §S. Pedler, manager of 
the aeronautical division of B. F. 
Goodrich, is the outcome of suc- 
cessful experience with bullet-seal- 
ing rubber fuel cells, in which his 
company pioneered and which are 
being produced in vast numbers for 
the protection of United Nations 
war planes. 

It has been pointed out that 
peacetime benefits of the rubber 
gas tank idea may not be confined 
to airplanes, but that it also may 
be used effectively in making 
crash-proof gas tanks for -. buses 
and trucks, he said. 


e 
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Tree Rubber Still Needed 


Collyer Emphasizes Need for Resuming 
Flow from East as Soon as Possible 


WASHINGTON.—The intensified 
military campaign against Japan- 
ese-held areas in the Pacific em- 
phasizes the necessity of “obtain- 
ing as much desperately-needed 
natural rubber as possible, and with 
utmost speed, when rubber areas 
begin to come again under Allied 
control,” John L. Collyer, president 
of the B. F. Goodrich company, 
said last week. 

It is of first importance to expe- 
dite receipts in this country of 
tree rubber—still vitally needed for 
combining with the now relatively 
plentiful synthetic—as plantation 
areas are recaptured, Collyer said. 
Equally important, he pointed out, 
is “the need for sound policies to 
deal with the economic and po- 
litical problems the gradual ‘return 
of rubber’ will raise.” 

Stressing the probability that it 
will be at least two years after the 
first recapture of Far East rubber- 
producing territories before normal 
operations can be restored, Collyer 
gave a three-point outline of policy 
questions affecting this period. His 
outline took into account the prob- 
able economic effect of the huge 
synthetic rubber producing estab- 
lishment that has been created in 
this country, and dealt with alloca- 
tion (of both natural and syn- 
thetic); centralized governmental 
purchasing, and controls over speci- 
fications (as to ratios of synthetic 
and natural) for manufactured 
articles. 

(1) As to allocation, he pointed 
out that during the war period al- 
location of rubber to the United 
Nations has been a function of the 
Combined Raw Materials Board, 


WPB Adds 
More Items 


To Table 4 


WASHINGTON. — Radiators, in- 
ternal combustion engine connect- 
ing rods, exhaust and intake valves 
and seats, generators, voltage regu- 
lators and finished cast crankshafts 
for internal combustion engines of 
750 r.p.m. and up were added to 
Table 4, the automotive division 
table of General Scheduling Order 
M-293, by an amendment an- 
nounced last week by the War 
Production Board. 

The amendment, which makes 
these items subject to the report- 
ing provisions of the order, also 
includes revised definitions of 
finished drop-forged crankshafts 
and friction bearings, excluding 
line-shaft, pillow block, vertical 
step, water lubricated ship stern, 
tube, strut and rudder shaft or 
railroad type. ; 

The amended table also includes 
for the first time a column of 
freezing times that are set at three 
months for all the items listed. 
WPB officials explained this re- 
flects the production cycles of 
manufacturers. 

As originally issued, the order 
provided tor a 12-month freeze, 
which was reduced subsequently to 
90 and then 60 days unless other- 
wise specified. The addition of the 
freezing time «clumn makes for 
greater flexibility in this regard, 
officials said. 


Kerr to Head 
Plomb Sales 


LOS ANGELES. — Election of 
R. W. Kerr to the board of direc- 
tors of the Plomb Tool Co., was 

announced last 
week by Morris 
B. Pendleton, 
president. He will 
also assume res- 
ponsibility for the 
company’s sales 
program. 

Kerr’s’. election 
comes as a result 
of a distinguished 
record with 
Plomb. Entering 
the credit depart- 
ment in 1938, he 

became credit manager later in the 
same year, and assistant secretary 
shortly afterward. He was appoint- 
ed treasurer in 1941, which position 
he still holds in addition to his new 
responsibilities. 


and said that, “upon re-occupation, 
this board should continue to al- 
locate both natural and synthetic 
rubber.” 

(2) Collyer felt no change need 
be made “for the duration” in the 
present system of centralized pur- 
chase of natural rubber by each 
nation, and allocation to its rub- 
ber products makers; and 

(3) As to specifications, he said 
that although the increasing sup- 
ply of natural rubber (in the period 


after the start of recapture of Far 
East territories) will tend to re- 
move the necessity for wartime 
controls over ratios of natural, 
synthetic, reclaim and other ele- 
ments in manufactured products, 
“it may be desirable that the natur- 
al rubber content of finished prod- 
ucts continue to be fixed for awhile. 
But controls can be progressively 
eased and, as soon as possible, 
should be removed altogether.” 


Canadians Fined 
MONTREAL. — For selling a used 
truck above the ceiling price fixed 
by the Wartime Prices and Trade 
Board, Pierre Leclerc and Saul Tom- 
arkin, trading under the name of Le- 
clerc Auto Registered were jointly fined 
and costs by Judge Maurice Tet- 
reau. 


ye 


WASHINGTON. — The American 
Society of Civil Engineers, which 
would like to see advance plans 
engineered for $10 billion in public 
and private construction during the 
first three postwar years, reports 
that at present “too much postwar 
planning is still in the talking 
stage.” 

After a nationwide survey, the 
ASCE committee on postwar con- 
struction reports that for the 17 
months ended May 31 the total 
volume of postwar construction 


ivil Engineers Report 


“under way or completed” was 
only $2,655 million, of which 54 
percent is in four states. 

Highway projects total $706 mil- 
lion (27 percent of total), with 
more than half of the program con- 
centrated in the States of Wash- 
ington, New York, California, Ohio 
and Pennsylvania. In addition, $330 
million in postwar bridge construc- 
tion is now in the design stage, 
with 12 states accounting for 95 
percent of the total. 


Navigators sight accurately 


through Plex] elas astrodomes 


Over the target with precision ... home to a 


distant base ... navigators guide America’s 


bombers on their far-ranging flights 
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} HEY sight their octants through curved PLEXIGLAS 

sections called astrodomes. These are precision 
optical parts, every one meeting critical sighting 
specifications—yet Rohm & Haas has made them by 
the tens of thousands, using a special vacuum form- 
ing process developed in our plant before the war. 


As pioneers in the manufacture and fabrication 
of acrylic plastics, Rohm & Haas has assisted in the 


successful use of PLEXIGLAS in hundreds of other 


aircraft and automotive applications. 


TECHNICAL 


COOPERATION 


You are invited to take advantage of the coopera- 
tion of the Rohm & Haas technical staff in the de- 


termination of best optical contours 


.. . discussion 


of mechanical details . . . fabrication of experimental 


sections .. 


. and assistance in all other phases. 


DETROIT OFFICE: 619 Fisher Bldg. 


Madison 1500 


Only Rohm & Haas makes PLEXIGLAS 


Prexictas is the trade-mark, Reg. U.S. Pat. Office, for the acrylic resin thermoplastic sheets, rods and molding powders manufactured by Rohm & Haas Company 


ROHM & HAAS COMPANY _ 


Ue muir ie rel cette Synthetic Insecticides . . . Fungicides . . . Enzymes . . . Chemicals for the Leather, Textile and other Unt ty 


WASHINGTON SQUARE, PHILADELPHIA, PA. 
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for the Motorist 


Uniform Vehicle Code Is Revised Again 
To Provide for Developments 


WASHINGTON.—Something un- 
usual in the way of legislation has 
just been turned out in Washing- 
ton. Congress had nothing to do 
with it. State and local 
from all parts of the country, fore- 
gathering at the United States 
Chamber of Commerce with rep- 
resentatives of automobile clubs 
and manufacturers, traffic engi- 
neers, safety organizations, insur- 
ance underwriters and other in- 
terested groups, have produced an 
up-to-date revision of the Uniform 
Vehicle Code. 

This code, first written in 1926, 
was designed for the guidance of 
states in enacting motor control 
laws. The original code still is 
used as a standard by the states 
in framing traffic laws. 


ficulties, as well as the pleasures, 
of motoring less than 20 years ago 
when the original code was writ- 
ten. As a means of long-distance 
transportation for business’ or 
pleasure, the automobile had really 
begun to come into its own. In- 
creased mechanical reliability and 
comfort, the spread of good pave- 
ments, and a period of general 
prosperity had lured thousands of 
motorists into exploring new roads 
and new environments. 
was no longer a luxury for the 
wealthy few, but had become the 
relaxation of the many. 
Innocent Violations 

However, many a trip was 
marred because of the innocent. 
violation of some local regulation. 
The result might be anything from 
the humiliation of arrest to, all 
too frequently, the tragedy of an 
accident. During the early days, 
motor vehicle’ regulations, like 


Engineered to Help You Keep 


Vital CARS and TRUCKS 
on the Job No need to remind you 


that rationing has more back of it than 
as and rubber conservation. You know 


Officials | 








Touring | 


Topsy, had “jest growed.” States, 


| cities, and even villages had each 


adopted such measures as seemed , 
advisable to control this new ele-, 
ment. 
podge of rules and regulations . 


Such was the state of affairs, 
when, in 1924, the first National 


The result was a hodge-. . 


Conference on Street and High-j|g§ 


way Safety was called together in 
Washington. This meeting, for 
which the initiative was taken by 
automobile clubs, safety organiza- | 
tions, automobile and motor truck 
manufacturers, insurance’ under-| 
writers, the Chamber of Commerce | 
of the United States, and certain 
forward-looking state officials, was 
sponsored by Herbert Hoover, who 
as secretary of commerce, was then 


: _ | actively promoting standardization 
Many drivers remember the dif- | 


movements in a number of fields. 
Other federal agencies interested 
in the development and use of 
highways participated, notably the 
Bureau of Public Roads. 

It was decided to prepare a 
“model” statute embodying the 
latest and best practices to serve 
as a guide which could be fol- 
lowed by the several states to 
whatever extent might be prac- 
ticable or desirable in each case. 
The result was the first uniform 
vehicle law. 


By an evolutionary process this 
original code has been supple- 
mented until it now comprises five 
separate acts, which can_ be 
adopted by state legislatures either 
separately or as a whole. The title 
of these acts are: 


Act I—Uniform motor vehicle 
administration, registration, cer- 
tificate of title, and antitheft act. 


Act II—Uniform motor vehicle 
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ow vital it is to keep in service every 
car and truck now able to roll. You can 
help highway erent. and help 


your own business, 


y standardizing on 


AMALIE Pennsylvania Motor Oil—the 

oil that stands up better because by 

actual test it’s 20% oilier! Not only is 

AMALIE engineered for good mainte- 

nance, but it’s backed by merchandising 

plans engineered to build profitable re- AMALIE DIVISION 
peat business for you. See your AMALIE 1. sONNEBORN SONS, INC. 


Distributor for timely new sales helps 


or write Dept. AN. 


Now More Than Ever — 


88 Lexington Ave., New York 16, N.Y. 
? Southwestern Distributors: 
Sonneborn Bros., Dallas, Texas. 


It’s AMALIE First... 
Because AMALIE Lasts 


REFINERIES: PETROLIA, PA., AND FRANKLIN, PA. - 


Established 1837 


BRIDGEPORT FABRICS, 


BRIDGEPORT. 


PLANT: NUTLEY,N. J. 


INC. 
CONN. 


Awarded Anny - Navy “E” 


ARMAMENT AND TRANSPORT equipment provided Uncle Sam’s fighting 


men by the automotive industr 
as well as performin 


carries through, seeing the boys safely home 
faithfully on the fighting fronts. 


This recent photo 


from Temple, Tex., shows the arrival of 75 wounded veterans of the Italian 


campaign, flown to Texas from Charleston, 8. 
layed a dual role in this return of wounded men, 
Pratt & Whitney engines that power cargo 


of armament for the Allies, 
for Chevrolet produces the 


C. Chevrolet, a major supplier 


lanes 


such as this one, and also is a major manufacturer of Army ambulances 
such as the Chevrolet unit at the lower left. 


operators’ and chauffeurs’ license 
act. 

Act III—Uniform motor vehicle 
civil liability act. 

Act IV—Uniform motor vehicle 
safety responsibility act. 

Act V—Uniform act regulating 
traffic on highways. 

Model Ordinances 

In addition, the conference has 
prepared a set of model traffic 
ordinances in harmony with the 
uniform vehicle code designed for 
enactment by municipalities. It 
has also worked with the Ameri- 
can Assn. of State Highway Of- 


ficials and the Institute of Traffic! 


Engineers in sponsoring a manual 
on uniform traffic control devices, 
including signs, signals, markings, 
and islands. 

The uniform vehicle code, as a 
whole or in part, has been 
adopted by 21 states substanti- 
ally as written. An additional 19 
states and the District of Colum- 
bia follow it in principle, if not 
in language. Only eight states 
still stick by codes of their own. 

This does not mean that the job 
has been finished. New develop- 
ments in automotive design, in 
highway construction, and in safe- 
ty standards recurrently call for 
changes to keep the uniform ve- 
hicle code up to date. The original 
code, first issued in 1926, has been 
revised several times—in 1930, 1934, 
1938, and now, in 1944, it is once 
more being brought up to date. 
Undoubtedly additional changes 
will be found necessary in the 
future. 

In approaching the current re- 
vision, the conference found the 
uniform vehicle code to be still 
basically sound and steadily 
growing in acceptance. Aside 
from a few minor revisions and 
clarifications in language, the 
principal task was the addition 
of new sections made necessary 
by recent developments, notably 
the rapid extension of the mod- 
ern high-speed superhighway, 
with its multiple lanes and 
divided roadways. 

This made it necessary to rede- 
fine an intersection, so that it 
would be clear that in crossing a 
divided highway with a separation 
strip 30 feet or more wide two 
intersections are traversed rather 

than one. Provisions governing 
right and left turns were rewritten 
to place greater responsibility on 
the driver making the turn, and to 
emphasize the importance of mak- 
ing such turns from the proper 
part of the roadway. Conditions 
under which it is permissible to 
Overtake and pass a car on its 
right side were also clarified, and 
the restriction against following 
another car too closely made more 
emphatic. 
Control Over Parking 

State authorities were given 
more control over parking, both in 
the Open country and within mu- 
nicipalities, where angle parking 
sometimes hinders the movement 
of traffic on through routes. The 
definition of a “business district” 
as it affects permissible speed was 
also clarified. 

Because of the heavy propor- 
tion of accident victims among 
the ranks of the pedestrians, 
much consideration was_ also 
given to the problem of control- 
ling their actions. A move to 
make universal compliance with 
traffic lights mandatory was not 


| 
| 
| 
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adopted, but the code was 
amended to authorize local au- 
thorities to adopt such a regu- 
lation. A provision was added di- 
recting pedestrians to use side- 
walks and footpaths instead of 
the roadway whenever these fa- 
cilities are available and, if not, 
to walk facing oncoming traffic 
wherever practicable. 

Perhaps the most striking change 
in the code to be adopted was the 
addition, for the first time, of a 
method for determining the effect 
of alcohol upon a motorist’s abilit, 
to drive. A _ prohibition against 
driving while under the influence 
of liquor has always been a part 
of the code, but the legal proof of 
this condition has hitherto de- 
pended entirely upon the observa- 
tion and testimony of witnesses. 


Tests Approved 

Now it is provided that cogni- 
zance may be taken of the alco- 
holic content of the driver’s breath, 
blood, urine, or other bodily sub- 
stance, as determined by a labora- 
tory test. If the result shows less 
than 0.05 percent by weight of 
alcohol, the presumption is that 
he is sober. If the test reveals 
0.15 percent of alcohol or more, he 
is presumed to be under the in- 
fluence. Results between 0.05 and 
0.15 percent are inconclusive, and 
other evidence must be considered 
in making a determination of his 
condition. 

The growing use of the bicycle 
as a means of transportation was 
the cause of other changes in the 
uniform code. The conference 
several years ago included in its 
model traffic ordinance for mu- 
nicipalities a series of regula- 
tions classifying the bicycle as a 
vehicle, and requiring riders to 
obey all pertinent regulations for 
the control and regulation of 
traffic. Previous provisions of 
the uniform traffic act for state 
enactment have now been ampli- 
fied to correspond. 

In the penalties sections, the 
optional jail sentence was elimi- 
nated as a punishment for first- 
offense convictions of minor viola- 
tions because this has had the 
effect, in certain jurisdictions, of 


removing such trials from the cog- 
nizance of the lower courts. Clearer 
definitions have also been given to 
the terms suspension, cancellation, 
and revocation of licenses. Convic- 
tions for minor violations not in- 
volving moving vehicles need no 
longer be reported to a central 
authority, relieving this machinery 
of the burden caused by large num- 
bers of parking convictions. 

All of these changes, and many 
others of a minor nature, are as 
yet no more than recommenda- 
tions. They will be drafted into 
the model code and widely dis- 
tributed for criticism and com- 
ment, after which it is expected 
that state and municipal authori- 
ties will give careful consideration 
to their inclusion in existing traf- 
fic laws and ordinances. While this 
process will take time, it also gives 
insurance against _ ill-considered 
and too-hasty action. Each change 
that is finally adopted will be one 
more step toward tke goal of con- 
sistency in motor vehicle regula- 
tion, the achievement of which 
will mean fewer accidents and 
greater peace of mind to the trav- 
eling motorist. And the happy time 
is coming when his number will be 
legion. 


Mexico Told 
How to End 
Illicit Tires 


MEXICO CIT Y—(UTPS)—A 
simple means of halting black- 
market operations in tires is being 
promoted in this country by Gon- 
zalo de la Parra, well-known Mexi- 
can writer and publicist. 

As outlined to Mexican legisla- 
tors, the de la Parra Plan would 
do away completely with Mexico’s 
present priorities system, which is 
similar to that in the United States. 

Instead, the entire production of 
one factory would be turned over 
to the government for essential 
needs. These tires would be readily 
distinguishable by special treads 
and brand markings in order to 
prevent their illegal passage into 
the hands of unscrupulous dealers 
and consequent use by the public. 

In lending its support to the de 
la Parra suggestions, El Universal, 
Mexico City daily, commented: 5 

“We are sure that the tire crisis 
will be solved provided that priori- 
ties—a useless method as well as 
the frequent cause of immoral traf- 
fic—are eliminated.” 


Buck Named Chairman 


Of Md. Air Commission 

BALTIMORE.—(UTPS.)—Charles 
H. Buck has just been appointed 
new chairman of the Maryland 
State Aviation Commission by Gov. 
Herbert R. O’Conor. 

At the same time, Gov. O’Conor 
revealed plans to attract new avia- 
tion interests and services already 
in the state via a policy of “light- 
ened taxation and the avoidance of 
unnecessary regulations and _ re- 
strictions.” 


Burgess Battery Honored 


CARTERSVILLE, Ga.—The Burgess 
Battery Co., of which Glen Murray is 
owner, has received the production 
award from the Army and Navy for 
its war record. 


EXICO CITY 
and Monterrey 


American Airlines provides swift, daily 
service to these important Mexican cities. 


For Reservations, call the nearest 
American Airlines Office 


AMERICAN AIRLINES 4, 


ROUTE OF THE FLAGSHIPS 


* 
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Streamlining Transit 


Suburban Helicopter Service ‘Possible’ 
In Vancouver, Planner Says 


VANCOUVER, B. C.—Helicopter 
service between outlying suburbs 
and the city center is a postwar 
possibility in Vancouver, but the 
majority of people still will depend 
on such orthodox means of transit 
as street cars, buses and private 
automobiles. 

This forecast is made by Russell 
H. Riley, representative for Har- 
land Bartholomew and Associates, 
St. Louis firm which has been en- 
gaged by the city to draft a new 
town plan for Vancouver. 

Riley is in Vancouver to make a 
preliminary survey of the work 
which will take from 18 to 24 
months to complete. 

He predicted the retention of the 
city’s street car system, at least 
its principal lines, remarking that 
20,000 helicopters hovering over the 
business section at one time would 
present a complicated air traffic 
jam. 

Street car service would be much 
improved by the use of PC cars 


Ford Completes 
10,000th Set 
Of Jo-Blocks 


DEARBORN. — The little men 
who measure in millionths joined 
the colors when the war started, 
and since then more men have 
joined their ranks than in all the 
years from 1926 to Pearl Harbor. 
They are regular GI “Joes” with 
an AA-1 priority, but before the 
war they were known as Jo-blocks, 
or Johansson gages. 

Recently the 10,000th set of Jo- 
blocks, consisting of 81 pieces, was 
completed and presented to Henry 
Ford, whose interest in precision 
measuring on a mass production 
basis made it possible to perfect 
these delicate instruments. 

Up to Pearl Harbor approxi- 
mately 4,500 sets of blocks and 
their accessories had been manu- 
factured at the Dearborn Engi- 
neering Laboratory of the Ford 
Motor Co. The more than 5,500 sets 
and individual blocks made in the 
last three years have been used ex- 
clusively in war production. 

Jo-blocks, conceived by Carl Ed- 
vard Johansson, a Swedish tool de- 
signer, long have been recognized 
as a standard for precision 
measurement. They measure to 
within two millionths of an inch, 
or the thickness of a hair cut 1,500 
times, when temperatures are con- 
trolled at 68 degrees. Their sur- 
faces are so perfect that when they 
are slid together they attach as 
though magnetized, and can sup- 
port 200 pounds on a direct pull. 

Demands for this perfection in 
measurement suddenly became 
greater than the supply, but the 
men who make them stayed with 
their tasks until the demand finally 
has been met. 


Houdaille Buys 


Honan-Crane 
CHICAGO. The Houdaille- 


(the type now on the Kitsilano 
run) on all lines and would afford 
the best means of mass transit 
possible in the postwar years, he 
said. 

“Buses may be all right,” he re- 
marked, “but a good many Ameri- 
can cities which replaced their 
street cars with them wish they 
hadn’t now.” 

At first the helicopter is apt to 
be employed mostly by bus com- 
panies for use on “feeder” lines, he 
said. Later they may be used as 
a taxi service between the suburbs 
and city center. 

Already bus companies in the 
U. S. and in eastern Canada have 


services, he said. 

There is a possibility that Van- 
couver may have to plan for the 
construction of two or three more 


ks for franchises to run such 
not huge airports 


| landing fields, 


but strips of 200 to 300 acres to 
take care of private planes and 
small commercial ships. These lat- 
ter style planes possibly will be 
used by salesmen for private firms. 
Riley described the geographical 
z of Vancouver as “almost 


perfect.” 

“You are at the mouth of a fun- 
nel, through which flows the natur- 
al resources of the province and 


the country for distribution,” he 


said. 


Gardner Appointed 
ORLANDO, Fla—W. S. _ Gardner, 
Atlanta, has located in Orlando, as the 
appointed salesmanager of 
Orange Buick Co., 330 North Orange 
Ave. In Atlanta he was with Buick 
Motor Co. over 20 years. 


newly 


uscles’” 


BY 


Millions 


Stern’s License 


Appeal Denied 


NEW YORK.—Rudy Stern, who 
was one of the largest dealers in 
used cars in New York City, and 
whose license as a _ second-hand 
dealer in cars was suspended on 
Jan. 8, 1940, recently made appli- 
cation to the New York department 
of licenses for a second-hand deal- 
er’s license. 


The application was denied be- 
cause of the large number of 
complaints he had when he was 
licensed. 


Application was then made to the 
State Supreme Court to compel 
Commissioner of Licenses Paul 
Moss to grant the license. Justice 
Edward R. Koch, of the Supreme 
Court, stated in his decision: 
“Motion is denied. There has been 
no abuse of the discretionary power 
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vested in the respondent by the 
legislature.” 

Moss declares that dealers in 
used cars in New York should 
understand that Stern is not li- 
censed, and they are prohibited 
from dealing with him. 


°44 Air Express Shipments 
Rise 14.3% Over 1943 

NEW YORK.-—-Shipments handl- 
ed in nationwide rail and air ex- 
press service in the first five 
months of this year marked up an 
increase of 14.3 percent over the 
similar 1943 period, the air express 
division of Railway Express Agency 
reported today. 

A total of 180,646 shipments was 
carried in the combined service 
for the nation’s commercial air- 
lines, compared with 157,885 ship- 
ments, January to May, 1943. 


PRINGS are mechanical “muscles.” lege—and our ability—to manufacture 
They are essential to the proper opera- 


tion of every mechanical device—from 


Hershey Corp. has bought all stock 
of the Honan-Crane Corp., manu- 
facturer of oil-purification equip- 
ment. 

Honan-Crane will be operated as 
a subsidiary of the Houdaille- 
Hershey Corp. The corporation 
will continue to manufacture the 
same equipment, and the change in 
corporate status will not affect any 
present policies. 


these spring *‘muscles” by the million. Due 


to our vast experience in manufacturing 


watches to warships. Our position as one war material, we are learning to make 


of the World’s Largest Manufacturers of - to help you make 


them better than ever.. 


these important items and our ability as finer products when peace returns. 


Knights of Production is allowing us to 
contribute heavily to the job of making 


America’s fighting machine the most pow- 


Seeley Is Appointed 
To CED Personnel Post 


AKRON.—E. A. Seeley, manager, 
field personnel training of the B. 
F. Goodrich Co. has been named 
co-chairman of the Committee for 
Economic Development’s postwar 
sales personnel committee, it has 
been announced by Marion B. Fol- 
som, chairman of the CED field 
development committee and treas- 
urer of Eastman Kodak Co. 

Seeley, associated with Goodrich 
in personnel and sales training 
activities since 1928, is currently | 
president of the National Society} 
of Sales Training Executives. | 


erful in history. We’re proud of our privi- 


L.A. YOUNG SPRING & WIRE CORP. 


9200 Russell Street, Detroit 11, Michigan 


Branch Plants 


LOS ANGELES, OAKLAND, CALIF., TRENTON, N. J., 
AND IN TORONTO AND WINDSOR, CANADA 


CHICAGO, 
TULSA, OKLA., 


BUY 
WAR BONDS 





36 


AUTOMOTIVE NEWS, JULY 24, 1944 


967 Cars Ruled Off Road... 


Virginia Check Shows 
Parts Service Need 


RICHMOND, Va. — Principally 
by accelerating the road check 
program, state police have removed 
967 unsafe vehicles from the high- 
ways this year through June 17, 
it was announced last week by 
Maj. James R. Nunn, _ superin- 
tendent. 

This road-check program has 
been intensified since Maj. C. 
W. Woodson, then superintend- 
ent, issued an order early in 
January abolishing periodic auto- 
mobile inspections “for the dura- 
tion,” Maj. Nunn said. At that 
time, Maj. Woodson instructed 
troopers to stop automobiles on 
highways and inspect them on 
the spot for mechanical fitness. 

These instructions are author- 
ized under the existing law which 
requires that vehicles found in an 


Ahrens Sees 
Countless Jobs 
In Dealerships 


DETROIT.—Hundreds of thou- 
sands of jobs in the sales and 
service departments of the nation’s 
automobile dealerships will beckon 
to returned veterans and war plant 
workers immediately on the re- 
sumption of new-car manufacture, 
it was pointed out last week by 
D. E. Ahrens, general sales man- 
ager of Cadillac. 

Recently back from a country: 
wide survey of distributor and 
dealer facilities, Ahrens said that, 
on the basis of findings for the 
industry generally, the national 
total of new and used car salesmen 
today is only about 5 percent of 
normal, and service personnel from 
75 to as low as 50 percent of nor- 
mal despite the added burden deal- 
er service departments have as- 
sumed in trying to keep old equip- 
ment in going condition. 

Merchandising executives face a 
tremendous job in rebuilding retail 
staffs to the size and level of effi- 
eiency required to move the pro- 
duction potential attained in war- 
time experience by converted motor 
plants, he stated. Not only must 
the rebuilding job be done quickly, 
but it must be done to new high 
standards. 

“Careless or uninformed sales- 
manship,” Ahrens said, “will cost 
heavily in dealer-customer _rela- 
tions in the immediate postwar 
period of low production and high 
demand. This ‘tight’ situation will 
pose problems few retail automo- 
bile salesmen have ever encoun- 
tered before. 

“They will have to be immedi- 
ately abreast of the factory pro- 
duction situation. They will have 
to be convincing and honest in 
all their customer contacts. They 
will have to be able to inform the 
customer accurately on probable 
delivery dates, availability of body 
types and the price situation. They 
will have to set up trade-in allow- 
ance at the time the order is 
written on a mutually understood 
and satisfactory basis. They will 
have to be the best salesmen this 
industry has ever had in order 
to keep the customer sold during 
the waiting-for-delivery period.” 


Doctor of Motors 


Firm’s Ads Point Up 
Mechanic’s Skill 
FITZGERALD, Ga.—In a large- 
scale educational advertising cam- 
paign, the Fitzgerald Auto Supply 
Co. is calling their mechanic “Doc- 

tor of Motors.” 

The ads, designed to make mo- 
torists conscious of automobile me- 
chanics as truly skilled workmen, 
not just the fellow with a monkey 
wrench, described the mechanic as 
a combination inventor, electrical 
wizard, engineer, and doctor. 

The result of the advertisement 
campaign has been to promote 
friendliness and understanding be- 
tween the car owner and the me- 
chanical department. This, in 
turn, has made more friends for 
the company, Loy P. Austin, presi- 
dent of the firm believes. 


“unsafe condition” can be removed 
from the highways, the license 
plates seized and the operators 
summoned into court. 

In removing an average of more 
than five automobiles and trucks 
from the highways each day, state 
police have checked approximately 
17,000, Maj. Nunn stated. Of these, 
936 have been classed as unsafe, 
principally because of faulty brakes 
and steering apparatus. The other 
81 vehicles removed were on 
recommendation of police other 
than by road checks. 

Maj. Nunn further noted that 
his men have found 7,391 defects 
in these 17,000 vehicles. He empha- 
sized that automobiles often were 
found with as many as five me- 
chanical shortcomings. 

Defective lights were noted most 
frequently in “road check” reports, 
the superintendent said. Almost 
67 percent of defects noted were 
faulty lights, totaling 4,937. Ten 
other classes of shortcomings were 
listed by state police. 

Defects were noted in $46 sig- 
naling systems, $386 brakes, 3038 
windshields, 292 horns, 229 ex- 
haust systems, 224 windshield 
wipers, 2383 mirrors, 192 side 
glasses, 190 mufflers and 119 
steering mechanisms. 

Reasons cited by Maj. Nunn for 
the large numbers of defective ve- 
hicles on the highways were the 
gradual deterioration of automo- 
biles whose average age now is 
well past seven years, the scarcity 
of mechanics and the shortage of 
repair parts. 

“Mechanical weaknesses are a 
contributing factor in accidents, 
but often when a vehicle is de- 
molished or badly damaged, it is 
difficult to prove that the accident 
resulted from a faulty vehicle,” 
the major said. 

Capt. A. C. Holt, head of the 
Richmond police traffic bureau, has 
released figures on accidents in the 
city resulting from defective vehi- 
cles, considered as the cause of 
less than 10 percent of the acci- 
dents. Defective brakes were de- 
tected in 30 accidents, steering 
device shortcomings in four, two 
blowouts in two, another from a 
bad headlight, with 22 others 
grouped together as miscellaneous. 
This covered a five-month period 
ended June 30 last, he said. 


Shelly to Head 


Sales Division 


HAGERSTOWN, Ind.—Ralph A. 
Shelly, formerly with the Chrysler 
Corp. of Canada, has become a 
part of the Perfect Circle sales 
organization, announces R. M. 
Thomas, sales manager, Manufac- 
turers division. Shelly has been 
appointed replacement sales man- 
ager of the same division which 
was known formerly as the Stand- 
ard Equipment division. He will be 
located at the company’s home 
offices at Hagerstown, Ind. 


THIS LAND TYPE smoke generator, made by the DeVilbiss Co., blankets 
great areas in dense mist to protect troops from enemy fire. 


Quick Shift to 


Used Car 


Aids Florida Dealer 


OCALA, Fila.—Sensing the dras- 
tic changes that were bound to 
occur in the automobile business 
under war conditions, William P. 
Turnipseed, of the Turnipseed Mo- 
tor Co., Chevrolet dealer here, be- 
gan converting his establishment 
from new to used car sales imme- 
diately after Pearl Harbor. 


On Dec. 1, 1941, his used-car 
inventory totaled 72 vehicles. In 
February, 1944, he had an inven- 
tory of more than 200 used cars, 
representing an investment of 
more than $150,000. In 21 months 
following Pearl Harbor, the Tur- 
nipseed Motor Co. sold 1,886 used 
cars, an average of 70 units a 
month. All sales were handled 
by three men. 

Turnipseed is satisfied that quick 
conversion to the used car busi- 
ness was an advisable and timely 
move, because in 1942, his used-car 
operation contributed 73 percent of 
the total gross profit of his busi- 
ness, and in 1943 made an even 
better showing by contributing 80 
percent of the total gross profit. 

Buying up the entire used-car 
stocks of two other local dealers, 
Turnipseed made an auspicious 
start in the used-car business. Then 
he began advertising for ad- 
ditional used cars in the local 
newspaper and over the radio. Soon 
he was buying used cars from 
within a radius of 100 miles. His 
reputation as a large-scale buyer 
and seller of used cars began to 
spread. Daily he searched the used- 
car advertisements of newspapers 


“It’s no use, Martha; paint just won't hide it.” 


from various parts of the country 
and purchased cars in places as 
far off as Illinois, Pennsylvania. 
Alabama, Georgia and in Jackson- 
ville, Tampa, Sarasota, Daytona 
Beach and other towns in Florida. 


Through volume selling of used 
cars, Turnipseed believes that his 
organization had made a valuable 
contribution to the war effort by 
furnishing needed transportation. 
and at the same time has built 
soundly for steady and healthy 
growth now and in the postwar 
period. By cultivating the good 
will and confidence of used car 
buyers, Turnipseed feels that he is 
developing a_ sizeable potential 
market for service, and for new 
cars when production is resumed 


The large and modernly equip- 
ped Turnipseed used-car recondi- 
tioning department now employs 
@ record number of 22 men. It 
is under the supervision of Hoyt 
James Hill, who as a former 
service manager has had many 
years of experience in used-car 
reconditioning. An important 
factor in the success of the 
Turnipseed used-car operation is 
the policy of keeping 20 to 25 
late model junkers from which 
are salvaged the parts required 
in the reconditioning of used 
vehicles. 

Wilson P. Turnipseed’s expe- 
rience in the automobile business 
dates back to 1908, when he was 
employed by his father in the 
operation of a machine shop and 
automobile agenay at Griffin, Ga. 
Wilson’s job was to teach cus- 
tomers how to drive the strange 
and intricate machines. Subse- 
quently, he spent many years in 
the automobile and tire manufac- 
turing industries, and after serv- 
ing in the Army Air Corps in 
World War I, returned to the re- 
tail automobile business in Georgia 
and Florida. He became a Chev- 
rolet dealer in Ocala in 1930. 


Teetsel to Head 


Thermoid Division 
TRENTON, N. J.—Thermoid Co. 
announced last week appointment 
of A. C. Teetsel as manager of 
friction-materials manufacturing. 


Teetsel brings exceptional quali- 
fications to his new position as a 
result of active association with 
the automotive industry since 1920. 
He was executive vice-president 
and a director of Ferodo & As- 
bestos, Inc., New Brunswick, N. J., 
from 1934 until recently. Previous- 
ly, he did research, engineering 
and testing work with the Russell 
Mfg. Co., Middletown, Conn., whioh 
involved close contact with car, 
truck and bus manufacturers. 


SERVICE—USED CARS 
Sinko Mfg. Co. 


Changes Name 
To Santay Corp. 


CHICAGO.—Sinko Tool & Mfg. 
Co., manufacturer of automotive 
specialties, has been reorganized 
and hereafter will 
be known as the 
Santay Corp., it 
was announced 
last week by 
Daniel Szantay, 
president. 

According to 
Szantay, the new 
company plans 
improvements in 
the regular Sinko 
items and the in- 
troduction of new 
automotive spe- 


cialties. The program also calls for 7, 
the development of a new mer-, * » 


chandising campaign. 

Other officers 
Corp. are John Deer, 
dent; Elmer Szantay, 
and Earl Keown, secretary. 


vice-presi- 


Daniel Szantay, a pioneer among ” 
Chicago tool and die engineers, | 
entered the automotive specialty © 


field in 1927, when he and his Sinko 


associates introduced a cord reel- 
type cigar lighter for motor cars, — 
A year later they brought out a | 
cigar A 
lighter and a gear-shift ball. These’ = 
items were supplemented between ©, 
1933 and 1937 by ash trays, gas Gi 
tank caps, defrosters, and Spin-Ur- ~~ 


wireless or pass-around 


Wheels. 


Szantay declared that the com- ™ 
pany’s war production experience . 
and © 
electro-mechanical assemblies has — 


with thermoplastic parts 
convinced him that these items will 
have an important place in post- 


war consumer items. 


Galvin Heads 


Tyson Bearing 


MASSILLON, O.—E. R. Galvin, 
general sales manager of R. G. Le 
Tourneau, Inc., world’s largest 
manufacturers of grading machin- 
ery, has been elected to succeed 
John K. Colgate, as president of 
the Tyson Bearing Co., here, it was 
announced last week. 


Colgate will become board chair- _ ‘ 


man. The Colgate family owns the 


controlling interest in the Massil- ©— 


lon plant. 


Colgate, who succeeded Ralph | 


Maxon as president last February, 
said he was giving up active lead- 
ership of Tyson to resume his 
active association with Van Strum 
& Towne, Inc., New York invest- 
ment counsel firm. 


The new president has been 
with Le Tourneau since 1938 and 
previously had been general sales 
manager for Caterpillar Tractor 
Co., of Peoria. He is president of 
the Highway Industries Assn., Inc. 
and vice-president of the Ameri- 
can Road Builders Assn. 


Course Open 


To Refinishers 


TOLEDO.—The DeVilbiss Co. 
announced last week that two one- 
week sessions in the second half 
of its 1944 school of spray painting 
will be devoted to the instruction 
of automotive refinishers. With re- 
finishers everywhere hard-pressed 
to meet the demands of wartime 
jobs and eager to learn faster 
methods, both sessions are expected 
to sttract large enrollments. 

A leading maker of spray paint- 
ing equipment, DeVilbiss will admit 
free all regular users of its prod- 
ucts. The same ground will be 
covered in the first session, start- 
ing Sept. 11, and the second, start- 
ing Dec. 11. Automotive refinishers 
interested are urged to write at 
once to DeVilbiss Co., Toledo 1, O. 


R. E. Frye Joins 
Aro Equipment Corp. 


BRYAN, O.—R. E. Frye, until 
recently a partner in the firm of 
Bryan Automotive Parts Co. here, 
has disposed of his interest in that 
company and is now associated 
with Aro Equipment Corp. as a 
field sales and service representa- 
tive assisting F. R. Cross, manager 
of the lubrication division. Frye 
has been a part owner of the 
Bryan Automotive Parts Co. for 
the past seven years. 


in the Santay , 


treasurer, » 


_ 
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CHICAGO.—The close affiliation 
between the automotive industry 
and Associated Equipment Dis- 
tributors, companies which supply 
construction and roadbuilding ma- 
chinery equipment of many kinds, 
is shown in a recent report pre- 
pared by Carol Winchester, execu- 
tive secretary of AED. 

“The automotive industry and 
the construction equipment indus- 
try have literally grown up to- 
gether,” said Winchester. “Almost 
everything our members distribute 
for the vast construction jobs of 
the armed forces or those of state, 
county or private jobs, is mounted 
on truck chassis, or in some way 
works with automobiles. 

“The tools AED members dis- 
tribute, usually built by our allied 
manufacturer members for exca- 
vating work, for airport construc- 
tion, for highway building, are all 
tied to trucks. Greasing and weld- 
ing material, street sweepers, all 
such equipment falls in this cate- 
gory. 
“Both the automotive industry 
and the construction equipment in- 
dustry is now ‘in the war,’ but 
we are looking forward to im- 
proved types of machinery in these 
kindred fields during the postwar 
era. We are also very concerned 
with the disposal of the vast 
amounts of surplus used and new 
equipment which will be in the 
hands of the government after the 
military phase ends. 

“Our association has resolved and 
submitted its ideas to Congress, 
that such surplus equipment should 
first of all be used, but for mainte- 


Plastic ‘Ghosts’ 
May Facilitate 
Auto Planning 


WILMINGTON, Del. — Plastic 
“ghosts” which are mathematically 
accurate averages of the trim 
feminine dimensions of the WASPS 
are now enabling designers to 
make correct adjustment of plane 
interiors and equipment so that the 
girl fliers can operate safely and 
efficiently in quarters primarily 
scaled to the bulkier male dimen- 
sions of the U. S. Army Air Forces. 

Applications are foreseen for the 
principle in postwar planning of 
automobiles. 

The transparent life-size mani- 
kins made of Plastacele cellulose 
acetate plastic are sculptured to 
dimensions representing composites 
of the measurements of all the 
members of the WASP. They are 
similar to plastic figures represent- 
ing the average dimensions of men 
of the Air Forces and used in de- 
sign and adjustment of plane parts 






and equipment for the crews 
destined to operate them in 
combat. 


The WASPS were graded into 
three types. Type A stood five feet, 
four and nine-tenths inches, and 
had bust circumference of 35 
inches and thigh circumference of 
38.1 inches. The measurements of 
Type B were: height, five feet, two 
and a half inches; bust, 34.4 inches; 
thigh, 37.4. Type C measurements 
were: height, five feet, nine inches; 
bust, 35.8 inches, thigh, 38 inches. 

G. W. Borkland, president of 
General Plastics Corp. Chicago, 
sculptured original models to these 
dimensions in clay. These models 
were cast in plaster and from 
these, the manikins were made of 
Plastacele, produced by the Plas- 
tics department of E. I. du Pont de 
Nemours & Co. 

The manikins are made in sec- 
tions and the mechanical action of 
each human joint is reproduced by 
means of elastic “tendons” making 
possible “in action” studies of oper- 
ating space requirements even 
though the plane is on the ground. 

Being transparent, the manikins 
afford a clear view of points of 
contact. 


| 
Buffalo Dealers Advise | 


OPA on Car Ceilings | 

BUFFALO.—The Buffalo Auto- | 
motive Trade Assn. has appointed | 
a committee of three to act in an} 
advisory capacity with the OPA in 
administration of the new price} 
ceiling regulations. 





Committee | 


members are Arthur E. Motz, Don! 


Allen and Joseph W. Snider. 


Hand in Hand 


Associated Equipment Distributors Cite 
Close Affiliation with Auto Industrv 


A 





nance purposes only, where needed | 
by federal or state or county gov-| 
ernment agencies, and the balance 
made available to private contrac- 
tors and companies all at a price 
which will not upset the normal 
market in such equipment.” 

The AED, it is pointed out, is 
highly concerned with highway de- 
velopment in the postwar period, 
as is the automotive industry. The 
AED is watching progress of such 
programs as those of the Ameri- 
can Roadbuilders Assn. and stands 
ready to furnish machinery and 
experience to aid in establishing a 
postwar program of _ highways 
which would furnish employment | 
to millions of returned service men, 
re to aid the motorists of the na- 

on. 


| 


To Used-Car Dealer 


ATLANTA. — Moving = swiftly 
to thwart violations of the 
used-car ceiling prices, the dis- 
trict Office of Price Administra- 
tion here, through District At- 
torney Neil Andrews, has filed 
in Federal Court here a crimi- 
nal information charging Frank 
H. DiCristina, local used-car 
dealer, with selling an automo- 
bile for $295 above the ceiling 
price. 

The car in question, a 1940 
Ford deluxe two-door sedan, was 
sold July 12 to A. R. Schwartz. 
It was alleged that DiCristina, 
treasurer of the recently organ- 
ized Atlanta Used-Car Dealers’ 
Assn., accepted $1,150 for the 
vehicle the ceiling price on 
which is $855. 
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his Hier Cal, teal 'Anti-Diversion Proposai 


To Go on Nebraska Ballot 


| 


LINCOLN, Neb.—Careful check- 
ing by Secretary of State Frank 
Marsh indicated last week that the 
initiative drive for a referendum 
to place an anti-gas tax diversion 
amendment in the Nebraska con- 
stitution has been successful. The 


prceposal will go on the ballot to be| 


voted on in November. 

The Nebraska Good Roads Assn. 
sponsored the drive to get 47,000 
signatures. Nebraska has a five- 
cent gas tax with one cent going 
to old-age assistance. Then there 
is another diversion of varying 
amounts to counties. In many in- 
stances the funds allotted to coun- 
ties is used to pay salaries. Much 
of it is diverted from highway 
construction. 

Tax Commissioner Robert Arm- 
strong assailed the movement as 








|}soon as the petitions were filed. 
| Representing Gov. Griswold, he as- 
serted that the sum of $2,300,000 is 
now going to old-age assistance 
|from gas tax funds and, if the 
| amendment prevailed, another 
|} source must be found. 

The board of directors of the 
Nebraska State Farm Bureau an- 
nounced approval of the amend- 
ment. 

‘Use of gas tax money for pur- 
poses other than highway con- 
struction,” declared the directors 
in a statement, “is discriminatory, 
unfair and indefensible. It is con- 
trary to our theory of taxation 
which is to tax according to ability 
to_pay.” 

he bureau declared that the gas 
tax diversion was an _ onerous 
burden to the farmers of the state. 














YES, how about distribution? 
onapon gives it right across America! 


O FACTORY-ENDORSED service tool program 

can be counted a success until the tools recom- 
mended by the factory are displayed, demonstrated, sold 
and delivered to mechanics in dealer service shops right 


across the country. 


That calls for know-how, and for organized, highly 
trained manpower. It calls for familiarity with mechanics’ 
needs, and friendly acceptance in shops everywhere. And 
that is what Snap-on’s distributing organization has been 
building for nearly 25 years! 


Your service tool program goes swiftly into top speed 
when you place the responsibility of distribution with 
Snap-on. 37 Snap-on factory branches immediately school 
their field men in every phase of your program. The 
tools you endorse go out into 600 sales territories — into 


all your dealers’ shops .. 


. to be demonstrated, sold, de- 


livered on the spot. With methodical call-back 


and follow-up to complete and maintain your 
program to its highest possible efficiency. 


— 


Call in Snap-on! We can help create a post-war service 
tool program specialized for the most efficient servicing 


of your own models. . 


. and standardized to handle all 


makes. From initial planning of your program to the 
design of required new tools, and straight through every 
step in distribution, Snap-on can help! Write 


SNAP-ON 
8082-G 28th Avenue 


TOOLS 





CORPORATION 


Kenosha, Wisconsin 











5 


of 
ire 
of 
ers 
ith 
ace 
bad 
rief 
wy- 
tial 
the 
rom 
in 


ssti- 
1,000 

for 
oxi- 


ATA 
at 
per 
ions 


ers 
my 
but 
tial 
1 to 

all 

up 
‘ing 


astic 
: for 
itary 
ly 30 
and 
have 
»duc- 
both 
, due 
men. 
seri- 
aown 
‘ision 
jobs 
i the 
d not 
rseas 


ition 

the 
igan 
sur- 
som- 
This 
som- 
' ve- 
k of 
veing 


1) 


have 
n the 
Pearl 
at so 
have 
zZ are 
h the 
inting 
ration 
farm- 
‘chase 
nt in 
0 and 
ential 
espe- 
trucks 
s and 


t haul 
which 
Oultry, 
1) 





38 


Firestone Looks 
To Dealers for 


Expansion 


NEW YORK. — Denying reports 
that the Firestone Tire and Rub- 
ber Co. plans to increase the num- 
ber of its own retail stores from 
700 to 7,500 in the postwar period, 
Harvey S. Firestone Jr., company 
president, recently announced that 
the postwar emphasis rather will 
be on expanding dealer outlets, now 
totaling about 25,000. 

“The basis of Firestone’s opera- 
tions,” he said, “is through dealers 
and we have no expansion plans 
in mind which will interfere with 
active and successful dealer dis- 
tribution. Some _ stores may be 
added to round out and balance 
our distribution setup, but prim- 
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arily we will seek an expansion of 
the dealers’ business.” 

No widespread development of 
roadside stores by his company was 
forecast by Firestone, who indicat- 
ed that the policy will be to con- 
tinue to locate them in buying 
centers. From 50 to 100 of the 700 
present Firestone stores, he said, 
are used as “test stores” in which 
products are introduced to prove 
themselves from the standpoint of 
quality and sales before being 
placed in other stores or dealer 
outlets. 

Firestone said the company plans 
to use a combination plan of push- 
ing its own brand names on some 
products and other brand names on 
others. Expansion of merchandise 
items carried will further round 
out the thousands of items already 
carried in addition to tires. 

Optimistic on the outlook for 
both synthetic and natural rubber 


during the early postwar years, he 
held that both types will be requir- 
ed to meet the huge pent-up de- 
mand. Predicting that tire produc- 
tion will average about 80,000,000 
casings annually for the first five 
postwar years, he estimated 40 per- 
cent will go to the automobile man- 
ufacturers for original equipment, 
while 60 percent will be for re- 
placement. 

Firestone said postwar tire prices 
will depend on the cost of rubber. 
Indicating they will be lower if the 
price of commercial synthetic rub- 
ber gets down to 15 cents a pound, 
he said that would compare with a 
prewar cost of 20 cents per pound 
for natural rubber. 

“The synthetic rubber program,” 
he declared, “is a $700,000,000 insur- 
ance policy against high prices for 
natural rubber.” 


Democracy is the American way of 
life; let’s keep it that way. 


res Reveal... 


Census Fi 


Exports in May 


Set 


All-Time U.S. Record 


WASHINGTON. — United States) 


exports of merchandise in May 
were valued at $1,421,000,000, the 
highest monthly total in the 
country’s history, according to fig- 
ures released by the Bureau of 
Census. The May total exceeds the 
previous high of $1,261,000,000, re- 
corded in July, 1943, by 13 percent. 


“The unprecedented level reached 
during May was 53 percent over 
the total of $928,000,000 registered 
in June, 1919, the peak month prior 
to World War II. The May, 1944 


“Your 10076 Scoop Saved Subscribers Money!” 
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IOWA'S LARGEST MOTOR CAR DISTRIBUTOR 
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June 22, 1944 


George M. Slooum, Publisher 
Automotive News 
Detroit 2, Michigan 


Dear Mr. Slocum: 


YOUR EXTRA DID MAKE A BIG HIT WITH YOUR READERS! 


Your June 13th extra reprinting in full the OPA used 


car price ceiling was not only a one hundred per cent 


scoop but saved your subscribers substantial sums of 
money through eliminated telephone calls, telegrams, 
and expensive methods of duplicating the information. 


w.M ORR 
TREASURER 


PEE TE SESS Ea 


‘om 


Qur Company was in a particularly good position to ap- 
preciate this since our eighty odd Iowa dealers whom we 
have for three years furnished with complimentary sub- 
scriptions to your invaluable trade publication, were 
highly appreciative of our thoughtfulness in providing 
them with this service. 


The cost of this service to our entire dealer list has 
been offset many times throughout this three year period 
through the reduction of correspondence, bulletins and 
telephone calls on important happenings in the industry. 


Sincerely, 


J. 


ILL, PRESENT 


ON-JONES AUTOMOBILE COMPANY 


JAP/dl 


-_ 


dealers” 


The tiie hie Cie has ho aaa years mailed Aaiaanition ai to their “80 odd Towa 


and “the cost has been offset many times.” If you are interested in our special Group 


subscription rates write B. Crighton, Business Manager, Automotive News, Detroit 2, Mich. 


figure exceeds the April, 1944 total 
of $1,192,000,000 by 19 percent and 
is 31 percent greater than the $1,- 
085,000,000 figure for May, 1943. Ex- 
port totals include Lend-Lease 
shipments, but exclude shipments 
to the United States armed forces 
abroad. 

General imports or arrivals of 
merchandise also reached record 
breaking levels during May, 1944, 
totaling $386,000,000 in value for 
the month. This figure is the high+ 
est recorded for any month since 
1929. 

The May, 1944 total exceeded the 
April, 1944 general import figure 
of $359,000,000 by seven percent, 
and was 37 percent greater than 
the $281,000,000 value for May, 1943. 

Merchandise entering consump- 
tion channels was valued at $372,- 
000,000 during May, 1944, continu- 
ing the previous upward trend. The 
May, 1944 figure was five percent 
higher than the $356,000,000 for 
April, 1944, and 30 percent greater 
than the $285,000,000 figure for 
May, 1943. 


Porous Linings 


Add to Life 
Of Engines ; 


OLEAN, N. Y.—A plant here has 
developed an unusual war busi- 
ness by putting in newly developed, 
porous, oOil-retaining chrome lin- 
ings into engines of tanks, air- 
planes and submarines, thereby 
prolonging their life and virtually 
restoring them to their original 
condition. This means that thous- 
ands of fighting vehicles do not 
have to be scrapped after they 
aus taken a beating on the battle- 
e 


A Dutch inventor, Hendrick Van 
der Horst, developed the method. 
He is head of the Van der Horst 
Corp. of America, an affiliate of 
the Dresser Mfg. Corp. 

The Van der Horst organization 
takes worn cylinders and plates 
them with a chrome lining of al- 
most diamond hardness. This lin- 
ing is pitted with microscopic 
pores which slowly feed out vital 
lubricating oil. 

The first application was made 
On engines reclaimed from the 
U. S. submarine Squalus which 
sank off Portsmouth, N. H., and 
was subsequently raised and re- 
claimed. Since then, applications 
have been made to all kinds of 
internal-combustion engines. 

This process, Van der Horst said, 
might well be applied in making 
old automobiles run indefinitely or 
it could, at a little additional cost, 
be used in finishing the linings of 
cylinders of new automobiles. 


The oil-retaining pores are the 
distinguishing mark of the Van 
der Horst process. Basically, the 
process is to electroplate a sur- 
face, then reverse the electric cur- 
rent just long enough to produce 
tiny holes on the surface of the 
plating. The microscopic pores in 
the surface become thousands of 
minute reservoirs to hold lubri- 
cating oil. 

Heavy trucks have been known 
to travel more than 100,000 miles 
with these chrome linings. The 
corporation has _ licensed _ three 
other companies to use this pro- 
cess on piston rings for airplanes. 


First Kenworth Truck 


Built in Yakima Plant 


YAKIMA, Wash.—The first Ken- 
worth truck to come off the pro- 
duction line in Kenworth’s newly- 
established plant in Yakima is a 
Standard Highway truck model 
523, destined to become a tanker 
for hauling of gasoline. It is one 
of the more than 300 war-rationed 
commercial trucks to be built bv 
Kenworth this year. 


Gas Tax Up in N. C. 


RALEIGH, N. C.—State Revenue 
Commissioner Edwin Gill reported that 
collections of the gasoline division for 
| the fiscal year ending June 30, includ- 
| ing the tax and inspection fee, totaled 

236,632.82, compared with $22,593,- 

11.92 the previous year. 


e 
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Commercial Car News 


A Regular Monthly section for the men who make, sell and service America’s 5,000,000 


Trucks, Buses and Commercial Vehicles. 


» ire Crisis Lays Up Thousands of Trucks 


Truckin’ 


cmeateittiendll 
Milestones 
Dual Fronts 


Variety 


By 
Jack Weed 


OME of my earliest recollections 
of the automotive industry 
bring up vivid impressions of 
trucks, as I was “brung up” in 
Pontiac, the home of General 
Motors Truck, Columbia Motor 
Truck, the Michigan Steam Wagon 
and the Jacobs Buckboard—to say 
nothing of the Pontiac (then Oak- 
land) CarterCar, Studebaker and 
several companies making com- 
ponents for Ford and Overland. 
As a mere lad I tested and rode 
with testers on the old Grabowski 
and Rapid Motor Vehicle wagons— 
predecessors of GMC. Then, when 
I went with the old Carl M. Green 
Co. writing advertising copy, about 
the first two accounts I inherited 
were GMC and Lippard Stewart. 
At Timken, while my major job 
was on the Timken Magazine, again 
I fell head over apple cart into the 
truck end of the business, as 
“Corny” Myers—a brother of Jim 
Meyers, of Cleveland Graphite— 
and I were assigned the job of 
making the Timken David Brown 
worm drive popular in the days 
of the “battle of the rear ends.” 
So it is only natural that new 
things in truck design still interest 
me intensely and when a vehicle 
bobs up with something radically 
new in truck development, I am 
all agog until I find out how prac- 
tical the new development is. 
* * * 


LAST WEEK a vehicle with a 
new trend for commercial use came 
to Detroit and it brought up 
memories of other new ideas—once 
just as startling as the dual tires 
on the front wheels which this 
vehicle had—and which today are 
established practice. 

Going back to the early days, I 
can remember when all tires on 
trucks were solid rubber and to 
get greater “floatation” where 
trucks were destined for the Flor- 
ida orange groves Or swampy 
logging work, two narrow solid 
tires were pressed on a wide base 
rim so that the space between the 
tires would pack the sand or mud 
down and keep the wheels from 
burying. 

The advent of pneumatic tires 
on trucks was seen as a great ad- 
vancement in this same idea of 
greater “floatation”—and to enable 
trucks to carry electric lighting 
equipment without having’ the 
works shaken to pieces by the 
vibration of the solid shoes. 

The first pneumatic tires came, 
as I remember it, with the advent 
of the “form-a-truck” where the 
front half of a passenger car chas- 
sis was used as the base for trucks 
—strengthening the frame with 
side members that slipped over 
the passenger car frame and using 
a “dead” rear axle with sprockets 
on the wheels. These truck wheels 


(See TRUCKIN’, Page 42, Col. 4) 


In This Section 


New Tire Inspection 
New Power Shift 


Worst to Come Page 416 


Truek Production 
Up 8%; Light 
Units Denied 


26,669 Heavy, Medium 
Jobs Built in ’44; Only 
700 Light Units Left 


WASHINGTON. — While 
total production of motor 
trucks and tractors for the 
first five months of 1944 





showed an increase of ap- 
proximately 8 percent and produc- 
tion of trucks for civilian use was 
26,669 as against 1,167 in the same 
period last year, none of these 
were light trucks which have been 
denied production for the first 
quarter of 1945 by the War Pro- 
duction Board. 

The cancelling of production of 
the light trucks finds the stockpile | 
reduced to but 700 vehicles in the) 
size used most heavily by farmers, 
faced this year with one of the 
largest wheat crops in recent his- 
tory, and of these only 300 vehi- 
cles are available for essential 
civilian use, the balance being 
earmarked for War and Navy de- 
partments and other government 





agencies. 

As a result of this edict, the 
Office of Defense Transportation 
has notified its 142 district offices 
scattered throughout the nation 
not to accept any new applica- 
tions for the purchase of light 
motor trucks. 

There is little likelihood for new 
light motor trucks being available 
for the nation’s truck operators 
from now until at least the end of 
the first quarter of 1945, as a re- 
sult of WPB’s action on the re- 
quest of ODT for a minimum pro- 
gram of light trucks for essential 
civilian needs, ODT said. 

In view of the extreme tightness 
of fiat rolled steel products and the 
existing manpower shortages that 
are affecting the medium and 
heavy truck program, as well as 
other highly urgent military pro- 
grams, the WPB Requirements 
Committee did not feel that it 
would be feasible to authorize the 
production of light trucks unless 
facilities and manpower’ were 
made available by cutbacks in 
these other urgent programs, ODT 
was advised. 

A total of 41,000 light trucks for 
the first quarter of next year was, 
however, authorized by WPB on a 
“suspended AA-3” basis. This, 
ODT emphasized, does not con- 

(Continued on Page 53, Col. 1) 





WEIGH T-LIFTING 
BALLOONS AS 
STANDARD 
EQUIPMENT 
TO REDUCE LOAD 
WEIGHT IN 
A RESTRICTIVE 
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EXTRA AXLE Fea E 
FOR TRAILER / i y 
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PERMITS ] TO SHORTEN OR LENGTHEN 
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The POSTWAR TRAILER’ to fit al/ State Laws 


Ike DEEDLESCHMALZ M.E., D.D.S., independent industrial engineer deluxe, | 
has submitted this design to the Fruehauf Trailer Co. as the answer to some 
of those conflicting state laws and trade barriers which prevent motor transport 

Maybe he has something! 


from properly serving the public. 


® 


Share-the-Tire Program 
Only Hope Now 


At least one transportation chicken has come home 
to roost—for over a year now the industry has warned 
Washington in all bureaus having to do with the mainte- 
nance of truck transportation, including Army, that 
unless something was done to maintain an adequate sup- 
ply of truck tires, transportation would fail. 

Reports from all over the country now tell the tale of 
trucks grounded for lack of rubber, of entire fleets that 
are still running but which don’t have one spare tire to 
replace the one that will blow some day soon. 


xk 
In the face of this condition, Army not only orders a 
reduction in the quota granted essential civilians from 
25 percent of total production to a new low of a mere 
12 percent, but commandeers 80,000 tires from the 
meager August essential civilian allotment, it is claimed. 
No doubt Army needs these tires for immediate com- 


bat duty—but it is very doubtful if it needs the heavy- 


duty tire workmen in the fighting fronts and doing 
kitchen police duty more than it will need the transporta- 
tion that the lack of tires these 900 experienced tire 
men would be producing now if they had not been drafted. 

An immediate solution to the essential civilian heavy- 


duty tire program must be found now—waiting until the 


tire manufacturers get their plant expansions completed 
will find crops rotting in the field, rail service completely 
bogged and war freight clogging shipping docks. 
Army claims that if worse comes to the worse, they 
can move their essential freight. 
Possibly they have the surplus trucks and manpower 


to do it, but will they also haul the fluid milk into the 


cities to feed the workers, the wheat and corn from the 
farms to the elevators, and the freight that must go into 
over 54,000 towns and cities on rubber? 

xk * 

The heavy-duty tire shortage is so acute that only one 
solution can be seen today and that is a share-the-tire 
program that will divide all idle heavy-duty tires up 
among the most essential users—and idle military tires 
can be made no exception to that regulation for the 
emergency. 

Then sufficient experienced heavy-duty tire workmen 


must be returned to their jobs of making truck tires to 


raise production to meet military demands as well as 
keep essential civilian trucks on the road—regardless of 
where these experienced workmen are—if L. D. Tompkins, 
deputv rubber director, is right in his quoted estimate 
that 900 experienced men are needed. 

Breweries, soft drink bottlers and ice cream manu- 
facturers who have large stocks of these heavy-duty tires 
in reserve because they were far-sighted before rationing 
must suffer for their sagacity and be made to disgorge 
for the good of the common transportation need. 

We need a SHARE THE TIRE PROGRAM now—let’s 
not wait until it is too late to avert catastrophe. 


ews Seuck 


Military Demand 
Due to Foree 


‘More Off Road 


23% of Big haulers 
Already Have Units 
On‘Tire Deadline’ 


DETROIT. — Thousands of 
over-road freight carriers are 
already grounded for lack of 
tires and hundreds of carriers 


are running their fleets with 
no spares left in stock to replace 
the tires that may blow or go bad 
any minute, according to a brief 
survey taken last week. Yet heavy- 
duty tires allotted for essential 
civilian use have been cut for the 
third quarter of this year from 
25 percent of total production in 
these sizes to 12 percent. 


This means a cut from an esti- 
mated allocation of some 140,000 
heavy-duty tires per month for 
essential civilian use to approxi- 
mately 67,000 tires per month, in 
spite of the fact that the ATA 
estimates that it would take at 
least 200,000 heavy-duty tires per 
month just to keep the nations 
freight haulers going. 


Adding to the woes of the users 
of heavy-duty tires is the Army 
order that takes away all but 
60,000 tires from the essential 
civilian users in sizes 8.25 up to 
and including 11.00 x 20’s and all 
tires in the sizes 12.00 and up 
allocated for distribution during 
August. 

The reason given for the drastic 
cut in these heavy-duty tires for 
civilian use is that the military 
truck program is approximately 30 
to 40 percent behind schedule, and 
to date the rubber companies have 
not been able to increase produc- 
tion sufficient to take care of both 
the military and civilian needs, due 
to lack of tire-building workmen. 

That the Army realizes the seri- 
ousness of the situation is shown 
by its action in making provision 
for the return to their tire jobs 
of all tire workmen now in the 
| Army over 30 years of age and not 
definitely scheduled for overseas 
| service. 
The heavy-duty tire situation 
| is so acute right now in the 
Midwest area that the Michigan 
Trucking Assn. made a spot sur- 
vey on 83 large trucking com- 
panies hauling interstate. This 
survey showed that of these com- 
panies 19 companies had 269 ve- 
hicles down because of lack of 
tires alone, 189 of these being 
(Continued on Page 45, Col. 1) 


Market Seen 


| $273,000,000 a Year 


LIGHT ARMS TO MEET 
ANY REGULATION 


| DETROIT.—The farm truck 

market bids fair to be the biggest 
| single market in postwar if the 
| results dug up by the South Dakota 
| State College in a recent survey of 
|farmers in six average counties 
runs true to form throughout the 
entire United States. 

According to this survey, the 
farmers in these counties spent 
an average of $21,038 a year for 
two years prior to Pearl Harbor 
and plan to spend an average of 
$91,370 a year for trucks in the 
two years immediately following 
peace or when they can buy 
trucks of the type and size they 
need. 


l \ 
ADDING MACHINE TO 
COMPUTE SPECIAL STATE 

TAXES ENROUTE 


On a national basis, this would 
mean truck purchases by farmers! farm 


of $273,000,000 a year. 


Farm incomes have continually | 


risen since 1937 and farmers have 
| been practically shut off from the 
purchase of new trucks since Pearl 
Harbor due to the fact that so 
few of the size and type they have 
become accustomed to using are 
|in the frozen stocks. So with the 
| farm market normally representing 
| 25.8 percent of total registration 
and according to this survey, farm- 
ers indicate a desire to purchase 
| Over four times the amount in 
| dollars that they did in 1940 and 
|} 1941 the farm market potential 
reaches staggering figures, espe- 
eially if the number of trucks 
|; owned in rural communities and 
small towns are added. 

Add to this the trucks that haul 
products to market which 
| represent 97.8 percent of poultry, 
(See FARM, Page 41, Col. 1) 
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War Plunder 


Marines’ Supply Problem 
Eased by Jap Trucks 


SOMEWHERE IN THE MAR- 
SHALL ISLANDS.—Five Japanese 
trucks, battered and burned, but fit 
enough to be repaired, are helping 
to ease the heavy demands on the 
transportation department here. 

All of Jap make, with the steer- 
ing wheel on the right, the rickety 
vehicles have become a familiar 
sight, according to Sergt. Theron J. 
Rice, a Marine Corps Combat 
correspondent. 

A sixth inheritance from the 
Japs is a two-cylinder British 
Austin motor found here, now 
mounted on a chassis with four 
Jap Zero wheels for tires. A bat- 
tery and an emergency water can 
furnish the power and cooling sys- 
tem to help send the jalopy along 
at its 40-mile-an-hour maximum 
speed. 

A roofless Jap-made Plymouth 
belonging to some high-ranking 
Jap officer, serves as a chow 
wagon for members of a squadron 
who, after a month of tinkering, 
have its battered engine and gears 
in decent shape. 


SLACK ADJUSTERS 
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ARMY NURSES IN Detroit get a preview of a new military ambulance | 
designed and built by Dodge division as Art Fries, test engineer, demonstrates 


the 
McBride, Mary 


Want_to buy or sell new or used 
cars? Classified Want Ads (see inside 
! back cover) will solve your problem. 


RESERVOIR 


RELAY 
EMERGENCY 


VACUUM POWER VALVE 


CHAMBERS 


mproved adjustable carriers. Left to right: 
. Mikulich and Josephine B. Jarecka. | 


Lts. Edna L. Hicks, Helen G. 


“Dealers Tell Me,” by John O. Munn, | 
is an open forum for the expression of | 


dealers’ opinions. | 
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Setup Altered... 


OPA Moves 


TRUCK SECTION 


to Improve ~ 


Truck-Tire Inspection 


WASHINGTON.— Better inspec- 
tion of truck tires—to make sure 
that no tire goes out of service 
before it has given its last mile of 
wear—is sought by the Office of 
Price Administration in an action 
announced last week restricting 
authority for inspection to stations 
having facilities and personnel cap- 
able of doing a thorough, special- 
ized job. 

This provision will become effec- 
tive tomorrow (Tuesday, July 25). 

The truck-tire situation is ex- 
tremely critical and is becoming 
more so, OPA pointed out. More 
large size truck tires are being 
rationed than have been pro- 
duced for replacement of civilian 
needs. It is inevitable that 
quotas will be exhausted early 
because of greater wear and tear 
on truck tires during hot 
weather. 

Getting the last mile of service 


Absolute Control for All Loads, on All Roads! : 7 


TRAILER CONNECTIONS 


HAND CONTROL VALVE 


MANIFOLD 
CHECK VALVE 


FOOT CONTROL 


VACUUM POWER 
CYLINDER 


VALVE 


MIDLAND VACUUM POWER BRAKES 


Today’s heavy loads and strict delivery schedules make 
Midland Vacuum Brakes a greater asset than ever. The 


IMPORTANT FEATURES 
in MIDLAND VACUUM BRAKES 


Simple in design—rugged in 


construction. 


Tremendous braking power in 


reserve. 
Thoroughly 


gineered and tested. 
Interchangeable in fleet oper- 


ation. 


Less lining wear—fewer brake 


adjustments. 


Factory rebuilt exchange plan. 


safely —easily. 


absolute control provided by Midland’s exclusive, fully 
compensating control valves stops any load—quickly— 


Midland Vacuum Brake Kits are designed and engineered 


and carefully en- 


Jew 


especially for all popular makes of trucks. Safeguard your 
equipment, and your delivery schedules, by giving your 
trucks the dependable protection of Midland Vacuum 
Brakes. Specify Midland when ordering new vehicles. 


THE MIDLAND STEEL PRODUCTS CO. 
10607 MADISON AVENUE, CLEVELAND 1, OHIO 


Export Department: 38 Pearl Street, ‘ork City 


MIDLAN 


CHRISTENSEN 


POWER BRAKES 


from every tire will depend in 
many cases On expert inspection 
and servicing of tires. Such inspec- 
tions and service can’t be given 
unless facilities and trained per- 
sonnel are available, according to 
OPA. 

Enforced idleness of many trucks 
eligible for replacement tires is 
definitely in prospect. Tires now in 
use must be given every car, in¢ 
cluding expert inspection and ser- 
vicing, and replacements can be. 
permitted only when absolutely 
necessary, OPA said. 

Up to the present time, one type 
of tire-inspection station has been 
authorized to inspect both truck 
and passenger tires. 

By the present action, district 
directors will designate two types 
of tire-inspection stations, official 
truck and passenger tire-inspection 
stations and Official passenger tire- 
inspection stations. 

Official truck and passenger 
tire-inspection stations will be 
authorized to inspect all types of 
tires for which replacements are 
sought. In addition, they will 
make the periodic inspections re- 
quired by the Office of Defense 
Transportation—an inspection of 
tires on commercial motor vehi- 
cles and trucks every six months 
or every 5,009 miles, whichever 
is first. 

Official passenger tire-inspection 
stations will be authorized to in- 
spect only tires for which replace- 
ments are sought for farm tractors 
and wagons, and implements, pas- 
senger automobiles and passenger- 
type tires used on equipment. These 
are relatively small sizes. 

Inspection fees and charges for 
demounting and replacing a tire 
will be the same as in the past. 

Before designating either type 
of inspection station, the district 
director must be satisfied the prem- 
ises are Operated by a person who 
will comply with instructions for 
making proper inspections of tires. 

The stations must have qualified 
persons experienced in servicing 
the tires inspected; the necessary 
tools and equipment, and in the 
case of official truck and passenger 
tire-inspection stations, space to 
store tires for a thirty-day period. 

In areas where there are no cen- 
tral truck-tire inspection stations, 
in order to allow the tire examiner 
to make his examination, an official 
truck and passenger tire-inspection 
station must tag and hold for 30 
days truck tires having a cross- 
section size of 12.00 or smaller and 
all tires for a commercial motor 
vehicle which have been certified 
for replacement. 

At the same time, provision is 
made for identification of truck 
tires inspected for replacement at 
official truck and passenger tire- 
inspection stations and _ central 
truck tire-inspection stations. 

This action requires that all 
truck-type tires which are unfit 
for further use be identified at the 
time of the first replacement by 
notching the bead of the tire. This 
eliminates the possibility of dealers 
transferring to consumers tires 
known to be unusable. 

Because of the hard service and 
long mileage required of taxicabs 
and jitneys, tires for these vehicles 
for which replacements are sought 
must be inspected at a central 
truck tire-inspection station, the 
same as tires for other commercial 
vehicles. 

In an area where there is no 
central truck tire-inspection sta- 
tion, but where there is a truck 
tire board, tires leased under mile- 
age contract by specific common 
carrier inter-state operators who 
are permitted a reserve of tires, 
may not be replaced unless exam- 
ined by a tire examiner employed 
by OPA. 


R. I. Gas Revenue Drops 


PROVIDENCE, — (UTPS) — Rhode 
Island's revenue from gasoline taxes 
fell off $360,394.13 during the fiscal year 
which ended June 30, compared with 
receipts in the previous fiscal year, 
according to figures announced at the 
State House. Tax revenue during the 12 
months just ended totaled $2,520.961.37, 
compared with $2,881,355.50 collected 
| during the previous year. Net receipts 
last month were $227,641.40, compared 
with $225,354.10 in June a year ago, 
an increase of $2,287.30. 
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TRUCK SECTION 


Pfau’s Business Booms... 
pC 


, Army Truck Job Helps 


AUTOMOTIVE NEWS, JULY 24, 1944 


» Dealer Hit a High 


NEW CASTLE, Pa. — Subcon- 
tracts covering the repair of gov- 
ernment-owned reconnaissance and 
combat trucks were the answer 
when Zeno J. Pfau, operator of the 
Chevrolet Keystone Co., looked 
about for some additional work 
that would tie in with the war 
effort, and at the same time help 
the dealership to increase its fixed 
income in these critical times. 

Pfau called on a nearby prime 
contractor, contacted the proper 
officials, and advised them that 
his service department was equip- 
ped to perform the necessary re- 
pairs to the Army trucks. Of course 
Pfau admitted, he would have to 
hire additional help, but on con- 
vincing the prime contractors he 
would be able to do so, he quickly 
Obtained the subcontract. 

Customer labor sales increased 
to a new high for the first full 
month this expanded service pro- 
gram was in effect. Additional labor 
was obtained through the coopera- 
tion of the USES which advertised 
freely in the local newspaper. The 
dealership which formerly operated 
with from 15 to 20 mechanics on 
its payroll, today has been able to 
expand its staff to 103 persons, 38 
of whom are women. When the 
peak is reached, Pfau expects to 
have 125 persons in his employ. 


Two floors formerly used for 


Farm 


(Continued from Page 39) 

65.6 percent of eggs, 69.4 percent 
of hogs, 64.0 percent of calves and 
63.9 percent of cattle to say noth- 
ing of the trucks that haul fruits 
and vegetables and one gets a 
clear picture of the impact the 
farm and farm product hauler new 
truck demand will have on the 
market once trucks for civilian 
use are again allowed in unre- 
stricted or volume production. 

In their survey of the needs of 
the farmers of South Dakota, 
the South Dakota State College 
found that farmers debts are be- 
ing paid off and that money is 
being laid away for huge post- 
war purchases, including trucks 
and other automotive equipment. 

In making the survey, the col- 
lege officials enlisted the aid of 
hundreds of carefully chosen neigh- 
borhood leaders and in every case 
where the farmers postwar buying 
intentions were recorded the farm- 
er was contacted personally. In 
Edmunds county, for instance, 
which is described as an average 
county, neither wealthy or ragged, 
72 leaders contacted 614 farmers 


out of a total 957 farms in the}, 


county. 

Here they found that where the 
farmers had spent $11,773.44 for 
trucks in the two-year span of 
1939-40 these same farmers say 
they intend to spend $288,922.65 in 
the first two years following the 
war. 

In Clay county with returns 
from 91 out of 1,084 farms, they 
found that purchases in 1939-40 
were 37,778 and expected to be 
64,444 in postwar. Grant county 
farmers spent 44,3389 in 1939-40 
and expect tq spend $228,301 for 
trucks in the first two peace 
years. In Pennington county 
they have spent — will-spend 
spread was even wider—from 
$78,181 to $150,909 and in Hand 
county it was from $38,306 to 
$181,130. 

Although truck owners have been 
handicapped with equipment that 
is steadily wearing out they have 
hauled more animals to market so 
far this year, according to the 
Chicago Daily Drovers Journal, 
than in any like period in history, 
and they have actually brought to 
market a larger percentage of the 
livestock this year than in 1943. 

During the first five months of 
1944 trucks transported a total of 
24,407,000 cattle, calves, hogs and 
sheep to the 68 public stock yards, 
compared with 18,265,000 in the 
same five months of 1943 and with 
18,397,000 in 1942, the previous 
record haul. 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 


storage have been detailed to the. 


repair of the Army trucks, with! 
about 20 trucks in the department | 


at all times, and completed jobs 
moving out at the rate of three to 
four daily. The shop is operating on 
a ten-hour day, six days a week. 


Besides getting the subcontract 
to overhaul these Army trucks, 
Pfau secured another subcontract 
to overhaul subassemblies consist- 
ing of generator assemblies, start- 
ing motor assemblies, and distribu- 
tor assemblies. These units are re- 
moved from the government trucks 
at another location and are then 
trucked into the dealer’s place of 
business in New Castle. 


Two large de-greasers are used 
to clean these units. All units are 
disassembled and checked for need- 
ed replacement of worn or broken 
parts. Then the units are re- 
assembled and painted, and finally, 
tested for proper performance. 


ee 
{ 


| 


| 
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Quickie Export 


Short-Haul ‘Record’ Set 
By Studebaker 
SOUTH BEND.—What is pur- 
ported to be the shortest “export 
haul” on record was uncovered last 
week in the twelve-mile distance 
between the Studebaker truck 
plant and the company’s proving 

grounds. 

The trip is in line with military 
testing procedure. Vehicles pre- 
pared for shipment overseas are 
selected at random from factory 
rail-loading platforms and trucked 
to the proving grounds for un- 
crating and assembling. 

In this manner the Army Ord- 
nance Department is able to ex- 
periment with improvements in as- 
sembly and to determine whether 
tools and parts in the field are 
adequate for the job. 

Studebaker mechanics assigned 
to the assembly operation are 
limited to the facilities that would 


ABOVE IS upper-level showroom of the Chevrolet Keystone Co.’s dealership| 2€ @Vailable at docks behind com- 


where the electrical work is performed. In a back room are the de-greasers, 
buffers and spray guns. Women disassemble the generators, starters and 
distributors, while experienced men run the parts in an elaborate testing 
machine. Sixth floor (below) is devoted to the overhauling of Army trucks. 
Women do all the light work, such as removing and replacing seats, various 
brackets, lamps, straps, etc. 


bat areas. 


“Dealers Tell Me,” by John O. Munn. 
is an open forum for the expression of 
dealers’ opinions, 


MACK HELP. REALLY COUNTS! 


THAT’S WHY BREWER BROTHERS, INC., 


SELL MACKS! 


Serene nar meet on RA PARRA NN Ns 8 eR 


REWER BROTHERS, INC., of 
Pittsfield, Mass., is an old es- 
tablished dealership with branches 
in Burlington, Vt., Canaan, Conn., 
and North Adams, Mass. 


They write: ““We’ve 


profitable experience selling Macks, 
and want you to know that we have 
enjoyed doing business with your 
firm. We want to express our satis- 
faction with the ready help and co- 


MACK TRUCKS, INC. 


operation you have offered us at all 
times in matters pertaining to the 
sales and service of your trucks.” 


Many an automobile dealer is to- 
day thinking how much such coop- 
eration will mean to him in the 
post-war market. Perhaps your ter- 
ritory is still open, and you may 
obtain a post-war Mack dealership. 
A letter to Mack will start the ball 
rolling. 


had a very 


DEALER DEPARTMENT, EMPIRE STATE BUILDING, NEW YORK 1, N. Y. 


ry) UG, 


TRUCKS 
FOR EVERY PURPOSE 


ONE TON TO FORTY-FIVE TONS 


Ss. WAR BONDS 
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Brewery Opens 
Service Shop 


To Truckers 


TORONTO, Ont.—Because motor 
transport operators have had great 
difficulty in securing repairs for 
over-the-road trucks, John Labatt, 
Ltd. London (Ont.) brewery firm, 
is now repairing motor vehicles as 
a service to the industry. 

Labatt’s has one of the best 
equipped garages in the dominion, 
and repairs to commercial vehi- 
cles are being made quickly and 
efficiently under supervision of 
R. L. Morris, Labatt’s  super- 
intendent of transportation. 

The brewery firm has a large 
fleet of transports and streamlined 
trailers, and its shop and mechani- 
cal staff is equipped and experi- 
enced in the handling of heavy 
trucks. Since the company began 
taking in repair work, it has been 
able to save operators untold time, 
especially through having heavy re- 
placement parts handy. 

It is estimated that Labatt’s has 
been able to save approximately a 
day and a half on every repair 


job simply by being close to dis- 
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SIX FRUEHAUF TRAILERS literally form a ‘‘conveyor belt’? between the 
six factories of on Products, Inc., in Cleveland, and the huge new plant 


of Thompson Aircraft Products Co. 


“shuttle” operation, the trailers keep material 
In addition, they handle depot distribution of finished parts, over 90% 


plants. 


of which leave Cleveland by motor freight. 


in the city’s outskirts. 


orking in a 
owing smoothly between the 


Backing in to the loading dock 


with an empty trailer, the truck will pull out with the loaded Fruehauf in 


a few minutes. 
loading or unloading. 
other trailers to their destinations. 


abled trucks. Previously trucks 
had to be towed back to their 
terminals, accounting for loss of 
war freighting time. 


For some carriers the company 
keeps spare motors in stock, and 
when a truck comes in for engine 
overhaul, the spare engine is used, 
while the other is overhauled and 
then kept on hand as a spare. 


With the “shuttle” system, only the trailers stand idle for 
The power units are on the road continuously, pulling 


Wagner Electric Wins 
Second White Star 


ST. LOUIS.—The men and 
women of Wagner Electric Corp. 
have for the third time won the 
Army-Navy Production Award for 
meritorious service in the con- 
tinued production of war materiel. 


Truckin’ 


TRUCK SECTION 


By 
Back Weed 


(Continued from Page 39) 


were driven by chains from sprock- 
ets that replaced the wheels on 
the passenger car axle and thus 
great reduction could be obtained 
by using small sprocket wheels on 
the driving axle. 

Then along came large pneu- 
matic tires for both front and rear 
of trucks—the first truck I remem- 
ber seeing fully equipped with the 
big doughnuts was shown to the 
industry at a meeting of the old 
Motor Truck Manufacturers Assn. 
meeting in Cincinnati when Otto 
Armleder was host to the industry 
brass hats and Goodyear had this 
pneumatic-tire-equipped truck 
down there. 

*> * * 


Even before the pneumatic tires, 
truck operators and truck builders 
had approached the problem of 
splitting the load on more wheels 
to help preserve the roads and to 
keep out of the mud. One of the 
earliest ideas—which is still being 
used in greatly improved form— 
was dual rear axles. The first ones 


EXPANSION PROGRAM OPENS DISTRIBUTOR 


OPPORTUNITIES 


A Protected Superior Franchise Now 
Will Give You the ‘‘Edge”’ Tomorrow 


If you’re interested in a head start in three important automo- 
school buses, funeral cars and ambulances, and 


tive markets 


public transportation—here’s an attractive proposition. 


IN MANY 


AUTHORIZED 


NW 


SUPERIOR COACH CORPORATION - LIMA, OHIO 


TERRITORIES.... 


SUPERIOR LEADS THE FIELD 
IN THE SCHOOL BUS MARKET 


No. 1 in the school bus market! Superior holds 


Superior Coach Corporation, established leader in two of 
these fields and a strong “comer” in the third, has an expansion 
program already in progress which includes the opening of 
new protected distributorships in preferred territories. 


It may be that in your area, one, two, or three of the Superior 
/ 9 
. e s . . . « . 
lines are in the “open” classification. Right now’s the time to 
find out. Superior is definitely slated to “go places” after recon- 
I ) g 
version. This may be your opportunity to join the ranks of 


Superior distributors who, even now in available markets, are 
building greater dollar volume and profits. 


Write or wire today (your correspondence will be treated in 


the top position because of a better-engineered, 
easier-to-sell, all-steel coach, and because of 
proven selling assistance for distributors. 


SUPERIOR IS ONE OF THE LEADERS 
IN THE FUNERAL CAR MARKET 


Soundly established in the funeral car market — 
and out to attain an even stronger position just 
as soon as the light flashes green! Advance orders 
on hand, with deposit, from open territories, will 
be credited to distributors who qualify. 


SUPERIOR IS IN A POSITION TO TAKE A LEAD- 


confidence, of course) to J. H. Shields, executive vice-president, 
Superior Coach Corporation, Lima, Ohio, for the full story. 


SUPERIOR 


THE 3-MARKET 


AUTHORIZED 


OSI 


3-PROFIT DISTRIBUTORSHIP 


ING PLACE IN THE PASSENGER BUS MARKET 


Superior public passenger coaches have already 
proved their worthiness as economical, durable, 
passenger-satisfying transportation. Superior 


plans to forge ahead in this field—with a program 
presenting profitable opportunities for distributors. 


were merely dead rear axles added 
to the rear end of the truck to také 
part of the load off the driving 
axle. 

Then about 1919 some one started 
to work on dual driving rear axles. 
Four wheel drive as exemplified in 
the old Quad of Warld War I was 
another attempt to get better trac- 
tion. 

Since the early twenties — ever 
since trucks started competing with 
the rails in hauling freight across, 
state lines—development work has 
continued in lightening the weight 
placed on each truck wheel withouts 
sacrificing total load carrying 
ability. 

Today the latest development 
along this line is being expressed 
in the dual front wheels brought 
out by the Differential Wheel Corp., 
where the outside wheels run free. 
This idea of the free running wheel 
was first developed to prevent tire 
fight on dual rear wheels, especially 
when dual wheels were used on 
dual rear axles of trailers. Here 
tires on the inside and those on 
the outside have a tendency to 
fight when rounding sharp curves. 
By having the outside wheel run 
independent there is no chance for 
drag or fight. 

By using a free-running wheel 
on the outside of dual wheel steer- 
ing axles it is claimed that not 
only is steering ability protected 
but a much more equal load dis- 
tribution can be obtained, especially 
when the truck is used as a tractor 
pulling a semi. 

& * 


For instance, by putting dual 
wheels on the front end of the 
tractor pulling a dual rear wheel 
semi trailer and relocating the fifth 
wheel point on the tractor forward 
a 40,000-pound load can be carried 
in the semi instead of today’s top 
of 30,000 pounds with an actual 
lessening of load distribution on 
each axle of the dual rear semi 
of approximately 30 pounds per 
axle. The extra weight is carried 
on the front axle yet the weight 
on the driving axle of the tractor 
is not increased. 

To properly use dual wheels on 
the steering axle of the tractor and 
get the greatest possible advantage 
of the load “float,” it is advisable 
to relocate the steering axle of 
the tractor back of its normal 
single wheel position which throws 
more of the engine weight ahead 
of the front axle. This makes for 
shorter turning radius and greater 
maneuverability, it is claimed, as 
well as making the entire hauling 
unit legal in more states with low 
axle weight limitations. 

In the new Differential Wheel 
design, the outside or free running 
wheel can be equipped with brakes 
that operate independent of the 
inner wheel to the extent that by 
using a split brake drum arrange- 
ment, one wheel can revolve faster 
than the other but still be under 
control of the brake, according to 
Les Oltman, sales manager of the 
Differential Wheel Co., who took 
me through the paces on the new 
development. 

* * * 

THE ARMY certainly took a 
leaf out of the practice of civilian 
haulers in their use of trailers in 
this war and used them for about 
every conceivable purpose possible, 
judging from a folder that just 
came to my desk from Trailmobile. 
In this folder are shown 18 differ- 
ent types of trailers Trailmobile 
has been building for the Army 
Air Force, and Marines. , 

Trailmobile has been building 
semi trailers equipped as a shower- 
bath unit, mobile laundry unit, sev- 
eral types of officers offices and 
quarters—one with an expandable 
body that is only 96 inches wide 
when the two sides are shoved to- 
gether but which makes a room 
14 feet by 30 feet when fully ex- 
panded. They even make an air- 
plane recovery unit 49 feet long 
that is powered with a tractor 
equipped with a crane for lifting 
the plane onto the trailer. 

It is more than likely that in 
postwar even greater use will be 
made of semi-trailer special de- 
signs so that some day—if we let 
our fancy run amuck—we may see 
mobile canning plants and deep 
freeze plants following the ripen- 
ing fruit north, mobile machine 

(Continued on Page 47, Col. 1) 
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ODT Warns... 


Upkeep May 
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be Factor 


In New Truck Grants 


WASHINGTON. — Operators of 
commercial motor vehicles were 
warned last week by the Office of 
Defense Transportation that the 
manner in which they operate and 
maintain their vehicles in con- 
formity with good maintenance 
practices may be a factor in deter- 
mining whether or not they are 
entitled to new equipment. 

There continues to be evidence 
that many motor trucks and motor 
truck tires are being abused and 


should not be granted new vehicles. 


Many items can be used as 
criteria in judging the quality of 
maintenance on an old vehicle, the 
ODT pointed out. An operator who 
has very poor results with tires can 
be assumed to be a serious of- 
fender insofar as over-loads and 
speeds are concerned. Evidence of 
insufficient and irregular lubrica- 
tion can be observed directly on the 
old vehicle. The operator’s pur- 
chases or requests for new parts 


| Maryland Losing 
100 Commercial 


Units a Month 


BALTIMORE.—(UTPS)—At the 
rate of almost 100 a month, com- 
mercial vehicles are disappearing 
from Maryland roads, according to 
W. Lee Elgin, commissioner of 
motor vehicles. 

In the motor vehicle _ registra- 
tion year which ended March 31, 
the amount of commercial trans- 
port units licensed in the state 
totaled 68,215, compared to 69,305 a 
year ago and 70,424 registered in 
| the year ended March 31, 1942. 

The registration figures, said 
Elgin, show that commercial vehi- 





© ate 


prematurely worn out by some| to replace parts which have been| THE FIRST PIECE of motorized equipment put in service by the Cleveland cles are going off the highways at 


truck operators even though the broken or obviously abused may be | fire department was a 1911 model White hose wagon. That unit was just a quickened pace as obsolescence 
retired this year after nearly 33 years of use. The 1911 White was still in| and heavy wartime wear and tear 


exact an increasing toll. 


great majority of the operators are | another indicati i 

on of poor mainte- 

: ti ° i sere , : 
nance and abusive operation. a ng condition, but tires of the size required were virtually unavailable 


doing a very good job in conserv- 

ing their equipment, ODT said. 
With the new streamlined pro- 

cedure for allocating trucks by the 


ODT district offices, each of which | ~ 
has a maintenance specialist on its _ “| 


staff, the ODT is considering an 
inspection of the condition of old 
trucks that are to be replaced with 
new trucks in order to determine if 
the past maintenance work has 
been ample, the ODT explained. 
Operators must conserve their 
present trucks, it was emphasized, 
and operators who do not do so 


New Coating 


For Underbody 
A War Feature 


ST. PAUL, Minn.—Automobiles | 


and motor trucks now in service 


must last for that indefinite period i" 
known as “the duration”—which, | 


to owners of automotive equip- 
ment, means not only the day on 
which the last shot of World 
War II is fired, but also the re- 
conversion period, during which 
automotive manufacturers will re- 
tool for large-scale peacetime pro- 
duction. That would be a long, 


slow process even if the war ’ 


ended tomorrow. 

Meanwhile, there is one war that 
never ends—the war waged by the 
forces of rust, corrosion, abrasion 
and all the other deteriorating in- 
fluences encountered in ordinary, 
everyday operation. This is an in- 
sidious sort of war because it 
attacks the underbody of the car, 
which is seldom seen by the owner 
or driver. 

Until recently there wasn’t much 


that even the garage man or oil # 


station operator could do in the 
way of applying a protective coat- 
ing to automobile and truck under- 
bodies because there was no suit- 
able material available that could 
stand the constant sandblasting 
effect of particles from the road 
surface picked up and violently 
thrown against the underbody by 
rapid driving. 

This was the situation when the 
laboratories of the Minnesota Min- 
ing & Mfg. Co. went to work on 
the problem. 

Eventually a coating for spray 
application, known as 3-M Under- 
body Protective Coating was de- 
veloped. It is claimed that this 
product is more than a mere pro- 
tective coating designed to lengthen 
the useful life of automobiles and 
trucks and that it also makes car 
operation more comfortable by 
sealing out gas, smoke and dust, 
preventing drafts, and sound dead- 
ening against road noises. 

Important from the _ service 
man’s point of view is the moder- 
ate amount of time and effort 
necessary for the application of a 
one-eighth inch wet coating to all 
exposed underbody parts. The en- 
tire time required to do the job, 
including preliminary cleaning is 
about 4% hours. The actual time 
required to apply 3-M Underbody 
Protective Coating with spray 
equipment is only an hour. 


Canada Plans to Buy 
300 Buses in U. S. 


MONTREAL.—Canada’s Depart: 
ment of Munitions and Supply has 
disclosed plans to purchase 30 
motor buses in the United States 
this year for resale to essential 
transportation services in Canada. 
It is estimated that the total cost 
of the buses will not exceed 
$3,600,000. Deliveries of the equip- 
ment are expected to be made dur- 
ing this year and early next year. 


e it was retired from service. 
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THESE, JOR, ARE EACLES... 


America and the world can never forget the tremen- 
dous contribution Trucks and Truckers have made 
in giving the United Nations the undisputed air 
supremacy enjoyed today on every front * That the 
great majority of this essential hauling was accom- 
plished by an overburdened, undermanned Motor 
Transport Industry speaks volumes not only for the 
men who engineered the task but for the ruggedness 
of American equipment * Although there has never 
been a question of their ability to come through, it 
has been an honor for Bendix-Westinghouse Air 
Brakes to have served, both men and equipment, so 
faithfully throughout this emergency. In this 


service, both civil and military, the safe, depend- 
able, economic performance of this “World Stand- 
ard of Safety” was never more conclusively 
proven * If you have a control problem, may 
we suggest that there is no better time to see your 
Bendix-Westinghouse Distributor who will be 
happy to confer with you, without obligation. 
It’s a coast-to-coast service maintained in the 
interest of better, safer, more economical trans- 
portation, by the two greatest names in braking. 


BENDIX-WESTINGHOUSE AUTOMOTIVE 
AIR BRAKE COMPANY . ELYRIA, OHIO 


nghoxde 


AIR BRAKES 


AND PNEUMATIC CONTROL DEVICES 
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For Faster Schedules... 
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Easy Power Shift Built 
By Timken Axle 


DETROIT. — Announcement is 
made by the Timken-Detroit Axle 


mission speed, the driver can 
readily shift down to the next 


Co. of a new two-speed axle power; lower speed combination of fast 


shifting mechanism called the Easy 
Power Shift, available as a built-in 
feature with new Timken  two- 
speed double reduction axles. 

More power for heavy loads, 
greater economy, increased truck 
earnings and faster’ schedules, 
with less driver fatigue, are among 
the advantages claimed for the 
new Timken two-speed axles with 
the new power shift. 

Either fast or slow axle ratio 
may be pre-selected while run- 
ning under torque load in the 
other. The shift is completed 
without delay as soon as the 
driver releases the foot throttle 
momentarily. 

This feature is said to be of 
particular advantage when “split- 
ting” transmission gears. For ex- 
ample, when running in slow axle 
ratio and direct or fourth trans- 


axle ratio with the dash selector, 
then shifting the transmission 
gears in the usual way. The power 
shift unit in the rear axle will 
make the gear change or shift in 
the axle during the interval re- 
quired for shifting the transmis- 
sion gears. 

Fewer transmission shifts are re- 
quired. Often when a shift down 
or up is required, the axle ratio 
can be shifted from fast to slow, 
or slow to fast, without touching 
the transmission shift lever and 
without declutching. And with the 
Timken Easy Power Shift the axle 
lever is eliminated entirely. 

Axle gear shifting can be accom- 
plished just as readily when using 
engine compression as a brake on 
long down grades, as when pulling 
a full load. Power for “cold” shift- 
ing is ample. 
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Power for shifting axle ratios is 
furnished by a vacuum power 
chamber built into the axle. Double 
vacuum lines connect the power 
chamber with the selector valve on 
the dash. Vacuum supply may be 
direct from the engine manifold or 
from the vacuum brake system, 
and a reserve vacuum tank may be 
installed if desired. 


All moving parts of the Timken 
Easy Power Shift, including the 
entire shifting mechanism, are 
fully enclosed, and no lubrication 
is required. 

When either axle ratio is pre- 
selected the power unit com- 
presses a spring, which in turn 
slides the clutch collar into en- 
gagement with the slow or fast 
helical pinion when the torque 
load is removed by releasing the 
foot throttle momentarily. Spring 
pressure is great enough to in- 
sure positive engagement under 
all operating conditions, yet not 
so great as to impose undesir- 
able shock loads on gear teeth. 

Spring-loaded poppets position 
the shifting collar in engagement 
in either speed to imsure positive 
action of Timken’s “Shift-Lock” or 
lock tooth design, which prevents 
disengagement of the gears as long 
as they are under torque load. This 
poppet action also centers. the 
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If you are beginning to feel that you deserve 
greater opportunity in the busy years ahead of you 
and want to diversify in the postwar period by 
adding a new line that will successfully increase 
your volume.... 


If you have the capacity to handle our famous 
quality tires and tubes on a direct-from-factory 
sales plan.... 


this is a good time for us to get better acquainted 
with each other! 


FOR TODAY ... We have manufactured quality tires and tubes 
for 32 years and enjoy an excellent reputation for fair play and 
square dealing among Independent tire distributors the country over. 


Right now we are supplying our established accounts with as much 
merchandise as can be permitted under strict military production 


requirements. 


Extensive additions to our factories are being erected 


where additional new machinery and equipment will be in operation 
for greatly expanded tire production. 


Our enlarged manufacturing capacity will provide increased volume 
for essential civilian users in proportion to present military demands. 


FOR TOMORROW ... We are laying down a pattern of choice 


distributorships for direct-from-factory operation After Victory. 


If you have the capacity to buy direct-from-factory and to deal 
capably in tires in a logical trading area surrounding your place of 


business ... 


write us today. Your letter now, will help bring us closer 


together for your greater security and profit tomorrow. 


THE ARMSTRONG RUBBER COMPANY 


GENERAL OFFICES AND PLANT— 


450 ELM 


ST., 


WEST HAVEN 16, 


CONN. 


SOUTHERN PLANT IN NATCHEZ, MISSISSIPPI 


VACUUM : 
; ATMOSPHERE - ; 


pry 


Ooo ot 
ae 


Z 


CROSS SECTION OF Timken easy power shift unit. 
in the other, the vacuum power unit compresses the 


e spacer collar, 


is preselected while oe 
spring to the limit set by t 
speed 


osition as long as driving torque is uninterrupted. 
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When either axle ratio 


but gears continue locked in original 
When driver releases 


foot throttle momentarily, vacuum unit and spring immediately shift clutch 


collars to opposite side. 
are synchronized. 


clutch collar on the shifter fork 
to prevent wear of the fork by side 
contact with the collar. 

Shifting of the Timken two-speed 
double reduction axle with the easy 
power shift does not involve any 
special driving technique. It is not 
antomatic, and it requires the same 
driver thinking as shifting gears 
in the transmission. With the 
knowledge of engine speeds posses- 
sed by the average driver, the Easy 
Power Shift can be handled just as 
easily as transmission shifts. 

Ability to “split” transmission 
gears with no more effort than 
shifting transmission gears alone 
enables the driver to take full ad- 
vantage of every gear combination 
as load, speed and road conditions 
require. 


Ration Checks 
Replace Coupons 


In Truck Gas 


WASHINGTON. — Operators of 
fleets of official or commercial 
motor vehicles may use checks on 
a ration bank account, instead of 
coupons handed over by their 
drivers at the time of transfer, to 
settle for gasoline delivered to 
units of their fleets under a pro- 
cedure announced last week by 
the Office of Price Administration. 

The plan is designed to stop the 
flow of coupons from drivers into 
the black market, by taking the 
coupons out of the hands of 
drivers and allowing the operators 
to make deferred payments by ra- 
tion check. The “float” of these ra- 
tions has been an important source 
of supply of the market for illegal 
gasoline coupons. 

Only fleet operators who use 960 
gallons of gasoline or more a 
month, and who buy this gasoline 
on monetary credit under PAW 
Directive 62, are eligible to apply 
the plan. Only gasoline dealers 
who have been designated indi- 
vidually by operators to whom they 
sell gasoline on monetary credit 
may make such sales on ration 
credit. 

Each week the dealer will render 
to the operator a statement of the 
ration evidences owed for pur- 
chases during the week. The fleet 
operator will immediately forward 
a ration check to cover this in- 
debtedness so as to reach the sup- 
plier within the week following the 
week in which the transfers were 
made. 

If a gasoline dealer needs an in- 
crease in allowed inventory, to pre- 
vent his being stripped of gasoline 
by credit sales and left with no 
coupons to replace his stock, the 
OPA district director is authorized 
to grant him a limited increase. 


The dealer should file his appli- 
cation for an increase in his in- 
ventory with his local War Price 
and Rationing Board. The appli- 
cation should state his present 
registered storage capacity, the 
amount of gasoline and ration evi- 
dence he has on hand, the average 
amount of gasoline he transfers 
each week and the average amount 
he expects to transfer on ration 
credit. It should be accompanied 
by copies of the designation given 
him by the fleet operator to whom 
he expects to sell on credit and by 
Part A of his _ registration 
certificate. 


Shift is completed by spring when speeds of gears 


ower shift, on light and 

ut axles, is mounted 
arallel with the axle housing. On 
arger axles the power shift unit is 
front-mounted, to avoid frame inter- 
ference, and operates through a bell- 
crank inside the housing. 


2 Truck Groups 
Merge in N. Y. 


NEW YORK.—Completion of a 
merger of the Merchant Truck- 
men’s Bureau of New York and 
the Highway Transport Assn. into 
a new group known as the Motor 
Carrier Assn. of New York, has 
been announced here. 


Officers for the consolidated as- 
sociation are: Arthur G. McKeever, 
formerly managing director of 
Merchant Truckmen’s’§ Bureau, 
president; Joseph M. Adelizzi, for- 
merly managing director of High- 
way Transport, managing director; 
Richard F. Owens and D. . 
Sutherland, former presidents of 
Merchant Truckmen’s and High- 
way Transport, vice-presidents; 
Henry J: Comens and Mel 
Wood, secretary and _ treasurer, 
respectively. 


Waukesha Motor Co. 


Declares Dividend 

WAUKESHA, Wis.—At a recent 
meeting of the board of directors 
of the Waukesha Motor Co., the 
regular quarterly dividend of 25 
cents per share was declared pay- 
able to stockholders of record 
June 1, 1944. 


Want_to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 


A 
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ransportation Curtailed... 
Tire Crisis Lays Up 


Thousands of Trucks 


(Continued from Page 39) 


tractor-trucks. This is inter- 
preted as meaning that in the 
Detroit area alone at least 2,000 
tons of vital freight does not 
move each night due to lack of 
tires. 


Over one-half of the balance of 
the companies reporting said they 
ad either no spare tires at all for 
the vehicles that were now on the 
road or that they had less than one 
spare per truck-trailer unit and 
had no spares in stock. All com- 
panies claimed that they had eaten 
into their reserve tire stocks to the 
extent that they were away below 
the 10 percent safety reserve stock 
allowed by ODT. 


A total of 1,069 heavy-duty tires 
are needed to put these freight 
units back on the road—234 8.25 x 
20, 645 9.00 x 20, 172 10.00 x 20 and 
18 11.00 x 20. Twelve companies 
had unfilled certificates and 
couldn’t find tires to fill them; 
others could not obtain certificates 
because of the shortage of tires 
allocated to this area. 


If the same percentage of 
trucks down per company runs 
true to form on all long-distance 
haulers, there are now over 460 
large companies who normally 
carry adequate reserve tire 
stocks who have more than 4,000 
tractor-trailer units down now 


1,920 Trucks Already 


Down, ATA Finds 

Over 1,920 vital motor trucks 
are now down and another 2,695 
are ready to go down, according 
to a late spot check of several 
key points by the American 
Trucking Assns. Among those 
spots where vital trucking has 
already gone down due to lack 
of tires are Chicago 457 trucks 
down, Detroit 269, North Caro- 
lina 145, Indian 129 and Okla- 
homa 127. Other key points 
with a serious immediate tire 
shortage problem are Maryland, 
Tennessee, Nebraska, Ohio, Mis- 
souri, Arkansas, Colorado, Penn- 
sylvania and Montana. 

ATA estimates that it will 
take 14,012 tires to get these 
trucks rolling and that these 
tires will have to come out of 
the August quota of 60,000 tires 
since the July quota is already 
gone. This means that 23 per- 
cent of next month’s quota of 
heavy-duty tires is already gone 
and that trucks will go down 
for lack of tires faster during 
the next 60 days, due to hot 
weather.. With this restricted 
stock as the only relief, thou- 
sands of additional trucks will 
go down. 


for lack of tires. In addition are 
the hundreds of small companies 
which have units grounded for 
the same reason. 


The acuteness of the tire situa- 
tion, as applied to heavy-duty 
sizes, not only presages a drastic 
cut-down in freight movement by 
truck that will increase alarmingly 
as present tires go by the board, 
but a definite curtailment in bus 
Mtravel as well. More shipping will 
have to be turned over to the over- 
burdened railroads. The public 
will quickly feel the effects di- 
rectly in being refused bus trans- 
portation, and as supplies on store 
shelves shrink, because of curtailed 
shipping. 

While the rubber manufac- 
turers look to their tremendous 
$75,000,000 expansion program, 
Mwhich is scheduled to be completed 
late this year or early next, to re- 
lieve this shortage of heavy-duty 
~'tires, the only hope they can see in 
the months directly ahead—and 
possibly into the first quarter of 
next year—is to immediately get 
more experienced tire builders 
back on their jobs in the factories. 
L. D. Tompkins, deputy rubber di- 
rector, declares that an additional 
900 such men are needed imme- 
diately in the rubber plants and 
that, if these could be found, 
the situation would be eased 
tremendously. 


While Army has made a gesture 


toward alleviating this manpower 
shortage by allowing certain serv- 
icemen in this country to be re- 
turned to their jobs and civil life 
as mentioned, nothing has_ been 
done along this line to date by the 
Navy or its service branches, nor 
has the Army extended this release 
to experienced tire men now in 
service abroad. 

According to prominent rubber 
manufacturers, that is the only 
manpower pool available from 
which to draw the needed experi- 
enced manpower that will pre- 
vent our truck transportation 
from collapsing this fall for lack 
of tires. They point out that the 
situation is desperate and that 
only increased production can 
alleviate the situation due to the 
increased needs of the armed 
forces. 

Although it is understood the tire 
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| Tailgate Loader 


Eases Problem 


THIS LIFT GATE manufactured by the Anthony Co. makes it possible for 


one man to load or unl 


manufacturers have consistently 
endeavored to get the present rub- 
ber workers to put forth more 
effort in raising production, it has 
been impossible for them to get 
much cooperation from  work- 
men now employed. Green labor 
brought in now would not help 
much since it takes too long to 
train men to build these heavy 


van cargoes formerly requiring the services of 
several men. When in raised position, the entire gadget locks up the body. 


carcasses and the work is_ too 
heavy for women. 

The only hope held out for over- 
road trucking is that the operators 
will be able to get many more ad- 
ditional miles out of their present 
tires by extra good care and that 
the life expectancy of the tires now 
on the truck wheels will be con- 
siderably extended. 


Of Manpower 


STREATOR, Ill. — A lifting de- 
‘vice known as the tailgate loader 
| has for over a year expedited the 
| lifting and manpower problems of 

industrial concerns. The lift gate 
j is manufactured by the Anthony 
Co., hydraulic and hoist body plant 
; here. 

The mechanism makes it possible 
for one man to load or unload van 
cargoes formerly requiring the ser- 
vices of several men. When in rais- 
ed position, the entire gadget locks 
up the body. 

The tailgate loader may also be 
used conventionally without the 
operating lift. Complete with all 
trapping, it weights only 670 
pounds. 

The operating five-inch cylinder 
is automatic, able to lift from 750 
to 1500 pounds, according to vary- 
ing models, and worked by a single 
lever. 

The loader is claimed to save 
manpower, reduce hernia accidents 
and prevent accidental damage to 
merchandise. 


* 


From Hamilton, New York :“We 
are very much interested in 
starting to plan our postwar 
activities with Reo. Will you 
please send us a copy of the 
questionnaire mentioned in the 
last paragraph of your letter”? 


From Louisville, Kentucky: “In 
our office today was a large 
operator who is using a hun- 
dred trailers. During the past 
year he purchased a couple of 
Reo Trucks and spoke so high- 
ly of them we think it might 
be well for someone in this 
territory to handle your line” 


* 


From Cincinnati, Ohio: “Would 
be very much interested in re- 
ceiving the “Big 7” question- 
naire as outlined in a recent 
Reo advertisement?’ 


* 


From Columbus, Nebraska: “I 
must say that Reo always did 
build great trucks. I have one 
myself—bought it in 1918—and 
it is still in good running con- 
dition. I would like to know 
more about the Reo Factory- 
Dealer Plan” 


* 


From Durango, Colorado: “I 
am looking forward to receiv- 
ing the brochure you mention, 
and I wish to investigate your 
“Big 7” Factory-Dealer Plan” 


* 


From Winsted, Connecticut: 
“We believe you have a good 
product and will be interested 
in receiving literature when it 
is available as well as trucks 
when you are back in produc- 
tion for civilian use” 


* 


New Philadelphia,Ohio :“When 
would be the proper time to 
start talking with you about 
selling Reo trucks? We have 
never sold motor trucks before 
but we like the one Reo that 
we purchased from you so 
much that we would like to 
buy more and as there is no 
dealer in our territory we 
thought possibly we might be 
able to sell some. Please send 
the “Big 7” questionnaire” 


“f 


PILLARS OF PROSPERITY — 


Plan!” 


Letters pouring in from all sections of the country indicate that car and 


Dealers everywhere write: “Tell us about your 


truck dealers are tremendously interested in the Reo “Big 7” Dealer Plan. 
They are asking for the “Big 7” questionnaire, which helps dealers to jot 
down their opinions about discounts, size of territory, service parts inven- 
tories, and other very important points—seven in all! 


Reo wants your ideas on these subjects. Write for the convenient question- 
naire today . . . help Reo build the “7 Pillars of Prosperity” into a franchise 
that will stand as a model for the industry when the war is over. 


REO MOTORS, INC. + LANSING 20, MICHIGAN 


Factory Branches in Principal Cities 





Oversize Truck- 
Trailers Detained 


In Colorado 


DENVER. — Between 20 and 30 
large truck-and-trailer units, haul- 
ing portable houses from the Deep 
South to a government construc- 
tion project at Pasco, Wash., were 
tied. up in various parts of Colo- 
rado during the last week in the 
newest incident of State Highway 
Engineer Vail‘s campaign against 
oversize vehicles. Most of the 
trucks were held at Trinidad by 
port of entry Officers. 


Vail, who said he had the sanc- 
tion of the War Department for his 
action, ordered the Trailer Trans- 
port Co., of Flint, Mich., operators 
of the big vehicles, to pay a $20 
fee for each’ truck-and-trailer, 
which will permit one month’s op- 
eration in Colorado. On payment of 
the fee the trucks are free to cross 
the state, Vail said. 

The units are 58 feet long, eight 
feet longer than the state legal 
limit, but are not overweight, he 
pointed out. One trailer house is 
carried on each truck, which also 
hauls another house. 

Vail stated his order does not 
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FIRST PRODUCTION views of the Weasel (M-29), a versatile new type of 
carrier that has been a closely guarded military secret at the Studebaker 


automobile plants for two years, were released b 
Above: The assembly line at South Bend. 


week. 


the War Department last 
easels also are painted an 


olive drab for use in mud, sand and swamp. 


conflict in any way with Gov. Viv- 
ian’s emergency transportation 
proclamation of Sept. 18, 1943, 
which permitted oversize vehicles 
then operating in Colorado to con- 


tinue running without extra fees 
proposed by Vail. 

“These vehicles were not operat- 
ing in Colorado at that time,” Vail 
declared. 


Tighter Rationing Due... 


TRUCK SECTION 


Worst is Still to Come 
On Heavy-Duty Tires 


WASHINGTON. — A _ greatly 
tightened rationing program, under} 
which only the most essential 
heavy vehicles will be able to ob- 
tain new tires, may be expected to 
be laid down by the Office of 
Defense Transportation most any 
day now—unless the unexpected 
happens. That “unexpected,” of 
course, is a sharp reduction in 
military requirements, or 6,000 ad- 
ditional workers for tire plants, or 
both. 


Confronted with the likelihood 
of a 50 percent reduction in 
heavy truck and bus tire quotas 
for August, the ODT will be 
forced to drastic curtailments. 


It is quite probable that dis- 
tribution of larger-sized tires will 
be placed on a strict priority basis 
on competion of a new list in 
which the uses of the vehicles will 
be carefully screened. One official 
said it may be necessary to pro- 
hibit the purchase of tires for ve- 


Have you ever noticed that pavements 
from which all traffic has been barred 
deteriorate more rapidly than identi- 
cal pavement under continuous traffic ? 


* 


Highway engineers will tell you that 
the ravages of nature—winter frost... 
spring thaws ... and summer heat— 
are the most destructive forces they 
have to contend with. 


In fact, highway engineers know 
that pavements thick enough to with- 
stand soil and weather conditions do 
not require additional thickness to 
carry even the heaviest of modern 
trucks with low-pressure tires, scientific 
distribution of weight and impact-cush- 
ioning springs and shock absorbers. 


LAWS HAVE NOT KEPT PACE 


But, despite progress in highway 
construction and vehicle engineering, 
many States still retain antiquated, 
restrictive laws that were enacted in 
the days of solid-tire vehicles and old- 
fashioned macadam roads. 


The hodge-podge of State laws re- 
stricting commercial motor vehicles— 
particularly conflicting size and weight 


World’s Largest Builders of Truck-Trailers 


limitations—take dollars out of your 
pocket. You eat the food and use the 
goods brought to you by Trucks and 
Trailers from all over the country 
and the cost of transportation is in- 
cluded in the price you pay. 


Years ago there may 
have been some excuse 
for smaller size and 

weight limits. But the excuse no long- 
er exists. Federal Government surveys 
have found that highways would be 
built just as thick and strong today 
even if there were only passenger cars 
operating on them. 


AXLE WEIGHT IS WHAT COUNTS 


Moreover, engineers have proved it 
isn’t the total load that counts... it’s 
the amount of weight on each wheel 
or axle. That’s why you see big Truck- 
and-Trailer combinations with dual 
tires and three or more axles. By dis- 
tributing the load, Trucks and Trailers 
protect the highways they use! 


The majority of States recognize 
this—and all but two, Illinois and 
Tennessee, permit a weight of 18,000 
pounds or more per axle. 


But, in fourteen States, this doesn’t 
mean anything—because these four- 
teen States also restrict the gross 


FRUEHAUF TRAILER COMPANY 


weight of vehicles and load to 40,000 
pounds or less! 


That’s at least one ton less than the 
safe weight permitted by their axle al- 
lowances—yet, the gross weight re- 
striction is what must be followed. 


This inconsistency is typical of the 
contradictory, confusing situation fac- 
ing the man who hauls almost every- 
thing you use. 


Further evidence of the unsoundness 
of our highway law set-up is found in 
the fact that 17 States have temporar- 
ily lifted and standardized their re- 
strictions as a war-time measure. 


However, the old hamstringing 
laws are still on the books and will 
again be enforced after the war un- 
less the State Legislatures take ac- 
tion to make them permanent. 


HERE’S WHAT YOU CAN DO 
ABOUT IT 


Since these unfair and 
arbitrary laws hit you in 
your pocketbook — you 
should know exactly how 
your State stands on 
this subject. Send for 
the interesting Fruehauf 
booklet “Are the United 
States United?”— it will 

give you the complete story. Read it—then 
write your Congressmen and State officials. 


Service in Principal Cities 
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hicles not engaged in transporta-, 
tion of utmost essentiality to 
war economy. 

Federal agencies are grappling 
with a problem which might ha 
the most serious consequences for 
civilians. The War Productio 
Board, ODT and the Office of Rub- 
ber Director are working at top 
speed on the new distribution plan: 

Preliminary production figures” 
indicate, it was said, that the 
number of truck and bus tires of, 
larger size available for rationing 
in August will be only about half 
the number distributed this 
month. 

The Office of Price Administra- 
tion is rationing 375,000 smaller 
truck tires this month and 135,000 
heavier ones, the largest quote 
in recent months. Despite this in- 
crease, OPA said at the time July 
quotas were announced, that the 
number of heavy tires was not suf- 
ficient to keep all vehicles in 
operation and that “a few trucks 
and buses are already idle for lack 
of tires.” 

Tightened distribution of truck 
tires will not affect the rationing 
of tires for passenger cars, it was 
said. The list of motorists 
eligible to purchase new tires was 
broadened recently, and produc- 
tion officials still are confident of 
making more than 20,000,000 of 
the lighter sizes this year. 

Even military demands for 
heavier tires are not being met, so 
great is the shortage. The Army 
Air Forces and other service 
branches have expressed great con- 
cern over the situation. 


Two weeks ago Rubber Director 
Bradley Dewey and Lt. Gen. Wil- 
liam S. Knudsen, the Army’s pro- 
duction expert, made a_ special 
trip to Akron, tire-manufacturing 
center, in an effort to find ways to 
increase output. This following 
week, Gen. Knudsen visited tire 
factories in other localities. 


Recruitment of labor for tire 
factories and other rubber-prod- 
uct manufacturing plants is now 
one of the top programs of the 
War Manpower Commission. De- 
spite the agency’s efforts, how- 
ever, it was said employment in 
tire plants still is dropping. The 
productivity of the individual 
plant worker likewise is falling 
off. ‘ 

The government’s $80,000,000 pro- 
gram to expand facilities for pro- 
cessing tires from synthetic rub- 
ber is now nearly complete. Even 
the addition of new plants has 
failed to raise production to any- 
where near the desired level. 

Officials were unable to foresee 
an end to the tire shortage, one of 
the most serious crises of the war. 
Only a sharp reduction in military 
requirements or success in the 
campaign to recruit 6,000 additional 
workers for the factories could al- 
leviate the situation. 

Heavy tires now are being made 
of about two-thirds natural rubber 
and one-third synthetic. It was 
said the new tires are giving good 
service with proper treatment. 

One official said there are a 
large number of trucks on the 
road engaged in uses not con- 
sidered essential to war economy, 
and it is these vehicles that will 
be denied new tires if the situa- 
tion warrants the drastic action 
it now appears will be necessary. 


The shortage is so acute already 
that an ODT official admitted that 
the certificates being given out to 
purchase new tires are merely 
“hunting licenses.” While local ra- 
tioning boards make some effort to 
supply most essential needs first, 
distribution in many instances has 
been on a “first come, first served” 
basis. 


While production of synthetic 
rubber now exceeds the nation’s 
imports of natural rubber before 
Pearl Harbor, demands of the 
armed forces for finished prod- 
ucts are not being met, Rubber 
Director Bradley Dewey told tire 
industry representatives in Akron 
last week. 


A meeting, addressed by Dewey, 
and high Army and Navy officials, 
was called in the effort to find a 
way out of manpower problems 
that have caused the tire shortage. 


e 
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shops in the contractors fleets and 
many adaptations of the army 
mobile idea applied to commercial 
practice. 

: * * * 

THE EXTENT to which the 
manpower shortage has hit our 
civil life may be seen in the fact 
that the first quarter shipments of 
street sweepers in 1944 exceeded 
the total production in 1937 by 25 
percent and that more than double 
the number of snow plows were 
shipped in the first 1944 quarter 
than in the first 1943 quarter. In 
fact, according to a recent release 
from WPB, the total shipments 
of street sweepers in 1943 were ap- 
proximately five times that of 1937 
and over double that of 1941. 

* * * 


IT IS becoming evident each day 
that an increasing number of pas- 
senger car dealers are planning 
on taking on a line of trucks to 
sell in postwar—many dealers al- 
ready have gotten themselves set 
with a line. 

This seems to indicate that auto- 
motive dealers are gradually be- 
coming department-store minded 
and intend to operate a well round- 
ed business in the postwar period 
and not depend upon one line alone 
to carry them. There is no ques- 
tion but that if these dealers intend 
to expand their service facilities 
the addition of a truck line will 
tend to greatly increase their ser- 
vice shop revenue. 

This has been amply proven dur- 
ing the past three years when the 
dealers who looked to service to 
carry them through the war period 
and went out after truck service 
have been able to materially in- 
crease both their customer labor 
hour sales and their parts business. 

These dealers who are now tak- 
ing on truck lines to sell with their 
passenger cars, however, must real- 
ize that they will have to develop 
not only a truck sales department 
but a truck service crew. Very few 
passenger car salesmen can sell 
a truck and make the dealer the 
amount of net profit that the deal- 
er should make on his truck sales. 

* * # 


Far too many salesmen, and this 
includes many so-called truck sales- 
men, stop when they have sold the 
cab and chassis and leave at least 
one half of the possible profit on 
the deal for someone else to make. 
The body and equipment that go 
on the cab and chassis to make it 
a hauling unit that fits the custom- 
ers business in many cases amounts 
to more in dollars and cents than 
the cab and chassis sale. 

I remember one deal particularly 
where a truck salesman who sold 
the “works” on a certain deal was 
so pleased that he sent us in a 
picture of the two trucks with 
their semi-trailers and_ special 
bodies and mentioned the amount 
of commission he had made on the 
sale. The dealer who was passenger 
car minded, when queried about 
the sale came back with the state- 
ment that the deal in question had 
lost him money. 

Inquiry further into the deal by 
a road man for the truck factory 
developed the information that the 
dealer had not followed the prog- 
ress of the deal and when queried 
had only looked at his books to see 


White Contest 
Spurs Bond Sale 


CLEVELAND.—To help swell 
sales during the Fifth War Loan 
Drive, White Motor Co. hit upon 
an idea which would serve to help 
the regular White army of bond- 
adiers in their work. This auxiliary 
inspiration came in the nature of 
a contest among the most popular 
girls in the various departments, 
the members of the departments 
choosing the girl who would rep- 
resent them. 

With 20 girls representing as 
many major departments or divi- 
sions, the contest got under way, 
the winner to be chosen on the 
basis of the most votes secured 
by the end of the drive. Ballots 
were given to each bond buyer, 
according to the amount of the 
purchase, and the buyer could then 
cast the ballots for the girl of 
his choosing. A $25 bond called 
for one ballot; a $50 bond called 


for three; a $100 bond, seven; and | 


a $1,000 bond 70. 


how much money he had made on 
the sale. He had found that two 
old trucks had been taken in on 
two cabs and chassis and that the 
washout of the old trucks together 
with the salesman’s commissions 
had been more than his total profit. 


The road man, however, found 
that the salesman had sold two 
completely equipped twenty-eight- 
foot semi-trailer jobs with refriger- 
ation, special paint jobs, full light- 
ing equipment, tire changeover, air 
brakes and other accessories mak- 
ing the selling price per job over 
$4,000 each. As the dealers books 
buried the profits from the trailers, 
bodies and equipment into the ac- 
cessory accounting, it did not show 
up in the truck sale and so—al- 
though the salesman had turned 
the two old trucks over for $50 
less per unit than he had taken 
them in at, the profit on the com- 
plete deal did not show up on the 
books. The dealer and salesman 
both made a handsome profit on 
this deal and after the true facts 
were brought to light for the dealer 


3. Typical installation for 
Six Wheelers. 


5. Dual Telescopic Hoist and 
Rock Body. Down Folding 


Gate. 
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GAR WOOD INDUSTRIES, Inc. 
DETROIT 11, MICHIGAN 
CABLE & HYDRAULIC SCRAPERS AND CONTROL UNITS @ 


BULLDOZERS « 


WITH THE EXCEPTION of a few intrepid .youngsters, the crowd has 
pulled out of range of the heavy spray being thrown during this spectacular 


demonstration of the Mack 155 cras 
War’ exhibit, now touring the United 


truck at the U. S. Army’s “‘Weapons of 


States. Under cover of the driving fog, 
¥ 


two asbestos-clad Army engineers are rescuing the pilot from the bare 


visible P-40 following a simulated crash landing on a jungle air strip. 
k crash trucks are performing like services in dead earnest at 


resent Mac 


At 


anding fields at home and abroad, and production of this latest type of fire 
fighting apparatus continues in high gear at the Mack plants. 


he really got into the truck busi- 
ness. 

Truck service men, too, are in 
many cases a different breed of 


1. Direct-Lift Hoist. Body 
has Trussed Understruc- 
ture. Exclusive feature. 


mechanics. Some men like to work 
on trucks and take delight in doing 
a good job—to many passenger car 
mechanics, trucks are distasteful. 
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Longenecker Gets 


Transport Post 


WASHINGTON. — The Office of 
Defense Transportation Thursday 
announced the appointment of Ellis 
T. Longenecker, of Los Angeles, 
Calif., as division director of prop- 
erty operations of the Highway 
Transport Department. He succeeds 
H. C. Arnot, of Seattle, who re- 
signed July 1 to return to private 
industry. 

Longenecker, who has been chief 
of the For-Hire Carrier Section 
of the Highway Transport Depart- 
ment, formerly the Division of 
Motor Transport, since October, 
1942, is experienced in the operation 
branch of motor transportation. He 
served both in the operating and 
regulatory branches of the industry 
for more than 21 years. 


Longenecker entered government 
service with the Interstate Com- 
merce Commission in 1936 as dis- 
trict supervisor of the Bureau of 
Motor Carriers in Los Angeles, and 
went to the ODT in March, 1942, 
as assistant chief of the section 
of operations, becoming chief in 
October, 1942. 


GAR WOOD 
TRUCK EQUIPMENT 


HOISTS ¢ BODIES * TANKS 
WINCHES and CRANES 


For TRUCKS and TRAILERS 


GW engineers specialize in designing the type 


2. Cam and Roller Hoist 
for long wheelbase chassis. 
High ground clearance 
for piling. 


of equipment best suited for the work to be 
performed. Gar Wood Industries, Inc., manu- 
factures hydraulic and mechanical hoists, dump 
bodies, winches, cranes and tanks (including 


flushers and sprinklers) for a wide variety of 
uses on trucks and trailers. 


4. Telescopic Hoist. 
Heavy-Duty Body. 


6. Vertical Telescopic 
Hoist for long Bodies. 


7. Tanks for all 
types of 


ee 
\ 4m 


liquids. 


9. Hydraulic 


10. Cranes — all 
types and sizes for 


handling pipe, 


machinery, etc. 


ll. Crane with 
Winch and Dump 
Body. 


Refer to Picture Number 


Repair 


Tower. 


12. Tree- 


Moving ; 
Crane. 


8. Street Flushers and Sprinklers. 


when ordering literature 


13. Picks up, transports and 


resets treeballs. 


14. Load-Packer- 


compresses 


garbage and rubbish. Greater 


loads 
required. 


RIPPERS 


fewer trucks and men 


BRANCHES AND DISTRIBUTORS 
IN ALL PRINCIPAL CITIES 


TAMPERS 
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Nash Net Down 


Despite Increase 


In Output 


DETROIT. — Nash-Kelvinator 
Corp. last week reported for quar- 
ter ended June 30, 1944, net profit 
of $677,549 after all charges in- 
cluding provision for income taxes. 
This reduction from the $809,088 
profit reported for the same period 
of the previous year, despite an 
increase from $52,426,000 to $66,- 
741,000 in value of output, reflects 
increases in income tax rates as 
well as reductions in fees on gov- 
ernment contracts. 

Figures for the first nine months 
of the current fiscal year, which 
includes three months under the 
1943 calendar year tax rates, show 
net profits of $2,228,875 after taxes 
of $4,911,000 on a volume of $210, 
609,000 as compared with profit of 
2,054,224 after taxes of $4,295,000 on 
a volume of $124,803,000 for the 
same portion of the previous fiscal 
year. 

Output of war materials has been 
consistently on schedule on an ac- 
celebrating scale of production. 


aati 
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Transportation Hot Potato... 


C of C Policy Decision -§ 
On Integration Due 


3 


Sates 


THE DODGE half-ton truck plant on Mound Road, Detroit, has been selected 


as one of the fift 
ear period of 1 
he structure, designed by Albert 


outstanding examples of American architecture in the twelve 
-44 by the Museum of Modern 
Kahn Associated Architects & Engineers, 


Arts in New York. Views of 


Inc., are on display with the other 49 winners as a part of the Museum’s 
fifteenth anniversary exhibition, ‘‘Art in Progress,’’ on display here until 


Oct. 8. 


The Dodge plant, now on war work, was erected in 1 


as a peactime 


half-ton truck assembly and export plant. 


ODT Asks Aid 
Of N. H. Truckers 


MANCHESTER, N. H.—(UTPS) 
—Producers, carriers and handlers 
of New Hampshire farm products 
have been urged by Harold L. 
Barnard, district manager of the 
Office of Defense Transportation, 
to organize advisory committees to 
assist him in putting to full use all 
motor trucks available in this 
district. 


nea hee 


“With the increasing wartime de- 
mands for farm products,” the offi- 
cial said, “it is imperative that all 
motor trucks be utilized to the 
fullest extent. We believe that the 
advice of men who raise the crops, 
the men who transport them, and 
the men who handle them will be 
of the utmost assistance to us.” 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 


DETROIT.—AIl local chambers 
of commerce were to have indi- 
cated by today (July 24) whether 
they approve the policy of control 
of one form of carrier by another. 

In Referendum No. 83, the 
U. S. Chamber of Commerce 
sought from directors of local 
chambers a yes or no vote on two 
declarations of policy  pro- 
posed by its transportation and 
communication department com- 
mittee: 

1. “Operators of one form of 
transportation service should be 
permitted by law to operate other 
forms within reasonable territorial 
limits upon making an adequate 
showing to the appropriate regula- 
tory authorities that it would be 
in the public interest and would 
not unduly restrain competition.” 


2. “Operators of different forms 
of transportation should be en- 
couraged, under proper safeguards 
in the public interest, to coordinate 
their services through contractural 
arrangements.” 


This so-called “integration pro- 
posal” was vigorously opposed by 
motor carriers, who feel that such 
a program would open the door 
to transportation monopoly and 
stifle competition and freedom of 
enterprise. 


In many localities, the refer- 
endum was a veritable “hot po- 
tato.” In one city when the local 
chamber’s transportation com- 
mittee voted to favor the pro- 
posal, the motor carrier group 
resigned from the chamber. In 
another city the chamber voted 
to table the question, in defer- 
ence to both railroad and motor 
carrier representatives on the 
board of directors. Only the 
chamber directors, never more 
than 10 in any city, were asked 


TRUCK SECTIONts 


to vote. Usually, such matters 
would be taken up at the cham- 
ber conventions, which have been 
canceled this year. 

One state trucking association 
termed the integration proposal a 
“sugar-coated booby trap.” Ag 
spokesman said that in the first 
question on the chamber ballot, 7 
the words “within territorial lim- 


its’ would remove existing safe#%™ 


guards against monopolies. The 
“contractual arrangements” referr- 
ed to in the second question, he” 
added, would be made with such 


carriers as Railway Express or 


others in which the rails have an 
interest or which they control. 

“Adoption of either of these ‘ 
declarations of policy,” the Ameri- 
can Trucking Assns. protested, 
“would repudiate and repeal the 
several provisions of our national 
law designed to prevent control of 
one form of carrier by another, 
contrary to the public interest. 

“In lieu of these democratic 
principles we would have an un- 
democratic monopoly, with the 
welfare and interest of the many 
bound tightly in the hands of a 
few. In this case the few would 
be the railroads, which hope to 
establish a few super corpora- 
tions that would blanket the na- 
tion, performing types of 
transportation service. 

“The thousands of small business 
men who through their own efforts 
have built and comprise the truck- 
ing industry would be faced with 
the hard choice between being ab- 
sorbed by one of the super corpora- 

tions or attempting to pit their 
limited resources against such cor- 
porations in a competitive struggle 
in which they would be doomed 
from the outset. The result inevit- 


! ably would be an end of individual 


initiative and enterprise in high- 
way transportation.” 


HOME OF BETH-ALLEN SALES CO., one of the largest truck service stations 
in the Lehigh Valley—12,000 square feet, modernly equipped, 
operating 24-hours a day with an organization of 22 persons. 


Allentown Distributor 
Says: “The White Franchise 
Is Industry’s Best’ 


C. E. KLINE, President and one 
of Allentown’s leading citizens. 


BETH-ALLEN SALES CO., 
of Allentown, Pa., has been a suc- 
cessful White Distributor since 
1930. In all these years it has 
enjoyed success with the White 
franchise and is confident of even 
greater success when trucks can 
again be sold. One reason is the 
splendid help it has rendered own- 
ers through the White Personalized 
Service Plan. 


C. E. Kline, President of the Com- 


pany, has been in the truck business 
30 years. Of his association with 
White, he says: ‘It has been both 
pleasant and profitable. White has 
always been more than fair and co- 
operative in its treatment of us as 
well as our customers. Based on this 
experience and the success our 
customers are having with Super 
Power, there is no doubt in my 
mind but that the White franchise 
is and will continue to be the best 
in the industry.” 


THE WHITE MOTOR COMPANY « Cleveland 


WHITE PERSONALIZED SERVICE is a Plan which only White 
Dealers can offer. Highly commended by the O. D. T. as an effective 
truck conservation measure, it is another example of White's leader- 
ship in “taking care” of the needs of truck owners and providing 
the special means for Dealers’ success in these times. 


\ FOR MORE THAN 40 YEARS THE GREATEST NAME IN TRUCKS ) 


Lat 
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hydraulic op) eee 


have the quality features for 
greater “sales” appeal... 


When you sell Heil hydraulic dump units, you can 
rest assured you are making friends for yourself as 
well as for the equipment you sell. “Heil Quality” is 
backed by many years of experience in finer fabrica- 
tion and efficient design. Contact your Heil dis- 
tributor. Write for bulletins. B-82A 


Heil offers a complete line of light-, medium-, and beavy- 
duty dump units with arm, telescopic, or twin-cylinder boists. 
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TRUCK SECTION 
Six Models Covered 
EE 


Maximum Prices Set - 
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For Dodge Trucks 


DETROIT.—OPA has set maxi- 
mum prices for four 1%-ton and 2 
2-ton Dodge trucks. It is covered 
under Order 229 and amendment. 

These models take in the stand- 
ard chassis with cab, long wheel- 
base chassis and cab and same 


750 x 20,8 ply, 7’ rims 94.46 124.25 | 

825 x 20, 10 ply, 7” rims 156.18 205.50 

(B) Synthetic tires (when used on 2 ton mcdel 

instead of synthetic rubber tires of bas 
tire equipment sizes): “4 
Front: 825 x 20, 10 ply, 7° rims, —_ 
8” rims, 6 stud 

8 24 


with stake body and the 159” COE] ‘ 


in the 1%-ton size, and the 136” 
and 160” 2-ton cab and chassis. 


The amendment to the order al- 
lows an increase in the retail price 
of the two-ton chassis and cab, 
because of the addition of a 
five-speed forward transmission 
($56.80), which is incorporated in 
the following prices: 


Net 
Wholesale 
Price 


Retail 
Price 
List 
974.00 
wheel- 


WF-31 (T-118) $740.00 $ 
Truck, cab and chassis, 1% ton, 1355%" 
base, with 1942 standard equipment, plus 2° 
front springs, 6.285 rear axle, heavy duty trans- 
mission, and equipped with synthetic rubber 
tires of base tire equipment sizes. 

WF-82 (T-118) 753.00 990.00 
Truck, cab and chassis, 144 ton, 160" wheel- 
base, with 1942 standard equipment, plus 2” 
front springs, 6.285 rear axle, heavy duty trans- 
mission, and equipped with synthetic rubber 
tires of base tire equipment sizes. 

WF-S2 (T-118) 868.00 1,142.00 
Truck, cab and chassis, 144 ton, 160” wheel- 
base, with stake body, 1942 standard equip- 
ment, plus 2” front springs, 6.285 rear axle, 
row d duty transmission, and equipped with 

thetic rubber tires of base tire equipment 


izes. 

WFM-38 (T-128) 849.00 1,117.00 
Truck, cab and chassis, C.0.E. 1% ton, 159” 
wheelbase, with 1942 standard equipment, plus 
2” front springs, 6.285 rear axle, heavy duty 
transmission, and equipped with synthetic 
rubber tires of base tire equipment sizes. 

WH-45 (T-120) 878.32 1,223.80 
Truck, cab and chassis, 2 ton, 186” wheelbase, 
with 1942 standard equipment (including 
5-speed forward transmission), plus 2° front 

rings, and equipped with synthetic rubber 
res of base tire equipment sizes. 

WH-47 (T-120) 892.32 1,243.80 
Truck, cab and chassis, 2 ton, 160” wheelbase 
with 1942 standard equipment (including 

forward transmission), plus 2° front 
springs, and equipped with synthetic rubber 
tires of base tire 128. 

WANCES: ing applicable 
allowances when the folowing nat extra, 
special and optional equipment is a part of the 
truck being sold: 

Retail 
Description Price 

(A) Synthetic tires (when used on 1% ton 

models instead of synthetic rubber tires of 

base tire equipment sizes): Frunt: 700 x 20, 

8 ply, 6” rims $18.29 $ 24.00 


Ky. Truckers 
Periled by Loss 
Of Tire Reserve 


LOUISVILLE, Ky.—Seizure by 
the War Department of all large 
truck tire reserves in the district 
has imperiled motor freight hauling 
within the state, the Kentucky 
Motor Truck Assn. reported last 
week. 

Lew Ullrich, managing director 
of the association, said he had 
checked the situation confronting 
about 50 motor carriers at the re- 
quest of the Office of Defense 
Transportation in Washington and 
had found one line with 12 trucks 
suspending operations for lack of 
tires. 

Other truck lines, Ullrich added, 
face the prospect of ceasing opera- 
tion within 60 or 90 days unless 
“immediate relief is forthcoming.” 

R. D. Heman, Louisville district 
OPA tire rationing officer, said 
all truck tire reserves of sizes 
8:00 x 25 and over were taken by 
the Army on July 6, and that “it is 
no military secret that military de- 
mands have brought about our tire 
crisis.” 

The passenger car tire situation 
is little, if any, better, OPA au- 
thorities said. R. L. Goddin, chair- 
man of the OPA rationing board 
for the Indiana Ordnance Works 
and the Hoosier Ordnance Plant, 
Charlestown, Ind., sent out a bul- 
letin warning the public there is a 
large backlog of unfilled applica- 
tions for tires and that demands 
“are increasing daily.” 


Canton Gets New Buses _ 


CANTON, O.—Five new 40-passenger 
Yellow Coach buses, representing an 
investment of $55,000, have been de- 
livered to Canton City Lines, Inc., and 
have been placed in service, Fred Paul- 
son, superintendent, announced last 
week. 

Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 


Allowance to cover handling and delivery 
expense computed in accordance with the 
seller’s method in effect on March 31, 1942. 

Allowance to cover freight expense based on ' 
current freight rates and computed in accord- ; 
ance with the seller’s method in effect on 
Malle aie ie. edersh entive tax, tive | 

Suanse to Gover TSCle one x, tire-| WHEN TROUBLE hits, this General Electric mobile unit, mounted on a 
—— —~ and er ae a on ee Fruehauf trailer, substitutes for a disabled electric substation. In no longer 

Hove mrcthod fe ofhett on Mack ai 1942, | time than it takes to drive to the scene and make the electrical connections, 
= (B) Chrysler "Camm ee Baie Cis, | service is restored and households and industries go on as usual. The mobile 
gan, and its factory distributors, are authorieed unit operates until the regular substation is in order again. 
to sell to resellers each Dodge motor truck 
described in sub-paragraph (1) of paragraph (A) 
when equipped with natural rubber tires or syn- 
thetic rubber tires delivered to the Chrysler 
Corporation prior to April 18, 1944 at a price 
not to ex the maximum price for the truck 
determined under paragraph (A) less the differ- 
ence hetween its cost of such tires and its cost 
of synthetic rubber tires delivered to it, the 
= Corporation, on and after April 18, 
1 e 


=, 


s dren has been accepted by the 
Kenmore Motor Wins Dover School Board. The price is 


School-Bus Contract $21,280.38. This offer was accepted 

DOVER, N. H.—(UTPS)—A bidjin preference to a lower bid sub- 
from the Kenmore Motor Co. foi | mitted by the Dewhirst Motor 
| the sale of six 48-passenger buses/ Sales Co., which called for a pay- 
ito transport the city’s school chil: | ment of $19,972. 
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vr HAVE a mighty market... actually every truck that 
moves . . . and you have a fine, war-tested, profitable 
item in the Thornton Automatic-Lockimg Differential, which 
makes wheels pull when a spinning wheel normally stalls 
the vehicle in deep sand, dirt, mud, muck or snow. 


Go after all of your old customers. Also install this truly 
automatic differential in each of your new allotted trucks. 
Thornton Awutomatic-Locking Differential increases truck 
performance . . . helps maintain vital time schedules . . . is 
easily installed . . . interchangeable . . . rugged . . . efficient. 
Usual dealer discounts available. 


WRITE FOR FULL PARTICULARS... SEND COUPON’ 


WHERE TO SELL 


Public Utilities 
Road Maintenance 
Farm Trucks 
Lime Spreaders 
Chemical Spreaders 
Oil Field Work 


Coal Trucks 
Fuel Oil Tank Trucks 
Milk Trucks 
Moving Vans 
Repair Trucks 
Express Trucks 


School Buses 
City Coaches 
Tow Trucks 
Fire Trucks 
Snow Plows 
Light Utility Trucks 


Thornton Tandem Co. 
8767-C Grinnell Avenue 
Detroit 13, Michigan, U.S.A. 
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E Automatic-Locking Differentials 


Name 


Ai for Roplacoment in truck Axles Company 


In Canada see: H. V. WELLES, LTD., Windsor 


Street ; nee 
City 
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Please send me full details on selling your Thornton 


Make Truck we represent —_____ 


————— 


Truckers Sue 


| Lynchburg on 


Street Use Tax 


LYNCHBURG, Va.—Lynchburg’s 
so-called street-and-bridge use tax 
on motor carriers is being attacked 
in a suit filed in Corporation Court 
here by four motor freight lines 
and the American Trucking Assn., 
of Washington. 

State Attorney-General A. P. 
Staples was named as codefendant 
with the city in the suit. According 
to Robert D. Morrison, city attor- 
ney, Staples was made a defendant 
because the ordinance under which 
the tax is levied is based on a 1932 
act of the General Assembly, per- 
mitting cities and towns to im- 
pose a “reasonable charge” on mo- 
tor carriers for the use of streets 
and bridges. 

“While the tax from all the lines 
amounts to less than $1,000 a year 
to the city,” Attorney Morrison 
said, “the principle of law involved 
is important.” 


“Dealers Tell Me,” by John O. Munn, 
is an open forum for the expression of 
dealers’ opinions. 


___ State- 
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In Wilds of New Guinea... 


Body Design in Postwar 


Wartime Lessons in 
Seen Affecting 


Epitor’s Note: A_ recent so- 
called “complete delivery sur- 
vey,” made by a non-automotive 
trade publication, failed to in- 
clude discussion of body design, 
loading arrangements, driver ef- 
ficiency and fatigue, garaging 
costs, etc. As a result, William 
Carlson, vice-president of Metro- 
politan Body Co., was prompted 
to point out facts regarding the 
economic significance of delivery 
bodies in the postwar delivery 
plan. 


“ODT restrictions and increased 
buying power have forced opera- 
tors of frequent-stop delivery fleets 
to do more work with fewer 
trucks, fewer tires and much less 
gasoline,” declares Carlson. “In 
effect, efficiency and economy have 
been imposed upon the truck users 
of America. 


“But it has not been a bad thing 
at all, since it has led to many 
savings that should have been 
effected in peacetime deliveries. 


“Many delivery operators ignore 
bodies and their economic sig- 
nificance. As a matter of fact, for 
years most truck and body manu- 
facturers also ignored body needs 
for light, bulky loads. Trucks rated 
as %-ton or i1-ton units were 
equipped with bodies too small to 
accommodate a %-ton or 1-ton of 
light bulky goods. Such trucks had 
the strength but not the loadspace 
to carry their rated loads in such 
fields,” Carlson says. 

“Economically this meant, in 
effect, that operators with light 
bulky loads often had to use two 
trucks to carry what one truck 


Delivery Economics 


Peacetime Units 


should have carried. A few opera- 
tors with very large fleets recog- 
nized this and had special bodies 
built—or built them in their own 
shops. 

“The reasons for oversize bodies 
for light bulky loads, announced by 
truck manufacturers shortly be- 
fore World War II, are not under- 
stood by many operators. But un- 
less the economies effected by 
Oversize bodies are part of your 
peacetime planning, you cannot 
achieve the fullest measure of 
delivery economy. Therefore, I 
want to point out pertinent facts 
that merit consideration in the 
planning of your peacetime de- 
liveries. 

1 “A light delivery truck is the 
workshop of your driver. Obvi- 
ously, a light delivery body should 
be ‘man high” to permit easy load- 
ing and unloading. 
2 “In the same way, you would 
not build a factory with walls 
so close together that workmen 
would be cramped in their move- 
ments. There is just as little logic 
to bodies that are only 46 to 47 
inches wide, when it is possible to 
have a width of 70 inches. 

“Granted that short wheelbase 

is necessary for light trucks, it 
has been proved possible to design 
a loadspace of 9% feet long on 113- 
inch wheelbase, instead of the 
customary 7% feet. 

“Experience with oversize, man- 

high bodies also shows that ease 
of working the load saves about 
two hours a day, enabling the 
driver to do more with less fatigue 
or to finish earlier. Two hours 
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RusBerR AND SYNTHETIC RUBBER 


ADHESION PARTS 
MOLDED PARTS 


(Hard and Soft) 


EXTRUDED PARTS 


Detroit Office 


C. J. EDWARDS ° VICE PRESIDENT 
2210 FISHER BLDG. 


THE Onlo RUBBER COMPANY 
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W ith fewer trucks to sell the truck 
more 
every deal. How? Earn an extra profit 
by selling a St. Paul Lift-all Hoist with 
every truck that has a stake, platform, 
express, stock-rack or special body. 


man has to make 


money on 


ee 


saved each day during the life of 
a truck means an economy of 3,000 
man hours per truck in five years. 

“The average loading platform 

is a ‘bottle neck.’ The oversize 
body %-ton or 1-ton truck with 
280 cubic feet of loadspace has a 
width of 6 feet 8 inches (or 7 feet 
8 inches with clearance) and not 
only relieves the pressure’ by 
handling more payload, but it gets 
away in less time. 

6 “With six oversize bodies, an 

owner can garage 1,350 cubic 
feet of loadspace in only 824 
square feet of garage floor space. 

“If a body cost is figured on the 

basis of loadspace, the standard 
panel truck costs from $5.25 to 
$6.10 a cubic foot of loadspace 
(prewar list), whereas the over- 
size body unit costs only $3.93 to 
$4.32 a cubic foot of loadspace. 

“License fees are almost cut in 

half per cubic foot of loadspace 
with oversize body units. 

9 “Fewer spare trucks are needed 
in fleets using oversize bodies. 
10 “The oversize body, with twice 

the payload space, would 
handle a volume of more than 
$300,000 at a profit of more than 
$6,000. 
11 “From a manpower angle a 
vehicle that tires a route-man 
because of constantly stooping over 
in the body, or that has a high 
entrance step and high floor level, 
is not an efficient unit for high 
priced help. 
12 “Oversize bodies on _ light 
chassis with their economy 
of operation, make it possible to 
handle very long routes profitably. 
16 “An attractive body giving the 
delivery truck a_ distinctive 
appearance and obvious efficiency 
are of such vital concern that too 
much thought cannot be given to 
them. 

“The very fact that bodies have 
been a sort of no-man’s land so 
long, makes it logical that bodies 
should be brought into the lime- 
light. 

“The further fact that about a 
dozen truck manufacturers, just 
before the war, announced new 
light units with extra loadspace, 
showed the direction of the wind. 
I believe that the truck makers 
will do their part as soon as peace 
permits them to, and I have reason 
for making that statement. It re- 
mains to be seen how much 
thought is being given to the body 
problem by those with light, bulky 
loads, but now that a start has 
been made, I believe the answer 
will be quick in coming as soon as 
the ban is lifted.” 


Norstrom Heads Parley 

PORTLAND, Ore.—The election of 
George L. Norstrom, president of the 
Oregon Motor Transport. Assn., as 
chairman of the Western States Truck 
Transportation conference for the 11 
western states has been announced. 
Norstrom is operating vice president 
in the Northwest for the Asbury Trans- 
portation Co. 


Heres Hou, MR. TRUCK DEALER, 


to help yourself to bigger profits and 
help your customers to greater savings— 


INSTALL A ST. PAUL 


ift-all 


HOIST ON EVERY 
TRUCK YOU SELL 


The owner of the truck illustrated, 
Ken Pyle, West Fargo, N. D., writes 
the addition of a hoist really 
makes a piece of farm equipment out 
of a truck... the cost has been en- 
tirely repaid in the past year.” 


So help yourself to bigger profits and help your customers to greater 
savings. Install a St. Paul Lift-all Hoist on every truck you sell. 


SI. PAUL H 


MINNEAPOLIS 14 


YDRAULIC HOIST COMPANY 


MINNESOTA 


TRUCK SECTIO 


THIS ASSEMBLY LINE in New Guinea has been patterned after those which 


are famous in the motor cities of Michigan. 
— on the wheel assemblies of GMC 2%4-ton, 


motor assemblies being 


“Six-by-Six”’ military trucks. 


THIS GENERAL VIEW of the motor pool at a U. S. Arm 
Guinea shows past of the —y = trucks which rolled o 
e day. 

this jungle setting by mass-production methods. 


section’s assem 


ly line durin 
were assembled in 


This photo shows frame and 


base in New 
the ordnance 
Many are GMC “Six-by-Sixes” which 


AVEHICLE COMPLETED , 
ISA JAP DEFEATED 


HEADLIGHTS AND RADIATOR GRILL are assembled on the front fenders 
of a 24%-ton GMC Army truck. Notice the sign which expresses the spirit of 
the soldiers working on the assembly line. 


Jungle Assembly Line 


Mass-Production Methods Used 


By Yanks in 


NEW GUINEA.—The ordnance 
section of a U. S. Army base some- 
where in New Guinea has set up 
motor vehicle assembly lines pat- 
terned after those which are fam- 
ous in the motor cities of Michigan. 


GMC trucks and other vehicles 
roll off these lines with precision 
and dispatch that rivals Michigan 
production methods, providing the 
Army with important transporta- 
tion in front line areas. 


The contrast between the tropi- 
eal jungle background and the in- 
dustrial setting of the assembly 
plant is a striking one, and is con- 
crete evidence of how well the 





Truck Exemption 
Fails in Dakota 


BISMARCK, N. D.—An attempt 
to exempt commercial trucks carry- 
ing war goods from state size and 
weight restrictions has been ruled 
out by the State Supreme Court. 


New Guinea 


Army is getting the job done in the 
Southwest Pacific. 

To date, more than 5,500 vehicles 
have rolled off these New Guinea 
assembly lines, many of them being 
the 214-ton “six by six” army truck 
as built in Pontiac by the GMC 
Truck & Coach division of General 
Motors. 

GMC trucks, like these, which are 
built for assembly abroad, are first 
completely assembled and carefully 
tested before being dismantled and 
boxed for shipment abroad. 

Each truck is ingeniously packed 
into two huge boxes. Since war 
started, thousands of GMC “six by 
sixes” have been shipped overseas 
in this fashion. 

The thousands of other GMC 
six-wheel trucks shipped intact to 
Army camps and depots in this 
country swell this total to more 
than 350,000. This makes GMC 
Truck & Coach the nation’s largest 
producer of military vehicles. 


e 
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oa Just Among Dealers 


(Continued from Page 3) 


and bad models. He also observes 
that the only source of money a 
dealer has is his customers. No one 
else gives him any money; there- 
fore, customers should be treated 
right and served unselfishly, so that 
the confidence of the public is 
permanently assured. 


* * * 


Ear, B. Swincte (Pontiac-Cadil- 
lac), Zanesville, O., was born May 3, 
1898 in the same tayvn, and became a 
dealer with the Oa land line in 1916. 
He is the second oldest Pontiac deal- 
er in the United States, having repre- 
sented the line over 25 years. In 1943 
he was president of the Zanesville 
Automobile Dealers Assn. and is now 
a director in the Ohio State dealers 
association. He recalls an interesting 
experience in connection with the 
sale of a car on time payments in 
1926. After several payments had 
been made, he learned that the pur- 
chaser was about to skip. The latter 
was Called to the office and informed 
that under the provisions of the Ohio 
chattel mortgage law he couldn’t take 
the car out of Ohio and keep it out 
of the state when a payment was due. 
The purchaser assured Swingle that 
he was not leaving town and made 
three monthly payments in advance. 
The day that the fourth payment was 
due, the railroad company notified 
Swingle of the arrival of a car 
shipped to him C.O.D. with a $103 
freight bill. The customer wanted to 
have his car back in the state when 
the next payment was due. The 
freight was paid by GMAC and Mr. 
Swingle repurchased the car. 


* * * 


Marion J. Kapus (Dodge-Plym- 
outh), Superior, Wis., checked in 
at Hammond, Ind., on Sept. 9, 1899. 
He started in business as a dealer 
in 1928 with the Dodge line. In 
addition to running the dealership, 
he spends six hours every four days 
serving in the United States Coast 
Guard. During 1932, at the depth of 
the depression Kapus bought 30 re- 
possessed cars for $1900 — mostly 
Clevelands and Chandlers. The first 
three cars sold more than paid for 
the entire lot. Included in the lot 

was a beautiful maroon Chandler 
8-cylinder, 7-passenger car which 
Kapus was afraid to operate be- 
cause it seemed to have no brakes. 
For that reason he wasn’t sure what 
price to put on it. At Fair time he 
decided to accept an offer of $750. 
The purchaser didn’t try out the 
car, and the problem was to make 
delivery, which meant driving it six 
miles. Kapus undertook the job 
himself in order to complete the 
deal, and on arrival at his destina- 
tion, much to his surprise, found 
the car had air brakes which work- 
ed perfectly. 


* * * 


C. P. Simpson (Pontiac), Houston, 
Tex. — better known as “Tex,” being 
a native of the Lone Star State — 
was born Jan. 13, 1893. He started 
in the automobile business as a repre- 
sentative for the Chevrolet Motor 
Co. in 1923, and culminated 17 years 
of continuous association with Gen- 
eral Motors as general sales manager 
for Pontiac — an experience which 
provided excellent groundwork for 
his career as an automobile dealer 
when he took on the Houston Pon- 
tiac contract in 1939. He is a past 
— of the Houston Automobile 

ealers Assn., and at present is a 
lieutenant - colonel in the Ordnance 
Department of the Army. 


a a 


WittiAM KENNARD (Chrysler), 
St. Clairsville, O., was born June 3, 
1894, in the nearby town of Barnes- 
ville. He started in the business in 
1910 with an Abbott-Detroit agen- 
cy, and rented used cars for hire. 
In 1912 he took on the Ford con- 
tract, and later Chrysler. Now he ts 
trying to keep coal trucks going, to 
help increase the production of coal 
in his district. He has been active 
in both county and state automobile 
dealer assoctations, serving as di- 
rector and trustee, respectively. As 
indicative of the change in condit- 
tions during his experience in the 
business, Kennard recalls that 25 
or more years ago he rode a horse 
through the country in the winter 
taking orders for spring delivery of 
automobiles. Now, he can reach 


practically every farmhouse by au- 

tomobile the year ’round. In those 

earlier times they used to trade in 
horses, carriages, wagons, etc., and 
the dealers had to provide stables 
and land to take care of them. Who 
said anything about the “good old 
days”? 

* * * 

Frep J. Horner (Ford-Mercury), 
Uvalde, Tex. — fellow-townsman of 
former Vice-President “Cactus Jack” 
Garner — was born in Uvalde Sept. 
14, 1886. He started as an automobile 
dealer with the Buick line in 1912. He 
is chairman of his county draft board, 
and three of his sons are in the serv- 
ice. Horner has always been active 
in civic and fraternal organizations, 
and is now vice-president of the 
County Boy Scout council. He has 
been a director of the Texas State 
Automobile Assn. for five years. 


—Joun O. MuNN 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 


THE KEY to easy shifting 


MANHIGH TRUCKS SUCH as this one make it easy for routemen to walk 
about in the body while working the load as well as in loading and unloading. 
rw J roo can be worked entirely from the front instead of working from 

ends. 


Report Cites Sales Assets 
Of Light Manhigh Trucks 


BRIDGEPORT, Conn.—That the! gas and frequency of deliveries, 
manhigh loadspace of %-1 ton| route volume has been doubled by 
trucks has distinct advantages on the addition of the shorter wheel- 
sales routes was asserted recently | space trucks to 60 routes, the re- 
in a report of A. M. Ratner, man-| port said. 
ager of the Morgan Linen Service Advantages in both speed of de- 
here. livery and driver psychology were 

Despite the war restrictions on| claimed. The 280 feet of the man- 


51 


high trucks enables easier working 
of the load, while the driver, ac- 
customed previously to loading 142 
cubic feet low-ceiling units, feels 
encouraged to obtain more business 
by the larger cargo space. 

Other benefits of the use by the 
Linen Service of the manhigh 
models were listed as: 

Gas cost is halved per dollar of 
sales, tires and repairs are also 
halved according to sales and less 
floor space is needed because of 
the double capacity and smaller 
113-inch wheelbase. 

Ratner forecast that postwar 
truck producers would put empha- 
sis in %-ton and 1-ton models for 
light loads on higher and larger 
loadspace upon a short wheelbase, 
an improvement which he declared 
would insure the employment of 
drivers at high wage levels. 


Tag Revenue Up 215% 


JACKSON, Miss. — Representing an 
increase of 215 percent over the same 
month a year ago, Mississippi receipts 
from motor truck tags and permits 
totaled $48,296 during June, according 
to announcement by a special legisla- 
tive investigating committee. In June, 
1943, collections from such tags and 
permits amounted to only $15,330. 


with TIMKEN 2-SPEED AXLES 


Timken’s new Easy POWER Shift, 
available only with new Timken 
2-Speed Double Reduction Axles, en- 
ables truck operators to meet today’s 
highway transport demands for ca- 
pacity loads and fast schedules. 
Axle ratios can be changed in- 
stantly, under any driving conditions, 
merely by using the Dash Selector 
and releasing the foot throttle momen- 
tarily. Declutching is not necessary. 


Combined axle and transmission 
shifts (gear splits) can be made as 
easily as transmission shifts alone. 

Doubling the number of transmis- 
sion ratios, with any gear combina- 
tion instantly available, greatly in- 
creases truck performance—results 
in faster schedules, greater economy 
and increased earnings per ton-mile, 
and with less driver fatigue. 

Write for descriptive folder. 


38 YEARS OF AXLE ENGINEERING LEADERSHIP 


TIMKEN AXLES 


THE TIMKEN-DETROIT AXLE COMPANY, DETROIT 32, MICHIGAN 
WISCONSIN AXLE DIVISION . 


Power for shifting axle gears is fur- 


nished by a vacuum power chamber 


built 
OSHKOSH, WISCONSIN 


into the axle. 
parts are enclosed. 


All working 
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Not Interfering? 


OPA Used-Car Rule Squeezes Out 
Philadelphia Auction House 


PHILADELPHIA.—The Office of 
Price Administration’s frequently 
repeated assertions that the agency 
does not intend to interfere with 
normal business practices came up 
against hard, cold reality last 
week. 

Clifton & Hamilton, local auc- 
tioneers, announced that sales of 
used cars at public auction will 
be discontinued until further notice. 
Reason: Amendment No. 1 to 
MPR-540 prohibits sales between 
dealers at more than the base 
price. The firm, unable, naturally, 


Regular Gasoline 
Drops to 70 
Octane Rating 


WASHINGTON.—Petroleum Ad- 
ministrator for War Harold L. 
Ickes announced last week that 
U. S. refiners have been directed 
to change housebrand, or regular, 
gasoline specifications from 72 to 
70 octane as another in a series of 
emergency measures taken to meet 
military demands for 100-octane 
aviation gasoline. 


The action became effective July 
14 and affects the quality of the 
grade of gasoline used by most 
civilian motorists by reducing the 
the quantity of tetraethyl lead used. 


The directive will not affect the 
supply of civilian gasoline avail- 
able as refinery output continues 
at production rates. 


Administrator Ickes said that it 
was urgent that stockpiles of tetra- 
ethyl lead be built up quickly and 
in sufficiently large quantities to 
assure the United Nations’ air forc- 
es of enough high octane gasoline 
to continue accelerating their at- 
tacks against the enemy, which are 
fast approaching a continuous, 
round-the-clock tempo. 

(Military demands for 100-octane 
aviation gasoline have sky-rocketed 
—higher than even the most op- 
timistic estimators had anticipated 
—because of several unexpected 
favorable factors: 1. good flying 
weather; 2. fewer losses of planes 
and crews than had been expected; 
3. decreasing resistance from 
enemy air fleets. As a_ result, 
United Nations’ air attacks have 
increased and still are increasing 
at unprecedented rates.) 


Batesole Named Vice-Pres. 


STAMFORD, Conn. — Norma-Hoff- 
mann Bearings Corp., announces the 
election of D. E. Batesole as vice-presi- 
dent and chief engineer. Batesole has 
been a member of the firm’s engineer- 
ing dept. for over 25 years, and has 
been chief engineer since 1937. 


to purchase their customarily good 
cars at less than base ceilings, 
cannot sell at or below these ceil- 
ings. 


Officials of the Philadelphia Au- 
tomobile Trade Assn., members of 
which have had profitable rela- 
tions with Clifton & Hamilton, re- 
ferred to the auctioneers’ an- 
nouncement as a “classic example 
of a needless bureaucratic restric- 
tion putting an old established 
house out of business.” 


“OPA in Washington has re- 
peatedly released reports that it 
did not wish to interfere with 
normal business practices,” PATA 
Officials said. “In this case it does 
just that—and it does a complete 
job of it.” 

At the same time, PATA spokes- 
men made these observations on 
the effects of used car -price ceil- 
ings: “Imposition of the ceilings 
are already bringing to light the 
‘smart money boys.’ Most common 
practices now are to reduce allow- 
ances on used cars and pack 
finance charges. But look out! 
Both practices can boomerang. 

“Some customers whose allow- 
ance bids were too low simply 
sold their cars elsewhere, demanded 
(and got) the used car they were 
purchasing—at the ceiling price 
without a trade. And other pur- 
chasers who were quoted an ex- 
orbitant finance rate, found they 
could borrow the money elsewhere 
for less. Whereupon the dealer 
lost not only his pack, but his 
regular and legitimate loss reserve. 

“Of even greater importance is 
the fact that if fianance charges 
aren’t kept in line, they, too, will 
be regulated, and to the dealers’ 
disadvantage. We have too much 
government regulation of our busi- 
ness now. Let’s prevent further 
regulation by policing our industry 
ourselves—and let’s start right now 
in our Own individual back yards.” 


Army Contract 


To Gunderson 


PORTLAND, Ore. — Gunderson 
Bros., well known automotive de- 
signers and builders have just 
signed a $4 million contract with 
Army engineers to build 800 huge 
semi-trailers, which will keep 
workers on the firm’s payroll 
through 1945. 


The yard has ample space for 
its first Army contract because it 
will utilize the lifeboat rigging loft 
for the assembly of the _ units. 
Gunderson Bros. has built 3,500 life- 
boats for the Navy. 


The new contract calls for 800 
of the 20-ton semi-trailers to be 
used for transporting heavy rolling 
stock, including half tracks and 
tanks. The semi-trailer will be of 


‘front loading design and will have 


| 
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DURING PAINT-SPRAYING opera- 
tions at the Willys-Overland plant in 
Toledo, the bright copper rotating 
bands near the bottom of the 155mm. 
shells are covered with a shield to} 
revent paint from getting on them. 
owever, the shield also overlaps part} 
of the shell and it is necessary 
touch up part of the projectile with a 
small paint brush. A worker is shown 
putting the finishing touches on the 
shells as they move down the con- 
yeyor line at the auto concern plant. 


hydraulic operating loading ramp. 

It is of low bed design with the 
payload deck just 30 inches above 
ground. There are four rear 
wheels, each with 14 x 20-inch tires, 
among the largest built for heavy 
hauling. 


Dealership in Toledo 


Acquired by Haugh 
TOLEDO.—M. O. Haugh, 
formerly a Ford dealer in Detroit, 
announced last week that he has 
purchased the Culver Motor Sales 
Co.’s Toledo Ford agency on Main 
t 


The Culver agency was the oldest 
Ford dealership in northwestern 
Ohio and will be now known as 
Melvin Motor Sales. 

Haugh announced that he was 
making extensive remodeling re- 
pairs to the present Culver build- 
ing, and when completed will op- 
erate a complete service for all 
makes of cars and trucks. 


Davis Motors Moves 


Location in Chicago 

CHICAGO.—Davis Motors (Olds- 
mobile) headed by Sam L. Davis, 
one-time president of Hupp Motors, 
Inc., has moved its location from 
Michigan Ave. and 26th St. to 1241 
N. Wells St. 

Davis said the new establishment 
will operate a super service sta- 
tion. 
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THE PRESENCE of Henry Reowslé, vice-president in charge of national 


accounts sales for Mack-International 


gives some idea of the size of these giant vehicles. 


on at the Columbia Iron Mining Co. 
be made into steel at the $186,000, 


THE TECUMSEH Coal Co 


Truck Corp., in front of this truck 
aS cohdels The ore this one is takin 
ts at Cedar City, Utah, eventually wi 
steel plant at Geneva, Utah. 


. of Southern Indiana takes a 50-ton payload 


of coal from its open pit = nes every time this huge Mack tractor trailer 


combination 6 a roundtrip. 


The empty 


tor trailer TE 


weighs 40 tons, for a total of 90 tons when loaded. The shovel used 


filling these huge vehicles scoops six tons at a 


Harrisburg Dealers’ Ad 
Explains Price Ceilings 


HARRISBURG. — To inform the 
public that they are complying with 
the used-car price ceilings and to 
explain the new setup, Harrisburg’s 
new car dealers last week placed 
the first of a series of large adver- 
tisements in their local newspapers. 

The move is being hailed in auto- 
motive circles, and copies of the 
first ad have been given wide dis- 
tribution by the Pennsylvania Auto- 
motive Assn. 


The ad, which was written by 
Thomas E. Francis, Ford-Mercury- 
Lincoln dealer here, and placed by 
the Harrisburg Automotive Trade 
Assn., follows: 

“IMPORTANT MESSAGE TO 
THE PUBLIC. 

“Ceiling Prices on Used Cars 
Effective July 10, 1944. 

“Paying or Accepting Higher 
Than Applicable Ceiling Prices Is 
a Direct Violation of MPR No. 540. 

“WHAT THIS MEANS TO YOU 

“1. There are two ceiling prices— 
‘As Is’ and ‘Warranty.’ 

“2. An individual may sell his 
car to another individual or to a 
dealer at the ‘As Is’ ceiling price. 

“3. A dealer may sell used cars 
at ‘Warranty’ ceiling prices or less. 

“4. When an individual sells his 
car to another individual, the buyer 
and seller must fill out, sign and 
file with OPA a certificate of trans- 
fer certifying the price at which 
the car was sold. This is also re- 
quired when a dealer sells to an 
individual buyer. 

“5. When a dealer sells a used car 
at the ‘Warranty’ ceiling price he 
must give the buyer a written war- 
ranty (prepared by OPA) that the 
ear is in good condition and will 
remain so for 30 days or 1,000 miles, 
whichever occurs first. 

“CONSULT AN ESTABLISHED 
DEALER. 


“All persons offering to buy or 
sell used cars are not necessarily 
dealers. MPR No. 540 clearly de- 
fines the term ‘Dealer.’ Under cer- 
tain circumstances, especially re- 
lating to their ability to render 
repair service, some ‘dealers’ are 
prohibited from selling used cars 
at ‘Warranty’ prices. 


“When buying a used car be sure 
the seller has the facilities for re- 
conditioning and servicing it. 

“CERTIFICATE OF TRANSFER 


“If you sell your car to another 
individual both you and the pur- 
chaser must sign a certificate of 
transfer and file it with OPA cer- 
tifying the price at which the car 
was sold. Filing this certificate with 
OPA not only records the details of 
the transaction, but failure to do 
so would make it impossible for the 
purchaser to obtain gasoline cou- 
pons. 

“The simplest, safest and most 
profitable way to sell or buy a 
used car today is to consult your 
new-car dealer.” 

The following pledge appeared in 
a large box in the center of the ad: 

“We, the undersigned new car 
dealers, members of the Harrisburg 
Automotive Trade Association, 
pledge our word to the Government 
of the United States and to the 
people with whom we transact 
business that we will buy and sell 
automobiles in compliance with the 
provisions of Maximum Price Reg- 
ulation No. 540, issued by the Office 
of Price Administration, effective 
July 10, 1944. 

“We offer to the OPA our full 
support and cooperation in the ac- 
complishment of the principal pur- 
pose of the regulation, namely, the 
protection of the interests of the 
public in the buying and selling of 
automobiles.” 


The pledge was signed by the fol- 
lowing: 

Ephraim Brenner, M. Brenner & 
Sons Company (Dodge-Plymouth); 
G. H. Bell, Capitol Motors, Inc. 
(Cadillac-Oldsmobile) ; C. C. Cooper, 
C. CC. Cooper Motor Company 
(Ford-Mercury-Lincoln); R. Otis 
Carpenter, Dauphin Motor Car 
Corporation (Pontiac); Thomas E. 
Francis, Francis Auto Sales Com- 
pany (Ford-Mercury-Lincoln); C. 
M. Krout, Harrisburg Buick Com- 
pany (Buick); W. P. Hain, Hudson 
Harrisburg Motors, Inc. (Hudson); 
Joe Martin, J. B. Martin Motors, 
Ine. (Chrysler-Plymouth), who is 
president of the Harrisburg Auto- 
motive Trade Assn.; M. L. Mumma 
(Studebaker); Joseph T. Lewis, 
Packard-Harrisburg (Packard); 
Harvey Eslinger, Paxtang Auto 
Company (Nash); Ellis Sutliff, Sut- 
liff Chevrolet Company (Chevrolet) 
and A. M. Warner, Warner Motors 
(DeSoto-Plymouth). 


Canada Reports 
More Trucks, 


Fewer Autos 


TORONTO.—More motor trucks, 
buses and motorcycles were regis- 
tered in Canada in 1943 than in 
1942, while less passenger cars 
were registered in the country, th 
Dominion Bureau of Statistics, Ot- 
tawa, reported recently. There 
were 1,193,827 passenger cars regis- 
tered in Canada last year, 23,123 
less than in 1942. Motor trucks in 
1943 totaled 294,196 as compared 
with 283,777 in 4942; motor buses 
totaled 4,302 in 1943 as against 4,016 
in 1942, and motorcycles increased. 
in number from 15,818 to 16,396. 

Registration of passenger cars 
increased in the provinces of Sas- 
katchewan, New Brunswick, Prince 
Edward Island and the Yukon, 
Registrations by provinces for 
1943, with 1942 figures in brackets 
were—Ontario 586,036 (611,897); 
Quebec 171,369 (173,036); British 
Columbia 98,920 (100,582); Sas- 
katchewan 93,895 (89,742); Alberta 
92,551 (93,103); Nova Scotia 42,509 
(42,844); New Brunswick 30,083 
(27,623); Prince Edward Island 
6,650 (6,268); and Yukon 211 (182). 


Kaiser Sues 
Ex-Employes 
On Patents 


DETROIT.—A temporary injunc- 
tion to restrain Karl K. Probst and 
Rollin N. Harger, Detroit engineers, 
from disclosing details of certain 
inventions in connection with au- 
tomobiles to be built by the Henry 
J. Kaiser Co. of Oakland, Calif. 
was sought here last week in a 
suit filed by Kaiser’s Detroit at- 
torney, George E. Brand. 

According to the petition, Kaiser 
seeks to have the court direct the 
engineers to assign patents and 
improvements for the “Kaiser Car” 
and “Jeep Junior” to him. Accord- 
ing to this bill, the engineers 
agreed to develop two motor ve- 
hicles and under contract were to 
assign all patents on developments 
to Kaiser, who also claims he paid 
for all development costs. He asks 
that the engineers be enjoined 
from showing the drawings and 
specifications to persons not en- 
titled to see them. 

Harger, who left Kaiser six 
months ago to form Harger & Val- 
entine, said the suit came as a 
complete surprise to him, particu- 
larly since the applications for 
patent on the developments were 
filed by Kaiser on Feb. 7, 1944, and 
that he and Probst dissolved part- 
nership on Jan. 1, 1944. 

He also claimed that as he had 
continued to work on military de- 
velopment in his new company 
and as the designs mentioned in 
the suit were of a _ confidential 
military nature, neither he nor 
Probst would have the slightest 
right to mention or show the 
drawings or specifications in any 
case, nor would Kaiser, until they 
were released by the military. 

Hearings on the motion will be 
held Aug. 7. 


Wonder Wood 


New duPont Chemical 
Opens Vast Field 


NEW YORK.—A chemical means 
of converting ordinary wood into a 
whole new range of usefulness, 
now available for war purposes 
and offering many postwar appli- 
cations, was announced last week 
by E. I. du Pont de Nemours & Co. 


It permits construction, for ex- 
ample, of doors, windows and 
drawers that will not swell and 
stick or contract and become loose. 
It reconstitutes wood to order, 
even to making it strong enough 
to substitute for steel in certain 
machinery parts. It enables indus- 
try to create in a few days woods 
harder than ebony, which nature 
takes a century to grow. 

The chemicals, derived from 
coal, air, and water, transform 
wood into substances as different 
from the original as steel is from 
iron. The company said the de- 
velopment is expected to increase 
the importance of forest products 
in modern life. 
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Output of ‘Lights’ Denied... 


Truck Production U p 
8% in 5 Months 


(Continued from Page 39) 


stitute an authorization to produce 
until specifically validated by WPB 
at some later date. It permits 
planning for production, but not 
actual production. 

“Consequently,” ODT officials 
said, “the outlook for new light 
motor trucks in the first quar- 
ter of 1945 is indeed gloomy.” 
ODT officials explained that 
there has been no production of 
light trucks since completion of 
the March, 1942, schedules. Since 
March 9, 1942, the beginning of 
truck rationing, there have been 
approximately 28,000 light trucks 
available from the national pool of 
trucks for essential civilian uses. 
Ordinary peacetime production of 
trucks in this class averages 300,- 
000 a year. Such equipment is used 
principally in agricultural work, 
and to a lesser extent in building 
maintenance and services, essential 
wholesale and retail distribution, oil 
field production and exploration and 
in public utility work, ODT said. 
On Aug. 7, all trucks remaining 
in the pool that have not been 
taken up by the various agencies 
holding authorized quotas against 
them will be transferred to a com- 


Shell Orders 
Upped at Willys 


TOLEDO. — Capacity orders for 
the production of 155 mm. medium 
artillery projectiles to meet the un- 
precedented demand of U. S. fight- 
ing forces in Europe have been 
awarded to Willys-Overland Mo- 
tors, it was announced last week 
by Ward M. Canaday, chairman of 
the board. 

The firm has been producing the 
six-inch shells since the fall of 1941 
and has turned out more than 
2,000,000 155 mm. high explosive 
and smoke projectiles, it was re- 
vealed. 

The Willys executive said that 
facilities for these projectiles have 
been expanded in past weeks and 
production is being stepped up to 
meet the Army’s increased de- 
mands. One of the largest manu- 
facturers of the 155 mm.’s, the 
Toledo auto concern cooperated 

with the Army in developing forg- 
ing metheds and other mass pro- 
duction techniques which have been 
adopted by other producers of the 
shell, Canaday said. 


10 More Buses Ordered 


By Akron Transit Co. 


AKRON, O.—With delivery of 10 
new 35-passenger buses in the of- 
fing, Akron Transportation Co. 
recently ordered 10 additional trol- 
ley buses to cost $230,000. 

With the 20 new pieces of equip- 
ment delivered, the company will 
have spent about $1,500,000 in the 
modernization program it was 
starting when wartime restrictions 
interfered. 

This report was made by William 
H. Muldoon, vice president and 
general manager of the company. 


mon pool available equally to all 
agencies. ODT is hopeful that it 
can gain a few more light trucks 
for civilian use as a result of this 
action. 

The exhaustion of the light truck 
pool and the lack of a production 
program at this time, due to an- 
ticipated impact with essential 
military programs confronts many 
essential civilian operations, par- 
ticularly agriculture, with a serious 
transportation problem, ODT said. 
It is more imperative than ever 
that existing vehicles in this class 
be conserved and utilized to the 
fullest extent possible through the 
adoption of every known expedient. 

Total production of medium 
and heavy trucks for the first 
five months of 1944 was 284,057, 
as compared with the 1948 output 

of 263,836, most of which went 

directly to military or govern- 
ment agencies. 

Production for civilian use is 
under a program which provides 
for the first half of 1944, that ap- 
proximately 80 percent of the 
mediums and 95 percent of the 
heavies be allotted to ODT for 
essential domestic transportation, 
while the share of the Foreign 
Economic Administration for ex- 
port is 20 percent of the medium 
and one-half of 1 percent of the 
heavies, it was stated. Canada 
and the Maritime Commission re- 
quirements, together with off- 
highway vehicles, account for the 
remainder of the program, it was 
pointed out. 

Medium and heavy trucks pro- 
cured for military use also were 
produced in greater volume in the 
first five months of 1944 than in 
the same period of 1943. In 1943, 
military services claimed almost 
the entire output, including all of 
the light trucks. The largest in- 
creae in output has taken place 
in the medium truck category 
where 1944 production stands at 
66,131 compared with 44,153 in the 
first five months of 1943. Heavy 
trucks also showed a substantial 
increase . Only in light trucks, all 
of which are assigned to the mili- 
tary services, was there a cut in 
production. 

The figures for 1943, it was 
stated, cover actual production of 
trucks in the United States for 
military and civilian use, and for 
1944 they represent “acceptances” 
for military and final plant inspec- 
tion for civilian. They differ from 
the “factory sales” figures ac- 
cepted as an index of production 
before the war. 

Jeeps, military ambulances, and 
wheel-drive personnel carriers are 
included, but not half-tracks or 
armored cars. 

Military classification includes 
those procured by Army, Navy, 
Aircraft Resources Control Office, 
Canada and Treasury for military 
use. Civilian classification includes 
those produced for civilian use 
under War Production Board 
limitation orders. 

Production is reported by 37 
companies representing the total 
industry. 


TIME MAGAZINE says... 


“To Americans for whom an automobile is a 20th Century work 
of art and its evolution a memory, Floyd Clymer’s modest Scrapbook 
is a must” ... May 29... Page 55. 
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Truck and Tractor Production 


Monthly Production of Civilian and Military Motor Trucks and 
Truck Tractors, 1943 and First Five Months, 1944 


TOTALS 


All Sizes 

Civilian Military 
106 49,279 
226 47,094 
284 55,593 
247 55,850 
304 54,853 
395 56,067 


173 60,097 
162 61,111 
133 57,304 
163 59,835 
190 56,779 


505 58,752 


2,888 672,614 


1943 


January 
February 
March 
April 

ay 
June 


July 
August 
September 
October 
November 
December 


Total 


1944 


January 
February 
March 
April 
May 


2,531 
2,766 
4,626 
7,580r 
9,166** 


56,515 
53,446 
52,311 
47,462r 
47,654** 


MEDIUM 


9,000-16,000 Lbs. GV W* 
Total 
7,019 
6,453 
8,268 
9,717 
12,696 
14,070 


16,024 
17,809 
16,094 
17,807 
15,120 
13,910 
154,987 


1943 


January 
February 
March 
April 
May 
June 


Civilian Military 
7,019 
6,453 
8,268 
9,717 

12,696 
14,070 


16,024 
17,809 
16,094 
17,739 
15,072 
13,847 
154,808 


July 
August 
September 
October 
November 
December 


Total 


1944 


January 
February 
March 
April 
May 


r Revised. 


8,854 
6,542r 
7,012** 


Total 
49,385 
47.320 
55,877 
56,097 
55,157 
56,462 


60,270 
61,273 
57,437 
59,998 
56,969 
59,257 


675,502 


59,046 
56,212 
56,937 
55,042r 
56,820** 


14,254** 
*Gross Vehicle Weight. 


LIGHT 
Under 9,000 Lbs. GV W* 

Civilian Military Total 
23,727 23,727 
23,314 23,314 
27,544 27,544 
23,107 23,107 
21,217 21,217 


20,734 20,734 


20,925 20,925 
19,944 19,944 
21,089 21,089 
22,046 22,046 
21,717 21,717 
23,074 23,074 
268,438 268,438 


ceene 


21,479 
21,095 
21,081 
19,481r 
19,338** 
HEAVY 
16,000 Lbs. GVW and Over* 
Civilian Military Total 
106 18,533 18,639 
22 17,327 17,553 
284 19,781 20,065 
247 23,026 23,273 
304 20,940 21,244 
395 21,263 21,658 


173. -23,148 =. 23,321 
162 23,358 23,520 
133 = 20,121 20,254 

95 20,050 20,145 
142 19,990 20,132 
442 21,831 22,273 


2,709 249,368 


21,479 
21,095 
21,081 
19,481r 
19,338 ** 


546 

968 
1,308 
2,009r 
1,924** 


**Preliminary. 


Output of 14,500 Trailers 
Set for First Half of ’45 


DETROIT. — Based on the re-| material is available for tire pro- 


quirements of the claimant agen- 
cies, Office of Defense Transporta- 
tion, Foreign Economic Adminis- 
tration, Canada, and the Maritime 
Commission, the commercial trailer 
program recently approved by the 
War Production Board calls for the 
production of 14,464 units for the 
first six months of 1945, it is re- 
ported by WPB. 


Carryover of unfinished trailer 
production in 1944 is not expected 
to be scheduled in addition to the 
trailer program of 1945, WPB said. 
Instead, such unfinished production 
probably will become part of the 
1945 program, it was explained. The 
1944 trailer program called for the 
production of approximately 31,000 
units. 


In an effort to ease the critical 
castings situation largely traceable 
to a manpower shortage, the Army, 
Navy, WMC, OWI and WPB are 
all participating in a program to 
recruit more labor for the foundry 
industry, WPB officials told the 
committee. 

Although an adequate supply of 


Calgary Trucker Fined 


For Sunday Law Abuse 

CALGARY, Alberta — Canadian 
Freightways, Ltd. Calgary, was 
recently fined $10 and costs for 
violation of the Lord’s Day Act 
by allowing an employe to carry 
on regular business of the firm 
and engage in trucking on Sunday. 

After having been warned prev- 
iously, the firm’s truck was stopped 
by Royal Canadian Mounted Pol- 
ice as it was travelling on the No. 
2 highway, near Balzac, carrying 
a load of freight consigned to Ed- 
monton and Dawson Creek. 

A representative of the company 
said that the firm had been truck- 
ing mixed loads of army and civil- 
ian freight on Sundays for the past 
three years and believed it was per- 
missible to haul army equipment 
on Sundays. 


Democracy is the American way of 
let’s keep it that way. 


duction, the shortage of labor is 
hindering production, a rubber di- 
rector representative reported. The 
outlook for the third and fourth 
quarters as far as tire production is 
concerned is not very promising, 
he said, but relief may be forth- 
coming by the first quarter of 1945. 


It was suggested by the com- 
mittee that where a manufacturer 
failed to place orders for material 
requirements within 90 days of re- 
ceiving his trailer authorization, 
that the authorization be with- 
drawn and placed with other trail- 
er manufacturers. 

A simplified rationing procedure 
for trailers was recommended by 
the committee. It proposed an allo- 
cation system based on types 
rather than on detailed makes and 
models. 

Industry should refer labor prob- 
lems to the local U. S. Employment 
Service office, the labor represen- 
tative to the automotive division 
told the committee. Labor prob- 
lems may also be discussed with 
the regional war manpower office. 
If these problems are not settled 
satisfactorily in the field, additional 
aid may be obtained from the in- 
dustry division of WPB, he said. 


Carlson Named 
Nash Export 
Sales Manager 


DETROIT —S. I. Carlson has 
been appointed export sales man- 
ager of Nash Motors as part of a 
program broadening wartime 
dealer service to maintain essen- 
tial transportation in Allied 
countries and to provide for post- 
war car sales requirements, it was 
announced last week by H. A. 
Lewis, vice president of Nash-Kel- 
vinator Corp. in charge of overseas 
operations. 


Carlson entered the automobile 
business with Packard after his 
graduation from the University of 
Michigan in 1911. He became 
actively interested in American 
automotive marketing abroad in 
1926, when he went overseas to 
become managing director of the 
Antwerp, Belgium, assembly plant 
of Chrysler Corp. 


He was made managing director 
of Chrysler activities in Berlin and 
then, throughout the 30s, was 
regional director for Chrysler in 
Europe, North Africa and the Near 
East. He returned to the United 
States in 1940 as planning super- 
intendent on production of medium 
tanks at the Chrysler Tank Arsenal. 


What's in a Name 


New Fight on for Right 
To ‘Smiling Irishman’ 
ROCHESTER, N. Y.—(UTPS)— 
The New York Supreme Court will 
decide who is “the smiling 

Irishman.” 

George B. Doyle, Rochester auto- 
mobile dealer, has filed suit in that 
court against Smiling Irishman, 
Inc., of New York, and Leland 
Holzer, an officer of the firm, 
which operates a used-car business 
in Manhattan. 


Doyle, who operates a business 
on both S. Clinton Ave. and Culver 
Road here, seeks a judgment de- 
claring the rights of the parties 
to use the words “Smiling Irish- 
man,” an appellation he has been 
featuring heavily in his used-car 
advertisements. 


Doyle alleges that Holzer is not 
an Irishman at all and, therefore, 
cannot “legally or in good con- 
science” deprive an “honest-to- 
goodness” Irishman of the right 
to call himself a “Smiling 
Irishman.” 

The defendants assert that they 
have been operating under the 
name of Smiling Irishman, Inc. 
since October, 1942, and that the 
name has_ been __ incorporated 
throughout the country, including 
the states of Michigan, New Jer- 
sey and Pennsylvania. They fur- 
ther allege that Holzer has regis- 
tered the name as a trade mark 
There is ne allegation by the de- 
fendants that Holzer is an Irish- 
man or is of Irish ancestry. 

Last year Holzer and his com- 
pany brought an injunction suit 
against Charles Juliano and John 
Murphy, doing business in Brook- 
lyn under the name of the “Laugh- 
ing Irishman.” Supreme _ Court 
Justice Ernest L. Hammer ruled 
that the Brooklyn men must “not 
continue the use of such a color- 
able simulation” of Holzer’s 
advertising. 


Auto Parts 


A sun visor bracket repair shield 
and front-end mouldings or radiator 
grilles made of wood in place of metal 
are smens the items being manufac- 
tured and sold by Greene-Haldemann 
Co. (Chrysler-Plymouth), parts whole- 
salers of 1150 S. Flower St., Los 
Angeles 15. 


Used Car Price Control Forms 


Certificates of Transfer $1.25 per 100 
Tags—Combined-4"xg”" $1.95 per 100 


Warranty 4”x8” 


$1.50 per 100 


PREPAID IF CHECK ENCLOSED 
OTHERWISE C.0.D. PLUS POSTAGE 


MODERN SELLING METHODS CO. 


P.O. BOX 666 


LOUISVILLE, KY. 
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Trucks 


Survey Shows Necessity 


Of Negotiated Sales 


(Continued from Page 1) 


the lot that I considered a good 
buy from the standpoint of re- 
pairing and then selling with the 
expectation of making a fair 
profit. We are not in a position 
to take care of a truck that is 
badly in need of repairs. We 
haven’t the parts on hand and 
an outlay for necessary parts 
would place the cost of the 
truck and its repairs higher than 
we could sell it for, while on the 
other hand any trucks that can 
be bought in this way and do not 
need many repairs will be an aid 
to dealers.” 

Another new-car dealer reported 
that he had a customer in need of 
a certain type truck and he had 
found one in a recent lot offered 
by Procurement, and he bid on it 
and got it. He did not make much 
money on the deal, but he did do 
a customer a favor. 

Several auto wrecking firms in 
Denver have been purchasing the 
surplus Army trucks. At least one 
of these firms, one of the largest 
in the Rocky Mountain area, has 
established a used truck sales de- 
partment. The trucks this firm 
purchases can be repaired, using 
parts from the firm’s large stock- 
room and so the cost of repairs is 
lower as a result. Trucks pur- 
chased that are considered beyond 
repairs are merely wrecked and 
the parts used at a future date. 

Dealers are of the opinion that 
the Denver office of Procure- 
ment is doing all in its power 
to favor the dealers, and co- 
operation between dealers and 
the office has been of the best. 

The local Procurement office has 

made arrangements to take over 

the Temple garage where sur- 
plus Army trucks can be dis- 
played to a better advantage. 

In summing up the Denver situa- 
tion at the present time it would 
seem that some of the trucks 
offered are in poor shape and un- 
less the purchaser has on hand 
parts needed and which were pur- 
chased at a low price, he could not 
expect to make any profit or even 
break even. Others are offered 
that are in fair shape and can be 
repaired and sold at a profit. Then, 
the fact that on all lots of trucks 
offered so far the bids have ex- 
ceeded the number of trucks 
would indicate that dealers here 
are making a successful effort to 
protect the exclusive sale of sur- 
plus trucks to, dealers. 


Seoeieiacary Experience 
Noted in Alabama 

BIRMINGHAM, Ala.—Dealers’ 
experience here on buying surplus 
Army trucks for sale after recon- 
ditioning them is “unsatisfactory.” 

One dealer reported he made 
three trips to Tupelo, Miss., Talla- 
dega and Anniston, Ala., and was 
assigned one junk truck for $75 
which he finally sold for $65. An- 
other dealer went all the way to 
Savannah, Ga., and got one $90 
truck. 

No gas was given dealers to 
make these trips and they say they 
could not make any profit any- 
how, unless allocated at least a 
half dozen trucks at a time. Unless 
this condition improves, dealers 
say, they are “not interested.” 

s oe * 


New Satee Dealers 
Buy Trucks 

BOSTON.—Figures released by 
the Treasury Procurement depart- 
ment showed that from June 1 
to mid-July in New England 600 
trucks in the Army surplus stock- 
pile were bought by dealers. And 
the dealers are selling them. 

The early chaotic situation has 
ended. All trucks are channeled 
for New England and the buyers 
here, who earlier cut in to purchase 
vehicles for dealers outside New 
England, has ended . 

Now the dealers must inspect 
the trucks first after they receive 
notice that some are available. 
The regional office of the Procure- 
ment Department makes the allot- 
ment on a basis of previous reg- 
istrations so that no one section 
gets a monopoly. This plan of 


The trucks are split up by makes 
and sizes. All dealers get a chance 
at them and they are frozen for 
dealers in each state. Interest in 
trucks to be for sale immediately 
or months to come is increasing. 

ss + *# 


St. Louis Dealers Plan 


To Continue Buying 

ST. LOUIS.—Local dealers have 
not found it profitable to make 
purchases of Army surplus vehi- 
cles, recondition them and then 
offer them for sale, unless there is 
a trade-in involved. The purchase 
price has been set at ceiling, and as 
“the cream of the crop” has been 
skimmed off for tax-supported in- 
stitutions and divisions and small 
municipalities, dealers and salvage 
men, still compelled to bid at ceil- 
ing, cannot justifiably expect a 
profit unless there is a possibility 
of a trade-in. 

Sidney Weber, president of Sid- 
ney Weber, Inc., one of the largest 
Dodge truck dealers in the St. 
Louis area, expressed the con- 
sensus among dealers in this sec- 
tion in explaining the situation. 
He said that about three months 
ago there were 650 units offered for 
sale by the local procurement office. 
After the U. S. forest department, 
tax-supported institutions and 
smaller municipalities throughout 
the area had been given the first 
pick of the assorted vehicles, there 
were about 400 left for 700 dealers 
and salvage men who sought them. 
In order to make the sale as 
equitable as possible, the names of 
the bidders were placed in a hat 
and drawn out. 

Local dealers also are making 
continuous efforts to buy in order 
to protect exclusive sales when 
better conditioned vehicles are 
available. 


While local dealers do not be- 
lieve the current prices, as set by 
the Procurement Office, are fair 
because of the rundown condition 
of the vehicles offered for sale and 
their protests have brought no 
modification, they realize that the 
whole situation is in a_ pretty 
muddled state and only hope for an 
early clarification to equalize it. 

* * 


Phila. Dealers Can’t 


Buy U. S. Trucks 

PHILADELPHIA. — Local auto- 
mobile dealers are decidedly un- 
enthusiastic about the Army sur- 
plus trucks program. 

Those contacted in an AvuTomo- 
TivE News roundup said in a some- 
what worn-out manner that they 
have been unable to buy any of 
the vehicles placed on sale in this 
area. In most cases they’ve bid up 
to the ceiling but have failed to 
draw anything when the stocks 
were allocated. 

One dealer remarked that it 
“looks as though a lot of junk deal- 
ers are coming off with the trucks.” 
He said disgustedly that new car 
dealers don’t seem able to buy 
them and that he “can’t figure out 
what’s wrong.” 

Dealers seemed agreed that 
they can’t buy trucks at prices 
low enough to make a profit 
after reconditioning under the 
new negotiated sales basis. One 
said, for example, that a sales 
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price might be $200 and a ceil- 


ing price $250—and, invariably, 
the price is bid up to the ceiling. 
Another dealer said that sales 
ceilings ought certainly to be in- 
creased because “the variation is 
too great between the value of 
trucks and pleasure cars.” He said 
that the ceilings on 1941 used 
trucks ought especially to be 
increased. 

In connection with the prob- 
lem of making a profit after re- 
conditioning, one dealer voiced 
the suspicion that those who paid 
the ceiling prices might have 
“their eye on the black market, 
and not the legitimate one.” 

Generally however, dealers think 
the valuation estimate set by the 
Procurement office is a fair price 
on the trucks offered. Their chief 
complaint is that they can’t get 
them. They have been making 

efforts to buy them with the idea 
of protecting their exclusive sale 
when better quality vehicles are 


offered. 
= 2 = 


No Profit in Vehicles 


Discourages Chicago 

CHICAGO. — Franchised dealers 
here continue to experience grief 
in their efforts to buy surplus 
Army trucks and later to sell at 
a profit the small percentage of 
vehicles they succeed in purchas- 
ing. As a consequence, their con- 
clusion is that unless changes in 
the government regulations for the 
better are made, they may as well 
drop out of this business. 

An example of the kind of disap- 
pointments encountered was re- 
ported last week by one dealer 


-who said he bid and was awarded 


several vehicles at Fort Custer. 
When he called for the trucks, he 
found that the tires were missing, 
although they had been on the 
trucks at the time of inspection. 
He is still trying to get replace- 
ments. 

Top prices are being asked for 
the surplus trucks, but all of them 
need reconditioning, and the spread 
allowed for selling with warranty 
is not enough to make the pur- 
chases profitable, according to an- 
other dealer whose efforts to be- 
come a successful bidder netted 
him exactly one truck as com- 
pared with 10 which he sought. 
He added that he is now glad he 
could get only one, even though 
it was sold to him as a 1938 model 
and turned out to be a ’39. 

A third dealer interviewed went 
in for bidding on a big scale. Out 
of 350 trucks offered at two camps, 
he bid for 200 and wound up with 
11, or slightly more than 5 percent. 
The procedure tied up $11,000 of 


truck used by Cardox Corp. for 


the transportation of liquid carbon dioxide at zero temperature. Not 
proportion is working out well. shown is the removable steel shell with which the tank is covered. 
a 


his funds in deposit money. 

“We spent $50 to inspect each 
truck bought and another $60 to 
pick it up, or a total of $110,” this 
dealer explained. “This $110 
amounted to just about the in- 
crease over the purchase price we 
could charge for selling the truck 
with a warranty. Of course, we 
could take a chance and offer a 
warranty without reconditioning, 
but that would not be fair to the 
customer, nor could we get by 
without putting the truck in con- 
dition. We are the reverse of en- 


thusiastic.” 
+ + * 


L. A. Dealers Bidding 
On All Vehicles 

LOS ANGELES.—Los Angeles 
automobile dealers are bidding on 
almost every available truck that 
is offered for sale by the local Pro- 
curement Office. However, there is 
no real enthusiasm regarding the 
handling of these trucks, and it is 
more to convince the government 
that they want to do their part, 
rather than the opportunity of 
making money. 

Dealers feel that the 17 percent 
markup for warranty is not suf- 
ficient to take care of recondition- 
ing work that is necessary on these 
units. Governmental city and state 
agencies get first bid on all late 
models and there has been nothing 
later than a 1939 offered to dealers 
to date. In most cases the cost of 
reconditioning these to sell and 
guarantee is much over the allowed 
price. So far on the trucks that 
have been bought and resold by 
the dealers, the margin of profit 
has been very small. 

Last month California dealers 
bought 167 units and in the 11 
Southern California counties they 
were awarded only 23 trucks. 


It is the general opinion that 
there is quite a duplication of ef- 
fort, since most exclusive dealers 
have representatives calling on 
Army camps to appraise the trucks 
that are for sale, each taking a 
lot of man hours and using a lot 
of gasoline. All dealers bid the 
same price (ceiling) provided the 
truck is in reasonably good shape. 
According to one of the leading 
dealers, there should be some way 
of saving this duplication of effort. 

One of the large Ford dealers in 
Los Angeles turned in 78 bids and 
was allotted only two trucks, al- 
though in every case he bid the 
ceiling. 

Burt ‘Roberts, secretary of the 
motor car dealers association, is 
urging every dealer to bid on these 
trucks in order to prove to the 
government that their method of 
distribution through legitimate 
dealers is the best procedure, so 
that when better quality ve- 
hicles are offered at a later date, 
they will be able to cash in and 
make a more reasonable profit. 

” * ~ 


San Antonio Dealers Shy 


Away from Surplus 

SAN ANTONIO. — Local fran- 
chised dealers are unanimous in as- 
serting that they have no inten- 
tion of bidding for government 
trucks, since they cannot do so, 
put the trucks in workable condi- 
tion, pay a salesman’s commission, 
and make a profit. As one dealer 


| expressed it: 


“While we would be glad to buy 
some of these trucks, recondition 
them, and sell them to firms, farm-| 
ers and individuals seeking such| 
trucks, we cannot do so under the’ 
present circumstances. 


Washington 


(Continued from Page 12) 


war plants. . . . Small manufac- 
turers would be given a “head 
start” to change over from war to 
peacetime production if the Senate 
Small Business Committee has its 
way. ... Broader powers for the 
SWPC and its complete divorce- 
ment from WPB are also urged 
. . .n being named by President 
Roosevelt to be director of contract 
settlement, Robert H. Hinckley, 
former assistant Secretary of Com- 
merce, has been handed one of the 
key assignments relating to the 
problem of reconversion and de- 
mobilization. . Hinckley’s job 
will be to see to it that when arms 
contracts are terminated, claims 
filed with the government by the 
contracting industries are met ag 
promptly and as fairly as possible. 
. . . It is believed generally here 
that he will do exactly that. 

Rumor has it that Dr. Charles 
Phillips, deputy administrator of 
OPA in charge of rationing, will 
resign shortly to take over the 
presidency of Bates College. ... 
Donald Davis, WPB vice chairman, 
is expected to take off from the 
War Production Board some day 
soon, though just when, just why 
and just where wasn’t included in 
the gossip. . . . Getting back to 
contract termination for a moment, 
it is expected to be a monumental 
job in the days to come. It is now 
estimated that a minimum of 10,000 
people will be assigned eventually 
to the work. .. . Schools have been 
set up in both the Army and the 
Navy to train employes to cancel 
contracts and make speedy settle- 
ments to the contractors. ... Army 
Air Forces will have its own school, 
it is said, and use several thousand 
agents just to terminate aviation 
contracts. ... Army Service Forces 
will have the largest group of 
negotiators. . . . In general the 
plan will be to shift personnel out 
of procurement work into contract 
termination. 


Ford 


(Continued from Page 1) 

of the project car may be merely 
a trial balloon to determine if 
dealers and the public are suffi- 
ciently interested in a “modern 
Model A.” If surveys later indi- 
cate they are, the car could be 
further prepared for the market. 

That there may be some delay 
in getting the projected car into 
production after peace seems 
likely, since the necessary machine 
tools and dies may not be avail- 
able for some months after the 
war ends. 

The old Model A was introduced 
in 1927 after 18 months of no pro- 
duction following demise of the 
Model T. Output rose _ sharply, 
reaching 1,951,000 in 1929 and 
slumping to 762,000 in the de- 
pression year of 1932 prior to in- 
troduction of the present V-8. 


Obituaries— 


Frank Graper Dead; 


President of Acklin 

TOLEDO.—Frank Graper, presi- 
dent and general manager of the 
Acklin Stamping Co. and leader in 
the automotive trade, died at a 
Toledo hospital Friday following 
a brief illness. 

Graper was former plant man- 
ager at Motor Wheel Corp. in 


Lansing, Mich. 
* * 


Stephen Fanley 

COLUMBUS, O.—Stephen Fanley, 52, 
partner in the Fanley-Oestreicher Co., 
died July 15 at his home here. He and 
Robert Oecestreicher had been in the 
automobile business together with 
K. J. Miller Co., before starting their 
own dealership in 1931. Surviving 
are his wife, and three sisters. 

* * * 


Forrest I. Stafford 
PHOENIX, Ariz.—(UTPS)—Forrest 
I. Stafford, 55, president of Consoli- 
dated Motors, Inc. (Ford distributor) 
and former manager of a Ford agency 
at Shelbyville, Ind., died recently. 
* * * 


James M. Eadie 
CHICAGO. — James M. Eadie, 59, 
chief statistician of the National Used 
Car Market Report, Inc., Blue Book 
and Red Book publishers, died here 
recently. 
* * * 


William R. Schuett 
ILWAUKEE.—William R. Schuett, 
president of the Prospect Motor 
Co., died here recently. 
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HELP WANTED 


sess 


EXPERIENCED SERVICE MANAGER for | 


Oldsmobile Dealership, Lincoln, Nebras- 
ka. State qualifications and references, 
air mail, Lincoln Motor Company, 
Lincoln, Nebraska. 


WANTED: SERVICE TRAVELER to 
cover service matters with distributors 
on new Hydraulic Brake Boosters and 
other automotive equipment. Excellent 
position with good future assured. Box 
700, c/o Automotive News, Detroit 2. 


AUTOMOBILE BODY AND FENDER 
MAN. Steady employment. Excellent 
working conditions. Come West and 
enjoy the cool Rocky Mountains. Cen- 
tral Chevrolet Co., Grand Junction, 
Colorado. 


FOREMAN for body repair and paint 
shop. Supply 3 references, first letter. 
General Motors dealer, town 17,000 
population. Box 699, c/o Automotive 
News, Detroit 2. 


AUTOMOBILE RADIATOR REPAIR EX- 
PERT. 5% days. Permanent. 50 hrs. 
$68.75. Quint Bros., Inc., Hammond, 
Indiana. 


MECHANICS AND COMBINATION BODY 
MEN for steady work during and after 
the war; clean, new, well-lighted, well- 
equipped shop. High wages and plenty 
of over-time at time and one-half. 
Please state qualifications and line of 
cars. P. O. Box 339, Bremerton, Wash- 
ington. 


WANTED: COMPETENT SERVICE MAN- 
AGER by one of oldest and largest 
Ford dealers in Rocky Mt. region. Good 
income, pleasant working conditions, fine 
location for man desiring to live in 
lovely Colorado. Fine schools and 
churches. Box 707, c/o Automotive 
News, Detroit 2. 

TN 


SERVICE MANAGER. One of America’s 
largest Chevrolet dealers in Middle West 
will consider application for a_ service 
manager to take complete charge of 
operation. Must be an executive type in 
every sense of the word and able to 
supervise men as well as agreeably 
handle the public. Replies held con- 
fidential. Box 709, c/o Automotive 
News, Detroit 2. 


MANUFACTURERS REPRESENTATIVE 
wants new lines requiring technical 
presentation. 22 years sales and engi- 
neering experience. Well established con- 
tacts in automotive industry. Box 708, 
c/o Automotive News, Detroit 2. 


AUTOMOBILE BODY and FENDER man, 
also mechanic, steady employment, good 
Pay, excellent working conditions. Air 
— HANZEL MOTOR CoO., 

0. 


EXPERIENCED FOREMAN for 
growing manufacturing plant in the 
Middle West. We manufacture frame 
extensions, front end conversions, pusher 
chassis and all kinds of truck chassis 
alterations. Must be able to read blue 
prints and handle men. Write and give 
full particulars. Box 713, c/o Automo- 
tive News, Detroit 2. 


small 


ONE OF THE LARGEST, oldest and best 
established Chrysler and Plymouth dis- 
tributors wants front alignment and 
wheel balancing mechanic and two expert 
body and fender men. Permanent posi- 
tions with plenty of overtime. 
MANBECK MOTOR SALES CO., 
Locust, Des Moines, Iowa. 


AMERICA’S 
LARGEST STOCK 


OF USED BUSES 
FORD 2 Eassenser Aduit 


32 Passenger Children 


Over 200 To Choose From 
Price 40% Below Ceiling 


Linn-Baker Equipment Co. 
201 Hollister Bldg. 
Lansing, Michigan | 
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WANT AD DEPT., 


POSITIONS WANTED 


SERVICE MANAGER. Executive type, 
twenty-five years experience with Cadil- 
lac dealers and Cadillac factory. Will 
go anywhere. Box 706, c/o Automotive 
News, Detroit 2. 


DEALERS: I am desirous of 
becoming affiliated with a dealer in 
metropolitan Boston or vicinity and will 
make a_ substantial investment with 
services. Can furnish A-1 references and 
have excellent contacts in area. Replies 
confidential. Box 719, c/o Automotive 
News, Detroit 2. 


MANUFACTURER'S REPRESENTATIVE 


News, Detroit 2. 


WILL TRAVEL OR LOCATE anywhere in 
world. 50 years old; 30 years sales man- 
ager and dealer cars and trucks. Will 
organize one or two states with new 
lines. Box 723, c/o Automotive News, 
Detroit 2. 


PARTS MANAGER — years’ experience 
Chevrolet. Prefer mid-West. Box 725, 
c/o Automotive News, Detroit 2. 


NEW 1942 WILLYS SEDANS and coupes. 
Will wholesale one to fifty. SCHEUER 
MOTORS, INC., 335 Vreeland Ave., 
Paterson, New Jersey. 


100 NEW °42 CARS all type bodies, 4 
doors, 2 doors, conv. and club coupes for 
40 Chrysler, 40 Plymouth, 10 DeSoto, 
6 Packard Clippers and 4 Dodges. 30 
Used 1942 Chryslers, Plymouths and 
DeSotos. Also 1,000 batteries for all 
make cars @ $5.90, 1,000 Mopar heat- 
ers @ $20.50, and 200 Mopar radios, 
8 tubes, @ $54.85 F.O.B. Philadelphia 
at ELEVENTH STREET MOTOR CO., 
1120 8. 11th 8t., Philadelphia, Pa. 


USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be_ clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


WANTED: 1942 CADILLAC or LINCOLN 
Continental Convertible. Must be origi- 
nal low mileage. Wire or phone CITY 
MOTOR CO., 21545, Norfolk, Virginia. 


USED CARS FOR SALE 


cedsisitidabliianecinieniiniinceies iain chinensis 

ONE 1940 PACKARD Super Eight Formal 
Sedan in A-1 condition, 23,000 miles. 
Packard Sales & Service, 1933 Woodside 
Ave., Bay City, Mich. Phone Bay 
City 1798. 


RECONDITIONED. Ready for your show- 
floor. Extra good cars. 1941 Chryslers, 
Plymouths, Fords, Chevrolets, DeSotos, 
Buicks, Pontiacs, Dodges. CHAMBERS 
MOTOR CO., New Castle, Pa. 


1941 PACKARD ‘180’. TOWN CAR, 7 
passenger black, white wall tires, only 
8,904 miles. Sold new $7,000, now 
$3,500. PRY MOTORS CORP., 16th and 
Pa. Ave., 8. E., Washington, D. C. 


———— 
USED CARS AT CEILING PRICES, many 


under ceiling prices. 
hand at all times. 1942, 1941 and 1940 
models—a few 1939 models. Select one 
or as many as you wish. CHRYSLER 
PITTSBURGH CO., INC., 5625 Baum 
Bivd., Pittsburgh, Pa. 


A good stock on 


1941 CADILLAC 7 PASSENGER limousine 


run 8,000 miles. 1942 Chrysler 7 pas- 
senger straight sedan run _ 20,000. 
George Motor Co., 60 Shrewsbury S&t., 
Worcester 4, Mass. Tel. 2-3747. 


MISCELLANEOUS 


| FLEXIBLE TUBING % inch to 5 inches 


in diameter. Dealer’s price 10 cents 
per foot. NOTTINGHAM AUTO PARTS 
CO., 1606 West 25th St., Cleveland 13, 
Ohio. 


1944 Station Wagon Bodies 


Campbell Courier Station Wagon Bodies 


Are Now In Production For The 
Following Passenger Cars: 


1940 — 1941 — 1942 Chevrolet & Plymouth 


1941 — 1942 Ford & 


Mercury 


1941 — 1942 Pontiac (119” WB ONLY) 
1941 — 1942 Dodge & DeSoto 


EVERY STATION WAGON 
BODY IS A 1944 MODEL 


For Instructions On Preparing Passenger 
Cars For Station Wagon Mounting 


WRITE 


NOW: 


MID-STATE BODY CO., INC. 
WATERLOO, N. Y. 
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BUSINESS 
OPPORTUNITY 


WANTED 
Executive of leading body 
manufacturer desires to pur- 
chase outright, rent or purchase 
controlling interest in body com- 
pany or sheet metal manufac- 
turer preferably in South or 
Southwest. Twenty years ex- 
perience in body manufacture 
and selling. Would consider any 
small or medium sized company 
with facilities for working nine 
to twenty two gauge metal in- 
cluding welding, braking, shear- 
ing, riveting, pressing, painting, 
ete. Write Box 718, Automotive 
News, Detroit 2, giving complete 
details. 


TRUCES FOR SALE 


1940 CHEVROLET TRACTOR 
& TRAILER like new—will 
carry 4 cars. 


BROCKWAY 23 PASS. 
REbuilt & Perfect. 


Fruehauf 30 Ft. Closed Trailer 
Rebuilt & Reconditioned. 


U. S. BEST TRUCK SALES 
1689 Bedford Ave. 
Brooklyn, N. Y. 


BUS 


FOR SALE fourteen tank trailers and 
large late model truck tractors. Phone 
or write VANDEVENTER AUTO SALES, 
717 8. Vandeventer St., St. Louis, Mo. 
Phone FRanklin 1750. 


NEW 1942 FORD TRUCKS for sale at full 
ceiling prices. 134 and 158 inch cab over 
and conventional. Some with heavy- 
duty equipment and two-speed axles. 
Maintained according government regula- 
tion. Box 724, c/o Automotive News, 
Detroit 2. 


New GMC Diesel 
Trucks for Sale 


1—Model ADC-754 
1—Model ADFR-751 
1—Model ADFRX-752 
6—Model ADFR-752 


Ceiling price on single unit sale. 
$250 per unit discount on sale of 
entire lot. 


FRED BEASLEY CO. 
Williamsport, Pa. 


TRUCES WANTED 


WANTED: 1942 Dodge Truck Cab. Wel- 
born Motor Co., Dodge distributors, 
Anderson, South Carolina. 


WILL BUY ANY DODGE trucks f.0o.b. 
factory. Advise bonus desired. Welborn 
ee &- Dodge Distributors, Ander- 
son, 8. C. 


WANTED: Panel wholesale parts truck. 
Prefer discontinued Ford parts truck in 
good condition. PEARL MOTOR CO., 
Anna, Illinois. 
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TRUCK EQUIPMENT 


TWO NEW CHEVROLET truck 
Boatswain Blue FOB Union City, Ind. 
Brewster Green FOB Pittsburgh, Pa. 
$175 each. Write MERRY CHEVROLET, 
Linesville, Pa. 


COMPLETE DEALERSHIP FOR SALE— 
Building of brick, concrete, steel, stone 
trim. hevrolet contract at present time 
for 300 cars, Buick for 100. City of 
14,000 population, Tennessee. 
692, c/o Automotive News, 


DEALERSHIP FOR SALE—General Mo- 
tors contract. 150 car potential, lo- 
cated in southern Michigan. Box 712, 
c/o Automotive News, Detroit 2. 


DEALERSHIP WANTED 


WANTED SMALL ESTABLISHED DEAL- 
ERSHIP handling Chevrolet. Preferably 
in West or Southwest. Box 693, c/o 
Automotive News, Detroit 2. 


cabs. 


Detroit 2. 


WANTED established dealership in Ohio. 
Box 694, c/o Automotive News, Detroit 2. 


WOULD LIKE TO BUY Chevrolet dealer- 
ship of 100 to 300 car contract. Would 
prefer southern states location. Box 714, 
c/o Automotive News, Detroit 2. 


WANTED—Chevrolet-Buick dealership or 
Chevrolet alone in medium sized town. 
THIS is no factory or representative 
inquiring. Box 716, c/o Automotive 
News, Detroit 2. 


vise quantity and types available. 
JULLIEN, INC., 1443 P S8t., 
WASHINGTON 5, D. C. 


STATION WAGONS FOR SALE 
NEW 1942 DODGE STATION WAGONS, 
eleven and sixteen passenger. Suitable 
for small school bus or hauling workmen 
to and from work. Ceiling, less 5%. 


GOFFE MOTOR COMPANY, Dodge 
Dealer, Pueblo, Colorado. 


BUSES POR SALE 


BRAND NEW 1944 FORD bus chassis with 
new Model 49040 Wayne body, heater. 
Ceiling price $3003.76. Box 720, c/o 
Automotive News, Detroit 2. 


RADIOS WANTED 


WANTED TO BUY Automobile Radios. 
State full particulars. L. 8S. JULLIEN, 
Inc., a P. 8t., N.W., Washington, 
5, D. C. 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:30 a.m. 
Every Tuesday—Rain or Shine 
Used Cars and Trucks On Hand 
At All Times 


FOR DEALERS ONLY 


WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Il. 


word Want Advertisement, under proper heading in the next 
(1) or (3) editions of AuTomotive News, for which find enclosed $ 
of TEN CENTS (10¢) per word for one insertion or Twenty-five cents (25¢) per word for three inser- 
Count each word, initial or group of numbers as one word. 
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AUTOMOTIVE NEWS, 5229 Cass Ave., Detroit, Mich. 


New Reo Trucks 
For Sale 


1—25BS Model Chassis & Cab 
G.V.W. 25,400 10:00 x 20 tires 
1—25CS Model Chassis & Cab 
G.V.W. 27,400 11:00 x 20 tires 
1—27CS Model Chassis & Cab 
G.V.W. 33,700 


Ceiling prices, less $150.00 per unit 
or $600.00 on the three trucks. 
Specifications and prices on request. 


MURPHY MOTOR CO. 
3737 Broadway 
Oakland (11), Calif. 
Phone: Olympic 7530 


HYDRAULIC SAFETY CAR LIFT, drive- 
on type. Fine condition. Complete with 
safety fittings. Cost new $380. Take 
$195 F.O.B. VINCENT 
J. NEU CO., Davenport, Iowa. 


NOTICE—We have. 1942 CHEVROLET 
PARTS: Doors, Trunk Lids, Upholstery, 
Hardware and Glass. 40% to 60% off 
list. Write for free complete price list. 
Cooper-Lewis Co., Inc., 238 Broadway, 
Revere 51, Mass. 


70 1944 HERCULES ZXB MOTORS (new), 
4 cylinder, 2%” bore, 14.9 H.P., ccm- 
plete with American Bosch magnetos, 
water pumps, starters and generators. 
Associated Materiel Service, 3349 N. 
Ashland Ave., Chicago 13, Ill. 

NEW FORD express box, fits \% ton and 
tonner; removed from new 1942 tonner. 
$65.00. Box 721, c/o Automotive News, 
Detroit 2. 


BOSCH HEAVY DUTY generator O1AS 
10000 _ B. Used, excellent condition, 
Ford. Hillsman Motor Co., 981 Schoon- 
maker Ave., 


Monessen, Pa. 


PARTS WANTED 

TRUNK LID 1940 Olds, model 70 and 
hinges. Harry A. Blue, Mt. Vernon, 
Ohio. 

WANTED—Hood complete with hinge as- 
sembly for 1942 Oldsmobile 66 or 68, 
new or used. Wayne R. Weaver, 990 E. 
Maia St., Clarion, Pa. 


WANTED—Left radiator shell part No. 
875430—for 1940 Plymouth, new or used. 
Box 717, c/o Automotive News, De- 
troit 2. 

WANTED—Olds body, any type to fit 
1942 Model 76 Olds chassis. BARBER 
MOTORS, 2900 Mayfield Rd., Cleveland, 
Ohio. 

WANTED: DODGE BODY two or four 
door sedan, 1941 or 1942. THORNTON- 
FULLER CO., 1410 N. Broad &t., 
Philadelphia, Pa. 


1942 OLDS SIXTY SEDAN BODY com- 
plete with doors and upholstery. Less 
cowl if damaged. Ranson Sales, Flush- 
ing, Mich. 


WANTED—PAIR OF REAR WHEEL 
SHIELDS for 1941 Ford DeLuxe. Ray- 
mond Loewy, 580 5th Ave., New York 
= + 


WANTED: COMPLETE GRILLE for 1939 
model 60 Oldsmobile. CHAMBERS 
MOTOR CO., New Castle, Pa. 


1937 FORD RADIATOR and GRILLE, 
new or used. Stamford Motors, Stam- 
ford, Conn. 


FOR 1939 CHEVROLET JA club cpe. 
radiator grille, right front fender, front 
floor mat. Lehigh Motor Co., 723 Chew 
St., Allentown, _Pa. 

EQUIPMENT FOR SALE 

FOR SALE: GENERATOR tester bench, 

Allen model E221 mounted on bench. 


$225 cash F.O.B. Decatur, Ill. Box 710, 
c/o Automotive News, Detroit 2. 


FOR SALE: ALLEN SYNCROGRAPH $115 
cash F.O.B. Decatur, Ill. Box 711, ¢/o 
Automotive News, Detroit 2. 


FOR SALE one 3 gang cabinet wall type 
Graco lubricator with relaxahose valve, 
complete hose, nozzles and meter, has 
metal back ground with wings and 
shelves. New in 1941, cost $395, sell 
for $285 FOB. Beare Bros. Garage, 
Catskill, New York. 

NEW WRECKER TOW CRANE in original 
crate. Will Gt most any type of pick-up 
or truck. Will sacrifice! Box 715, ¢/o 
Automotive News, Detroit 2. 


FOR SALE: Seven Globe twin post 
hydraulic hoists like new. Capacity 
22,000 Ibs. Can be used for car or 
truck. Complete all heavy duty gal- 
vanized piping, control valves, oil stor- 
age tanks. $385.00. DRAPER CHEV- 
ROLET CoO., Saginaw, Michigan. 
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“Sufficient R : 


@ If you were to examine the 
Dodge dealer organization as it 
exists from day to day you'd find 
that new and powerful names with 
large and competent resources are 


being added. 


Then, if you asked yourself 
why Dodge should be so favored 
you'd probably recall that Dodge is 


the only dealer agreement in exist- 


DODGE - PLYMOUTH - 


DODGE— DIVISION OF CHRYSLER CORPORATION, 


ence which so largely blankets the 
field of sales and service opportunity 


in both motorears and trucks. 


There are, of course, many 
additional reasons, including the 
element of time in which the value 
and permanence of the Dodge 
franchise have been fully tested 
and demonstrated ... Perhaps 


yours would be a name to add. 


DODGE Job-Rated TRUCKS 


7900 JOS. CAMPAU, DETROIT, 


MICH. 
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